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FOR BETTER SELLING 
IN A BUYER'S MARKET | 
















U0 090 uf 
~ SPOTLINE 


@ Architects, lighting engineers, store designers, builders, 


and merchandisers all say Aye! to LEADER “eyes” —the powerful 


spotlights that dramatize merchandise so alluringly. 


Yes, the new, inverted formula for sales success is to begin at the 







New 
wf. e 
Features the Pa r impor 


top and work down! To this end we invite YOU to install your star 











salesmen in the ceiling . Cash registers are proving the 
soundness of this advice: Hire LEADER Fluorescent SPOTLINES to 
put new pep into profits without adding a penny to the pay-roll. 


SPECIFICATIONS: 


LEADER SPOTLINE: A combination of Leader “New Horizon” Slimline 


fixtures fitted with Leader “Direclite” spotlights. Direclites are adjustable for 
lighting angles and are fitted between fixtures in ¢ontinuous runs. 


For complete details see Page 7 of the new, 1919 Leader catalog. 
i Ss a 


Sold and installed only by the better electrical 
wholesalers and contractors. 











LEADER ELECTRIC COMPANY 


3500 NORTH KEDZIE AVENUE ° 


CHICAGO 18, ILLINOIS 
Send for 
Complete Details 


West Coast Factory: 2040 Livingston Street, Oakland 6, California 
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<7 ELECTRICAL WHOLESALERS ... this is one of a new 


—_— |. ICAL - series of advertisements that will create new and still 
eae NEW baa greater demand for ECONOMY "'DE-LAY" Renewable 
DEVELOPME : Cartridge Fuses and Renewal Links. Are you ready for it? 


Teck Versatile Performer 


CANNOT RISK NEEDLESS INTERRUPTIONS 














DESERVES 7 
ECONOMY Vependable Frotection 


The more useful a machine is, the more essen- 
tial it is that it be protected against unnecessary 
blows and costly stoppages. 


ECONOMY RENEWABLE FUSES with ECONOMY 
“De-Lay” RENEWAL LINKS offer this superior 
protection where time delay is needed most— 
namely, the 135% to 200% range in which most 
overloads occur. 


Your Electrical Wholesaler can supply you with the 
new ECONOMY FUSES and easily-and- quickly - 
renewed ECONOMY “De-Lay” LINKS. 


Send for 
New Catalog 


Fe 


ECONOMY FUSE & MFG. CO., 2717 GREENVIEW AVE. CHICAGO 14, ILL. SEC"Faincrrar Ciries 
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THE 
G-£ LAMPS HAS EV 
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YOU'LL WANT TO ARRANGE TO SEE IT NOW! 


“The Light in Your Life” is one of the most 
interesting and entertaining educational films 
ever made. Twenty-five dramatic minutes of 
live and animated 
full color. 


action, with sound and 


Everybody will enjoy it... from kids to 
captains of industry! It’s science, sell, and fun 


wrapped up in the neatest picture-package 
in years! 

Plan now to have all your personnel see 
“The Light in Your Life” soon. And if you 
haven't seen it yourself... contact your near- 
est General Electric Lamp Department office 
right away! 
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MULTI-BREAKERS 
revit Protection 


Give Complete Ci 
Satisfaction 


and Customer 





_, because they 





_ hold harmless momentary overloads but trip 











on continuous overcurrents before wire 
insulation is damaged. 
° ocalize damage- 


—trip quickly on “shorts to \ 
rn out— 








tection. No parts bu 








-ppoTect YOUR PROFITS! “Sion cm : 
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| Reason __ give repeat Pro 











Who knows it better than the electrical contractor ote sate. Ve ee 
, : 4 can operate them. 
ce-cutters start sharpening their pencils, _ include switching neons os well OS revit 
protection. 
nsion without 


ct. Room for expe 


a bunch of pri 


_are compa 





r when 
ofit, either. 

excessive space. 
e installed in most 


s no bottom. No pr 








there’ 


These price-¢ 


ested in Multi-breakers 
—oare attractive. Can b 


n'tmuch inter 
that go with them. But convenient location. 


utting boys are 





e profitable wiring jobs 





and the better, mor 
electrical contractors who sell quality 





thousands of aggressive 
d convenience, 





he basis of more customer protection an 














7 jobs on t 

are out-selling the ‘‘price”’ operators, hands down. 

T Actually, Multi-breaker wiring jobs are easier to sell .-> and 
ht. And they re more profitable 





because they're 11d 

















me 
_ they stay sold 
to the Contractors and the Wholesalers who supply them. 
% 
‘ 
Would you like to know the five other reasons—oS we're : 
presenting them to electrical contractors throughout the 
country? Write the Square Company, 6060 Rivard St., 
|| mail them, pronto. 
_ J 
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ANY CANADA LTD., TORONTO » SQUARE D de MEXICO, S.A. 
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CHANGE OF ADDRESS 


Director of Circulation, Electrical Wholesaling 
330 West 42nd Street, New York 18, N. Y. 
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HAZARD SUN DR eee nS 





All standard constructions of Hazard wires and Unusual conditions demand a specially designed 
cables are based on modern proved-in-the-field cable for highest efficiency. Hazard engineers are 
cable designs and conform to the highest commer- always ready to discuss with you — and your cus- 
cial standards. Years of successful operation assure tomer —the construction best suited for the par- 


user satisfaction in every service recommended. 


RW 


RH 


RU 


Tw 


GRADE 
Code 


Moisture 
Resistant 


Heat 
Resistant 


Latex 


Thermoplastic 


Thermoplastic 








INSULATION 


HAZACODE—Code Grade 
Rubber 


WATERTITE—Moisture 
Resistant Rubber 
PERFORMITE—Heat Resist- 
ant Grade Rubber 
PERMEX—Unmilled Grain- 
less Rubber 


HAZAKROME—Flame 
Retardant 


HAZAKROME—Flame Re- 
tardant, Moisture Resist- 


ant 


MAX. OPER. 


ticular job. Just write or telephone. 


UILDING WIRE 
meets latest National Electrical Code 


OUTER COVERING TEMPERATURE USE 

Fibrous or Lead 60C 140F General 

Fibrous 60C 140F General or in wet 
locations 

Fibrous or Lead 75C 167F General 

Fibrous 60C 140F General 

None 60C 140F General up to size 
4 0. In air up to 
2,000,000 CM 

None 60C 140F In wet locations up 
to 40 AWG 


ROTECTIVE COVERINGS 


meet every service requirement 


FIBROUS COVERING - for ordinary mechanical protection 
for wire in conduit or exposed where conditions are not unduly 
severe. Made regularly of cotton, but may be of linen, silk, rayon, 
jute, asbestos or other fibrous materials. Hazard weatherproof flame 
resistant Firekrome finish is standard on building wire. 


HAZAKROME THERMOPLASTIC COVERING - resists 
flame, heat, oil, chemicals, moisture and ozone. Requires no outer 
covering. It is also used for conductor insulation. 


LEAD ~— for complete moisture protection. Furnished pure or with 


hardening alloys. 


LOXSTEEL —for mechanical protection instead of conduit in 
buildings or buried direct. Interlocked S-shaped galvanized steel 
armor. Non-ferrous Loxbronze and Loxzinc Tape armors are also 
available. 


NON-METALLIC SHEATH 


HAZARDEX —for closed or open work in reasonably dry loca 
tions. A non-metallic sheathed cable with heavy, closely-woven yart 
covering thoroughly saturated with a moisture-resisting and flame 
retarding compound. Clean hard finish. 


ARMORTITE —for direct burial in the ground. Protected with 
non-metallic, leatherlike Armortite tape. Moisture, abrasion and 
chemical resistant. 


HAZASHEATH -for direct burial. A tough long-lived armo! 


sheath compounded with neoprene for resistance to oil, flame, acids, 


alkalis and moisture. 
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VICE ENTRANCE CABLE 
offers new Okobestoprene Tape wrap 


Types UBN and ABN give still better performance 
now that individual insulated conductors and the bare 
neutral conductor are wrapped with Okobestoprene 
Tape. This asbestos-neoprene tape provides a solid 
flame-resistant and moisture-resistant sheath... in- 
creased flexibility ... and a clean concentric conductor 
at all times. 

Hazard Service Entrance and Drop Cables are also 
available in all styles and types for underground, over- 
head, industrial, residential and special service, and all 
offer you typical Hazard long-lived easy-to-work-with 


construction. 





“the proved-in-service answer to every 


portable cord or cable requirement 


All Hazacords are supplied with a tough, mold-cured 
Hazaprene ZBF Sheath” that’s specially formulated to 
bring out the best physical properties of its basic ingre- 
dient: neoprene. The Hazaprene ZBF Sheath success- 
fully resists oil, grease, solvents, acids, water, sun, flame, 
etc. And just as important, it withstands twisting, 
scraping, stretching as well as heavy blows and other 
possible mechanical damage. 

For giant electric shovels, portable tools, machines, 
or household appliances, there is a flexible, long-lived 
Hazacord available. Hazard Insulated Wire Works, 
Division of The Okonite Company, Wilkes-Barre, Pa. 





4pril, 1949—ELECTRICAL WHOLESALING 





_ AAZARDOG — 


insulated wires and cables for every electrical use 





















* 


Z BF (ZINC BORATE FORMULA) 


Flame tests have shown that Zinc Borate imparts greatly in- 
creased fire-resistant properties to neoprene compounds with 
burning rates reduced by as much as 20% and weight losses 
by as much as 40%. Afterglow is materially reduced also. 
Millions of feet of cable protected by this type of jacket 
were used during the war by the Navy for special operating 
conditions to gain extra fire protection. The Hazaprene 
ZBF Sheath means not only greater safety because of unusual 
flame-resistance and lack of afterglow — but also longer life 
through increased resistance to abrasion, wear and tear. 


; 


The Answer to Your 
Lead Sheath Problem 


Developed primarily for under- 
ground service, RoMarine - Ro- 
Prene is equally suitable for open 
air or duct installation. One of a 
few such cables approved by the 
Underwriters’ Laboratories as 
Type USE - Style RR, it should be 
your choice where specifications 
call for residential or industrial 
service entrances, power distribu- 
tion and control circuits, indoors 
or out. 

Ro-Marine . .. a low water ab- 
sorption insulation, assures high 
electrical stability in the presence 
of moisture, as well as unusually 
long life. 























RoPrene (Neoprene) . .. as a sheath, provides 
exceptional resistance to oils, acids, alkalies, 
weather effects, industrial contamination, as 
well as the hazards of flame or moisture. 

There are definite savings for you in this 
versatile, multi-purpose cable. It is designed 
for long life ...is easy to handle... is easy to 
terminate. Here is a single cable for circuits 
below or above ground, indoors or out... 
without the necessity of splices. Finally, it is 
Underwriters’ approved for 600 volts at oper- 
ating temperatures up to 60° C. 

Write for Specification RR-1 today. It gives 
you construction details, test data, and availa- 
ble range of sizes. 
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MODERN 
METHODS mean Highest Quality ... Latest Design... 


gw! 


Now you can equip today for tomorrow’s bigger 


Greatest Value! 


loads! The NEW Murray 8 Circuit Combination Main 
Service and Range Switch, for 125-250 volt service, 
provides for eight branch circuits, plus three-wire 
separately fused range connections. In addition, an 
extra tap simplifies hot water heater wiring .. . 
makes adding a heater later even simpler! 


Yes, you can equip today for the loads of tomorrow 
— with the new Murray 8 circuit main service and 
range switch. For full details, contact your Murray 


representative, or write 





MANUFACTURING CORPORATION 






50 Year: of Service to the Electrical Andustey 
1250 ATLANTIC AVENUE + BROOKLYN 16, NEW YORK 


SERVICE ENTRANCE & METER EQUIPMENT °* 


SWITCHES * CURRENT LIMITING REACTORS * 






































Eight branch circuits, three-wire range 
connections, and an extra hot water 
heater tap are provided in this new 
Murray Main Service & Range Switch. 
Two styles for 60 amp. 125-250 volt 
3 pole service — 100 amp. service lugs. 
Plenty of hand room for wiring all 8 
circuits and range! For surface or flush 
mounting. Cat. No. 74-8 (Series); Cat. 
No. 77-8 (Parallel). 


FOR TOMORROW'S LOADS... 


Equipe “leday! 





MAGNETIC CIRCUIT BREAKERS 
CROWS'NEST AERIAL LADDERS 


Dolly Madison Ice Cream 6S 


Sage Sanilany Fast al tome *¥. ep 
HUSKY freezer 





ar Par ¥ Saye 


THE J. E. PORTER CORPORATION 
OTTAWA, ILLINOIS 


Gentlemen: Please send me FREE HUSKY FREEZER 
(No.) 
displays and _ DOLLY MADISON displays. (Limit of 
(No.) 
2 of both types per store.) 


STORE NAME 


—— 


aoe ae ee CORPO 
ZONE STATE . ‘ AT o N 


CITY 


Americ 4 
a’s La ge M 
The Name of my JOBBER is: f st anufacturers 
he et mide ‘ of H 
ome ice Cream Freezers 


YEARS OLD 
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No. 2020 





sé 


No. 240 
OTHER CONNECTORS 
AVAILABLE 


ENGINEERED 














AVAILABLE 
NOW! 





The Entire NEW 1949 
Line of | & B Connectors 
Unsurpassed in Quality 
Unexcelled in Pertormance 




















7 Not just connectors, but superlatively engineered connec- 
fe “@\ tors backed up by the name and experience of one of the 
i oldest and best-known manufacturers in the industry... 
an entire line completely redesigned, completely mod- 
ernized since the war... a line in full production now on 
T&B’s new batteries of high-speed, automatic machinery 
and available for immediate delivery from stock today! 
Don’t hang your reputation on unknown, untested prod- 
ucts—install the best, profit from top performance—buy 
the new T&B connectors at your electrical wholesaler now! 





BETTER SERVICE 
YOUR ELECTRICAL WHOLESALER 


BETTER PRODUCTS THROUGH AND BECAUSE OF 
LOWER COSTS 


THE THOMAS & BETTS CO. 


INCORPORATED 





ELIZABETH 1 NEW JERSEY 
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wen YOU st ACCURATE. 






















FRICTION 
TAPE 


roure 1H APE Ys 


-with steady <4, 
profitable sales! | yy, 


When you stock ACCURATE you're in the tape business 
with a complete line of branded, nationally-advertised 








tapes for every electrical need. Friction or rubber, the 
Accurate name is popular with electrical men every- 
where. They prefer Accurate Tapes because they are non- 
ravelling, tear off clean and exceed ASTM standards. 
Guaranteed footage in every roll, too! Make ACCU- 
RATE your tape department. Display it in rolls, cartons 
or tins. You'll find it sells! 





WRITE FOR NEW CATALOG... 


The big new ACCURATE catalog includes data 
and specifications on all the tapes you need for 
a complete tape department. Accurate set up 
boxes and packaging are fully illustrated. Along 
with your copy will be the name of the Accurate 
sales representative in your territory. Call o1 
write today for the complete Accurate Tape story 





YEARS MAKING TAPES EXCLUSIVELY 
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This year... 
bank on a bonus! 





Reliable self-sellers like General Electric 
M and D dry-type transformers are a sure 
source of extra income. Because they are in 
constant demand for servicing lighting and 
small power loads from circuits 600 volts 
and lower, they form a staple item with a 
steady, predictable market. 

M and D’s will meet any customer’s require- 
ments. They are easy to install, quiet in 
operation and completely dependable. Plan 
to stock them now and get a bonus in ’49. 
Available for quick delivery to any recog- 
nized electrical wholesaler many ratings 
from stock. Apparatus Dept., General Elec- 
tric Company, Schenectady 5, N. Y. 


TYPE M 

... for requirements calling for 0.25 to 10 kva 
ratings. Versatile Type M units perform equally 
well indoors or out — for lighting, phase chang- 
ing or general power needs—or for 32-volt 
lighting circuits in standard ratings. 


TYPE D 


... for ratings of 15 kva and up. Type D's will give 
long-lived indoor service for phase changing and 
all general power and lighting applications. 
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QUALITY CONTROL DATA SHEET 


SYLVANIA FLUORESCENT LAMPS 


























Boiling Water 
Bath Cleanses ~ 


ue Glass Tubes for 


— & —e ae 
| 
j 








(Extra Light... 


= ea —-Extra Life - 





i 


— Only at Sylvania’s fluorescent lamp 
a plant are the glass tubes scalded 
clean with boiling water before the 
powders are applied. Of course, 
“good” fluorescent lamps can be 
made without this extra step — but 
“good” is not good enough for Syl- 
| vania quality standards. As manu- 
—— . | . ; facturer of the best fluorescent lamp 
: ; : that money can buy, Sylvania takes 
no chances with dusty tubes that —— 
could prevent proper adhesion of — 
ae “— \ . the powders and thus cut down the 
amount of light delivered. 


“Extra” quality controls of this 
— kind are the reason Sylvania lamps 





now deliver far more light — and — 





The care with which the glass tubes are cleaned 
before being coated with fluorescent powders 
is another example of the high quality stand- 


longer life — than ever before. For 





any further information write Syl- 





vania Electric Products Inc., Adver- 
tising Dept. L-6404, 500 Fifth Ave., 
ee New York 18, N. Y. 





ards maintained by Sylvania Electric. 





SYLVANIAY ELECTRIC 


FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES. SIGN TUBING; LIGHT BULBS; PHOTOLAMPS: RADIO TUBES: CATHODE RAY TUBES; ELECTRONIC DEVICES 
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@BE READY TO ANSWER THEIR QUESTIONS! 


Q. What is aluminum wire and cable? 
A. High-purity, Electrical Conductor 
grade aluminum, insulated and sold by 
leading wire manufacturers. 


Q. Available with what insulation? 
A. Standard types. 


Q. What sizes of aluminum conductors 
are made? 
A. A wide range, up to 2,000,000 cm 
and larger. 


Q. Is aluminum new as a conductor? 
A. No; it has been proved by 50 years’ 
use in high-voltage transmission lines, 
4O years’ use in industrial plants. 


Q. Are fittings available for use with in- 
sulated aluminum wire and cable? 

A. Compression and bolted fittings are 
supplied by several well-known connec- 
tor manufacturers. Soldered or welded 
joints are also widely used. 


customers want 


Q. Why 

aluminum? 
A. Because they get lower over-all job 
costs—lower cable cost; easier, faster 
installation, because of aluminum's light- 


er weight. 
Q. Why should | sell it? 
A. Because insulated aluminum wire is 


well established as a standard for elec- 
trical wiring. 


should my 


Aleoa makes light, strong, conductive 
E.C.* 


cable manufacturers draw, strand and 


Aluminum. Leading wire and 


insulate it. and sell it under their own 
trade marks. Ask your wire supplier 
Alcoa 
E.C. Aluminum, or write ALUMINUM 
CoMPANY OF America, 1442 Gulf 
Building, Pittsburgh 19, Pennsylvania. 


about wire and cable with 


*E.C.: Electrical Conductor Aluminum 
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They're thinking Aluminum 
Wire and Cable 


The BIG DIFFERENCE 
is in your COSTS! 














the modern 
“fuse box’’ 


is now... 


or « combination of single and double poles THAT'S RIGHT! When short circuits or dangerous over- 

? loads occur, the Thermal-Magnetic action of the € THERMAG 
Circuit Breaker Load Center instantly and automatically opens the 
circuit and trips the circuit breaker handle to “off” position. 
Then, safely and conveniently, a simple flip of the handle to “‘on”’ 
position restores the circuit to normal operation. And there is 


nothing to replace! 


On harmless momentary overload, the thermal action of the 
individual circuit breaker maintains the circuit without needless 


interruption of service. 


In cases of smaller capacity requirements, the new ( JUNIOR 
Circuit Breaker Load Center provides automatic protection for 





small residences, garages, stores, etc. 


For more information, consult your Representative (he’s 


listed in Sweet's) or write for Bulletins No. 202 and 203. 


Frank otdam Electric Co. 


ST. LOUIS 13, MISSOURI 


f - Maher of pusvuct + PANELBOARDS * SWITCHBOARDS © SERVICE 
; een EQUIPMENT © SAFETY SWITCHES © LOAD CENTERS © QUIKHETER 
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—_ Small dia. Slimline 
~~ Large dia. Slimline 
~~. and 40 watt 


aad 














Model 3294 
the 
‘'MISSOURIAN' 





Model VB402 


Model A404 





Small dia. Slimline 
Large dia. Slimline 





— or 40 watt 
—— = 
ae | | 
wantie | Model 1642* 9 Saad. 
Model 3394 with #161 louver 
the . 3 
“CONGRESSIONAL” — . R=. 


Model 154] 


*Available in Slimline 


“First in Fluorescent” 


H. E. WILLIAMS PRODUCTS COMPANY ¢« CARTHAGE, MISSOURI 
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: 
ALL-STEEL EQUIPMENT Inc¢c.—s00 Kensington Ave., Aurora, Illinois 
“A BOX FOR EVERY NEED” 
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Now is the time when Champion 


Fluorescent tube and Incandescent 
lamp sales can mean a lot to you. 
Champion Lamps represent a steady 
flow of repeat business at a time when 
you need volume and need to reduce 


your selling cost. 


























on 


40 
DAY EIGN 





Champion Lamps are easy to handle 
and sell. When you take on Champions 
there’s nothing to hinder you from 
getting new lamp accounts and new 
lamp profits. Now is the time to get 


the Champion picture. Just say the 


word to 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 


A OIVISION OF CONSOLIOATEO ELECTRIC 





20 


LAMP co 


ELECTRICAL WHOLESALING— April. 














949 











ELECTRICAL WHOLESALERS a 








This message will also appear in a broad list ‘of publications that are 
read by the men you seek fo influence ... your prospective customers 





Cross-sectional view of Industrial Trol- 
E-Duct and tap-off trolley. Spring-button 
contacts assure positive contact as trol- 
ley rolls on metal wheels astride slotted 
opening in duct. 


Actual installation photograph, showing 
Industrial Trol-E-Duct with special tap- 
off trolleys feeding motors on a moving 
test line. BullDog manufactures Vacu- 
Break Safety Switches * SafToFuse Pan- 
elboards * Superba and Rocker Type 
Lighting Panels * Switchboards * Circuit 
Master Breakers * ‘‘Lo-X'’ Feeder BUS- 
tribution Duct * “Plug-In'’ BUStribution 
Duct * Universal Trol-E-Duct for flexible 
lighting * Industrial Trol-E-Duct for 
portable tools, cranes, hoists. 





Power that travels with the job 


OOKING for increased efficiency in your produc- 
[; tion line? 

Hook up with electrical power that rolls right 
along with the job. BullDog Industrial Trol-E-Duct 
feeds moving cranes, hoists, portable tools, and 
similar moving “loads”. 


Power is always where you want it with Bull- 
Dog Industrial Trol-E-Duct. Smooth-rolling 
trolley-type outlets glide along a continuous slot- 
ted opening in the bottom of the duct, tapping 
constant power from enclosed bus bars. As a job 
moves along, power follows. 


Where portable tools are used, the moving trol- 
ley provides a safe, mobile feeder that eliminates 
lengthy, cluttering extension cords. 

Installed, Industrial Trol-E-Duct is sturdy and 
dependable. However, should plant changes become 
necessary, the entire system can be quickly and 
simply dismantled and relocated to meet the new 
demands. All parts are 100°% salvable. 
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You'll want to get all the facts about this remark- 
able power distribution system. Call your nearby 
BullDog Field Engineer for an appointment. He’ll 
answer your questions and arrange to show you an 
installation in your neighborhood. 








BullIDog Field Engineers welcome the opportunity 
to sit in with you during the early planning stages 
of a building project. Their knowledge of electrical 
distribution layout can mean savings in installation 
costs, as well as efficiency and reliability in actual 
operation. Why not take advantage of this service? 








BULLDOG ELECTRIC PRODUCTS COMPANY 


DETROIT 32, MICHIGAN « FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA: BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


) ButtDoGc 
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_ Important reasons for specifying miller 
- fluorescent troffer lighting systems _ 


—_— 4a 











The patented Miller Ceiling 
Furring Hanger simplifies 
installation — makes it pos- 
sible to arrange Troffers to 
form ceiling patterns as 
desired — CEILINGS UN- 
LIMITED*. Channels are 
Bonderized for rust resist- 
ance. 


Miller Troffers arranged in 
rectangular ceiling patterns 
with adjustable spots to 
high-light displays. 
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MILLER Troffer installations result in a finished lighting 
and ceiling job, adequate in illumination, architecturally 
pleasing, structurally sound and economically produced. 
Their versatility of application increases the functional 
value of lighting. 

MILLER LIGHTING SERVICE IS ALL-INCLUSIVE covering 
needs of planned commercial and industrial lighting. 
Miller field engineers and distributors, conveniently 
located, are at your call. 





THE MINTO COMPANY 


Since 1844 
ILLUMINATING DIVISION, MERIDEN, CONNECTICUT 
ILLUMINATING DIVISION Fluorescent. Incandescent. Mercury Lighting Equipment HEATING PRODUCTS DIVISION Domestic 
OW Burners and Liquid Fuel Devices ROLLING MILL DIVISION Phosphor Bronze and Brass in Sheets, Strips and Rolls 





Reg. Trademark U.S. Pat. Of. 
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LL tapes shown on this page are well known for their good- 
A working qualities. They are made by a company whose 
reputation as a manufacturer of insulated wires and cables has been 
respected for more than 70 years. They are made from carefully 
selected materials ... do not ravel, and more than meet all ASTM 
and Federal requirements for physical and electrical characteristics. 
That’s why tape users always come back for more of these 
nationally advertised products. 





















For further details on these tapes or for the name and address of 
your nearest representative, write today. 








These tapes satisfactorily serve in general, all-around repairs as well as ordinary 
electrical splices. They pass all ASTM and Federal specifications tests. Individually 
wrapped and sealed in cellophane to keep them fresh, they are attractively packaged 
for immediate sales. Sold only through independent wholesalers. 


PANTHER and DRAGON Friction Tapes rate high in adhesion and 


breaking strength .. . stay “alive” longer. 


PANTHER and DRAGON Rubber Tapes fuse easily and securely 


. also have great stretchability and high dielectric strength. 


Pe 
~ . | 
| . 


Friction Tape 





PANTHER 
Rubber Tape 












z= f No. 8 roll 60 ft. No. 8 roll 23 ft. 
) acsteg Se / No. 4 roll 30 ft. No. 4 roll 11/2 ft. 
aes No. 2 roll 13 ft. All tapes come in standard 94,” width. 
No. 1 roll 5 ft. Other widths made to order only. 
DRAGON 
PANTHER Service Pack holds 10 rolls of No. | Specification Friction Tape contains 821 ft. per roll of 4/4,” width. 
8 PANTHER Friction Tape only, 5-lbs | Specification Rubber Tape contains 30 ft. per roll of 34," width. 


gross, each roll wrapped and sealed indi- —----— 
; vidually. ' 
7 KE _~ | PANTHER Display Cartons. PANTHER Friction Tape, 


' ase il in the No, 1 and No. 2 sizes, is conveniently packed 
PANTHER Handy Package holds 10 indi- ¢ in attractive Display Cartons for your counter. The 


vidually wrapped and sealed rolls of friction |. + 4 2-lb. Display Carton holds 32 rolls No. 1 or 16 rolls 
or rubber tape in No. 8, 5-lb., and No. 4, |° S y No. 2, cellophane wrapped and sealed, and in indi- 
, 2)4-lb. gross sizes for counter or shelf. << “ vidual boxes. 





— 





Where severest conditions are involved, you can sell these 
splicing tapes with complete confidence. For over 60 years, 
electrical men who wanted the best in tapes have used only 
OKONITE and MANSON. 


OKONITE Rubber Tape is made with 
Up-River Fine Para Rubber—the finest 
rubber available. It fuses readily into 
a homogeneous wall of tough insula- 


MANU AG Hanan ee op , 
NOTES oe / 





— 


MANSON Friction Tape is made of a 
closely woven fabric with only new, 
naturally tacky rubber for greater ad- 
hesion, breaking strength, tear resis- 





Width Net Weight tion, high in dielectric strength, elastic, tance, and dielectric strength. Comes Width Net Weight 
{In.) (Ounces) resilient and permanently waterproof. approximately 821 linear feet long per {in.) (Ounces) 
¥ 4 OKONITE Tape runs approximately 8 oz. roll of 34 inch tape—other widths ws 4 
y, 8 30 linear feet of 34” tape per 8 oz. roll. in proportion. Can be had in two % 8 
1 16 Other widths in proportion. 34” width colors: black or white. All MANSON 8 
1% 16 packed in individual yellowmetalcans; Friction Tapes are packed in individ- 1% 16 
2 16 other widths in individual cartons. ual white metal cans. 16 
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Industrial 
Unit End view of In- End view of 
dustrial Type unit show- 


with wiring channels as well as reflectors 
available in Vitreous Porcelain Enamel 


@ Take a look at Wheeler Slimline Fixtures and you'll see the 
extra advantages that assure lowest cost in the long run. In 
addition to the benefits of instant-starting, you get the advan- 
tages of Wheeler “Skilled Lighting” design and construction 

. stable reflecting characteristics, easy cleaning, 
maintenance and extra-long service life. These inherent 
Wheeler features are the results of nearly 70 years of making 
quality lighting equipment. 


lower 


Typical of Wheeler engineering thoroughness in Slimline 
Units is the exclusive auxiliary lamp support at center of fix- 
ture to prevent vibration of the 8-foot lamps. Fixture channel 
is in one sturdy piece .. . available in either baked enamel or 
porcelain enamel finish. Reflectors are in vitreous porcelain 
enamel finish only. 


Two types of Slimline fixtures represent another Wheeler 
“Skilled Lighting” refinement. Each is designed for specific 
applications. Get all the facts on these latest products of 
Wheeler “Skilled Lighting”. Write to Wheeler Reflector 
Company, 275 Congress St., Boston 10, Massachusetts. 





NEARLY 70 YEARS OF 
“Skilled Lighting” Tradition 


Here is one of Wheeler’s many veteran work- 
ers... skillfully applying Wheeler’s famous 
wear-resistant vitreous porcelain enamel sur 
face to the inside of a reflector. Through her 
faithful adherence to high quality standards, 
she helps to maintain the distinguished 
Wheeler tradition of top value in modern 
industrial lighting. 


See all our new 1949 units at Booth Nos. 63 and 64 at the International Lighting Exposition. 


~ A 


omiae' 
om ‘(Goat . 
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Textile Slimline Unit 
Textile 
Type unit showing 


Distributed Exclusively through Electrical Wholesalers 


ing flat top. These units 
are designed for gen- 
eral industrial use under 
normal atmospheric 
conditions. 


MADE BY 
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peaked top especially 
designed to eliminate 
frequent cleanings and 
danger of moisture 
damage. 


SPECIALISTS 





REFLECTORS 


SKILLED LIGHTING 


IN LIGHTING EQUIPMENT SINCE 1881 
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for year-around best sellers 


For choice of styles—for efficient lighting glassware—and for down- 
right good looks, specify PHOENIX quality. The trade knows 
| PHOENIX designs are calculated to blend with and complement 

every decorating scheme. 


If you don't now have our JOBBER CATALOG, write for 
your copy now. It will serve as a handy reference for order- 
ing purposes when you want any numbers in the Phoenix 
Quality line-up of lighting glassware available to recog- 
nized jobbers. 


¥ Glas i? Only 


Wed 
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I}lustrated are the current favorite best-sellers in residential lighting 


glassware numbers. Their beautiful, clear sparkling crystal glass is THE PHOENIX 
coated with even applications of smooth permanently-fired enamel 

—and the density of the enamel and its evenness of application G S O NY 
eliminates any paleness or “halo” effect. White enamel is stand LASS C MPA 


ard color— but warm-toned Ivory can be furnished also. MONACA PENNA 
NEW YORK ° CHICAGO ° LOS ANGELES ATLANTA ° DALLAS ° WINNIPEG 
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The Cutler-Hammer MB-4 Multi-Breaker 









\ 


The Cutler-Hammer Type MB-4 
Multi-Breaker marks another big 
step ahead in modern electrical cir- 
It is BIG news for 
BIG 


the wholesalers who supply them. 


cuit protection. 
contractors; equally news for 

Now the contractor can make up 
just the Multi-Breaker he needs for 
each job. To the fundamental unit he 
simply adds from one to four add-on 
units as the number of circuits and 
their capacities dictate. Further, any 
of the add-on units can be changed 
on the job AFTER the complete 
Multi-Breaker is installed if the cir- 


cuit requirements change; just a sim- 
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ple change, not a major operation. 
No trouble. 
With the C-H Type MB-4 Multi- 


Breaker, the wholesaler can offer max- 


No delay. 


imum service with minimum stocks, 
minimum investment, minimum in- 
ventory. He can furnish exact/y the 
Multi-Breaker needed for each job 
without maintaining a large and com- 
plex assortment of complete Multi- 
Breakers incorporating the many 
combinations of breakers possible. 

The MB-4_ pro- 


vides Thermal-Magnetic trip for lag 


Cutler-Hammer 


on harmless overloads but instant trip 


on short circuits. Electronically cali- 


ELECTRICAL WHOLESALING 


The 
units can be added at any time . 


or at the 





MEET US 


at booth 77 for the N. E. W.A 
spring meeting, Netherlanc 
Plaza Hotel, Cincinnati, May 2 
to 6, 1949. 


FOR ON-THE-JOB 


j 
a ee 
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This is the 
FUNDAMENTAL UNIT 


The Cutler-Hammer MB-4 Multi-Breaker is 
fundamentally a standard 4-pole Multi- 
Breaker in an enclosing case. However, 
provisions have been made both in con- 
struction and space for additional single 


pole Multi-Breakers. 


additional 


single-pole Multi-Breaker 


.. before, 
time of 


installation or later, 


so as to make up the exact Multi-Breaker 
required by the iob. Each additional unit 


slips into place and is secured by a screw. 


brated like all Cutler-Hammer Multi- 
Breakers for dependable performance. 
70 ampere mains for small homes 
100 ampere mains for large homes. 
Breakers from 15 to 50 amperes. Un- 
derwriters’ approved. Available in 
flush or surface mounting 
CUTLER-HAMMER, Inc 

1327 St. Paul Ave., Milwaukee 1, Wis 


CUTLER-HAMMER'| 


= MULTI- BREAKER = 
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EXPLOSION-PROOF SWITCH PYLETS 
1. TUMBLER SWITCHES with push-pull Rod 


to control motors or lighting circuits in hazardous locations 
] and 2 gang, 1, 2 and 3-pole, 10 to 30 ampere, also 3 way 
wud 4 way, 10 and 20 ampere types. 


2. TUMBLER SWITCHES with interlocking Plug 
Receptacle for use as service outlets for portable electrical 
equipment in hazardous locations. Plugs cannot be inserted 
or withdrawn unless switch is open. Switch cannot be closed 
unless plug is fully inserted. 2 and 3-pole, 20 and 30 ampere, 
250 and 460 volt ratings. 


3. EXPLOSION-PROOF SECONDARY CIRCUIT 
BREAKER PYLETS for protection of motors against over- 
loads and stalled rotor currents. Can also be used for ‘‘on” 
and “‘off'’ switch. Single and double pole with-a selection of 
interchangeable heater units for protecting fractional horse- 
power motors. 


4. EXPLOSION-PROOF UNIVERSAL JUNCTION 
PYLETS—6, 7 and 10 hub types with close-up plugs. For 
easy replacement of sheet metal knockout boxes in the re- 
wiring of old gasoline pump installations. 


5. EXPLOSION-PROOF JUNCTION PYLETS available 
in a wide selection of styles and sizes with threaded or union 
type hub. Furnished with plain covers for general use or 
with covers tapped for conduit to support lighting fixtures. 
Also furnished with pipe plug angle type cover for filling 
with sealing cement 


6. PYLE-O-FLEX flexible explosion-proof and watertight 
fittings for adjustable and vibrative connections to motors, 
floodlights and pendant type lighting fixtures. Furnished in 
any combination of male and female threaded or female 
union type end connections with flexible lengths of 4 to 36 
inches, conduit sizes /"’ to 2” inclusive. 


7. EXPLOSION-PROOF SEALING PYLETS have remov- 
able pipe plug covers which can be mounted in any one of 
four positions for filling with cement. Used to isolate the 
wiring compartments of arc-producing devices from balance 
of conduit system. 


EXPLOSION-PROOF UNIONS, male and female, straight 
and 90° elbow types. 


THE PYLE- -NATIONAL COMPANY 


1352 NORTH KOSTNER AVENUE, CHICAGO 51, 
DISTRICT OFFICES and REPRESENTATIVES in Principal Cities of the United States 








A line of the most commonly 
used types of conduit fittings for 
hazardous locations as defined 
in Article 500 of The National 
Electrical Code. Explosion-proof 
Pylets are designed in accord- 
ance with Underwriters’ Lab- 
oratories requirements and are 
classified in their list of inspected 
electrical appliances. Their sub- 
stantial construction and the 
high quality of materials and 
workmanship insure safety, un- 
interrupted service and long life. 
Consult your Pylet Catalog 1100 
for complete listings of the 
above and other Explosion-Proof 


and Dust-Tight Pylets. 


EXPORT DEPARTMENT: Internationa! Railway Supply Co., 30 Church St., New York e CANADIAN AGENT: The Holden Co., Ltd., Montreal SINCE 1897 





PLUGS and RECEPTACLES « FLOODLIGHTS ¢ TURBO-GENERATORS e LOCOMOTIVE HEADLIGHTS ¢ MULTI-VENT AIR DISTRIBUTION 
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® This new Westinghouse 
fluorescent bulb. with a 
rated life of 3.000 hours, gives users 
ee —_— . - 
new economy and convenience f1IVes 
you a fast-selling profit builder, 


This miniature safety guide-light has unlimited use in the home — halls. 


bedrooms, bathrooms, nurseries. It’s wonderful for mothers with small 


children. And its soft, cool fluorescent glow doesn’t disturb the lightest 
sleeper. It’s something new. It’s really amazing. It makes a hit with 
everyone. Just to tell is to sell! You display rr you talk tt... 
you'll cash in! But first, make sure you have an ample 


supply from your Westinghouse Distributor. 


LAMP DIVISION - WESTINGHOUSE ELECTRIC CORP. 
BLOOMFIELD, N. J. 


you CAN BE SURE...iIF ITS 
—_—_— 


Westinghouse 


INCREASE YOUR SALES WITH 
(ff THIS ATTRACTIVE DISPLAY 


TH NAM . r G ‘fr 7 IZ SSu/@s ty Eve-catching carton of 12 Nite 


Lites plus bright display card 
f will help build sales. Carton takes 


small space only 6" x 7" x 12". 


ELECTRICAL WHOLESALING 
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The sturdy Bulletin 7700 Contactor, Overload 
Relay, and Current Transformer are mounted 
ona 1” x 20” x 21” slate panel, and enclosed 
in an attractive NEMA Type 1 cabinet. Other 
type cabinets will be available—all provid- 
ing plenty of wiring space and clean-cut 
knockouts, top and bottom. 


These newly designed Size 5 Starters are 
now carried in stock. 


This new design of starter will soon be 
incorporated in CLARK Bulletin 6018 Combi- 
nation Starier, which includes both Starter 
and Safety Switch in one cabinet, either 
fusible or non-fusible. 


[] CLAR 






Bulletin 6013 
Size 5 


J ACROSS-THE-LINE more STARTER 


@ Heretofore CLARK Size 5 Bulleiin 6013 Starters 
employed Magnetic Overload Relays which had to 























be set to specific motor characteristics in our plant. 


This Starter has now been re-designed to employ the 
well-known CLARK Bulletin 7322 Thermal Overload 
Relay, which can be set, in the field, to various motor 
characteristics by simply changing standard heaters. 


The use of this Thermal Overload Relay is accom- 
plished by means of ‘’Do-Nut” type current trans- 





formers mounted on the load terminals, as clearly 
shown in the illustration. , 


——— 









This New Starter is another reason why Clark 
is the ideal line for Distributors to handle. 


é 
RYTHING UNDER CONTROL 1146 EAST 152nd STREET, CLEVELAND 10, OHIO 
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Installing electrical conduit? 


It S much | easier with 


& 
— 
= 
a 
Pr 
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_because they are SO “9s and there are 
a | 49 different types 


A wide variety of interchangeable covers and wiring 
devices with Crouse-Hinds’ exclusive Wedgenut 
Fastener; sizes to fit |, to 6-inch electrical conduit. 
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3 
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Type DXE 


a ao 
Type DXc _s oF 
For 2 Switches = 
Type BNM or Receptacles eo 


* CONDULET is acoined word regis- The complete Obround Series, together with 
eee So Ree Misi 15,000 other items for the electrician, is listed 
designates a product made only by in Crouse-Hinds Condulet Catalog. 
the Crouse-Hinds Company 


CROUSE-HINDS COMPANY 
ee 1, N.Y. 


MB. 


Offices’ Birmingham — Boston — Bu —Ch — Cleveland - a as — Denver — Detroit — Houston — Indianapolis — Kansas City 
Los 6 Ani geles — Milwaukee iM nneapolis — New York — Philadelphia — Pittsburgh — Portland, Ore Francisc Seattle 
St is — Washington. Resident Represeniatives. Albany Atlanta — Baltszmore — Charlotte — New ( Ract 





CROUSE HINDS COMPANY OF C ANAI A LTD Main Oftice madd Plant - TORONTO ONT 


[S+ TR \FFIC SIGNALS = AIRPORT LIGHTING - FLOODLIGHTS 
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|ASK 


YOUR ELECTRICAL 
CONTRACTOR! 


In TIME ADVERTISEMENTS 


like this one appearing in the April 2 
issue, Benjamin is directing buyers and 
prospects to the door of their local 
ELECTRICAL CONTRACTORS. Here is 
Joseph Rosin, Chicago, Illinois; Lighting EVIDENCE IN ACTION of the Benjamin 

1 mm §6Plan by Public Service Company of 


* he i ip tolalal dame Lillalclt Sam 4 14)al4el ee @telaliaelaiel a Policy of 100% Support of the Elec- 
Horak Electric Company, Chicago, II! trical Contractor 


INCOMPARABLE ‘ 6lo 


CREATES A NEW EXPERIENCE IN SEEING 


i ale cb 











—_ 
si 


aS 
? oa 


a 


Optometrist’s Office of Drs. M. R. and 





Are you taking fullest advantage of 
this support? Are you fully prepared 
with data to follow-up on the tremen- 
dous interest in “Sky-Glo” created by 
Benjamin's Advertising to one and a 
half million business men? 





For information and assistance, see the 
Benjamin Distributor from whom you 
purchase Lighting Equipment. Or write 
Benjamin Electric Mfg. Co., Dept. GG, 
Des Plaines, Illinois. 


Indeseribably wonderful is seeing under the soft, restful and exhilarating” 





“Sky-Glo” luminous ceiling lighting! Now it is possible to obtain muchi® 
































higher levels of illumination without annoying brightness or eye-tiring glare 








LUMINOUS VINYLITE LOUVERS > £< 
MAKE UNBELIEVABLE DIFFERENCE 


, ‘ ee ee . ‘ . * 
You must experience “Sky-Glo™ lighting to truly appreci- ft 
ate the great advance tt represents in lighting! For here is 


lighting that achieves high levels of lumination from 50 





to 150 footcandles ... vet is so unobtrusive that one is 


neither consciously aware of increased light nor its source. 


The secret is in the louvers! “Skv-Glo” is the first fo use a 
plastic (V inylite) that not only reflects light but transmits it, 
too! The special qualities of this louver diffuse and soften the 
light to produce a new experience in seeing. 


MOST BEAUTIFUL LIGHTING 

Incomparable, too, is the beauty of ‘Sky-Glo”! 
Gone are the forest of fixtures which are now 
concealed by a new kind of “Ceiling of Light” 
created by “Sky-Glo™. Now, the lighting in new 
buildings ean be as beautiful and modern as the 


exterior s! 


SAVES ALTERATIONS 

Now, instead of spending for expensive ceiling 
alterations install a “Sky-Glo” svstem that con- 
verts old ceilings nto glowing new ones at lower 


cost than ever betore. 


FREE ILLUSTRATED FOLDER 


Gives complete information on this new, modern 
lig] ing system consisting of standardized parts 
of channels, fittings and translucent Vinylite 
panels that can be fitted to practically any size 


an shape ot ceiling. 





R-3237 EW — ee ee ee Se =~ Jeibess 


Ask Your Electrical Contractor to Submit a Specific Proposal 
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You get 6 big advantages with New LTG 


Flex-a-Power... 






The only unusually rugged plug-in or trol- 
ley busway in 2, 3 or 4 pole construction in 


one compact housing. 


Pre-fabricated LTG FLEX-A-POWER — rated 50 
amps — 250 v, AC or DC — supplies power for fluo- 
rescent lights and power tools. It provides both 
trolley power take-off and a continuous outlet — 
you can tap at any point... ideal for industrial 
plants, offices, stores, arenas, work shops and garages. 
Here are more new features: 


y EASY To INSTALL — simplified hanging and join- 
ing methods speed up installation. 


y J IT'S ECONOMICAL — two or more circuits can be 
run in one housing — controlled separately. 


3 PERMITS BALANCED LOADS — plugs or trolleys are 
polarized which provides a convenient means 
of balancing loads. 


4 IT'S REALLY RUGGED — rigid construction of 
housing itself prevents sagging — only 2 
hangers needed for each 10 ft. section. 


mm MORE FLEXIBILITY — standard fittings such as 
elbows and radius sections permit economical 
custom installations — easy to disassemble and 

FOR MORE INFORMATION, write relocate. 

for circular TEC-3, THE 

TRUMBULL FLiecrric MAN- 

UFACTURING COMPANY, 


Plainville, Conn. 


G GREATER CONVENIENCE — trolley with silver alloy 
contacts may be inserted or removed at any 
point along the run — no “drop-out” section 
required. 


Men Who Observe the Best Electrical Practice Make It a Practice to Use 
VISIT US IN BOOTH 66 A 


THE NEWA CONVENTION 


TRUMBULL ELECTRIC 
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“Speetal Value Group” 
oufe 
FLUORESCENT LIGHTING FIXTURES 






secon NO. 3034 
L Fl y . " 
’ XTURE ~~ 4-40 WATT "OPEN TYPE” 
. COMMERCIAL FIXTURE 
|. 
in 
50 — # 
-40 WATT "WAF 

h ER THIN” 
‘ ——a FIXTURE ae — 
, th All-Steel Louver ih soap ALL-PURPOSE 
: L UNIT 

FLUORESCENT 
" LIGHT STRIPS 
a MODEL NO. 4002 

MODEL NOS. 4004, 4004PF MODEL NO. 40 
- 4005 


2-FOOT STRIP 
4-FOOT STRIP 
8-FOOT STRIP 


Top Quality, Low Cost Units for Every Fluorescent Need 
sales and assured customer satisfaction, stock 
you'll SELL 


“Special Value Group.” Here is a special selec- 


priced-right units — preferred everywhere for 
THEM ALL 


all MITCHELL 


For profitable volume 


and sell the MITCHELL 


, tion of built-right, 
superior performance and economy. Each unit, like 
products, is precision-made—constructed of 20 gauge steel, cleaned WRITE FOR 
and ‘“honderized”’ before spraying and baking. Finishes are smooth, 
d, highly durable. Only approved elec- “SPECIAL VALUE GRouUP” 


years both Underwriters’ 
BULLETIN No. 351 


1] acceptance, top 


easily cleane 
are used—and e 
Is—further assuran 
pendable quality. 


heat resistant, 
trical components 


and | BEW Labe 


anship and de 


ach fixture k 
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Mitchel 
he i Monvtectering Company 
- VENUE, CHIC 
anada: Mitchell Manufacturing Pom ae ang 
’ ., Toronto, Canada 





First Choice in Lighting 



















General Switch Corporation are specialists in the design, engineering, 
and production of Enclosed Safety Switches, Service Entrance Equip- 
ment, Branch-Circuit or Residence Panels, Panelboards for Light and 


Power Distribution. 





*& GREATER CONVENIENCE 
Designed for P * BETTER APPEARANCE 
*% TROUBLE-FREE PERFORMANCE 

























> | Easy to install * Easy to service 


a N 
oN 


Carmen abet) ow elon 


Send for the latest GENERAL cata- 


log, complete with illustrations, speci- 


- a 


fications, mounting dimensions, SC- eae inane 


Bremebdirenn of Besideare 


| me 
Pemetheards bx Ligh: amt Power 
ete oe 


GENERAL 


SWITCH CORP. 


45 BOEBLING STEERT SROOCKLYY ti, Vv... UR A 


lection tables, wiring data, knockout 


layouts, and a cross index of compara- 





tive catalog numbers. 
Copies sent free on request. 


More and more Contractors and 


Wholesalers are switching to 


ly, oe GENERAL 














Distributed through Wholesalers 


hese 
Se 


GENERAL =< 


BOOTH #34 


“\ SWITCH CORP. &= 


45 ROEBLING STREET, ycele) 404) RPE Y., U. S.A. 


‘ : ‘ ‘ ' 
i ' *Philadelphia 47, Pa. ‘San Francisco 3, Cal. 
inci ti 20, Ohio Houston 3, Texas ‘ : : | 
pe 16, Ohio Indianapolis 4, Ind. Phoenix, Arizona Seattle 4, “pn . 
oar , "Los Angeles 13, Cal. *Portland 9, Oregon Spokane 8, Wash. 
“Minneapolis 2, Minn. Princeton, Indiana eee 


. San Antonio 2, Tex. Syracuse, N. Y. 
—- Wethersfield 9, Conn. 


‘Atlanta 3, Ga. 

“Baltimore, Md. Dallas 5, Texas 

Birmingham, Ala. ‘Detroit 26, Mich. 
| “Boston 10, Mass. Glassport, Pa. 


SALES 
OFFICES 


"WAREHOUSE STOCK 
MAINTAINED 


Amarillo, Texas 


penne EXPORT OFFICE: NEW YORK 11, N.Y. 
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SETTER LIGHTING 
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MEANS BETTER BUSI 














Top lighting efficiency is assured — for every need 
— with these versatile Killark Cluster Lights. Their 
special sealed beam lamps plus these bonus Killark 
features mean faster, more dependable installa- 
tions for you — better lighting for your customers! 


e FLEXIBLE — Each lamp is adjustable, to give 
light where it's needed most. 


e RUSTLESS ALUMINUM —Assures long, trou- 
ble-free lighting service. 


TYPE SMHU e LOW MAINTENANCE — Negligible upkeep 
cost — no reflectors to paint or wash. 


TYPE SYL 





Can be used with your present 
island light set-up e WEATHERPROOF — Seoled against dirt, dust 


and moisture. 





Can be directed Can be adjusted 
at any angle up or down 










Write today for illustrated bulletin and informa- 






tion on the Complete Killark Cluster Light Line 


ELECTRIC MANUFACTURING COMPANY 


Offices and Warehouses: Atlanta, Boston, Chicago, Denver, Los Angeles, 
Pittsburgh, San Francisco, Seattle, Syracuse. 










Vandeventer & Easton Aves. 


Offices: Baltimore, Cincinnati, Cleveland, Dallas, Detroit, Kansas City, SAINT LOUIS ina MO. 








APPLETON RUBBER CO., INC. 
BOSTON, MASS. “2 
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What “GLAZON” is: 


“Glazon” is a tougher, more flexible, longer-lasting braid that combines the 











@ "ss 
desirable properties of an inorganic substance derived from glass with those gnc: yet eos " 
e 
of special saturants to achieve a new high in safety and durability under the yen 9 a8 - é , 
.) 
most adverse conditions. This new protective covering gives: \ 4 ent on pian. os °° 
(AS 3 one n 
ohh more . re 
; ' spo ‘a sea wis ? of \ond 
LONGER LIFE. Conductors and insulation are doubly protected by a stronger, tougher, «nove " ‘\ iti’ end 
more impervious and more durable covering than heretofore possible. nwo cedrer hot ent 
«kind! oor \ 
SMALLER DIAMETER. Braid, although stronger, is considerably thinner. Strands lie e yn on ove® ove 
flatter, clasp insulation tighter, absorb less saturant—reducing diameter. 4OP Or na ov! a) saci? 
© poe 
GREATER FLEXIBILITY. Less bulk and greater elasticity of the braid increase flexibility. Vv vengente™ a weet po*- 
wi 
yn oF s 
SMOOTHER SURFACE. Uniformity of fiber and tighter lays eliminate the uneven surface Vv quene eit v yet sor” job 
common to many braided coverings. por" - she wien’ 
osts O \y) 
GREATER RESISTANCE to the destructive elements of man and nature: water, heat, oil, atl sreP pasrord gyctot 
acid, corrosive fumes, fungus, rodents, sunlight, freezing, rotting. ‘ 40 ond? c 
sire® . 
IMPROVED FISHABILITY. “Glazon” covered wire can be snaked through longer con- goo oe ° F A 
duits, around sharper bends, easier, quicker, than any other type. ne 6 wit WP 


If It’s ““GLAZON” It’s Made by TRIANGLE... 
If It’s Made by TRIANGLE It MUST Be Right! 







For full details, contact your nearest Triangle jobber. or wnrtte 
{ \ ] , “ ; ] \ 


1902 Jersey Avenue, New Brunswick, N. J. 


















. 


& SYSTEMS 7 BUILDING WIRE © BARE WIRE © ARMORED CABLE © "“GLAZON” TRIEX NON- 
SSG ISSISTDISISSSEIEIL I IGIII METALLIC SHEATHED CABLE © SERVICE ENTRANCE, SERVICE DROP, VARNISHED 

7 CAMBRIC BRAIDED OR LEADED, TRIOPRENE TRENCH, POWER AND PARKWAY CABLES 
IT MUST BE RIGHT : RIGID CONDUIT © ELECTRIC METALLIC THIN WALL CONDUIT © FLEXIBLE STEEL CONDUIT 
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AN OPEN LETTER 





ACME ELECTRIC CORPORATION 
674 WATER ST. + CUBA, N.Y., U.S.A. 


These are the Products we make 
that are sold thru Wholesalers 


Luminous Tube Transformers —Fluorescent Lamp Ballasts — Cold Cathode 
Lighting Transformers and Ballasts—Mercury Vapor Lighting Trans 
formers—Door Bell, Chime and Signaling Transformers—Safety Trans 
formers — Voltage Regulating Transformers — Step Down Transformers — 


Control Transformers — Air Cooled Power Transformers. 
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Sweet s File Sweet sFile Sweet's File Sweet s File 










































Sweet sFile 
architectural orchitectural 
gloss ond plastics 7 
~ roofing ond uding 
— ews 
dompproofing 
thermal meuiatven If) 
aT 
eal 4 
™ 
F SA om F a ar t 
= modern lightwels® 
cet t rts — teel 
threadless ngs § 
eSlectrical raceway -°” 
This eight-page booklet in Sweet’s Architectural File is but one of the 
: means by which Republic backs up your own sales program for modern 
ELECTRUNITE E.M.T. 
Full-page advertisements appearing regularly in PROGRESSIVE 
ARCHITECTURE and ARCHITECTURAL RECORD also do a con- 
sistent job of reminding architects—the men who specify raceway materials 
[ —of the many time- and cost-saving advantages of ELECTRUNITE E.M.T. 
Republic’s extensive ELECTRUNITE Advertising Program reaches the 
: architect, the contractor and the industrial maintenance man. Its purpose: 
j To build future business for the ELECTRUNITE Distributor—the sole 
sales outlet for ELECTRUNITE E.M.T.—when adequate supplies again 
| are available. 
REPUBLIC STEEL CORPORATION 
STEEL AND TUBES DIVISION 
CLEVELAND 8, OHIO 
. Export Dept.: Chrysler Bldg., New York 17, N.Y. 
LIGHTWEIGHT THREAODLES §S RIiIGtiobD S$TE&EL RACEWAY 
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PANELUX“g,pord! 


‘Bring the Rainbow Indoors 





SS 
———— 





1, COMPLETE FIXTURE... Each Panelux is a complete unit, with 
chassis, louvers and hangers. Installation is a single operation, 
eliminating any need tor individual fixtures and louvers 
installed separately. 

2. FOUR SIZES...The four Panelux sizes can be joined together 
end-to-end or side-by-side to achieve any desired pattern. 

3. MODERN DESIGN...High reflection, brightness control and a 


shielding angle of 38° provide comfortable, glareless illumina- 
tion. Proper light distribution virtually eliminates shadows. 


1. FIVE COLORS... Fi-bord (fiber-board) Louvers are available in 
white and in pastel shades of blue, green, pink and yellow 
Colors can be used individually or in attractive combinations 


2. EASY INSTALLATION. . .Fi-bord is light in weight and easy to 
handle. Folded sections open quickly for installation in less than 
two minutes per unit. A light metal angle keeps louvers rigid. 


3. NO MAINTENANCE...You don't clean Fi-bord Louvers. You 
replace them — at less cost and in less time than are required for 
cleaning any other louvers. Replacement requires only one man. 


Here's the fluorescent luminaire with Fi-bord Louvers in five colors that bring the rainbow indoors. Wholesalers, 
contractors, architects and engineers all agree that this combination produces the world’s finest louverall ceiling. 

Remember, only LPI has Panelux, and only Panelux has Fi-bord Louvers. Write LPI today for Panelux 
Bulletin No. 420, or contact the LPI Representative nearest you. 


All LPI fixtures are union made (1.B.E.W.—A.F. of L.) 


T 
* 


Lic 


hey’re sold nationally through leading electrical wholesalers 


PRODUCTS, INC. 


HIGHLAND 


PARK, #t#thLtLtnotls 


*Trade Marks — Patents Pending 


40 
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Listed by 


Underwriters 
conditions, BLACKBURN Hi-Str 

nectors are the top quality prody 
field today. That's because they'te 
DURONZE—50% stronger than beer 
commercial bronze. They ore troubl 
the line. They produce a more 
tion. They last longer—will # 
They will not twist or diste 
up, and can be used over 

short, they are the stronge 


Stop in and inspect our plant 
when you are in St. Louis 


PER BLACKBURN Bsc | 


MADISON & CLINTON $T$.°"* ST, “ 


OVER 100 CONVENIENTLY LOCATED JOBBERS 
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“BIG 
SHOW 


in Fans for 49 | 

















“Pedestal” 


Adjustable height, 38 to 62 inches trom 
floor to center of fan. Beautiful gun- 
metal finish. Attractive, telescoping, 
chromium-plated and gunmetal col- 
umn. Wide, quiet blades. Totally en- 
closed oscillating mechanism. Guaran- 
teed five full vears. Sixteen-inch, 2 


speeds. $58.95, retail 





‘ 


“ Breeye All” Moor ban 
Durable, mottlhed-mahogany plastic 
cover. Chromium-plated legs and grille 
Safe for toddlers and pets. Doubles as 
extra seat or table. Delivers more air 
per dollar than any other fan of similar 
type. Rubber-mounted motor is quiet 
Twelve-inch, 2 speeds. $47.95, retail 




































on 12- 


bracket 





This is the S€Cond jn 
So series of ads g 
e.- 


Signed to help yew 


sell R & M Fans 
Your dealer; will mais 
it this Month in Elec. 
trical Merchandisin 
Electrica) Sieciee 
Electrica} West ond 
Electrica} South, 


“Datel”? 


W ide-blade, high-price design at 
a popular price. Handsome 
bronze-enamel finish. Sturdy 
die-cast body and base. Enclosed 
oscillating mechanism. Guaran- 
teed one full year. In 10-, 12-. 
and 16-inch blades. Two speeds 
16-inch. With wall 
From $19.95, retail 








**Duteld De Save” 


Large, ultra-quiet, overlapping 
blades. New gunmetal-enamel 
finish. Distinctive cadmium- 
plated guard. Die-cast body and 
base. Oscillating mechanism to- 
tally enclosed. Guaranteed five 
full years. In 12- and 16-inch 
sizes. Three speeds. Wall bracket 
included. From $44.95, retail 























STEP RIGHT UP SEE THE 
R&M LINE FOR ‘49/ 


Beautiful new styles, smart new colors, 
priced for high-unit, trade-up sales. Yes, 
new name merchandise backed by hard- 
punching promotion with a real pay-off— 
dealer profits. Imagine! Ten ads in The 
Saturday Evening Post for a total of 40,000,- 
000 messages. That's 4 million messages 
each and every week for ten solid weeks 
beginning May 28! 

And that’s not all! Colorful consumer 
folders, window and shelf strips, complete 
newspaper ad mats, fan cuts—all at no cost 
to you. And all this selling support topped 
off with a co-operative advertising pro- 
gram that works! 

So get all the facts.. 
Write for “Fan Promotion Kit.”” Robbins G 
Myers, Inc., Fan Sales Div., Springfield 99, Ohio. 


ROBBINS « MYERS, INC. 


\ SPRINGFIELD 99, OHIO 
eo \ BRANTFORD, ONTARIO 


. today... now. 








ee 


CA 7 ” 
“Home Cooler 


year Three speeds 
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Its portable, sets into open window Ap- 

+ pealing to Aome-renters and owners alike 

i: oa Ultra-quiet, no belts, no pulleys. Clean 
aie | 4 ivory finish. Only 614” deep. In 24- and 
ig 30-inch blades. Adjustable stand available 

oe OE for 24-inch model. Guaranteed one full 


From $97.50, retail 
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Compoo SLIMLINE 


COMMERCIAL AND INDUSTRIAL FIXTURES 






HERE’S HOW THE COMPLETE 
8 FT. FIXTURE CAN BE QUICKLY 
AND EASILY INSTALLED BY ONE MAN 


@ Electrician marks exact position of fixture on ceiling. 
@ Installs first 4-foot section in a matter of minutes. 


@ Joins second 4-foot section to first, completes wir- 
ing, inserts tubes, and presto! job is completed. 


COMMERCIAL SLIMLINE 


A beauty for installation in stores, offices, display 
areas, and schools. Baked white "Glazenamel” 
finish with bronze-tone end medallion. Avail- 
able with and without louvers. 


ml WS 


HINGED REMOVABLE LOUVERS 


Optional with commercial fixtures, Compco louvers are de- 


Vz 


signed for maximum efficiency. Hinged louvers swing down for 


easy access to lamps. No tools required for servicing fixture. 


re, 


INDUSTRIAL SLIMLINE 


Scientifically designed reflector for maximum 
lighting efficiency over large areas. Reflecting Fi 
surfaces and channel are white “Glazenamel.” ee GENERAL SPECIFICATIONS 
Top of reflector in hammertone gray enamel. ta St Pomme on ilieadl 
xtures are ong insta 

All fixtures have “2° conduit K.O. INDUSTRIAL REFLECTORS 

All fixtures have 5° wide channel. 2 sections—each 48" long. 

All fixtures have 3° deep channel. 2 sections—each 15° wide 

2 sections—each 3'2" deep 


For continuous row installation, rigidity and alignment is 
assured by 3 point connecting feature on ends. 


_ ~ e/ 
Width at 


Socket Shpg. ACCESSORIES 


Housing 
LOUVERS 
657 LOUVER FOR 5° WIDE COMMERCIAL FIXTURES 
658 LOUVER FOR 8” WIDE COMMERCIAL FIXTURES 
659 LOUVER FOR 12” & 14° WIDE COM. FIXTURES 


STEM SETS 


No. 325-SINGLE STEM and CANOPY for Pendant Mounting, 
2 Required for 8’ Section) 


Co CORPORATION 


FOR THE FINEST IN FLUORESCENT FIXTURES 
2251 ST. PAUL AVE., CHICAGO 47 

















wn 


onow 





9. Mounting screw holes 





. Knockouts take No. 12 of No. 14 standard 


non-metallic sheathed cable 


. Ample room for crossovers 
. Terminals are easy to wire. Wire looping 


and splicing are unnecessary 


. Double-sided contacts (meets REA and Federal Specifications 
. Buss bars provide third wire or feed through connections 
. Knockouts in sides for knob and tube wiring 


Can be mounted on 2 x 4 stud 
Porcelain base withstands humid conditions 








No. 4661 Single-pole switch 





hed 
‘e 


e~ 





Gs. No. 4667 
Pull chain lamphoider 
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“QUT IN THE OPEN 


THE ANSWER IS 


BRYANT 


WITH A COMPLETE LINE OF 
NEW SURFACE WIRING DEVICES 


To meet every surface wiring requirement in rural, residential 

and similar installations, Bryant offers a completely new and improved 
line of devices. Featuring rugged construction and modern appearance, 
the line includes single-pole and three-way switches, a duplex convenience 
outlet, pull and keyless lampholders, a rosette and a junction box. 


Porcelain bases for maximum insulation are combined with brown 
Bakelite covers for a pleasing modern design. To install, simply mount 
the device, run the wire and connect to the terminals. No separate boxes, 
connectors, soldering or tape are required. The devices can be used 

with open and non-metallic sheathed wiring. Moisture and corrosion 
resistant, they are ideal for farm buildings, garages, stables, barns, attics, 
basements, etc. Approved by Underwriters’ Laboratories, Inc. and REA. 


THE BRYANT ELECTRIC COMPANY 


Bridgeport 2, Connecticut 
CHICAGO + LOS ANGELES 


SPECIFY BRYANT DEVICES FROM YOUR ELECTRICAL WHOLESALER 


2 99826 
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Might as well 
FACE IT! 








From coast to coast electrical contractors continue to show their preference for Conduit 
Pipe Products. Better place your order today if you do not have a complete stock of 
all Conduit products in all sizes. They're easier to stock, easier to sell. You can't 
blame your customers for wanting the faster, trouble-free starting and satisfactory 


performance of these finer pipe products. 


CONDUIT PIPE PRODUCTS C0. 


COLUMBUS, OHIO 





PIPE COUPLINGS « PIPE NIPPLES - ELBOWS, 90 AND 45 









RUNNING THREAD - GOOSENECKS - WALLPLATES - EMT FITTINGS 
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all the time... because it 
means big timesavings 


for users... 


When you're talking big time and labor savings, such 
as the Greentee Hydraulic Bender (above) brings about, 
you're talking the language contractors and plant maintenance 
people like to hear. 

Owners of GREENLEI Pipe Benders regularly report 50’ 60% 


even up to YO .and cost of many manufactured 


labor savings 
bends and fittings is eliminated. This equipment often pays for 
itself on a single job! 

Now that’s not surprising when you understand that 
GREENLEE makes it a business of building a line of timesaving 
tools for electricians. They are designed especially tO Cut Costs 
and hours. And that’s why you have extra sales opportunity 
with the GREENLEE line today. For complete sales facts write 
Greenlee Tool Co., Division of Greenlee Bros. & Co., 1844 


Columbia Avenue, Rockford, Illinois 


NATIONALLY ADVERTISED TO SPEED YOUR SALES 


GREENLEE backs up your sales efforts with advertisements in Electrical 
Buyer’s Reference © Electrical Contracting e Electrical Equipment e Electrical 
News and Engineering ¢ Electrical West ¢ Electrical World © Factory @ 
Industrial Maintenance ¢ Industrial Equipment News © MacRae’s Blue 
Book © Mill Supplies ©* Plant Purchasing Directory ¢ Thomas’ Register . 

with a combined circulation of well over a quarter-million for each message. 


16 


‘ 
KNOCKOUT 
TOOLS 
In 14% minutes or less cut 
smooth openings uf to 
in met yard rubber, or bake 
lite uf to «” thick. Turned 


with wrench. Eliminate drilling 













PIPE 
PUSHER 


Pushes pipe under streets, rail- 
roads, floors, and other obsta- 
cles. Eliminates tearing up, 
back-filling, re-paving. No. 790 
tor pipe up to 4”; No. 795 tor 
larger pipe and ducts 









CABLE PULLER 


Easy-operating, compact unit 
for 7,500 pound pull. Fastens 


direct to conduit for pulling 
in line with conduit no 
loosened hangers. Attachment 


available tor concealed con- 
duit Work 


HAND BENDER 


Quickly makes small-radius 
bends in steel, copper, brass 
andaluminum tubing, conduit, 
or pipe without kinks or 
flactening. Especially designed 
to make neat bends up to 180 
for sharp nooks and corners 





TOOLS FOR CRAFTSMEN 


GREENLEE 
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Big opportunities are ahead in slimline fixtures -and they’re aug- 
mented by General Electric’s newest line of ballasts, specifically 
developed for slimline lamps. Short and shallow, they fit many 
existing fixtures open up the field for new and improved designs. 

An important feature is terminal-board construction, which cuts 
down assembly and maintenance time. All ballast connections for 
six- or eight-foot fixtures can be made at one time’ only a screwdriver 
is needed. Leads of exactly the right length can be used no splicing 
no wadding no waste! 

An actual price saving of about 10 per cent is passed along to you 
as a result of inherent design and manufacturing economies. Your 
customers get new built-in improvements, such as reduced wattage 
losses, improved safety factor, and low noise level. All of which adds 
up to the best bargain in ballasts today! 

These ballasts are available in Tulamp ratings for operation of 96T8 
lamps at 200 ma or 300 ma, 64T6 and 72T8 lamps at 300 ma, and 96T12 
lamps at 425 ma. Call your nearest G-E representative today, or write 
for Bulletin GEA-5160. Address Apparatus Dept., General Electric 
Company, Schenectady 5, N. Y. 


New Ballasts 


SLIMLINE 





PEET YOUR NEW SALESMEN 


Attach these attractive new identifica- 
tion tags to your fluorescent fixtures 
and see sales come easier. The prom 
inent G-E monogram registers as a 
symbol of quality with your customers 
gives your fixtures extra sales appeal 
Your General Electric representative 


will be glad to supply you. 


GENERAL ELECTRIC 
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“And still they gazed, and still the wonder grow, 


Ss Ny 
a4 n > F 


That one small head could oO all r pew." 


Og 7 





A TRIBUTE: Literally, the Wholesaler Salesmen 
are Magicians. The late John W. Hubbard frequently 
stated that ‘‘probably the best posted men in business 
are the Wholesaler Salesmen.’’ To that truism the 
Hubbard Sales Organization has added, ‘‘and prob- 
ably the hardest working and most devoted to their 
jobs." By and large, these able men have come up 
the hard way, through stockroom, shipping and sta- 
tistical departments and city order desk, until they 
finally achieve their objective and become Whole- 
saler Salesmen 

During this period they have gained a tremendous 
amount of practical knowledge about a great variety 
of different products. This knowledge they carry from 
their headquarters into the highways and byways of 
their territories, thus rendering a service in the dis- 


“B®. 


semination of word-of-mouth information which has 
no substitute in business. 

These ‘Knights of the Road’”’ 
of the eight-hour day. From sunrise to sunset, and 
then after sunset, by travel from one town to another 
they pursue their duties and render a service which 
is difficult to measure by the ordinary accepted stand 
ards of values. The growth of the Electrical Industry 
in the United States is one of the greatest develop- 
ments in the history of the world. We wish to pay 
tribute to the Wholesaler Salesmen whose efforts and 
devotion have contributed so much to this progress 
All Hubbard and Company field representatives have 
asked to be included in this tribute to the Wholesaler 
Salesmen, who have helped us, Hubbard and Com- 
pany, so effectively over so many years. 


’ owen GOLDSMITH 


have never learned 


HUBBARDaxs»y COMPANY 


PITTSBURGH 
CHICAGO 


1% 


OAKLAND, 
CALIF. 
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4g EINe to FIVE 2 


FOR THE MOST SIMPLE Ze 
: Mea =F... MOST FLEXIBLE jy” 


~ 


i, 
@ FLUORESCENT LIGHTING jy INSTALLATION 





o-_ 


SERIES 15 Watt 
WiremortD UNITS 


iS 

















Smartly-designed, compact, ready-wired . . . Wire- For usetn... 
q mold 21A Fluorescent Units are ideally suited to meet the WORKSHOPS 
4 lighting needs of a wide range of commercial and indus- a 
a | trial applications. Available as single lamp units . . . or RESTAURANTS 
h for two, three, four and five lamps. GARAGES 
OFFICES 
1- a ; FACTORIES 
_ All units quickly, easily installed in horizontal or 
. vertical position . . . clips furnished for permanent or 
. | portable mounting. Finished in sparkling white 
d may be used with or without reflectors. Ballast enclosed 
. in channel. 
a | 
ns No matter how simple or complex vour problem 
a whether it's a matter of supplementary lighting or 
the installation of a complete Svstem ... check into 21AR SERIES 
the profit-building possibilities of Wiremold Fluorescent 
Units. Similar to the 21A series . . . with 
single and multiple units . . .but 
Today: write for complete information equipped with reflectors and — 
caps. Finished in golden bronze. Ideal 
Tue WirnemoL.Dd COMPANY for showcases, counter displays, wall 
HARTFORD 10, CONN. cases, display boards, etc. 
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_ that your Customers can count on in emer- 
gencies . . . that’s Gold Seal! Rigid laboratory 
controlled production assures plenty of lasting 
“tack” in the friction compound . .. with every fiber 
of the top quality base cloth thoroughly impregnated. 

And you can't beat Gold Seal for ease of handling. 
It tears easily, evenly ... and will not dry out, peal, 
ravel, or smear the hands... yet it consistently gives 
a tighter, longer-lasting bond. 

Stock steady selling Gold Seal! It’s consistently 


advertised to your customers, in both single rolls and 


LAS kG DASA MAA 


the popular 10-roll containers. Jenkins Bros., (Rub- 
ber Div.), 80 White St. New York 13, N. Y. 


Wy Gh 4 QZ le | yi De? 


FRICTION and RUBBER TAPES 
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*thinwall conduit * rigid conduit *metal- 


lic and non-metallic cable * flexible 
steel conduit * service entrance 
cable *grounding devices *lighting 


fixture fittings 


manufacturers for over 30. years 


SH Through Elvctrical Wholesa ers 


representatives in principal cities 


, NATIONAL ELECTRICAL 
midwest electric mfg. company WHOLESALERS ASSOCIATION 


1639 walnut street chicago 12, ill. 4st yee  _ 
NETHERLAND PLAZA HOTEL 


Cx cinnali, Oh io 
BOOTH 20 


midwest 












CORRECT 














Cross Section Showing 
indentations 


SS 
All B-M Fittings Carry 
the Underwriter's Seal 





of Approval and Ca- 
nadian Standards Ass'n 
Approval No. 9296 


S> 
€R . APPROVED 


we 
te 





CONDUIT CONNECTIONS 





4 Select the best, insist on Briegel All 
Steel Fittings, the original approved 
Indenter type connectors and cou- 
plings for thin wall conduit tubing. 
You will not only find that Briegel 
Indenter Fittings are easier and faster 
to use, but also make neater, stronger 
connections, the correct connections. 
Two Easy Squeezes and they’re set. 
Start using Briegel Fittings today. 
Have more satisfied customers—more 
profits from each job. 


DISTRIBUTED BY 


The M. B. Austin Co., Northbrook, Iil.; Clayton 
Mark & Co., Evanston, Iil.; Clifton Conduit Co., 
Jersey City, N. J.; General Electric Co., Bridge- 
port, Conn.; The Steelduct Co., Youngstown, Ohio; 
Enameled Metals, Pittsburgh, Penn.; Kondu Mfg. 
Co., Ltd., Preston, Ont. 
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ELECTRO’S NEW 








NEXT YEAR’S LIGHTING IS HERE TODAY 
with ELECTRO’S new "TWENTY-TWENTY” for perfect vision. 
Designed for schools and institutions, the "TWENTY- 
TWENTY” gives high efficiency, safety, and ease of 
maintenance ... at low cost. 


® Low in Price. 


@ Low Cost Installation— 
Maintenance. 


©; of light directed 


@ High Efficiency. Cut-off specifications 35°-25° with 70 
downward. 30° directed upward, for even distribution 

@ Individual or continuous, surface = Wt out shadows. 
or pendant mounting. ELECTRO’S “TWENTY-TWENTY”’ is easy to install. 
Louver panel is in one complete section, hinges from either 


@ When pendant mounted, takes — site, and can be completely removed without nuts, bolts 
or special attachments. A PLEUR-O-LIER 


All metal construction finished in 


® Safe ... all steel construction. ELECTRO’S exclusive liquid-plastic, lv | 
baked enamel. 


single or double stem. 


Contact your nearby ELECTRO representative for complete information ... or write ELECTRO MFG. CORP., DEPT. SL-7. MANUFACTURER 


i@S~ ELECTRO’S LIGHTING ENGINEERS ARE ALWAYS AT YOUR SERVICE 


ELECTRO MANUFACTURING CORPORATION 
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So WONT BREAK 


if it’s a new 
\S Paton : 
: BUSHING. 
Bounce an O. Z. All-Bakelite Insulating Bushing hard, on a concrete floor — it 


rebounds good as new. Add to its superior strength* these extra features and 
4 you've got a bushing that’s best by any test! 










@ Smooth rounded edges completely protect wire insulation during pulling 
% and when in service. 
@ Clean, deep threads let you spin-on the bushing with a twist of the wrist. 


@ Ribbed outer surface provides a grip for slippery hands and permits 
tapping with a screw-driver. 


a. * O. Z.’s New All-Bakelite Insulating Bushings are fully approved by Under- 
writers’ Laboratories, meet all requirements of the National Electric Code. 


‘ Try a few, bounce ’em, treat ’em rough and you'll be convinced there are 
no all-Bakelite bushings better suited to 
the job . . . none so economical to 
use as O. Z.’s. 
Available in sizes from '/2 inch 
to 6 inches, cost no more than 
ordinary Bakelite bushings. 


Samples on request. 










*56% stronger over 

all than all other 

\ leading all - Bake 
lite bushings ac- 

tually tested by 

1 an indepen 


dent laboratory 


\ T 
4 / a CONDUIT FITTINGS e¢ CABLE TERMINATORS 
/ CAST IRON BOXES @© GROUNDING DEVICES 
\ | | SOLDERLESS CONNECTORS © POWER CONNECTORS 
J P Buy 0. 2. and you'll see 
\ * why Engineers say, 


’ | "They're OK if they're 0.2." 


ELECTRICAL 
MANUFACTURING 
COMPANY, INC. 


262 BOND STREET - BROOKLYN 2,N. Y. 







54 ELECTRICAL WHOLESALING—April, 1949 








num Alloy) is greatly enhanced by the 
LUMI-LOUVRE shades—an innovation in 
lighting. The pleasing and efficient glow 


produced by the decorative and trans- 
a choice of either the LUMI-LOUVRE or 


plain shade. 
—illustrating in full color the most com- 


made from RAYALU (a Magnesium Alumi- 
lucent shearing of the metal shade is 
THE LUMILIER is available in a full line of 
companion pieces. This series is offered in 
Send for your copy of our 1949 catalogue 
else Ma-tioh-alilel ib Giller t-\(-(a flea M al -Meelie 
rENMN NS YUVA N Fa 








unjque and. interesting. 
pany has ever offered. 












» The functional beauty of THE LUMILIER 


in Cincinnati, Ohio, during the NEWA Convention 


May 1-6, 1949. 





We invite our wholesaler friends to visit our con- 
ference booth #39 at the Netherland Plaza Hotel 


RODUCTS CO. 
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THE LUMILIER 
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distinguishes the famous DUTCH 
BRAND Friction and Rubber Insulating 
Tapes. Developed through years of 
careful manufacturing skill and 
research ... product of the finest 
materials ... proven again and 
again under all conditions . . . the 
brand with the greatest amount 


of trade and public acceptance. 


Gest Wishes... 


to the NATIONAL ELECTRICAL WHOLESALERS 
ASSOCIATION ... 41st Annual Convention, 
Cincinnati, Ohio... May 2nd—6th, 1949... 
see us at Conference Booth No. 105. 


VAN CLEEF BROS. JNC. 


~ CHICAGO 19, U.S.A. 
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CRESCE 


South Station 
Boston, Mats. 
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Fairmont Hotel 
San Francisco, Cal. 
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Use CRESCENT Wire & Cable 


for longest trouble-free service 


The existing buildings shown above as they appeared in our 
catalog printed over forty years ago, were wired with CRESCENT, 
which has given dependable service through the years. 


From coast to coast for over sixty years CRESCENT Wire has 
been a first choice of architects, engineers and electrical contrac- 
tors for outstanding building jobs. 


CRESCENT INSULATED WIRE & CABLE 


TRENTON, N. J 
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they're calling 





. . « the Improved Reflector 





While JONES ABolite Reflectors have always been 
considered the finest porcelain enamel-on-steel, now they 
are whiter, brighter, more efficient than ever. A new- 
process white, coupled with our new, continuous-enamel- 
ing furnaces and more positive fusing controls, has 
brought this amazing new finish. 


This new white greatly increases the reflecting quality 
of these lights, giving them the highest illumination factor 
possible with this type of reflector. ABolite’s smooth, 
glass-like surface is easier to clean, requires less time 


to maintain at top efficiency. 
ABOLITE 
A 


¢ _" mu % , 
ary i bas 
ish t cev fA ¥ iy | 










The RLM label on an ABolite reflec- 
tor is assurance it conforms to rigid 
specifications set by the RLM Stand- 
ards Institute, of which Jones is a 
member. 








ABolite Reflectors are made in a variety of types and 
designs for every kind of indoor and outdoor lighting. 
Many improvements in ABolite reflector holders have 
made these reflectors the most economical to install and 
maintain. This is especially true in ABolite Duo-Move 
system of maintenance. 


Write for FREE SAMPLE DISC which shows our improved 
“Whiter than White” porcelain enamel. Ask for catalog 
or see your Wholesaler for complete information. 


Visit us at Booth 67 


N.E.W.A. ANNUAL 
CONVENTION 


May 1-6 


Cincinnati, Ohio 









THE JONES METAL PRODUCTS CO. West Lafayette, Ohio 
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THE NEW “UNION” LINE OF 
CHRISTMAS DECORATIVE 
SETS AND KITS BEFORE 
PURCHASING YOUR 


IGG GS 


REQUIREMENTS 
























First a... 
SAFETY 
DURABILITY 

ECONOMY 


OU CAN RELY APPEARANCE 


ON "UNION’S” 
IRM JOBBER 


“eee 
in Distribution of Ny 
Christmas Sets and CAT.NO. 7) 
357 : 
Kets, ase well ae cts . 


UNION INSULATING Co., INC. 


ee oe ee oe ee oe ce, | 
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WHEN YOU SPECIFY RADIX WIRE YOU CET ASBESTOS 
COVERED WIRE WITH THESE OUTSTANDING FEATURES — 


Manufactured according to N.E.M.A. 
and Underwriters Specifications. 


Available in either smokeless type 
(200° C) or moisture proof type 
(125° C). The flame and moisture 


proofing compound is non-toxic. 


RADIX HINGE WIRE for use where 
wire is constantly being bent is extra 


flexible. 


All RADIX Appliance Lead Wire is 
easy stripping and easy to handle in 
all operations. 


RADIX SERVICE is complete. You 
can have RADIX Asbestos Covered 
Wire cut to length — stripped — 
twisted—tinned—fitted with loops— 
or bent as you specify. 


Deliveries can be made according to 
your production schedules. Every 
order is handled as a special job and 
will go through our factory on a 
schedule to meet your manufacturing 
needs. 


Why not let our engineers consult 
with you about your requirements. 


Send for a copy of the new RADIX Catalog. 


ele) Gate): 


RADIX 


2800 





ON THE SPOOL 


EAST 55TH STREET - 


IRE 
any - 
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CLEVELAND, OHIO 





o/ A’ Sauare 
CONVENIENCE 
Staton Wed Fox 


x-1% 


CONNECTORS 


For Metallic Sheathad Cable 
4nd Nore -Metallic Stead Cable 


HAS BEEN MADE 
SPEDE 
CONVENIENT 


This box, designed for 
two covers, allowing for 
switches or receptacles to 
come in the same position 
on either side of the wall, 
is now provided with two 
screws—in tapped holes— 
for mounting on footed 
supports. 


The 52-C-10 cover has 
been redesigned to provide 
additional space for use of 
two switches or receptacles. 
It also has slots for mount- 
ing on box—either  ver- 
tically or horizontally— 
without removing screws. 


The footed box supports, 
in 20-inch and. 31-inch 
lengths, can be _ nailed, 
screwed or welded’ to the 
studding. 8-inch slots in 
these ‘supports .allow for 
proper adjustment of box, ~ 
which can be ‘mounted 
without removing screws. 
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ADVERTISEMENT 


IDEAL DISTRIBUTOR NEWS 





PUBLISHED BY IDEAL INDUSTRIES, Inc., Sycamore, III. 





PROFITABLE 
IDEAS 














APRIL, 1949 





NEW PRODUCTS HIKE DISTRIBUTOR SALES 


SALES PER CALL GO 
UP. DISTRIBUTOR 
PROFITS CLIMB 


Continuously Broadened Market 
for ideal Products Proved by 
Steady Sales Increases for 
32 Years 


As part of its fixed policy to keep | 
the Ideal Franchise the most | 
valuable and profitable in the} 
field for its distributors, Ideal | 
has introduced a sure-fire list of | 
new products within the past | 
year. These include: 


The “Stripmaster”—the revolution 
ary new “hand-type” wire strip 
per that makes wire stripping 
easier and faster than ever be- 
fore. The ‘‘Stripmaster” strips 
with a single, one squeeze oper- 
ation and has an exclusive “auto 
matic” feature that positively 
prevents crushing of wire. It far 
surpasses anything heretofore 
available for radio repair men, 
electricians, ignition experts, 
maintenance men, mechanics 
and electrical manufacturers 
who do production stripping on 
the assembly line 


*“Coil-Flex” Fish Tape —The coiled- 
spring type tape that makes 
“fishing” a pleasure. Goes around 
bends easier.Can’t cut aluminum 
conduit. Twenty-five foot lengths 
fasten together for any size job 
Tested for 480 lb. pull. A natural 
for any contractor! 


450-Watt “Thermo-Grip” — Makes 
every kind of light-duty solder 
ing easier and faster. Has no 
equal for small parts, wires, ter- 
minals, lugs, copper tubing up 
to %” diameter. Completes the 
“Thermo-Grip” line for every 
kind of soldering or brazing 


Light-Duty Cleaner — The “2 H.P 
cleaner that vacuums, blows, 
sprays or dries—and sells for only 
$49.50. Most efficient cleaner in 
itsclass and best value in its field. 


Theatre Cleaner and Popcorn Blow- 
ing Kit—Gets rid of floor litter in 
% the time required by sweep 
ing. Attachments adapt unit to 
many other vacuum cleaning 
and blowing 
money-saver for any theatre — 
a money-maker for you. 


Tank-Type Cleaner — A new and 
even better version of the all- 
purpose cleaner with perform- 
ance features not even approach 
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requirements. A} 








This ‘‘Product of the Month’’ Counter Display helps vou build sales 


It’s an eve slopping, eve fil 
box for counter 
ing product 


literature, 


Jast-moving items. Ask your 


represe ntative 


ing display, colorful and well lighted. Has 
dest riptive produ t sheet, card for mount 
Use it month after month to feature ail of Ideal’s 


about it. 





ed by any other cleaner. Internal 
dust bag and 9 gallon tank. 
Sales Increase — Year After Year 
Year after year, ever since 1916, 
realistic, progressive planning 
has broadened the market and 
increased the sales of Ideal prod 
ucts. Today, this same kind of 
planning by Ideal means more 
sales, more profits and continu 
ously expanding markets for 
Ideal Distributors 

New products are added as 
Ideal’s constant program of mar 
ket research shows proved de 
mand for them. By this program 
existing products are continu 
ously studied and improved, 
“slow-movers” avoided or elimi 
nated. This means, for the Ideal 
Distributor, that every item in 
the Ideal line is a steady seller, 
offering highly profitable turn 
over. 

With the 
ported by 
tional 


right products, sup 
Ideal’s powerful na 


advertising and sales 


promotion program, the Ideal 
Distributor’s market is limited 
only by his own desires. It’s the 
Profit Line for "49. GET YOUR 
SHARE. 


Suggesting New Uses 
Sells Ideal Products 


Alert distributors and their sales 
forces are continually uncover 
ing new and special uses for 
Ideal products. They’re using 
them as sales clinchers with ex- 
cellent results. For instance: 

“Thermo-Grip” with pencil 
attachment is the quickest, eas- 
iest way to “solder out” holes in 
evaporator coils of home refrig 
erators. 

Ideal Cleaners quickly clean 
crumbs, kernels, dust, etc. from 
popcorn machines and candy dis 
pensers in theatres. 

Contractors use Ideal Cleaners 
to vacuum away plaster dust in 
homes resulting from installa- 
tion of outlet boxes. 








“Thermo-Grip” Proved Quickest Way to Solder Lugs 


9: 3) 





In a recent test “Thermo-Grip” 
(1000-Watt Unit with “Pliers’”) 


brought a 125 amp. lug to soft 
soldering temperature in just 20 
seconds! A 400 lug took 


less than 1 minute. The test fur 


amp 


ther showed the close control of 
heat by the 
thumb-switch and the ease with 
which the “Pliers” hold the lug 


made possible 


in place while the solder cools 


ELECTRICAL 





SALES CAMPAIGNS 
GET FULL SUPPORT 
OF DISTRIBUTORS 


Enthusiasm Shown in Full-Speed 
Drive by Distributors to Smash 
All Previous Sales Records 


\ll over the country Ideal Dis- 
tributors have grabbed the ball 
and are running with it! They're 
backing Ideal’s Winter-Spring 
Sales Campaigns with the team 
work of their organizations. 
Their goal: The greatest sales 
volume in Ideal products ever 
achieved in any similar period 
of time. 

In addition to _ following 
through on the complete pro- 
grams as outlined in complete 
detail, many of the most success- 
ful and aggressive Distributors 
are going even further. 

One is not only sponsoring a 
campaign on Ideal Cleaners, but 
has also placed an $850 stock 
order, on which he receives a 10% 
quantity discount. The discount 
he is putting up asa prize to the 
salesman who sells the most 
cleaners during the 30-day 
period. 

Others are assigning salesmen 
to work full time on the Ideal 
line for the campaign period. 
Some are printing their own re- 
ply cards for inclusion in cam 
paign mailing’s. 

Many Distributors have long 
wanted to get started on pro- 
grams of their own in direct 
mail and sales promotion. They 
are using the pre-tested, pre- 
proved Ideal Campaigns as a 
pattern. 





ideal Live Center Load 

Ratings Now 30% Higher 
As a result of a change in bear- 
ing manufacturers ratings, the 
approved carrying capacities of 
all Ideal Live Centers have been 
increased approximately 30%. 
Exhaustive tests in Ideal’s 
laboratories have proved these 
ratings sound. 





From Ideal’s Fourteen 

Point Selling Policy 
Continuous, demand-creating 
national advertising in leading 
publications reaches hundreds of 
thousands of prospects in every 
major market, every month... 
Distributor representation is 
prominently mentioned in eachad. 
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G-E Time-Delay Renewable Fuses 


in all commonly used sizes 














Now, it’s easier than ever for 


your customers to make the : 
changeover to the new Gen- >. P 
eral Electric renewable fuses. 


A new, wider range of sizes 





“PIV 


Measured tim 





FR AE e-delay acti 
makes these fuses applicable blade-type lite a eden’ a matches Genera] Electric knif 
: ‘ . end cle. S Circuit j — 
for ill commonly-used cir uses heavy plates to absorb the h requirements. New link design 
cuits. So, why not get them in sensitive links for fast tj € heat of momentary overload g 
° . of es . Cc - 
| the habit of specifying Gen- New plates h ion when load . 


eral Electric for fuses they fuse is blown. 
know they can depend on? 

Behind this great new line 
of fuses are all the reliability on 
and patient research that go , 
with any product of General 
Electric. Careful attention to 
the maintenance man’s needs 
brought the simplified three- 
piece construction of these 
new fuses. Research into the 
average requirements pro- 
duced the measured time- 
delay of the new fuse links. 
You know there’s dependa- 
bility in fuses that bear the 
General Electric name. 

So, start your customers in 
on General Electric fuses 


: ites g Ss also ha 
right away. replacement, No small loos Pl€ce construction for uid. a ve 
For information on the new luggle while you're changing oo to worry about Nothing ts 
General Electric fuses, write speed like this. nks. You'll marvel at ineledeinn 
ce 


to Section D38-426, Con- 
struction Materials Depart- 
ment, General Electric Com- 
pany, Bridgeport 2, Conn. 











GENERAL @@ ELECTRIC 
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Now! 

3 new four-lamp 
fixtures to watch 
Sylvania’s C-247 
two-lamp units! 


EASY TO INSTALL—These three new 4-lamp fluo- 


rescent units. designed to match in styling and construc- 





tion the popular 2-lamp C-247 line, are just as easy to 
install! As in all Sylvania fixtures, special knockouts 
and wiring arrangements are carefully worked out to 
make your installation jobs the easiest and quickest 


ever know mn. 


EASY TO MAINTAIN — No worry about nuts, bolts. o1 
screws — none are required to hold shielding assemblies 
of the plastic shielded and louvered units . .. while the 
basic chassis fixture—the C-447—is so designed that 
Jamps and starters can be readily replaced by a very 
simple removal of the end caps held in position by 
knurled thumbscrews. Cleaning is especially simple 
since the one-piece top-housing and the reflector can be 
very readily dusted or washed with a minimum of effort 


INTERCHANGEABLE BASIC CHASSIS~— The C-447 
and C-247 are the basic chassis versions of the plastic 
shielded (CP-447, CP-247) and louvered (CL-#47. 
CL-247) fixtures. From the basic chassis you can con- 
vert to these shielded models simply by ordering the 


proper conversion sets. 


LUMINOUS SIDE SHIELDING — Luminous metal 
side shields are a feature of both the CL-447 and the 
CP-447. These shields pick up light directly from the 
enclosed lamps and reflect it from their white Mira- 
coat finish. This eliminates glass and plastic along the 
sides, insuring greater rigidity of the shielding assembly 
as well as reducing the possibility of breakage. 


ALL METAL CONSTRUCTION — All metal construe- 
tion is an important factor for greater durability and 
long life. Sylvania fixtures are noted for their “new 
look” even after years ol outstanding service. 


COMPLETE PACKAGES OF LIGHT Complete 
packages of light means that these new fixtures come 
complete, ready to install, without fussing for lamps or 
starters. Your customers get the finest fixture housings 
equipped with the finest lamps, starters. lampholders. 
and ballasts! 


MIRACOAT FINISH—Reflectors finished in Sylvania’s 
easy-to-clean, Miracoat white, affording a reflection fac- 
tor of not less than 86°C. Chassis and end caps finished 
in Sylvania’s high temperature, scuff-proof aluminum 
baking enamel to reduce brightness contrast with the 
ceiling. 


ONE-YEAR GUARANTEE — Sylvania’s one-year guar- 
antee includes lamps. ballasts, and starters. This guar- 
antee covers 25 or more fixtures ordered for a single 
installation. 


For any other details write Sylvania Electric Producis 


Inc.. Advertising Dept. L-7604. New York 18. N.Y. 
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CP-247 
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FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES, SIGN TUBING; LIGHT BULB 
PHOTOLAMPS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICE 


ELECTRICAI 








CP-447 
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AUSTIN 
100 4"  6064-V 


FITS 1/2’ KNOCKOUT 


Universal Box 


CONNECTORS ct 









That’s why 


the Austin Line 
is easier to stock, 

saves order filling 

time, and cuts 

handling costs! 















QUANTITY SIZE CAT. NO. 


20 \”" 6064v 


FITS 1/2” KNOCKOUT 


UNIVERSAL 
BOX 
CONNECTOR 
Fhe_Auctin Line, 














THE AUSTIN LABELS 




















Take the easily recognized Austin labels—they're specitically designed for 
fast, positive identification. On every inner carton and outer carton label, 
in exactly the same relative position, the QUANTITY, SIZE, AUSTIN 

Inner Carton Label CATALOG NUMBER, PRODUCT DESCRIPTION and ILLUSTRATION are 
boldly and clearly printed. No chance for error—no time lost in searching 
for obscurely labeled stock! Universal catalog numbers always included on 
label when applicable. 


GAC THE AUSTIN CARTONS 


Carefully designed and sturdily made for the express purpose of keeping 
Austin products in their original excellent condition from factory to user. 
Stout metal-edge corners run to full carton height as insurance against 
collapse, and to enable safe, easy storage of stock. Shipping containers 
are built of the finest corrugated boxboard, with bottoms steel stapled and 
tops glued with silicate soda for maximum protection. 


pciat ee : ONLY AUSTIN GIVES YOU 


Sar. Sy ees Uniform, Legible Labeling 











get’ «prac Sturdy, Compact Packaging 
as ‘ . . 
: High Quality Products 
Confidence in the Product you Sell 


The Complete Line 


ofne. Sfetin Line, 


Always Look ae ny : “lhe WH. Gb. ptustin Company é 
Through 


For The Fomiliar 
NORTHBROOK, ILLINOIS 


Blue and Yellow Wholesalers 
Austin Label 


-_ i 


















SOLD THROUGH ELECTRICAL WHOLESALERS 


ENTRANCE CAPS 
AND FITTINGS 


of Rustproof Cast 
Aluminum Alloy 


No. 1572 Entrance Head a iq! 
Key-hole mounting broack 
et for easy attachment to 
building 
No. 275 One Hole Strap 


for oval-shaped cable 


No. 2275 Two Hole Strap 


for oval-shaped coble 





No. $0-36 Wotertight Connector 
Cutaway view illustrotes how 3-point com 
pression forces rubber gland oround entire 


circumference of cable 


Sa LN: 


No. GR-1 Grounding Ring 

For bor ding meter box to artificial ground 
Tight connection ond positive bond without 
soldering 


No. 6009 


Non-woatertight 
Connector. Takes 
2 wide range of 
sizes and types of 
cable, round or 


oval, without the 





use of shims orin 


aa al 


No. L-63 
Sill Plate Provides 
metallic protec- 







tion to service en 
trancecable atthe 
most hazardous 
point— where it 
enters the build 
ing 





The Wt. B. Austin Company 


NORTHBROOK, ILLINOIS 
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Engineered and made by 
AUSTIN particularly for use 
with today’s modern building 
materials and up-to-date 
wiring methods 








; ‘ 

4 AUSTIN 

i < ; % NX 

i) 
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Austin Type NX Box for Non 

metallic Sheathed Cable. 

U.S. Pat. No. 2,348,318 





Austin Type LR Box for Non- 
metallic Sheathed Cable 


SOLD ONLY THROUGH WHOLESALERS & 



















AUSTIN No. 300-'» 
4” Square Outlet Box 


WRITE FOR INFORMATION AND 
PRICES ON ENTIRE BOX LINE 


SOLD ONLY THROUGH WHOLESALERS 


, 


AUSTIN No. 2-D-'/ 
4-11, 16” Square Outlet 


TWIG EAN OBR EGTA GLE 
SUES WI) SUP PUTTS 
Mi} Zocey NA 8 Sys EM 


m i— yy 
ws aq | 
e wa 
. j te j 
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Austin Type CMBR Box 
shown with BR Universal 
Mounting Bracket 


Austin Type BXFA-N 
Box shown with Type A 
Side Mounting Bracket 


NORTHBROOK, ILLINOIS 





Made in standard depths 
and combinations for use 
with heavy or thin wall con- 
duit, armored cable, non- 
metallic sheathed cable, 
flexible steel conduit or 

. flexible non-metallic tubing 
(loom). Also a complete line 
of covers for each type and 
size of box. 


AUSTIN No. 9-0-'4 
4" Octagonal Outlet 
Box 





AUSTIN No. 9NX 
4” Cable Box 


“he UU. BG. Austin Company 


NORTHBROOK, ILLINOIS 
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A MESSAGE TO AMERICAN 


INDUSTRY e 


74th OF A SERIES 


The Election of November 2,1948 


GAVE NO MANDATE 
FOR SOCIALISM 


The President and those who support his legis- 
lative program have objected to the substance of 
my previous editorial, which appeared under this 
headline: “Now is the Time to FIGHT SOCIAL- 
ISM in Washington.” 


In that editorial I explained how Washington 
is poised to follow the disastrous policy of forc- 
ing industry to skimp on new plants and new 
equipment. That policy landed Britain in the 
numbing embrace of the Socialists. I cited the 
experience of Britain to show how such skimping 
on industrial tools can bring a nation to economic 
stagnation . . . and Socialism. 


The President, in his recent Jackson Day 
speech, brushed aside this warning . . . “They 
are again trying to frighten the people with the 
old worn-out bugaboo that Socialism is taking 
over in Washington.” Senator Francis J. Myers 
of Pennsylvania asserted that I was guilty of 
“warfare against any reasonable effort to keep 
our system of free enterprise working.” 


These criticisms may be sincere. But they are 
not well-founded. 


I want to show why they are not well-founded 


by basing this editorial on Washington rather 
than Britain. 

In Washington the Administration has pro- 
posed a legislative program, the key parts of 
which would clearly put the country far on the 


road to Socialism. Let us see how. 
There are two steps in the process: 


First: The government by its taxation pro- 
gram undermines private industry so that it 
cannot provide itself with the necessary new 
plant and tools. 


SECOND: The government itself steps in to 
provide the plants and equipment that it 
has blocked industry from getting. That is 
Socialism. 


Here is how Washington is promoting Socializa- 


tion of the steel industry—and of other industries. 


Steel has been expanding its capacity and im- 
proving its equipment chiefly by plowing back 
its profits. During the last three years it has spent 
$1.4 billion for new plants and new tools. That 
was more than the companies had available from 
their own earnings. But profits provided more 


continued on next page 
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than half of that money —more than $700 mil- 
lion. The remainder came from loans and from 
depreciation reserves set aside out of the earnings 
to replace worn-out equipment. 


Profits must continue to provide the funds 
needed to pay for the bulk of the steel industry's 
necessary expansion. That is because private citi- 
zens, their income slashed by heavy taxes, have 
not been willing to buy steel stocks even at prices 
ruinously low for the companies and their present 
stockholders. The stock market currently prices 
the mills and other facilities of the nation’s princi- 
pal steel-producing companies at far less than 
fifty percent of the cost of reproducing them. 


Let us take another example. Profits are essen- 
tial to expansion in the electric light and power 
industry also. This year private companies are 
planning to buy $2 billion worth of new plant 
and equipment. To do that without going over- 
board in debt, they must sell to the public some 
$300 million worth of common stock. A squeeze 
on their profits would make that sale virtually 
impossible. 

For tens of thousands of small business enter- 
prises profits afford virtually the only practical 
source of funds for new equipment and expansion. 

In the face of these and many other examples 
that might be cited, what is the most effective way 
to prevent industry from re-equipping itself and 
expanding is capacity to meet our essential needs? 

Obviously, it is to cut down profits. And that 
is what the Administration is trying to do. The 
President has declared that steel prices are too 
high, and is demanding that Congress raise taxes 
sharply on all corporations. 

There you have the first step toward social- 
izing industry. 

Next comes step two. Have the government 


supply the tools and equipment which, by taxa- 


tion, it prevents industry from getting. 


The Administration has proposed legislation 
to carry out this second step. It is called the 
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“Economic Stability Act of 1949,” for short, the 
“Spence Bill.” 

This bill gives the President the power to pro- 
vide industrial facilities —in steel, power or any 
other industry — where he finds that a shortage 
is hampering or is likely to hamper the economy. 

True, the bill says that the government is not 
to construct new plants if private companies will 
do it through government loans, on terms pre- 
scribed by the President. That may be just one 
step short of complete socialization. But it is only 
a short step. And the Spence Bill authorizes the 
government to take that step. 


By itself, the Administration’s “Stability Act” 
sounds harmless enough. It would have the gov- 
ernment build plants only as a last resort. But it 
provides also that if private enterprise cannot 
turn out all the goods the country needs, the 
government can and should step in and provide 


the equipment to do it. 


Now, take that power together with an Ad- 
ministration tax program that undercuts the abil- 
ity of private enterprise to supply the new plants 
and equipment it needs out of its own earnings. 
That combination promotes government owner- 
ship and operation of industry. 

And that is Socialism. 

The American people, of course, have the right 
to live under any system they choose—Capitalism, 
Socialism, Fascism, Communism, or what-have- 
you. But before Socialism or any other “ism” is 
imposed upon us from above, the people should 
know the facts. If this editorial shall have con- 
tributed in some small degree to that end it will 
have served its purpose. 


The election of November 2, 1948 gave no 


mandate for Socialism. 


President, McGraw-Hill Publishing Company, In 







































Maybe there are a few fellows in the electrical 





industry who think that quality products are 
priced too high. So they believe it’s smart 
business to force these prices down. But 
almost everyone knows that if selling prices 
are forced down while labor, materials and 
other manufacturing costs stay up, something 
has to “give.”’ Yes, it's QUALITY. 

In a free competitive system such as we 
enjoy in America, no manufacturer can over- 
charge for his product very long, and still stay 
in business. The very fact that National Electric 
has been producing quality products since 
1905 is, in our Opinion, convincing evidence 
that NE prices are fair and consistent with the 
quality of NE products, NE services and the 


integrity of the manufacturer. 


There’s More to Electrical Products 
Than Price 
Sure, you want low prices—and we, as a Manu- 


facturer who intends to continue in business, 





NATIONAL ELECTRIC 
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must sell at the lowest possible prices which 
NE quality and NE service will permit. And we 
don’t intend to sacrifice either one. 

We believe that National Electric distribu- 
tors are firm in the knowledge that good 
products sold at prices that bring a fasr return 
is their strongest foundation for continued 
prosperity. 

National Electric distributors enjoy a special 
STABILITY based on a complete quality line 
of products, which appeals to a broad market 
and is backed by /ong experience. This stability 
is a bond between manufacturer, distributor 
and user that will not be sacrificed to un- 
scrupulous manufacturing or to short-sighted, 


harum-scarum purchasing. 


What “National Electric’ means to YOU— 


1. A complete line, engineered to fit the job. 


2. Acomplete service ... engineering ... sales promotion .. .« 
factory “back-up” stocks. 


You need no other source for roughing-in materials ! 








OFFERS YOU- 


A Complete line of quality products 







































SHERARDUCT 


NEPCODUCT 


FLEXSTEEL 


INDESTRUCTO 


DILEC SAFECOTE 


ABC 


; CANVAS BACK 
LOOMWIRE 


NE-O-PRENE 
LOOMWIRE 


NEasbestus 


LO-LOSS 


WIREWA 


SURFACEDUCT 


FLORDUCT 


PLUG-IN STRIP 


GORILLA GRIPS 








SOLD THROUGH ELECTRICAL WHOLESALERS 


TRADE NAMES recognized throughout the 


Industry as the marks of quality and value:— 


Full weight, threaded rigid steel 
conduit 


Simplified steel underfloor dis- 
tribution system 


Flexible steel conduit 


Neoprene-sheathed cords and 
cables 


Fire-retardant building wire 


Flexible steel armored bushed 
cable 


Non-metallic sheathed cable 


Neoprene non-metallic sheathed 
cable 


All-asbestos and asbestos-var- 
nished-cambric insulated wire 


Industrial feeder bus 


“Plug-In”’ bus for industrial 
power distribution 


4x4 Hinged-lid steel raceway 


2% x 1% Raceway with the 
famous lay-in principle 


Beveled raceway for across-the- 
floor service 


2-Wire and 3-Wire multi-outlet 
assembly 


Precision solderless connectors 


Box Connectors—hinged— 
one screw to tighten 


Outlet and device boxes. 





BACK-UP STOCKS 


in strategically located 
factory warehouses. These 
warehouses serve the dis- 
tributor just like the Fed- 
eral Reserve Bank serves 
commercial bankers. 


Also two manufacturing 
locations: Ambridge, Pa., 
and Torrance, California. 


A DEPENDABLE LINE 


—Listed by Underwriters’ Labora- 
tories, Inc. 

—Accepted by contractors, engi- 
neers and builders 

—Engineered to fit the job 












ENGINEERING SERVICE 


National Electric engi- 
neers are always ready to 
assist you in solving in- 
stallation and other tech- 
nical problems. They also 
consult with contractors, 
engineers, architects and 
builders. 





























REAL PROMOTION 


that backs up your sales efforts: 


—Continuous national advertising in 
more than 25 leading trade papers 

—Direct-mail advertising sent to your 
customers 

—Advertising and listings in 6 major 
trade directories and catalogs 

—Displays at trade shows and con- 
ventions 

—Professional society activities:—In- 
formative talks presenting technical 
and user-benefit aspects of NE 

products 


National Electric 


PROOOCTS CORPVURBRATION 


1302 CHAMBER OF COMMERCE BLDG., PITTSBURGH 19, PA. 


V/ 


vailable in various com- 





























pinations Ne meet — 
requirements. 
D INDUST Riss — 
cxavce mowers eg mnMTER CIAL A Net ee 
2 Pole 3 Pole 4 Pole 10 AMPERES. 250 V 2 Wire 2 Wire 3 Wire 
i 2 Pole 3 Pole 4 Pole 
| pr tn rere these 





sponge rubber dust-tight bushing and Duplex receptacle complete with 
cable grip. Maximum cable diameter heavy gage steel cover with gasketed 
Vy inch. Appr. net weight '/4 lb. flaps, cadmium plated finish, and type 
8714 FS single gang cast iron conduit box. 


Appr. net weight 354 Ibs. 





remale connector interior : steel en 8772 8773 a 
closure, cadmium plated finish. Com 
plete with sponge rubber dust-tight 


bushing and cable grip. Maximum 
Duplex receptacle complete with .060 





cable diameter '/2 inch. Appr. net 
inch brass flush plate without flaps, 


weight '/% Ib. 
8722 8723 8724 9 4 brush brass finish. Fits standard 4 


inch outlet boxes with raised covers. 
Appr. net weight "/> lb. 


Single receptacle complete with heavy 





gage steel cover with gasketed flap, 


cadmium plated finish. Fits types FS 8862 8863 8864 
and FD conduit boxes. Appr. net Fr 
weight / lb. 





t 





Single male receptacle interior in 





flanged steel casing, cadmium plated 
finish. Appr. net weight '/g Ib. 














Single receptacle complete with heavy 


8942R 8943R 





8944R 


gage steel cover without flap, cad- 






mium plated finish. Fits types FS and 

FD conduit boxes. Appr. net weight Single receptacle complete with .060 

% \b. inch brass flush plate without flap, 
brush brass finish. Fits standard 4 
inch outlet boxes with raised covers, 















8803 8804 


or single gang switch boxes having 2 





inch minimum depth. Appr. net weight 
¥_ |b. 


Duplex receptacle complete with 






heavy gage steel cover with gasketed 















flaps, cadmium plated finish. Fits 
types FS and FD conduit boxes. Appr . 
net weight Ve |b. 8842 8843 8844 










Single receptacle complete with cast 






Duplex receptacle complete with aluminum conduit fitting and cover 
heavy gage steel cover without flaps, with gasketed flap, corrosion resisting 
cadmium plated finish. Fits types FS _ finish. Tapped for '/2 inch conduit, 
and FD conduit boxes. Appr. net one way only. Appr. net weight 5 Ib. 
weight |/> Ib. 


—_ —_ _ Sold through Electrical Wholesalers ~~? 8793 8794 














Sales Representatives in Principal Cities 



























The new Automatic Locking Midget Ever-Lok Plugs, Recepta- 
cles, and Cord Connectors are designed for many applications Write for new, 
where space is limited, or units of smaller size are desirable. 12-page Catalog EL49-5 
Used wherever safe, reliable performance is vital, such as in 
business offices, hospitals, institutional buildings, and industrial 
plants. Readily adaptable for use as a component for all types 
of portable electrical equipment, including recorders, com- 

‘munication and sound equipment, electric machine tools, X-ray 
and medical apparatus, and many other types of equipment. 


ERS Midget Ever-Lok units embody all the dependable features of 
be the well-known larger size Ever-Lok units, plus many advantages 
achieved by improvements in design and materials, 


Pole 












Russell & Stoll's leadership in the manufacture of 
precision-built electrical equipment is the result of 
over four decades of specialized engineering experi- 
ence and skilled craftsmanship. R&S products are 
recognized everywhere as the standard of value for 


a! j materials, workmanship, and quality. 
The midget EVER-LOK plug is automatically locked when inserted into a midget EVER-LOK receptacle or cord 
8864 connector, They can be readily unlocked by a twist of the wrist. The fool-proof bayonet type lock is simple and 


also serves to polarize the connectors, The spring action of the plug is durable and designed to give years of 
trouble-free service. 


1, Dust-proof—A thick sponge rubber washer is provided in 6. Terminals located for most convenient wiring, 
each cap, to be forced over the cord. This serves as-@ bushing 7. Positive Grounding—Casings are positively grounded by 
and also as a shield to exclude metal particles, dust, etc., springs insuring protection. of workmen against accidental 
from interiors of Plugs and Connectors. short-circuits, 

2. Contacts—Precision made, self-wiping, and self-aligning, 8. Equipment grounding is seclred by separate set of beryllium 

3. Interiors—All interiors of molded arc-resisting composition. contacts which "make" first and break" last (as required by 

944R 4, Cord Grip—Plugs and Connectors are provided with adjust- Underwriters Laboratories). 
able cord grips preventing strains on connections, 9. Housings. and Interiors are indexed for fool-proof assembly, 


5. Entirely steel-clad—cadmium plated. 10. Polarized to prevent cross connections, 






et eee 


RUSSELL & STOLL COMPANY. INC! 


Precision-Built Electrical Equipment 
hor y 125 BARCLAY STREET, NEW YORK 7, N. Y. 
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WITH THE ROEBLING LINE wholesalers 
can offer a full range of electrical wires 
and cables . . . more than 60 standard types 
for power, lighting, signal and communica- 
tion circuits. There’s building wire in many 
sizes, constructions, and various insulations 
... power and lighting cables with varnished 
cambric or rubber insulations, covered with 
rubber jacket or metal armor. Naming only a 
few more, there are service entrance, elevator 
control, motor lead and mining machine 
cables . . . bare copper wire and strand. 

















IT DOESN’T MATTER what types of elec- 
trical wires and cables your customers and 
prospects are interested in. Whenever they 


rr ee 


\ look in their trade papers, Roebling adver- ae "ELECTRICAL 
; <¥~ \ CONSTRUCTION 
tisements tell them about the extra value and AND MAINTENANCE 
service economy of Roebling electrical prod- 
ucts. Still other advertisements in Fortune ar 
and Business Week are addressed to business Dt ae" WeENeS 
owners and executives . . . Every month, = Sh 
Roebling tells your complete market about 
the Roebling line—helps sales by boosting 
' the demand for Roebling quality. 
) _ —_ 
| ROEBLING DISTRIBUTORS can be sure 
of filling rush orders as fast as necessary. 


Their nearby Roebling branch warehouse 
always carries a stock of the full line of elec- 

trical wire and cable. The distributor can 
count on prompt deliveries from the branch 
to supplement his own stock. 





Visit Roebling’s at 


MANUFACTURERS’ CONFERENCE —BOOTH NO. 43 


National Electrical Wholesalers Convention 
Netherlands Plaza Hotel — Cincinnati 


May 2—6, 1949 





JOHN A. ROEBLING’S SONS COMPANY «+ TRENTON 2, NEW JERSEY 


ROEBLING 





BRANCH OFFICES AND WAREHOUSES IN PRINCIPAL CITIES 


Atlanta, 934 Avon Ave. ® Boston, 5) Sleeper St. ® Chicago, 5525 W. Roosevelt Rd. 
* Cleveland, 701 St. Clair Ave., N. E. ® Denver, 1635 17th St. ® Houston, 6216 
Navigation Blvd. ® Los Angeles, 216 S. Alameda St. ® New York, 19 Rector St. ® 
Philadelphia, 12 S. 12th St. * Pittsburgh, 855 W. North Ave. ® Portland, Ore., 
1032 N. W. 14th Ave, * San Francisco, 1740 17th St. ® Seattle, 900 First Ave. 
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Jefferson Electric WIZARD Bell Transforme 
aN 











] Simply remove large-headed set-screw 
* from transformer and— 


? Slip the lip over the edge of the metal 
* of box or cabinet knock-out. 
Then replace set-screw from inside of . 
3 Ideal For Close-Quarter Installations 
e box or enclosure and make electrical 
connections. 


isn ictal ic i i Weis i lids This new compact and sturdy transformer, for 


$$ —$$—§———=—==—1 Operation of door bells, buzzers, annunciators and 


All Types of Installations 
Possible with NEW 
Jefferson Electric 


Universal-Mounting WIZARD Designed with lip and set-screw for clamping 


D B 
| ustigeatinasiaeeme to edge of the knock-out of the metal cover, box 


Attached to round 
outlet box 


door openers from 115V line, has a 10V Secondary 


and is rated at 5 watts. | 


or cabinet, with primary leads for connecting to 

| | <=> JA Oo’ circuit and terminals for bell wires. Mounting feet | 

| Maroon ( = ™ / are also provided for open wiring installations. 

| ached to square \ 

| culet box = The one Jefferson Universal-Mounting WIZARD 

Bell Transformer replaces THREE models — 

No. 230-101, No. 230-111, and No. 230-141, thus 

| making it possible to reduce stock and increase turnover. 
<a» Catalog Sheet No. 471-BT 

Mounted to wall of ; sent on request. 


| oT of = JEFFERSON ELECTRIC COMPANY 











insi i il inoi 
Can also be mounted inside cabinet or in other Be wood, Illinois 
locations by means of the mounting feet. 





In Canada: Canadian Jefferson Electric 
= — J Co., Ltd., 384 Pape Ave., Toronto, Ont. 
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URGE he figures we use as basis for these monthly 


comparisons of performance in the electrical wholesal 


ing field are collected and compiled by the Bureau of 


the Census of the U. S. Dept. of Commerce. 
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Business Index 


For the Month of January 1949 


YALES After the record-breaking month established 
by the electrical 


1948, it was to |] 


wholesaling industry in December of 

’ EXPE ted that a decrease in sales vol 
ume would be reported for the first month of 1949 

Thus the January sales of electrical goods wholesalers 


dropped 35) percent from the seasonally intluenced 
| 


1 
percent Dero 


record high of December to a level 5 


January 1948 


Reported business of both full-line and wiring 


supplies-construction materials wholesalers were off 5 
percent from January 1948 while appliance-specialties 


houses showed a cle creast of i percent | he three 4 lasses 


of houses reported respective declines from December 
1948 of 36, 16 and 33 percent. 

Reports covering January operations of 600° firms 
with total sales of $94,297,000 were used in developing 


this data 


INVENTURIE Iend-of-January stocks, measured at 
cost, advanced 3 percent above the previous all-time 
high established in December 1948 and rose to a level of 
39 percent over January a year ago 

By class of house January inventories for full-line 
wholesalers were up 2 percent from the previous month 
and 40 percent over January 1948; wiring supplies 
construction materials stocks on hand rose 1 percent 


1948 and 11 


ago; stocks for apy] 


over December percent over the same 


_~ 7 
month a vear iances-specialties 


( 


houses were ) percent from December and 38 per 
cent over January 1948 

In terms of weeks’ supply of inventory at current 
rate of sales, the total for all classes of houses combined 
stood at 9.3 weeks of business which compares with 6.6 
weeks for 1948 and 7.7 for 1939. By class of house, the 
stocks of full-line wholesalers showed 9.3 weeks of busi 
ness while wiring supplies-construction materials houses 
and appliances-specialties distributors stood at 7.4 and 


10.7 respectively 
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SIDE BY SIDE 
SELLING THESE 
GREAT PRODUCTS 


Laytex RU and RUW Building Wire 

All standard types of Building 
Wires and Cables (R, RH, RW, 
T, TW, etc.) 

Laytex Service Entrance Cables 

Aluminum Wires and Cables 

Underground and Overhead 
Cables 

Mining Machine and Locomotive 
Cables 

Electrix Plugs 

Royal Master Portable Cords 

and many other types of elec- 

trical wires and cables. 





ELECTRICAL WHOLESALING — April, 1949 




















p otis: yoyand As. P 


. 5. RUBBER LIKES THE JOB YOU DO AND THE WAY YOU DO IT 


Among U. S. Rubber Company's most prized tradi- 
tions is its association with Electrical Wholesalers. 

Electrical Wholesalers are indispensable to “U. S.” 
They sell the people who use “U. S.” products. They 
carry inventories, keep “U. S.”“ informed of local 
market requirements, handle credit and collection 
jobs, assist in building up new products, new markets. 
The “U. S." Electrical Wholesaler works hard, thinks 
hard and relieves “U. S.“ of a hundred jobs on the 
local level. 

In turn, the Wholesaler who handles the unique 
“U. S.” line, handles products that are beyond com- 
petition. Laytex® RU and RUW, Royal Master and 
the new Neoprene Covered Service Entrance Cable 


U.S. RUBBER COMPANY ADS LIKE THESE 
ARE WORKING FOR YOU AND WITH YOU... 
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are only a few of the many “U. S." products which 
have merchandising handles, extras that make them 
SELL. 

He has the extra advantage of being teamed up 
in each selling effort with the “U. S.“ Salesman, 
backed by the nationwide “U. S.” sales force. The 
wholesaler is on a team that reaps good, steady 
profits. He works side by side with a manufacturer 
who appreciates the vital functions he performs. 

U. S. Rubber urges wholesalers to take advantage 
of this opportunity to team up with “U. S." for profits. 
Write today to Electrical Wire and Cable Depart- 
ment, United States Rubber Company, Rockefeller 
Center, New York 20, N. Y. 
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UNMITEO STATES BUBBER COMPANY 







LEADERSHIP 


in electrical wire 
and cable value 








These Ads Appear in: 


Electrical Engineering 
Electric Light & Power 
Electrical World 
Electrical Construction & Maintenance 
Chicage Electrical News 
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REGIONAL ANALYSIS 


KGIONALLY 


all divisions reflected the national pat 


considered and all classes of houses 
combined 
decreases from the high sales of the 


tern of sizeable 


previous month. These decreases varied only slightly 


from the national figure and ranged from 29 percent 11 
the South Atlantic division to 42 percent in the Moun 
tain division. 

On a comparative basis with January 1948, decreases 
Mountain and 


ot 13 percent were reported by both tl e 


Pacific regions while increases of 4 percent were re 
corded by the Middle Atlantic and West South Central 
regions 

By classes of houses the reported sales in each region 


followed closely the figures of the combined reports 


Inventories, on a regional basis, showed 


ranging from 6 percent in the Pacific division to in 
creases of 11 and 12 percent respectively in the Sout! 
\tlantic and East North Central divisions 

Weeks supply of inventory current rate of sales 


ranged from 7.8 weeks in the West South Central r¢ 


up to 10.6 weeks in the Kast South Central divisior 


JANUARY, 1949 


Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 





SALES INVENTORIES 
January 1949 January 1949 
Compared in °/, with Trading Compared in °/, with 
Dec. Jan. Region Dec. Jan. 
1948 | 1948 (SeeMap) 1948 1948 
— | +? i | oa 
—40 + 4 2 — 2 +35 
<p | «8 3 +12 44! 
33-9 4 +2 | +47 
=) | 7 5 +I1 4-48 
=i | mt 6 +2 | +46 
—32 + 4 7 —2 +40 
—42 | —13 8 ~> | + 
wi | endl 9 wi | ae 

















COMPRISING GEOGRAPHIC DIVISIONS 
Hamp., Vt., Mass., Cont REGION 
REGION 3—Ohio, Ind... Tk, Mi 
lowa Mo N Dal Nebr 


STATES 
REGION 1 Maine, N 
Z—N. Y.. N. J., Penn.: 
Wis.; REGION 4—Minn., 


Kans 
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REGION 5—Del., Md., D ’ £.. Va. mn 2. & Cy. Ce, 
Fla.; REGION 6—Ky., Tenn., Ala., Miss.; REGION 7—Ark., 
La., Okla., Tex.: REGION 8—Mont., Idaho, Wyo., Colo., N 
Mex Ariz., Utah, Nev.; REGION 9—Wash., Ore., Calit 
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DAY-MAKING MAGIC AT NIGHT! 













DIF FUSO—For even illumination of 
service stations, athletic fields, tennis 
courts, parking spaces, etc. Avail- 
able for pole, bracket or crossarm 





SP ORTO—Supplied with or without 
glass cover. Weather-proof hood per- 
mits complete vertical and lateral 
positioning. Pole, bracket or crossarm 
mounting. 


LUM O—Made from aluminum, Alzac 
Electro-chemically processed. With or 
without heat-resisting glass lens; 
narrow or medium beam spread. Pole, 
bracket or crossarm mounting. 


APPLETON 


“GOODRICH” FLOODLIGHTS 


a mounting. 
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Nighttime events are bathed in noontime bril- 
liance under Appleton “Goodrich” Flood- 
lights. Available in a wide variety of types and 
styles, these expertly engineered floodlights 
are designed to provide your customers with 
the utmost in afterdark vision. 































The permanent porcelain enamel finish on 
Appleton Floodlights makes them ruggedly 
resistant to the most severe atmospheric con- 
ditions. When specified, most models may be 
equipped with a water- and dust-tight glass 
lens. All types may be cleaned quickly, easily 
—without removing wiring. You can sell 
Appleton Floodlights with the assurance of 
complete customer satisfaction. 

The Appleton Line of Lighting Equipment 
includes a type and size light to cover virtually 
every requirement, whether indoors or out. 
Each light is a model of mechanical simplicity 
—easily installed, easily wired, easily serviced. 
For the lighting equipment your customers 
need, specify Appleton. 

Sold Through Electrical Wholesalers 
APPLETON ELECTRIC COMPANY 


1734 WELLINGTON AVENUE - CHICAGO 13, ILLINOIS 


Brench Offices: NEW YORK, 50 Church St. « DETROIT, 3049 E. Grand Blvd. « 
CLEVELAND, 1836 Euclid Avenue » SAN FRANCISCO, 655 Minno St. « ST. LOUIS, 
420 Frisco Bldg. © LOS ANGELES, 1OO N. Santo Fe Avenue + ATLANTA, 724 
Boulevard N.E. + BIRMINGHAM, 429 Brown Marx Bidg. * MINNEAPOLIS, 
305 Fifth St. S. ¢ PITTSBURGH, 414 Bessemer Bidg. © BALTIMORE, 100 East 
Pleasant St. * BOSTON, 10 High Street * DENVER, 1509 Seventeenth Street « 
PHILADELPHIA, 1017 Cherry Street 


Resident Representatives: Cincinnati, Dallas, Houston, 
Indianapolis, Kansas City, Milwaukee, Seattle « 


Export Representatives: International Standard 
Electric Corp., 67 Broad St., New York 4, N. Y. 






SEND TODAY Big Appleton Catalog, 
illustrating and describing more than 
15,000 types and sizes of wiring equip- 
ment, gladly sent FREE, on request, to any 
user of such material. 


IT FITTINGS « LIGHTING EQUIPMENT « OUTLET AND SWITCH BOXES + EXPLOSION-PROOF FITTINGS + REELITE 





J.R. RICHARDS 
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oR TOP 
WIRED 


7 ew’ BACK WIRED 


HEAVY-DUTY FLUSH TUMBLER SWITCHES 


a “T” RATED — 10 & 20 AMPERES 


; ee ae COMPLETELY NEW re-designed and improved switch 
a) mechanism includes these standout features: 

b (1) Double switch blades protected by two Bakelite barriers which 
positively snuff the arc. 


(2) Self-aligning double switch blades provide positive connection 
with solid one-piece stationary contacts. 


(3) Shallow, recessed Bakelite base, 112” deep, leaves ample wiring 
reom in the box. 


(4) Switch mechanism is totally enclosed in a solid base and protected 
by durable Bakelite cover. 


(5) One-piece base plate with washer-type plaster ears is firmly locked 
into Bakelite switch cover. 


Available in 10 and 20 Amp. sizes for all standard connections. 


HART & HEGEMAN DIVISION 





BACK-WIRING saves bother of bending or looping wires. Wire 
goes straight in,— is held firmly and permanently by a wire clamp. 
Makes a neat, strong connection with no exposed wire ends. Use 
of heavier wire makes back-wiring the easier way; top-wiring (with 
conventional binding screws) optional with these switches. Wire 
clamp is especially designed for fast work and a fast hold on 


No. 10 to 14 wire. Binding screws take same sizes of wire. 


THE ARROW-HART & HEGEMAN ELECTRIC 


COMPANY, HARTFORD 6, CONN., U.S.A. 
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Buyer’s Market or Crier’s Market? !aving 


spent most of our life im the sales departments o1 
business, the much heralded return to “a buver s mat 
] f +] st. 4 a 
et holds non eC Ter rus than ca Cal lor tha 
1 99 
Well Howl ic| ( ete 1s, NO Unis, nO errors lan 
: , 
VIost ¢ thre es of mos the salesmen are spent 
celline OO ls i buvet ~ } irket 1 | \¢ AT¢ 1i¢ 
exceptiol SO W it 
Phe o1 ditference between the conventional pat 
‘ f 4 a? = : ] , shea 
ern and Way s IVE Ss market s, tha t comes 
‘ ‘ , 
iitel l LONOTNIALL tong yp Ol] | throug 
eovernment egulations, detenss rogranis Val il 
11 77 
scarcities e selle Vas in the sadaie 
\ ¢ s¢ t] Os Ve tighte ed 111 hee use thre 
s Cs el ( lo cr ¢ Cal ) tive { det iki ov ert >] 
Vest Cars but | iS tO 2 ut and cig (1 MISINCSS \< 
mW Cal rom here and there and many yaces cries 
thout business bei ad, or the bottom dropping out 
: , ' 
Phat sort of talk tempts us to keep handy a supply 
of nicely wrapped crving towels to hand out to the 
> 2 \ » j 
veepers. However, there would not be a CANNON 
1..1 1 ] 1 Sos 4 - se - he 
wel on those towels Dut mstead a Cannon-sized hire 
cracker 7m them, so that upon unwrap Ing there vould 
COM, enough of a bang to push up the weepers noses 
} 7 1 
ind force their owners ea lor t the wav things 
1 
reaulyvy are 
Looking at this “buver’s market ' as it really 1s simp 
means looking at the present status and current trends 
which in combination form the basis on which current 
‘ i ee , : — 
Dusiness and the outloo must pe appraised and there 
we Thnd tte po \ 1 e alibi artists can Teed the 
crving propensities 
+ ] + ? ? 
Inste ic] ere 1s l t crving t L\ 
1 11 1 
out the tro mes ) ) er Ss Wa et 1s SVP i ( 
+ +] ] ] 
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ibility to se ind is volu rily assigning mise O 
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Business thes ( States take) cross. thie 
board, rises I . ect .) nto w it PoE 
on in cert Ve ( ( eas t ur economy \\ itl 
exceptionally extens! sources of authentic mtorma 
tion to draw upon, Dexter M. Keezer, Director of the 
, fia pounin® ue 
Economic Staff of the McGraw-Hill Publishing Co., 
has concluded that “‘t e is nothing in the present 
CO} wture ich to base a forecast that 
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\nd here are some of the factors which brought My 


Keezer to that conclusion: 


I. Incomes have been running at record rates, Cor 
SUIICrsS are SAVING MOTE Hal) ney ai 11] ( Cal 
Ost-war period Phat has created a desirabl ud 
OY Ol purchasing DOWeT W ( Wparen \ Coy ‘ 
11 , , ' 
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ndustrial building are 39 percent ahead of the first 
wo months of last vea 

3. The best estimates we have show that the numb 
( omes built this vear ma be 10 percent below la 
Cal 1H] WeVeCl CLOT Vv Cor ress to ease mortgave 
redit could change that situation quickly. Moreover, 
Most builders Cal shave then COsts aw necessary to 
sustain volume \ll in all. the present prospect is that 


omebuilding wall not slide seriously mn 1949 





i percent t year s. (Jn top of that, they till have 
ree Se ‘ 
J 1 ( t ( Cl 1 Cs in¢ ( c 1 il ] \ ] 
tinue to vv 1 thro Lillis ( State and loca ( 





e also increasing their spe Wg blow ch federal 
expenditures will increase will depend on what Cot 
OTeSS COCS it ¢ thre isIsS ¢ pectat ] (r\\ 
seems the rate federal spending alone 1949 will be 
$6 billion to $8 billion above that of 1942 

( r Cit | ts hot CO ( warn oy 1 () 
tions \ ent vy mid-February, unemplovment 

ad reached L peak OF about 3.2 mullion It may | ive 
risen s htly more since then ut the rate of mcreast 
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Anaconda continues its "Wire Ahead" Campaign to your 
industrial customers. They are reading this ad now. 


aa. 


na ah fey : a a is 


ELISE LAMINAE PEDERI SASS! 2 


















nein lien nein a cape ce eee ee 





“WASTE NOT, WANT NOT.” Here, truly, is a seasoned proverb 
for this age of universal electric power ...made to order for 
modern, streamlined production that demands old-fashioned 
thrift. Ask your plant power engineer, consulting engineer, 
electrical contractor or utility power salesman about the ex- 
travagance of overloaded, overextended, obsolete, inadequate 
wiring...and the threat of slow-downs and shut-downs that 


hangs over your head. eoscs 


¥2"" CONDUIT 
Type R 


Densheath Type TW Building Wire with its special 
thermoplastic insulation is sound production insur- 
ance in any plant. It will not support combustion, is 
long-aging, impervious to acids, oils and alkalis. It is 
recognized by the National Electrical Code for cir- 
cuits up to 600 volts and temperatures up to 140° F. 





..and for wet and oily locations. Being light weight, 


3 #10 Wires with a smooth, slick finish and without braid, Den- 


sheath pulls through easier ... resists abrasion. Per- 
Type TW manent, bright colors for quick circuit identification. 


Write for literature. 


his is important, too— for rewiring in existing race- 
ways, the Code recognizes the smaller diameter of 
Densheath TW and permits more conductors to be 


pulled in the same size conduit. At left, a typical case 


6 #10 Wires 


“WIRE AHEAD... a comprehensive discussion of preventive main 
tenance, points out the symptoms of inadequate wiring, presents 
detailed plans for anticipating electrical demand. Forty-eight fac 

tual pages of practical information and suggestions free on request 









vA ANACONDA WIRE & CABLE COMPANY 


sumer 


Pe 25 Broadway, New York 4, N. Y. 
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ment is consistent with good business. In fact, it is 
only slightly more than the minimum considered 
healthy even in times of full employment. 

To us all this adds up to just one inescapable truth, 
namely: The over-all amount of buying in 1949 wall 
not be far below the 1948 totals, but, it will take 
real salesmanship, old-fashioned, intelligent, hard- 
hitting salesmanship to pry the orders loose from 
those thousands of buyers throughout the nation 
who will be placing them. 

To the salesman worthy of his profession that is no 
more than a challenge, for in a buyer’s market the best 
salesman has the best chance of winning. The criers 
are consigned to their self-made doom. 


* 


Home Building [t looks as if the building 
“boom” is going to roll along through 1949 at the 
below-one-million-units-a-year pace which it main- 
tained through 1947 and 1948, without ever hitting 
the full million mark, but also without any serious 
bogging down in sight. 

\ccording to government experts 1949 should see 
875,000 units started with the dollar volume down 
because of a considerable shift to less expensive units. 

\ recent survey by Business Week indicated that 
most of the larger speculative builders are planning to 
vo all-out on lower priced homes because the genera! 
market has undergone some important changes in the 
last six months 

It appears that 1) vacancies are showing up in in 
creasing numbers; 2) prices of old houses are coming 
down; 3) getting materials is no longer a problem to 
home builders; 4) building costs are coming down a 
little; 5) mortgage money is still getting tighter. 

Facing those facts builders feel that they will broaden 
their market and improve the chances for getting 
financing by going in for jobs selling below $10,000 
and down to $6,000, with the $7,500 price tag consid- 
ered as potentially the best sales producer. 

Assuming that enough builders switch over to pro 
ducing more low-priced units, there ts a good chanee 
that sales will be speeded up materially all along the 
line. Many million potential buyers still are looking 
for homes who could not see the value in some of the 
$12,000 to $15,000 houses that have been offered but 
who are going to take kindly to a fais value at well 
below the $10,000 mark and that’s what builders are 
alming at. 


* 


Regulation W sit was welcome news for whole 
sale distributors and dealers to get the terms “‘soft 
ened” so that down payments on electrical appliances 
are reduced from 20 percent to 15 percent and install 
ment payments spread over 21 months instead of 18. 

While ¢ ongress iS expected to vote extension of the 
authority to fix installment terms, it 1s also eager to 
keep up business volume by keeping the wheels o1 
business well lubricated and it is considered likely that 
before long a further “sottening” of terms will be au 
thorized, dropping down payments to 10 percent and 
24 months in which to pay 

American consumers have been trained not to be 
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happy unless they are carrying a tew mortgages 
around, such as on their car, tucked away in radio ot 
television sets, on apphances or their furniture, 


sohhhhh—why deprive them of their happiness! 


* 


Net Prices During the vears when we were an 
active member of the National Electrical Wholesalers 
\ssociation, seldom did a convention pass into history 
without the subject of net prices having popped up in 
at least one of the sessions. 

\lways were there two well defined groups. The 
so-called “old-timers” swore by the long established 
formula of list prices and discount schedules, and no 
matter how complicated the figuring became, that’s the 
way they wanted it. Then there was the bunch ot 
members, often disdainfully referred to by the old 
timers as “the youngsters,” who thought it was about 
time to reduce the pencilwork with all its dangers of 
errors, and ask the manufacturers to issue Net Price 
Sheets. 

Whenever the question was put to vote, in general 
session or committee meetings, the time-honored list 
and discount system always won out, but, the subject 
always stayed alive. 

Our mind flashed back to some of the discussions of 
years ago when late in December we received \ppleton 
Electric Company's first set of Net Trade Price Lists 


Since then we have sounded out a good many whole 


salers and, while some were as yet not prepared t 
give an opinion the feeling of many is best expressed 
by a prominent wholesaler who maintains a perpetual 
inventory system) which means a separate inventory 
card for each item in stock 

Referring to the almost unholy frequency with 
which prices have been changing in post-war times, 
he stated that when a certain manutacturer recently 
changed prices, it required “over twenty man-hours” 
to figure the discounts and post the new prices on 
the cards while less than eight man-hours would have 
been ample to do the job if the manufacturer had sup 
plied NET price lists. 

That wholesaler finished his endorsement of NIE 
price lists with the statement “the wholesaler has 
plenty of functions to perform for his small margin, 
without the added problem of being a human comp 
tometer.” 


P 
ir 
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Two New T-12 -- 75 watt 96 inch Lamps. 
Instant Sta 


| — Uninterrupted Light. 
es ation Cost. 


| ° ew Maintenance Cost 























ne 


4“ 
Here ifisl. .. the mew “Store-Liter’’ developed by Curtis to produce ‘Light 
for $ "New you can really tackle the biggest market in America to- 
il coos ail Store Lighting ... The new Curtis ‘“Store-Liter” has sparkle 
| —« “and efficiency .. . it produces Vertical Mlumination (washes the walls with 
| light) . . . and it is designed for low-cost installation and maintenance. . . 





it utilizes to full advantage the characteristics of the new T-12 .. . it features 
instant starting . . . more lumens per foot of lamp, and 96 inches of unin- 
terrupted light per luminaire! Plastic side panels have longitudinal prisms 
which, through refraction, achieve a pleasing low-brightness effect and 
simultaneously provide illumination to vertical surfaces such as shelves, 
counters, mannequins, racks, etc. 


The “Store-Liter’’ may be ceiling or pendant mounted, either as individual 
units or continuous lines. Maintenance and lamp renewal is possible from 
one ladder position. Send for full details, data sheets, and prices today .. . 
be prepared to get your share of this profitable market ‘Light for Selling’’. 





URTIS LIGHTING, INC. 


6135 WEST GSth STREET, CHICAGO 38, ILLINOIS 
CHICAGO ..TORONTO..NEW YORK 
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Play Safe 
Sell SECURITY 


Pick Security Friction Tape 


This strong, rubbery tape has high insulating properties 






and the tensile strength that’s needed for the tougher 
jobs. Security has no pinholes—doesn’t unravel when 
unwound from the roll. There isn’t a better all-around 
electrical and general-purpose tape on the market. Safe, 
sure, long-lasting, Security is your handy man for any 
splicing job. Write to United States Rubber Company, 
1230 Avenue of the Americas, New York 20, N. Y. 








A PRODUCT OF 


UNITED STATES 
RUBBER COMPANY 
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N.E.M.A. Meeting Discusses 


Government And Business 


Members attending annual winter meeting are told what can be 


done to retard government controls on business. Adequate wiring 


held necessary if load 


NHICAGO—A deeper understanding 
C of how our economy has functioned 
n the past and what it takes to keep it 
functioning in the interests of all groups 
vas strongly recommended by Dr. Emer- 
son P. Schmidt to members of the Na- 
tional Electrical Manufacturers Associa- 
tion at its annual winter conference held 
ere recently. 

Dr. Schmidt, who is director of eco 
nomic research for the Chamber of Com- 
merce of the U. S., urged the members to 
keep their own houses in order if they 
vould avoid price freezing, investment 
ontrol and other regulatory measures of 
the federal government. 

In order to preserve our American way 
f life we must maintain a free market 
economy in which the individual is free, 
vithin his means and ability to be self- 
employed, a job-maker or a job-seeker, 


Dr. Schmidt said 
Trend Toward “Labor” Government 


He told the meeting that, “From now 
n, we are likely to have a ‘labor’ gov- 
rnment. If not in name, it will be in 
tact. This is true of the federal gov- 
rnment and is likely to be largely true at 
state and local levels. This trend will 
xperience occasional but short-lived set 
acks. Organized labor is likely to be 
dominant political force from now on 
There is nothing in sight to stop this 
rend; indeed, it is likely to be accele- 
ited.” 

To retard this, Dr. Schmidt advised, 
ve as individuals could help take the 


ressure off Washington and help per- 


building 


program is to get results 


petuate our treedom and economic pr 
ress longer by: 

Conducting business affairs so tl 
basis for legitimate criticism is removed 
scal and monetary 


policy so as to remove the 


Supporting a sound | 
necessary 
oo bes eo ; 
elbow room which over-all planners must 
have in order to convert our society int 

an authoritarian system. 
systems but 


Stepping up educational 


not supporting through foundations or 


otherwise the projects or people whose 
aims or whose policies and actions will 
destroy our freedom 
a better 


how our economy has functioned in the 


Obtaining inderstanding of 


past and what it takes to keep it operat 
ing in the interests of all the people in 


the future. 


Calls for Abundance of Power 


‘There must be an abundance of powe 
available to all by efficient distribution, 
1. W. McAfee, president, 


Co., St. Louis, told the members 


Union Electric 
“Also, 
there must be the equipment and appli 
ances capable of giving the widest and 
best possible service. People are not in 
terested in electricity as such,” he said, 


¢ 


“it is the result it can produce that is 
wanted.” 
Mr Mc \ fee urged the 


behind the national adequate wiring pro 


ndustry to get 


gram since the wiring problem is one 
of the [ 


appliances and power 


biggest deterrents to the sale of 

Addressing one of the luncheon meet 
ings, C. H. Christine, secretary-manager 
of the St Electrical Board of 


rade, told the members that they must 


Louis 


dramatize adequate wiring results and 

discuss it in terms that people can undet 

stand 
Richard 1] 


executive vice 


Statford, assistant to the 
president, Allis-Chalmers 








“GETTING Back To Selling” was the theme of the three-day sales meeting 
recently held by Raybro Electric Supplies, Inc., at Tampa, Fla. All salesmen 
from this electrical wholesaling firm’s branches at Jacksonville, Miami, St. 
Petersburg and Tampa attended, according to M. O. Hollis, secretary- 
treasurer. 
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W. W. Welch 
Company 
Announces New 
Distribution Policy 


Tue W. W. Wetcu Company’s 
exclusive line of AtR-FLIGHT 
Circulators is now being sold 
only through leading whole- 
salers and distributors, accord. 
ing to a statement by W. W. 
Welch, president of the leading 
air circulator fan company. 


Policy Already A Success 

“In 1948 we experimented 
with a limited number of 
distributors,’ Welch reports. 
“The result was boundless 
enthusiasm on the part of 
these distributors—so much 
so that we have decided to 
channel all our sales. ex- 
clusively through wholesalers 
and distributors.” 


Dealers Favor 

New Sales Plan 
Former direct dealers, it is 
reported, are in accord with 
the new AtrR-FLIGHT distribu- 
tion plan, since it is no longer 
necessary for each dealer to 
carry large inventories of 
merchandise. Heavy stocks in 
distributors’ warehouses in 
alvance of the hot-weather 
selling season will eliminate 
the possibility of delayed fac- 
tory shipments to dealers. 


New York 
Distributor Reports 
William J. Kranzer, president, 
Crannell, Nugent & Kranzer, 
well known New York City 
distributors and wholesalers, 
and first to sign with Welch 
under the new sales policy, 
has this to say: “To move 
more than four thousand units 
in our first season with you 
was far beyond our expecta- 
tions, and has produced a most 
satisfactory profit. . . We 
should increase our AIR-FLIGHT 
business from 50 to 100 per- 

cent in 1949.” 


Quick Facts About 
Air-Flight Circulators 
Produce more cubic feet of 
cooling air per minute than 
several ordinary fans the same 
size ... Patented louver rings, 
in addition to directing the 
flow of cooling air all around 
the room, completely enclose 
the fan blades . . . Quiet, uni- 
form circulation of air without 
blasts, drafts, noise or vibra- 
tion . . . Molded in sparkling 
new plastics, strong and dur- 
able . . . Dimensions: 15” 
diameter, 14” high . . . Only 

15 Ibs. net weight. 
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FOR AGGRESSIVE DISTRIBUTORS 








pportunily 


Tremendous public demand 


plus fast turnover of 


WELCH 


ze £IGII7 


C/RCULATORS 





calls for wide 
expansion of 
distributor 


outlets 





eS 
pe 


= ~ 
_,———— 





<— a | 
Y ww ® Here's big news for leading wholesalers and 
f distributors! The W. W. Welch Compan 


manufacturer of the fastest selling air circulato 
launches its new/selling policy. Unprecedented public acceptance o! 







the famous Air-Fiicut Circulator . . . the fast turnover by dealers 


. created this ¥ig opportunity for selected outlets. Recently, therefore. 


Welch set a new pélicy of selling only through distributors and wholesalers 


The new prggram was tested last summer. It met with smashing success! 







few distributors saw their sales pyramid with a Wele! 





franchje. Production and sales of this money-making product reached 
new peaks in 1948. This coming year production 


facilities will be doubled! 





Now is the time to investigate the advantages of adding thy 
AirR-FLiGHT Circulator to your lin 
Valuable franchises are still available. A Welch repr 


WRITE i / 


famous 


sentative will gladly explain the detail- 


PHONE, 


£IGIS7 


C/RCULATORS 


W. W Welch Company 
Genefal Offices: Glenn Bldgs. 


Cincinnati 2, Ohio 
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Wholesaler Lighting Men 


re , Oo JUDGING the lighting merit award competition—From left to right: 
W im Awards At ILE Show B. J. Martin, editor sa publisher, Elec at d Industry; Carl W. Sicnea 
CHICAGO— Two wholesaler lighting chairman of the committee and manager, Chicago Lighting Institute; Walter 
pecialists were amone t 14 winners of McQuade; W. T. Stuart, editor, Electrical Construction and Maintenance: 
Gold Seal Awards in the ‘rd Interna John O. Kraehenbuehl, professor, University of Hlinois. 
il | t t A 
(ompetiti esentations to 22 1 Gold Sea \ \ Hf 
G Sea ‘ esalet lerit with Dist t A Publ S re & G ( 
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Contractor Winners 
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\\ f G Seal Awards in the 
1s 
nerci hehti it i at 
Robert S ffman, Perfection Stove | 
evela t (,. 4 endet (,eorge S 
IX ( \rehite Cleveland, Ohi 
H. W..H nd C. E. Oswald, Dept 
be le ical | ec r | ¢ t of Wh 
{ Ih R. E. Ha 
iti | Ferminal. Cineinnati. Ohj 
j (| ‘ seiter, ( nnati (oas A 
lect ( ( nat () 
t tin t Lightit 
t ' ; # a 
SALES strategy is reviewed by the merchandise department of the Braid ; a “ % le —_ 
Electric Co., electrical wholesaling firm of Nashville, Tenn. Department ms 
members, from left to right, are, standing: Orman Johnson, Bill Pvbas, Har- 
old Ogles; seated: Henry Hunter, sales mgr. Arthur Bovd and Jimmy Sisk mM 
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}rHE BEST=the HONEYWELL TIME-0-SWITCH 


i 


Use it to save labor and power on all 
time-interval applications ...... 


Attic Fans... store window lighting 


..... onthe farm 


The Honeywell Time-O-Switch is the finest 
instrument of its kind available. Designed 
primarily for attic fan operation, the 


Time-O-Switch permits operation of the fan for 


any given period from one-half hour to 


eleven hours. A simple turn of the wrist starts the 


fan and sets the Time-O-Switch to 
shut it off at the pre-determined time. 
For additional safety and protection in case 


of fire, the Honeywell Cutout switch automatically 


shuts down the fan or blower. This is a 
highly desirable protective feature. When used 
on gas-fired unit heaters, this Cutout 
switch not only cuts off the heat supply on 
excessive temperature rise, but may 
save a stalled motor from serious damage. 

The lime-O-Switch is completely 
self-contained and requires no other operating 





mechanism within its electrical rating. 
It is low priced, silent in operation, and 
the ideal instrument for use whenever a 
time-interval switch is involved. It’s a switch 
that’s used everywhere for turning off store 
window and display lights and signs—on the farm, 
for such jobs as barn ventilators and lights. 
Also, the Time-O-Switch is available in a model 
which automatically turns the power ON 
at a pre-determined time, after it has manually 
been turned off. This is desirable in 
such cases as freezer defrosting and for many 
operations which require heat-up periods. 

Stock and sell the Time-O-Switch. You'll find 
it has the necessary widespread appeal 
to boost your profits... Minneapolis-Honeywell, 
Minneapolis 8, Minnesota. In Canada: 
Leaside, Toronto 17, Ontario. 











Honeywell 


—_—ON TRO LW i ees 
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Sales Training Is Chief Topic 


At Adequate Wiring Conference 


Intensive training of sales 


personnel, 


promoting adequate 


wiring to the public, and advancing the certification idea are 


emphasized at the annual Adequate Wiring Conference at Chicago 


YHICAGO 
C scope ot 
gram Was again indicated by the 
Adequate Wiring Conference, 
National Adequate 


reau and held here recently, 


The nationally-growing 


the adequate wiring pro- 
annual 
sponsored 


Wiring Bu 


which drew 


by the 


attendance from 27 states and from 
points as far distant as Spokane, Atlanta, 
New York, New Orleans, Salt Lake City 
Boston and St. Petersburg. Among those 
attending were 123 representatives of the 
electrical industry 

conference 


Panel discussions at th 


overed problems encountered in training 


adequate wiring sales personnel and in 


promoting adequate wiring at fairs and 


home’ shows. Individual presentations 


touched on the current economic situation 
and its effect on promotional activities; 
better wiring t 


promotion of 


m selling onsumers: 


m the adequate Wiring, 


kitchenizing” and planned lighting as a 


‘harmony trio”; on converting the indus 


trv’s employees into a tremendous sales 


; 


force for adequate wiring; on home ser 


vice and adequate wiring working to- 


gether; and on the success of a wiring 


pical locale 


certification program in a ty 
Wholesaler Serves as Chairman 


Serving as general chairman of the con 
terence was A H 


nanager of the Madison Electric Co., 


Jones, general sales 


prominent electrical wholesaling firm in 


1 


and representative ofr the Na 
ctrical Wholesalers Association 





MANAGING 


director of N.E.M.A.., 


W. J. Donald, airs some wiring views 


National Adequate 


reau’s plan committee 


on the Wiring Bu 

The keynote address was given by N. J 
MacDonald, vice president of The Thomas 
& Betts Co. and chairman of the National 
\dequate Wiring Bureau's executive com 
mittee, who assailed the current defeatist 


thinking of many inside and outside the 
industry 

‘Without vision,” he pointed out, “tl 
people perish. And just as surely without 


vision, so does the salesmat Picturing 
what the adequate wiring program means 
7 1,000,000 


in terms of new business if 


new homes a year are adequately wired, 
Mr. MacDonald urged the 
visualize the market possibilities so clearly 
that they could 


bring it right down to tl 


conterees to 


“convey it to others 


e working place 


of everyone in your office, in the plants 


of your associates translate the ade 
quate wiring program, translate the sey 
enty-two and a half million additional out 
lets into the lives of your personnel.” 
When this has been accomplished, he 
concluded, the industry will have trained 
1,000,000 better 


salesmen for living 


through electrical usage—thus maintain- 
ing employment by increasing productiot 

Following Mr. MacDonald's keynote 
Mr. R. Norton, dealer coordina- 
Wisconsin 
Co. and secretary of the Central Wiscon 
Wiring 
has developed to sell better 


Entitled, “What Do 


address, 
tor for the Power and Light 


sin Adequate Bureau, staged a 
lecture he 


Wiring to consumers 





WHOLESALER A. H. Jones, general 
sales manager of the Madison Electric 
Company, of Detroit, served as gen- 


eral chairman of the conference. 
You Do In Your Bedroom the demon 


stration dramatized the many present day 


ises of electrical ippliances and lighting 


in the bedroom and contrasted the imade 


quate wiring generally installed tor this 


equipment 
“The Harmony Trio” 


‘Thirty percent of fuse failures are at 
tributable to inadequate wiring,” pointed 
out Merrill E. Skinner, vice president of 
Electric Co., of Missouri 
his speech, “Kitchenizing, Planned Light 
Wiring— The 


Thousands of appliances lie idle 


the Union 
ing, Adequate Harmony 
Trio.” 
in American Hlomes because of inadequat: 
inadequate 


wiring, he said, adding that 


wiring has also thwarted the installation 
kitchens im homes and in 


Skinner declared that ther: 


of electric 
schools. M1 
has been “an increase of eight percent 
Americat 


home and less than two percent of the 


the use of electricity in the 


homes are adequately wired.’ 


“Adequate Wiring is the supporting 


cast of our theaters of promotion—kit 


chenizing and planned lighting,” said Mr 


(Continued on page 158) 





CONFEREES participate in the lively open forum discussion which con- 
cluded the annual Adequate Wiring Conference at the Stevens Hotel. 
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Federal sales gains outstrip the industry 


A RECENT SURVEY shows Federal 
Noark sales the fastest-growing in the 





. make the name Federal Noark mean through constant improvements, keep 


field—and still gaining 


speed! This 
means more and more business for 
Federal wholesalers, and there are two 


reasons for it: 


First, there’s the Federal sales policy 
as related to wholesalers... to maintain 


competitive, profitab le price s¢ hedules 


quality, always and everywhere ... assure 
prompt and full deliveries at all times 

- back up wholesalers with powerful 
advertising, and with sales and service 


help from. fie ld men and technicians. 


Second, to manufacture a complete 
line of equipment for the control and 


distribution of light and power and, 


it outstandingly ideal for wholesale dis 
tribution. A few very popular items are 
shown on the facing page. 


For our mutual growth and profit, let's 
talk things over. Simply write or call 
Federal Electric Products Company, 50 
Paris St., 


Newark 5, New Jersey. 





—@FEDERAL ~oa2« 


CONTROL AND DISTRIBUTION EQUIPMENT 


Complete line of Federal Electric Products includes Motor Controls, Safety Switches, Service Equipment, 


Circuit Breakers, Panelboards, Switchboards, Control Centers, Bus Duct * Sales offices in principal cities. 
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FEDERAL NOARK TYPE NTPS PANELBOARD — 
today’s lowest priced, smartest looking toggle switch 
panelboard. Made in 4, 8, 12 circuits; provides ample 


wiring space; just the right depth for 4-in. partitions. 





FEDERAL NOARK CONTROL CENTERS — Have 


unequalled combination of features: “Plug-In” starter 


units... guide rails for accurate positioning... silver- 
plated busses... front and back-to-back mounting. 


FEDERAL NOARK MOTOR STARTERS — have ball 
bearings, frictionless action, freedom from trouble, longer 
life. Coils changed in 46 seconds. The mere turn of @ 
knob gives automatic or manual reset. 
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FEDERAL NOARK BUS DUCT — outlets every foot; 
insulated openings for plug-in safety; sides, top and bot- 
tom are rigid. Adjustable hangers reduce installation 
cost... Full line of Noark Feeder Duct also available. 


FEDERAL NOARK MULTI-BREAKERS ~ a type for 
every purpose. Safety, convenience, fingertip control and 
smartest modern design. They provide manual disconnect, 
and automatic overload protection for branch circuits. 












FEDERAL NOARK SAFETY SWITCHES — come in 
full range of sizes from the 2-lb. Pony (30 amps., 125 
volts) to the 750-lb. switch (1200 amps.). Arcing practi- 
cally eliminated by Rolare or Nu-Blade with Klutch-Klip. 
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4 
SELL THE g ONE BELL that meets 
every @ installation condition... 


Whatever your customers’ requirements are in a bell 





system, certain standards of tone, signal strength, me- 
chanical dependability, installation factors, obviously 
determine their choice. Check the following features of 
the new Edwards Adaptabel—and see how faithfully 


they reflect the most critical requirements: 











1. LOUDER & CLEARER. 
a Adaptabel’s tone is pure and penetrating - 


easily heard above all clamor. Size for size 

it’s far louder than any bell ‘now made. In 

fact, the 6” Adaptabel is more powerful! 
than most 10” old-style bells! 


2. FITS ALL MOUNTINGS. 


Almost without exception, Adaptabe! 
fits every standard conduit box, 
whether concealed or surface type 
Mounting is equally simple in non 
conduit work. 


e 3. MECHANICALLY SUPERIOR. 


Precision-built to a radically new (pat 
pending) design that actually compen- 
sates for normal wear, Adaptabel has no 
springs of contacts to adjust...no ex 





80 wot Aiwort GON8 (tette 
Mente af SoTlow PHL 
AWA PROM WALL LOFT OF & 


ADs) 






c 


posed mechanism or connectors to rust, 
corrode or collect dirt. 


Bea 4. CHOICE OF TYPES. 


Edwards new Adaptabel is available in 4, 
6 and 10” sizes—with voltages, as required, up 
to 250 volts, 60 cycles. 


SIMPLE, ECONOMICAL INSTALLATION 


i 
. = 


= @. DAPTABEL 











1. Mount plate on wall or 2. Connect wires. Large, 
on any switchbox, convenient binding 
outlet box, Condulet or posts give plenty of 
Wiremold type fitting. working room, 
\\ A 
\ 3. Juste slip Adaptabel \ » 4. Last step... just push 
4) on the sturdy hanger . Adaptabel home and 
LP nothing complicated. ‘ secure with exposed 
‘ screw. Job is finished. 
YK EDWARDS COMPANY, INC., Norwalk, Conn. 
WRITE TODAY FOR ILLUSTRATED BULLETIN In Canada: Edwards of Canada, Ltd. 
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ROYAL Crystal” 
THE Original cinss- TOP FUSE 


- and LEADER ever since! 










ROYAL-NOARK Xevewnd& CARTRIDGE FUSES 


Never before a renewable fuse so easy to renew 


. sO easy to assemble! 





ROYAL-NOARK Aow-Kavewrcdle CARTRIDGE FUSES 
5 ways better....on the INSIDE.... 


where it counts! 





DANY. wil 


WRITE FOR CATALOGS 







° 
PLUG FUSES © CARTRIDGE FUSES 
FUSTATS * WIRE * CORD SETS © TROUBLE LITES 
DECORATIVE CHRISTMAS LIGHTING 
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JACKSON 8972-8974-8976 
SS PORCELAIN ENAMELED 
YARDLIGHTS 


Modem Lighting. 


for FARMS .. RURAL ELECTRIFICATION . . INDUSTRIAL PLANTS 














e The JACKSON line of modern lighting fix in service. Your cus zg 

tures is a good, reliable line for the Wholesaler 1 service with a 

We are fully equipped with adequate facilities ae one : 
supply lighting fixtures and equipment of tenance—at reasonable cost. Let us send fact 

modern design that will give complete satis and literature n the complete JACKSON line 


VAPORPROOF UNITS 





Sold only thru JACKSON | 


WHOLESALERS 





















































' | 
MANUFACTURERS 
of Lighting Equipment | 

Li 

e 

\S Ss / XK 
8S ad 
WEATHERPROOF SOCKETS 2800-2804 2802 2801-2805 


ORNAMENTAL 
OUTDOOR BRACKET 


JACKSON ELECTRICAL COMPANY 


900-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS 





98 ELECTRICAL WHOLESALING—April, 1949 





>= 





KET 





G49 














Wm. PENN Slimline #97 Open 








tpril, 


Wm. PENN Slimline #97 with Hinged Louvre 


Wim. PENN rivorescent tight ERS. 


1639 SOUTH BROAD STREET + PHILADELPHIA 48 © PA. 


Newest additions to attractive line of 
commercial & industrial fluorescents 


SLIMLINE fixtures that will delight RECESS units that are most adaptable, efficient a 
eco 3 and 4 tut 


your customers on looks, performance and price. Instant light es (40-watt) 


without starters. Flush and pendant mounting, for single or single or continuous mounting. These are your fixtures for 


nomical. Beautifully designed for z 
continuous row. 2 and 4 tubes. Length 96’. 100, 200, 300 MA. recessed lighting. 

Simplicity of construction makes installation and service easy. 
Straight metal perforated sides and stamped metal ends, white 
enameled, with bright-metal trim. 





Wm. PENN #2-48 R.O0.T. (Also 3 &4 tubes) 


Open-type troffer for direct, high-intensity lighting. 





Wm. PENN #2-48 R. G. (2 tubes only) 
Good looking unit with hinged shield of Pentacor glass 
Efficient delivery of diffused light. 








Wm. PENN #2-48 R.L. (Also 3 & 4 tubes) 


HE ™ ~~ x For shadowless light in schools, offices, drafting rooms, etc., 
ah = this unit has an attractive louvre that drops down for con- 
Sold through Wholesalers = RSE venient cleaning and servicing. 









Write for Catalog of complete Wm. PENN line 
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WITH SERVICE STATION 


































them! 


WALL TYPE 
PYLON-LITE qd. 
WOWS EM! 


Highly decorative and 


: 
(1, 


—S 











L) 
% 


, 


functional for illuminat- 
ing building entrances 
and corners as well as 


many other applications. 





No. 4200 Enclosed Flood— 
750-1000-1500 Watt. Weather- 
proof, easy to service. Unit 
has rotation feature with de 
gree markings 


A Stellar 


Attraction 
REVERE 


PYLON-LITE = | | 


STANDARDS —} | 






mnie wat” 


} 


Phijapeea 




















The Pylon-Lite has a beckon- —— _ 
ing beacon, an 8" glass col- —— Peg 
umn housing 6 instant-start —— Sonn 
—_ — New 20''—19° and 50° Flood 





fluorescent lamps. Available 
with or without area lights 
and top floods. Standards, 
too, are made with air and 
water service facilities; also 
with Reel-Wells. Another ex- 
clusive REVERE development 
that offers unlimited sales 
possibilities, is the REVERE 
Adapter which permits mod- 
ernizing old pump island 
poles with NEW PYLON- 
LITES. Write for DETAILS— 
BE FIRST TO CASH IN! 


PATENTS ALLOWED 
AND PATENTS PENDING 


REVERE 


6011 BROADWAY 1: . 


for long range lighting 
Every Sports Lighting Job, 
Railroad Yard, Golf Driving 
Range is a prospect. Has 
many unusual features for 
Safety, Ease of Wiring and 
Maintenance 


Ultra-High Intensity Runway 
Marker—originated by RE 
VERE Engineers as the best 
way to provide adequate 
lighting for safe landing of 
aircraft under poor visiility 














Wholesalers from everywhere waxed enthusiastic over the 
functional and sales possibilities. Visitors found the answers to their lighting problems 
the COMPLETE REVERE LINE and were amazed at the exclusive features. ‘Easy 
Wire’’—‘‘Easy to Maintain’’—the entire line demonstrated that beauty of design, fine craf 
manship and utility can be happily combined. If you missed the Expo—make it your busine 
to get the details of the NEW REVERE developments. There’s BIG BUSINESS promoti 





oo. @e ame 


INDOOR AND OUTDOOR LIGHTING EQUIPMENT TO SERVE EVERY NEED 





SPORTS © AIRPORT LIGHTING EQUIPMEN] 


CLUSTER LIGHT 
WINS FAVOR 


This is a shining example 
of REVERE development to 
promote the sale of Petro- 
leum products. One to five 
top foods may be used. 
Designed primarily for Ser- 
vice Station use—it offers 
possibilities in many fields, 
such as Used Car Lots, 
Golf Driving Ranges, Car- 
nivals, Playgrounds, Fac- 
tory Yards, etc. Unit may 
be mounted on a pole or 
atop any existing area 
lighters to increase intensi- . 
ties where desired 


REVERE Pylon-Lite and 





The Only COMPLETE Line 





SERVICE STATION 


¢ AIRPORT ° 


SPORTS ¢ INDUSTRIAL AND 





CHICAGO 40, ILLINOIS 


ELECTRICAI 








WHOLESALING 


MARINE LIGHTING EQUIPMENT 










3800 Series — REVERE 
ELIPTOR—ingeniously de 
signed. All aluminum or 
porcelain enamel colors 


The REVERE Hinged 
Floodlight Pole 
Eliminates hazard 
ous climbing 
clean or service 
floodlights. 20 
and 30 foot mount 
ing heights. 
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* IL TOMIC %" THINWALL CONNECTOR 


Interior stainless steel lock washer 
holds tubing securely, makes uni- 
form, safe, permanent, vibration- 
proof 6-point ground around entire 
tube! Rain-tight—OK outdoors and 
in concrete slabs. No inside ridges to 
snag fishtape or fray wire. Easy to 
install—easy to inspect. Ideal for 
cramped or corner locations. Simple, 
strong, solid construction, galvanized 
finish. 


ALWAYS 





— 


Tomic No. 200 Service 
Entranceand RangeConnector 





Tomic No. 100 Romex 
Cable Connector 


for “2” K.O. for %” K.O. 
Pat. 2097695 Pat. 2097695 
2419426 2419426 












*311 TOMIC %” THINWALL COUPLINGS 


Screws in on straightaway jobs... snaps in on corner jobs! 
No tools needed! Will never shake loose! Positive ground! 
Smooth raceway assured! Easy to install—easy to inspect! 
Simple, strong construction! Change from conduit to Thinwall 
in middle of a job, without special expensive fittings! 


SOMETHING NEW AT 





Tomic No. 10 EMT 
Thinwall Connector 


Tomic No. 31¢ 
YY,” EMT 


Tomic No. 333BX 
Armored Connector 


for 2” K.O. for “2” K.O. Coupling 
Pat. 2097695 (Pat. 2458276) (Pat. 2458276) 
2419426 


TOMIC SALES « ENGINEERING CO. 


4864 Woodward Ave. . 
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Detroit 1, Michigan 


















National Electrical Wholesalers Association 


FORTY-FIRST ANNUAL CONVENTION 


Netherland Plaza Hotel May 1-6, 1949 





SUNDAY — MAY 1, 1949 


Afternoon 
1:30—Meeting of Boa: a of Governors. 


MONDAY — MAY 2, 1949 


Morning 
9:00 to 12:00 Noon—Conference Booth Center open. 


Afternoon 
2:00—Session for Members and Guests. 


MEETING OF APPLIANCE DIVISION 


Report of Chairman of Appliance Division, Mr. W. G. 
Peirce, Jr. 

Address — ‘1949 — Battle Plans for the Consumer 
Dollars,’’ Mr. Ross D. Siragusa, President and Chair- 
man of the Board, Admiral Corporation. 

Report of Planning Committee, Mr. Herbert Metz, 
Chairman. 

Address — ‘Servicing Television Receivers,’’ Mr. 
Eugene Anthony, Chairman, Sub-Committee on Tele- 
vision Installation and Maintenance of Service and 
Repair Parts Committee. 

Exhibit of Essential Facilities and Equipment for 
Installation, Maintenance and Repair of Television 
Receivers. 


TUESDAY — MAY 3, 1949 


Morning 
9:30—Session for Members and Guests. 


MEETING OF APPLIANCE DIVISION 


Address—"*Working with Dealers for Profits,’’ Mr. 
W. A. Blees, Vice President and General Sales Man- 
ager, Crosley Division, AVCO Manufacturing Corpora- 
tion. 

Panel Discussions 
Mr. W. G. Peirce, Jr., Moderator 

Members of Panel— 

Legislative Committee, Mr. F. E. Stern, Chairman. 

Major Appliances Committee, Mr. K. G. Gi'lespie, 
Chairman. 

Small Appliances Committee, Mr. C. A. D’Elia, 
Chairman. 

Radio Television and Tubes Committee, Mr. Harry 
Alter, Chairman. 


Afternoon 

12:30—Luncheon Meeting of industrial & Commercial 
Lighting Committee, Mr. B. Merritt, Chairman. 

2:00—Session for Members and Guests. 


MEETING OF APPLIANCE DIVISION 


Address—‘‘Appliance Merchandising in 1949," Mr. 
M. F. Cotes, Executive Vice President, Duo-Therm Divi- 
sion, Motor Wheel Corporation. 

Panel Discussions 
Mr. W. G. Peirce, Jr., Moderator 

Members of Panel— 

Sales Promotion and Sales Training Committee, Mr. 
P. D. Karsten, Chairman. 

Store Management and Store Arrangement Commit- 
tee, Mr. W. J. Seemuth, Acting Chairman. 

Service and Repair Parts Committee, Mr. J. A. Vassar, 
Chairman. 

Rural Markets Committee, Mr. Henry Czech, Chair- 
man. 

“Let's Go After It'’—A Special Presentation by the 
following members of the Rural Markets Committee: 

Mr. Titus B. Schmid Mr. E. W. Gaughan 
Mr. Arthur H. Luebbe Mr. H. M. Long 
3:00—Meeting of Industrial & Commercial Lighting Com- 
mittee with Manufacturers, Mr. B. Merritt, Chairman. 
4:15—Elections—Appliance Division, Mr. W. G. Peirce, 
Jr., Chairman, Appliance Division, Presiding. 


WEDNESDAY — MAY 4, 1949 


GENERAL CONVENTION SESSION 


Morning 
9:30—General Session for All Members and Guests. 

Address of Welcome; Honorable Albert D. Cash, 
Mayor of the City of Cincinnati. 

Address; Mr. E. B. Ingraham, President of N.E.W.A. 

Report; Mr. Charles G. Pyle, Managing Director. 

Presentations of certificates of Honorary Life Mem- 
berships. 

Presentation of The James H. McGraw Award; Mr. 
W. T. Stuart, Secretary of Committee of Awards and 
Editor, Electrical Construction and Maintenance. 

Report—Kendall B. DeBevoise, Esq., Association's 
Counsel. 

Report of Finance Committee; Mr. A. H. Nicoll, 
Chairman. 

Report of Resolutions Committee; Mr. Alfred Byers 
Secretary. 

Address—‘‘Understanding Free Enterprise the Human 
Way;'’ Mr. Dan O'Keefe, Editor, Achievement Mag- 
azine. 

Address—"'This Promising World"’; Mr. Tom Collins, 
Publicity Director, City National Bank and Trust Com- 
pany, Kansas City, Missouri. 

Afternoon 
12:15—Elections—Apparatus and Supply Division. 
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Mr. D. M. Salsbury, Chairman, Apparatus and Sup- 
ply Division, Presiding. 
12:30—Election Meetings for N.E.W.A. Zones. 

N.E.W.A members will meet to elect members of the 
Board of Governors, as follows:— 

Zone 1 —Members in Connecticut (except Bridgeport 
and that part of Connecticut west and south of Bridge- 
port), Maine, Massachusetts, New Hampshire, Rhode 
Island and Vermont—Mr. H. B. Vaughan, Chairman, 
Pro-tem. 

Zone 2—Members in Southern Connecticut (including 
only Bridgeport and that part of Connecticut south and 
west of Bridgeport), Northern New Jersey (including 
all of New Jersey north of Trenton) and New York— 
Mr. Herbert Metz, Chairman, Pro-tem. 

Zone 3—Members in Delaware, District of Columbia, 
Maryland, Southern New Jersey (including Trenton and 
all of New Jersey south of Trenton), Eastern Pennsyl- 
vania (including all of Pennsylvania east of Altoona) 
and Virginia—Mr. C. E. Mason, Chairman, Pro-tem. 

Zone 4—Members in Alabama, Florida, Georgia, 
Kentucky, North Carolina, South Carolina and Ten- 
nessee—Mr. W. J. Pinkston, Chairman, Pro-tem. 

Zone 5—Members in Ohio, Western Pennsylvania 
(including Altoona and all of Pennsylvania west of Al- 
toona), and West Virginia—Mr. J. T. Morgan, Chair- 
man, Pro-tem. 

Zone 6—Members in Illinois, Indiana, Michigan and 
Wisconsin—Mr. C. R. Bull, Chairman, Pro-tem. 

Zone 7—Members in Colorado, lowa, Kansas, Min- 
nesota, Missouri, Nebraska, New Mexico, North Da- 
kota, South Dakota and Wyoming—Mr. W. S. Blue, 
Chairman, Pro-tem. 

Zone 8—Members in Arkansas, Louisiana, Missis- 
sippi, Oklahoma and Texas—Mr. R. A. Querbes, Chair- 
man, Pro-tem. 

1:00—Luncheon and Organization Meeting of Board of 
Governors. 

Evening 

6:15 to 7:30—Annual Cocktail Party for all Members 
and Guests. (Admission by ticket only) 


THURSDAY — MAY 5, 1949 


Morning 
9:30—Session for Members and Guests. 


MEETING OF APPARATUS AND SUPPLY 
DIVISION 


Report of Chairman of Apparatus and Supply Divi- 
sion; Mr. D. M. Salsbury. 

Address—Mr. E. E. Potter, Vice President, General 
Electric Company. 

Special Report on Modern Methods of Inventory 
Control—Mr. J. J. Kaske, Chairman, Warehousing 
Committee. 

Afternoon 
2:00—Session for Members and Guests. 


MEETING OF APPARATUS AND SUPPLY 
DIVISION 


Panel Discussions—Mr. D. M. Salsbury, Moderator. 
Members of Panel— 










Fan and Ventilating Committee; Mr. J. P. Hamblen, 
Chairman. 
Lamp Committee; Mr. C. E. Mason, Chairman. 
Residential Lighting Committee; Mr. Martin Levine, 
Acting Chairman. 
Conduit Committee; Mr. L. E. Latham, Chairman. 
Conduit Fittings and Boxes Committee; Mr. R. A. 
Stott, Chairman. 
Industrial Electronics Committee; Mr. R. M. Johan- 
nesen, Chairman. 
Evening 
6:30—Board of Governors Dinner for Honorary Life 
Members. 


FRIDAY — MAY 6, 1949 


Morning 
9:30—Sessions for Members and Guests. 


MEETING OF APPARATUS AND SUPPLY 
DIVISION 


Address—‘'! Can't Afford It—Can You?"’ 

Mr. Carl H. Christine, Secretary-Manager, St. Louis 
Electrical Board of Trade. 

Panel Discussions—Mr. D. M. Salsbury, Moderator. 

Members of Panel— 

Apparatus and Control Committee; Mr. H. P. Litch- 
field, Chairman. 

Wires and Cable, and Armored Conductor Com- 
mittee; Mr. F. R. Eiseman, Sr., Chairman. 

Wiring Devices Committee; Mr. R. W. Kimberlin, 
Chairman. 

Outside Construction Materials Committee; Mr. L. 
W. Taylor, Chairman. 

Industrial and Commercial Lighting Committee; Mr. 
B. Merritt, Chairman. 

Address—Mr. John L. Busey, Past President of 
N.E.W.A. and President of General Electric Supply 
Corporation. 

Unfinished Business. 

New Business. 

Adjournment. 





Entertainment for the Ladies 
Card Party—Wednesday, May 4, 1949 at 3:00 P.M. 


CONFERENCE BOOTHS 


An important innovation at this Convention is the Conference Booths 
for manufacturers to facilitate their making contact with representa- 
tives of our member companies and also make it possible to arrange 
the time and place of informal meetings at other times during the 
Convention. 





A directory of Conference Booths listing booth numbers, names of 
manufacturers maintaining Booths, as well as their hotel and room 
numbers will be found in the lobby of the Netherland Plaza Hotel. 


The CONFERENCE BOOTH CENTER is located on the fourth floor of the 
Netherland Plaza Hotel and will be open in accordance with the 
following schedule: 


May 2—9:00 A.M. to 12:00 Noon 

4:30 P.M. to 6:30 P.M. 
May 3—4:30 P.M. to 6:30 P.M. 
May 4—2:00 P.M. to 5:00 P.M. 
May 5—4:30 P.M. to 6:30 P.M. 





RS peepee BV Bane eerie 





eS Oe Rie Rae 


erre! 





When You Sell a Product 
You Sell Part of America 


By General Dwight D. Eisenhower* 


NCE in 


early 


\frica, in the very 
days and_ before the 
\llies had achieved that pre- 
force that 


ponderance of finally 


brought our great victory in that 


region, I was making a might in 


spection of the front, [I was accom 
panied only by an aide and two 
staff officers of the front line unit, 
vho were conducting me on a long 
tour along that tenuous battlefield 
extending southward through the 
mountains of Tunisia. 

Finally, after a satisfactory in 
spection, we came back somewhere 
around 3.a.m. ona road which pre 
sented to us our only route back 
toward the corps headquarters. Sud- 
denly, some firing broke out in front 
of us. This immediately caused 
great consternation among the staff 
otticers, who had the chief brass in 
their care and felt a very deep sense 
of responsibility. They stepped out 
of the jeep and had a hurried con 
ference. The remark that came to 

was, “Red, what in the hell are 
we doing here anyhow ?” 


An Abysmal Ignorance 


If I should have to list the sub 
jects in this world upon which | 
should have to confess to a very 
abysmal and abiding ignorance, | 
think two topics I would have to 
put high on the list would be sales 
manship and economics. 

\nd so the question arises, “Why 
un I here?” 
tion could be 


I think a similar ques 
“Why am |] 
I assume that 
mong my distinguished associates 


pt sed, 


a Co lege pre fesse ir = 


n that profession here today that 
juestion is more acute than it is 
vith most of us. 


One answer that I bring forward 


President, Columbia University 


in my own defense—for both = ot 
is that 
l am convinced that what we need 
today far more than further educa- 
tion in the obscure is education in 


these questionable positions 


the obvious. 
You Sell America 


| believe that when you sell an 
automobile or a tire or a refrigera 
tor or a service or anything else, 
you are not merely selling that ar 
ticle, although it may be the best 
producible in the world. You are 
selling a product of America and, 
more than that, a part of America 

\s salesmen you are in a pecu 
liarly advantageous position to keep 
before us all the obvious things that 
we hold and must never forsake. 

I subscribe wholeheartedly — to 
what our speaker of the day has 
sud—if we will omit his early and 
flattering remarks to myself. And 
vou will note that he referred several 
times to our system that is based 
upon the concept that each of us ts 
an individual of dignity with inalien 
able rights. But what has not been 
stressed is this: We have so long 
inherited 
from our fathers, that we forget just 


enjoyed what we have 


how valuable those things are to us 


Basic Freedoms 


The English speaking race has 
certainly proved time and time again, 
and more particularly since 1215, 
that the one thing for which it will 
sacrifice everything, including its life, 
is its freedoms. 

Phus, those freedoms become not 
only an object for our further put 
pose in their preservation and main 
almost the 
very reason for which we exist—to 


tenance; they become 


enjoy them and pass them on un 
alloyed to our children and to our 
grandchildren. It has been said by 
some—let me use the word “mounte 
banks’’—that because we believe in 
a system of competitive or free en 
terprise as an essential of our sys 
tem, we are upholding property 
rights as against human rights. I 
say this is a false view. A property 
right is merely one of the human 
rights and if it is not sustained, all 
The abo 
rights means an 
eventual dictatorship 


the others will disappear 
ition of property 


Not Whip or Bayonet 


We have been criticized for our 
large number of unemployed during 


he early 1930's 


Phat was held up 
as a condemnation of the capitalisti 


system. But those men were not 
working in salt mines and they were 
not under the whip and bayonet 
every kind of dictatorship that 
has ever existed on the earth, when 
it found problems involving human 
weakness or recalcitrance, has an 
swered them with the sword. But 
that has not 


method. 


been democracy’s 
\nd so, you business men 
can cooperate with every educational 
institution, every church, and other 
kind of institution that directs itself 
more specitically to the spiritual and 
intellectual side of this problem. 
Then, you will prove to the world 
that a free democracy can and shall 
continue to exist. 





Enthusiasm— Magic 


Ingredient 








HAVE spent the 


vears of my life in 


last thirty-six 
adult edu 


cation work. (ne of the first 
lasses I ever conducted was in 1912, 


at the 125th Street Y.M.C.A | 


t a tall 


shall never forget a talk made there 


one evening by a man who had been 
born and 


ble sald he 


of land, built a house, and intended 


brought up in the city 
had bought a little piece 


lawn ona 


to grow a blue grass 


certain plot of land in front of his 


house 
| was surprised to hear him say 


1 


Take some wood ashes, mix it with 


vour soil and it will produce blue 


\Ithoug! 


twenty vears of my life on a Mis 


OTAaSS. | had spent over 


sourt farm, this was news to me 


I asked, “Are you~ sure that 
there are no blue grass roots in this 
vrass? He was positive I said, 


“Are vou sure that no blue 


Yrass 


seeds could have blown in there 

\gain he was positive “Do you 
mean to tell me that you just took 
ashes and dirt without any roots 


any seed ind produced blue 





By Dale Carnegie* 


He said, “Yes, just that.” 

“Well,” I 
sounds ridiculous. You couldn't pos- 
sibly do that 
eo down in 
vreat discoverers of all time. You're 


said, “of course, it 

If it is true, you'll 
science as one of the 
the first man in the world who was 
ever able to take inorganic matter 
and produce organic matter.” 

“Vou think,’ he said, “I 
can't do it, but I know I can.” He 
told the 


And when 


May 


jumped to his feet and 
whole story 
he finished, I 
men, fifteen or twenty, “How many 


of you believe he can do it 7” 


over again. 


asked this group of 


lo my astonishment, \ 
all of them held up their hands. [ 
said to them, “Why do you believe 


said the 


practicall 


“ae” hey practi ally all 
same thing, “Well, he 
tive about it: he 1s so 


about it.” 


SCeCTIIS SO pos! 


enthusiastt 


‘lll bet vou ten dollars,” I re 


plied, “you can't do it and you can 


write to the U. S. Department of 


Agriculture and let them settle the 
question.” 

So I wrote them, apologetically 
beginning the letter: “I’m ashamed 
to ask you this question.” 

They wrote back of course, and 
told me what I already knew to be 
But they also said they had 
letter that 
asking the same question. 


true. 


received another week 


Power of Enthusiasm 


Here's the point of the story. If 
you can make a group of intelligent 
men believe that you can produce 
else but 

if you 


blue grass with nothing 
hickory wood ashes and dirt 
can make people believe that sort of 
nonsense—by merely speaking with 
enthusiasm, what miracles can’t we 
achieve when we are talking about 
something that we know and believe 
in and is true, and speak about it 
with a conviction and earnestness 
that is contagious to other people. 
Did you ever stop to think we all 
hold in the palms of our hands the 
attitude of 


what we 


t ywards 


other people 


are saying. If you are 


THE ABILITY of the salesman to transmit his enthusiasm to his audience is one of the secrets of selling success. 


FOR BETTER SELLING 
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about half bored to death, they are 
going to be about half bored to death. 
If you are mildly interested, they 


are going to be mildly interested. 
But if you are on fire with your sub 
ject, they can hardly keep from 
catching some of your vitality and 
interest and enthusiasm. 

Shortly after the first World War, 
| spent about a year in [London and 
on Sunday mornings | used to go 
out to Hyde Park to listen to the 
men who would get up on a large 
box and make a talk. .\ fairly large 
crowd would gather around 

On this Sunday morning there 


were three men speaking. One was a 
preacher urging people to ask God 
to forgive their S1 Le lhe next one 
was advocating Beacjalism. The 
third man was #MohaiMmedan from 
India, and he was. talking 
why a man shotild be permitted to 
have three wives. 

He was the one [ wanted to listen 
to. But the strange part of it was 
that he had the smallest audience 
by far of the three speakers. You 
why? He, himse@lf, was not 
very enthu§iastic about Having three 
WIVES 

The preacher was talking to the 
biggest crowmk Why? Because this 
man was alkeexeited about his sub 


ject. lle wes fired with enthusiasm. 
The Secret of Success 

In the@afiinn of 19407 had a 
little radio pr: vram. | was #making 
someugEgascriptions for the Titer 
natioff@ec orrespondence Sch@@ixand 
on on@f these programs I fad tre 
l‘rederick 


about 


know 


pleasure of interviewing 
Williamson who, at that time, was 
president of the New York Central 
Railway. He said something that 
I want to read to you 

Hle said: “The longer 1 live th 
more certain I am that enthustasn 
sed secret of suc- 


Pe By 
CESS / hy ai/ference We ae tual sk li 


1s thr littl re? ogni 


aqua a f\ and mtelligence be ween 

t/) ry PF . 1 and 4¢] sor)) 

MLO S| who succeed ana HLOS< Aho 
| “ . }, ” - j 

fa s sual \ jl fhe) wld No} 


striking.” 
If two men are equally matched, 


the man who is enthusiastic will 








Dale Carnegie 


find the scales tipped in his tavor 


\ man of second-rate ability wit/ 
enthusiasm, will often outstrip a man 
of tirst-rate ability without enthu 
| once heard a famous psycholo 


\rmy 


tests remark that I.Q. tests have 


vist im discussing 


aptitude 
one important short-coming. They 
fail to 
\ccording to | X}.. tests the man 
with the lowest score is usually rated 


measure emotional drive 


1 


as fit only for menial jobs while 
the higher score is considered prac 
tically a guarantee of success. 

You and [ know how misleading 
that it. I've seen men with low 
I. .’s suddenly set on fire by a new 
idea or a new line of work. It gives 
them emotional drive which sends 
them along to great success. \nd 
I’ve seen men with high I. Q.’s fail 
muserably. 

‘Nothing great 
was ever achieved without enthusi 


emerson wrote, 


asm.” That is more than a well 
turned literary phrase. It is a road 
Map to success. 

| once interviewed Charles Sum 
ner Woolworth 
brother, Frank, started the five and 


When | 


who, with his 


ten cent store industry. 


asked him what he thought were 
the factors that made him successtul, 
he said that a man can't really suc- 
ceed in anything unless he has en 
thusiasm. 

Charles Schwab said exactly the 


way. ae 


man can succeed at almost anything 


same thing in another 


for which he has unlimited enthusi 
asm.” That's true because if he 
has unlimited enthusiasm he will 
work long hours and he won't even 
realize he is working. He'd rather 
work than eat. And he puts so much 
enthusiasm, so much animation and 
so much emotion into what he does 
that it will be contagious to other 


] eopl A 


How To Develop Enthusiasm 
All right 


the power of enthusiasm. 


knough so far about 
Let’s get 
right down and see what we can do 
to develop enthusiasm. [ want to 
give you some rules on how to de 
velop enthusiasm. 
RULE 1. Knowledge tends to 
create interest and enthusiasm. 
Knowledge of your product! 


I was conducting a class one time 


~ 


vears ago in the Philadelphia Elec- 
tric Company's offices for the bene- 
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Gj vie MOST FROM LIGHT.... 
WITH PITTSBURGH PERMAFLECTOR LIGHTING EQUIPMENT 


_ Maintain your creative freedom with Pittsburgh Permaflector Lighting . 
Equipment . . . the line made in modules of related units 
that may be combined to form the design patterns, illuminating 
effects and foot-candle levels required to do an outstanding job. ‘‘Standard’’ 
Pittsburgh Permaflector Fluorescent and Incandescent Units 


give ‘‘the light you want where you want it”’ efficiently and economically. 

“A PERMAPLECTOR PORTRAIT” — 
NETBOY'S - Evanston, iff, 

SH. Morris & Associates « Architects 
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Permaflector 


FOR MORE KNOW-HOW ON 
‘CUSTOM LIGHTING” WITH 
STANDARD EQUIPMENT 


Write for Catalogs 48 and 46 


which give application ideas, de- 
scriptions, specifications and other 
data about flexible Pittsburgh 
Permaflector Lighting Equipment. 407 OLIVER BUILDING + PITTSBURGH 22, PENNSYLVANIA 


MANUFACTURERS OF FLUORESCENT & INCANDESCENT LIGHTING EQUIPMENT 


Permaflector Lighting Engineers in All Principal Cities 














PITTSBURGH PERMAFLECTOR LIGHTING EQUIPMENT IS DISTRIBUTED BY BETTER ELECTRICAL WHOLESALERS EVERYWHERE 





various 
Was 


and 


Chere 


fit ot its executives 
department heads 
man who never could think of any 
thing to talk about. 
said to me, 
talk about. Give mea subject.” And 
[ said, “Cats.” He said, “Cats?” 
I answered, “Yes.” He repeated, 
“C-A-T-S?” | “Yes.” He 
asked, “\WVhat is there to say about 
“T don't know,” I told him, 
do know there is a 


one 


One night he 


“T don’t know what to 


sald, 


cats?” 
“but | 
library.” 
that he 
out of 
library studying about cats. 

When the class met the next week 


where 
\nd I made him promise 
would spend three nights 


the following week at the 


he got there before | did. He was 


the first person there. As soon as | 
walked into the room, he asked, “Do 
know 
are in the library a 
told him I didn’t 
He proceeded to inform me 


you how many books there 
bout 


the faintest 


cats?” I 
have 
idea. 
that 
altogether. 


there are twenty-eight books 
“Do you know where cats came 
Before | could 
say anything, he told me they came 
from Egypt. “How long can I talk 
about cats now?” When 
[ told him about three minutes, he 
said, “I'd like to talk thirty min- 
utes!” There was a man who got 


from?” he asked. 


he asked, 


excited about cats because he spent 
three nights reading and 
some information about them. 


getting 


I want to read something to you 
that Arthur Dunn said in 
his books about men he had trained 
to sell breakfast foods. 

“| drilled these men fo 


one if 


a whole 
| darn near made food ex 
perts out of them, A lot of them 
resented all this as just a waste of 
They said, ‘In the first place 
a retail grocer hasn’t got time to 
listen to all this. Even if he did 
listen to it, he wouldn’t know 
| was talking: about.’ ” 

\nd then Arthur Dunn said this: 
“You don’t get all this knowledge for 
the benefit of the customer. You get 
it for the benetit of yourself. li 
you know your product from A to Z 
you have a feeling about it that is 
dithicult to déscribe. You wilt be 
so strengthened and so fortified in 
attitude that 
will be both irresistible and uncon 


week. 


time. 


what 


your own mental you 


querable Sg 


RULE 2. 


Remind yourself of 
what enthusiasm will do for 
you. 


all day 


A PROGRAM TO DEVELOP ENTHUSIASM should begin first thing in the morn 


ing with a short, snappy pep talk to set the tempo for the day. 


\We are all interested in ourselves, 


So what will enthus: 


1 
iOny 


asm do for me Put «his down 
here are five things it will do for 
(1) In the 


bring you enjoyment. 


you first place it will 
Phe man who 


much 


is enthusiastic gets twice as 
fun out of life as the man who goes 
along about half asleep all the time 
(2) It makes you more popular. 
Ikven a dog that is lively 1s more 
popular than one-half asleep. (3) 
It will increase 
ward. (4) It will bring you mors 
life, that 


necessarily have to do with financial 


your financial re 


success in and does not 
(35) Strangely enough, you 


You 


enthusiastic. 


reward 

ieel better. will have less fa 

tigue if you are 

RULE 3. Give yourself a pep 
talk every morning on how to 
develop enthusiasm. 

said 


By the when I 


yourself a pep talk every morning, 


way, give 
you were probably saying to your 
self, “Isn't that 
around giving yourself a pep talk.” 


ridiculous ? 


(oing 


Well, the only important thing about 


you, because it determines practi 


cally everything else about you, ts 
what you think! 

to make 
Woalhiam 
James, propounder here in America 
of the 


you want to teel happy, act as 1f you 


I've got one more pom 


before closing Professot1 


“as-if" philosophy, said, “It 


are happy! Smile, hum a tune, sing 


and the mere acting ‘as if’ 


a song, 


you have an emotion will tend to 


produce that emotion !”’ 

There is an old proverb about 
whistling to keep up your courage 
It means the same thing. Pursue 
an act unconcerned and courageous, 
that 


courageous ! 


and will tend to make you 


Ilow can you feel enthusi: 
By just acting enthusiastic! 


will tend to make you enthusiastic ! 


*Eexrcerpts from ¢ wddress delivered 
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Dale rnegie before the Sales I:xecutives 
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#$OR RETTER SELLING 








You'll Need This Boiled-down 
To Keep Your Sales Up 





DEVELOP some new approaches. Dig out new facts and argu- 


ments and new slants to offer the prospective customer and often buy 


Hk record that vou as a sales so easy, and that vou needed every 
man make this vear will eftect available sales tool to continue ring 
not only your well-being but img up volume sales. You had to 
the fortune of many thousands ot ealize that once more the buver is 
production workers Because ot n the saddle. The buver’s market 
your unique key-position in this na is here 
tion's economy, vou are obligated, What can you do to keep up you 
today, to examine your job, vou les level Ol’ —hefore it's too 
abilities and vour potentialities in late 
order to take whatever steps are Your chances of success in a real 
necessary to prevent your sales fron ompetitive market where there are 
falling off ountless salesm« struggling for 
It has probably been some Vcears orders whicl are in simply placed, 
since you had to sit down and cor but must he sold, depends very 
sider this particular problem, but — greatly on how well you refresh youn 
now the time is here for vou te memory on certain fundamental 
figure out what vou can do to keep — essentials concerning yout profes 
your sales volume from sliding sion 


{ p to a year or so ago 


+] , , ; Four Factors For Success 
sell almost anvthing by simplv reac 


ing for the telephon even SIX Your success is dependent on (1) 
months ago you could ring up a keepu the old a securing new 
pretty good day of sales by making customers, (2) vour knowledge of 
your rounds and doing a little casual merchandise, (3) some rigid self 
selling. Then, all of a sudden, you evaluation, (4) creative salesman 
woke up to the fact that sales are not I 1] 


IF YOU know your merchandise, they respect your knowledge 
If vou don't, they go to someone who does. 


\ Ou, as 


Muportant 


a salesman, are the most 
Man im Our economy to 


dav. Your success carries with it 
hundreds of thousands of 
Your 
+] 


dooms Lie 


} 
Wpos tor 


production workers failure 


automatically chances of 


these same thousands to earn a daily 


q 
living 


Why is this so: 
duction 1s limited by the amount that 


Bec ause all pro 


Is sold 


Products are produced for 
Unless 


One purpose to be sold. 
t! sold, there 


ON products are lust 


isnt anv need for factories produc 


Ing then 


Coaches and trainers of champion 
athletic teams will tell you that every 
now and then they have to put their 
plavers th drills on 


skilled roug] 


fundamentals. It is true in almost 
endeavor that aS we be 


] 
More and Mwre 


all lines ot 
COT proficient, 
there alwavs comes a time when we 


need to review some of the bast 
fundamentals of our craft 


a ey eee 


























Brush-up Course 
In This Buyer's 


By Arthur W. Hooper 


Associate Editor 





on Selling 


arkelt 





dav's salesman. Right now, you must 


not only refresh your memory on 
some things you learned many years 
ago but you must return to practic- 


ing them, 
Getting More Customers 


business you need 


But 
You're going to 


To get more 


more customers how are you 
going to get them: 
get them by realizing that customers 
like to do business with cheerful, 
affable and courteous salesmen. If 
you have developed any smugness or 
opposite qualities to these you can 
not hope to get new people to buy 
from you. 

Honesty, sincerity and depend 
ability are still indispensable char 
the 


along with earnestness, 


acteristics for good salesman, 


neatness in 
and a= retined 


shi rmuld be 


appearance manner. 


You 


POSSESS a4 knowledge OT thie prod 


enthusiastic and 


ucts vou sell, a knowledge of human 


nature, of human wants, good judg 
ment and imagination. You must 


be able to use the English language 
accurately and effectively 


Know 


Do You Really 


Your Customers? 


Do vou earrv a pocket notebook 


containing a list of prospective cus 
tomers and notations which might 
he helpful in) making them your 


steady customers ¢ 

You probably think you know a 
great deal about your important cus 
tomers and perhaps about your pro 
also lake a 


spective customers 


number of them and test vourself on 


just how much you really know 
about them. Jot down quickly 

married or single? children? resi 
dence? social contacts? how long 
has he been at his present job: 





his hobbies 7 clubs 7 associations ¢ 
Such information about your pro 
leads to better 


views and builds personal relation 


spects sales inter 
ships that are both pleasant and pro 
ductive. 

Your pe cket 


have all this information for vou. It 


noteb Ok should 
it doesn't, start accumulating it. Ke 


member, almost likes to 
talk 


hobbies. Those subjects are and al 


everyone 


about his family, friends o1 
ways will be good “openers” for the 
resourceful salesman 

\ good 


names is Important to you in getting 


\bove all, vou 


memory for faces and 


new customers. must 
take a personal interest in both new 
and old customers 

You have heard this many times 
before and it is as true today as it 
lhe 
greatest profits for a salesman come 
satishle dd 


was the first time you heard it. 


from customers returning 


for repeat orders, There 1s only one 


Wavy to get customers to reorder 


from you; by giving them fast, cour 


teous service and good value. 
If you desire to maintain a steady 


flow of business, vou must be alert 


and attentive to customers, orders 


from the time they are placed until 
delivery. It is up to you to jack up 


one or another of the departments 


in your organization that might be 
delaving your customer's orders 
Interest 


Show Your 


Do you take advantage of every 
opportunity to prove to your new 
and old customers that they really 
mean something to you? 

Personal phone calls or notes be 
fore they leave on a long trip ot 
vacation, congratulating them on a 
being elected to 


pr moti nm, or upon 





YOUR “stock-in-trade” consists of per- 
sonal characteristics or qualities 

some new ofice, oO simply to con 

ment on some unusual event in then 
] ‘ . \ ] yy | luabl \ 

Wives, are proved and Valuabie War 


of building customer good will 
When someone in yout 
1! ] 


othce does an unusually good 


customer 
job, do 
you convey your praise to the boss 
It may seem lke a minor point | 
the boss enjovs it as a CONT] lnnent to 


his ability to select and train pet 
sonnel. 
All of the 


fundamentals that every good sales 


borego vy are, Ol COUTSE, 


man either knows and practices o1 
knew and has forgotten to practice 
But all salesmen, new o1 


ave to practice them with renewe 
igor if thev expect to Ie 


lla competitive buvet - market 


Knowledge of the Products 


Today vour knowledge of met 
chandise probably means a great deal 
more in making sales than it) did 
some years ago. Some of the peopl 


to whom you want to sell perhaps 
know more about the products vou 
sell, vhat makes them operate and 
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ow they ca e ust { othe cus 

t lie today are less well informe 

ut they too wan nderstand at 

now how thi roducts ul are t 

ne to sell the vol lf vou know 
mere in <e Tile ( ( 

Vit | ( i oorre y11\ | \ 1 
dont know vour stuff, they oO I 
someone else who can answer t 
juestions to their complete satisfac 
tion 


Self-Evaluation 


Lid 


murror this morning ? 


you take a good look in the 


Just as a sui 
aefet thesaimecs 1 ol a 
cessful business must take inventory 


every so often in order to ascertain 


what is selling and what is not, so, 


too, the salesman should take a pet 


1 


sonal inventory of his ‘“‘stock-in 


trade” selling equipment in order to 


] 


find out where he stands 


loday, more than at any time i 


the past nine years, you must have 
sharp, keen sales tools to do youn 
b properly. You are in a vulnet 


\ year or so ago you had 


ible spot. 


perhaps one argument of resistance 


tor Cve ] 


recome from a potential buyer 


Poday, you may find your prospects 
advancing almost as many reasons 
as vou can for why 


the sales of 


for not buying 
they should. If 
products drop, it is because you 


not doing a good selling job 


your 


So, let’s take a personal inventoryg 
Unlike many of out 


] 


must earn a daily living, the 


when he ge Ss 


mans work starts 
in the morning 


calling on during the day 


only look at his products 


inspect the man himself 
prospect 


notice 


also 
Perhaps those 


tomers won’ 
vou have on, but it’s a sure 
they will either like the 
look or won't like tt iz 
mality in vour dress 1s 
informality 
Weal and Dy all MICans 
We know a numbe 


] bo about how 


paunty 


can wash, Shave dre 


atch the 7:3 


ist nd 

big city No salesman can aftord 
to engage in this race. If the 7:31 
ai. is tte train for him thet é 


should manage somehow to get up 
sufficient time 
\ clean. neal collar. sl Ov 


ine, haircut and 


“ee 1 
early cnougi to Nave 
to dress 


] 


well pressed suit 


are, Ot course, essential for Food 


grooming 


vou ve forgotten it, 


you! 

















lhe peopl he is ‘ 
will not 


often 


chances otf success rest very 

reception clerk 

First, be 

on time for your appointment if you 
as ge 


with the 


it your customer’s office. 


lave one second, 1f the custome 

or prospect cannot see you don't 

] ] 1 } 

Iie tate to aSk the secretary the best 
Vav to get together with her boss. 
4 + - > 

Be courteous to your customer's 


staff from topside right down to the 


{ 


office boy, and you'll find it pays off 
in many ways. 

\ good salesman is as alert upon 
customer's 


about to 


entering a office as an 


attendant clean out a 
the lion is still in 
minute the 
able to tell 


mnman 1s relaxing, busy or 


lion’s cage—while 
it. Within a 


should be 


salesman 
whether his 
in a dis- 
mood The 
that 
the customer’s mood and is especial 


agreeable salesman 


adopts an attitude will match 


ly careful during the first few min 
| 


utes to avoid making him angry by a 
tactless approach 
Somewhere 1n 


vour desk or per- 


haps at home in a bureau drawer 


have a long list of ““do’s 
don'ts’ that salesman 

know. You that 
1] 


hem and actually prac 


you probably 
and every 
should think 


know 


lay 
you 
tice them, but just in 


Case one Or 


“Sales killers” have 
mehow crept into your make-up 


fing the past few years of selling 


~ 


faxitv, here, briefly, are some lead 
“don'ts” for use in your pro- 

ct othe 
BDon't spread your material and 

es kit all over his desk 
smoke u less you are sure 
eC ible with him 

erab a chat . let him 


t look all ovel ] 1S desk oO! 


ile listening to him 

: speak too softly and above 
Be shout 
Bdounge or be 


art building 


~ 


inattentive 


a house with 


bout the bush 


Vell 
whom you repre 


there to see 


Yes, that is all quite simple, basi 


salesmanship that vou already know 


But always remember, your “stock 


in-trade,” your equipment and yout 


: ; 
tL salesinan Consists of vou! 


Capital as % 
personal characterist 


When vou 


ties, either through training or prac 


your capital. In 


Ics OF qualities 


strengthen these qual 


ce, VOU mCcreast 





‘reasing your capital or investment 
allows you to extend your useful 
ness and leads ic yreate brotits 1O} 


Creative Salesmanship 


business 
demand 
has dropped, you are mistaken. De 
mand is something that 1s manufa 
tured just as the goods you sell are 


made, and it 1s manufactured by 


salesmen, such as you 

Our great engineers and product 
design specialists turn out new pro 
ducts that give comforts, new tools 
and labor-saving devices every day 
enlightening the public about thes« 
new 


developments and promoting 


their uses must be done by you 


You have in the past increased the 
people’s needs and helped them to 


achieve a definitely higher standard 


of living. You have done so by 
creative salesmanship—and must 
continue to do so in the future. 

It is your obligation as a sales 


man to acquaint customers with the 
benefits to be gained from using a 
rhe that 
handle a product, talk about it, and 


it should be designed to 


new product. way you 
refer to 
the custome 


and 


create in the mind of 


a realization of needing it 
desire to buy it 

“very time after you have made a 
should go 


the entire meeting in your mind and 


call or a sale, you ovel 


note weak strong points 


meeting 


spots and 
that developed during the 


Note the 


to certam 


reactions of the 


custome 


1 


arguments that you pre 


sented. Jot down any information 
wd bye of use to vou the next 


vou met this customet 


that wor 
tin 

Develop some new approaches to 
sales presentations. Don’t keep harp 


Ing on the thing in the 


same o Same 
wav every time you call on the same 
customer. Spend a little time dig 
ging out new facts and new argu 
ments to offer the prospective buye 1 


Many important sales are mace 
; é ; 

every day by salesmen who know 

how to YIVe a NeW slant to an ol 


Selling today re 


; :, , 
vision and courage Phe man whose 


entire life and work are guided by 


the principles of good salesmanship 
Is the man to whom our economy 
wks today for maintaining its 
healthy position 

You are the st important man 


today 


IM oul 


CCOMOMYS 


FOR BETTER SELLING 
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A Million Salesmen’s Stake 
In Selling Adequate Wiring 





N. J. MacDonald 


KNOW some of the attitudes 

you meet daily as you go about 

the work of promoting ADE- 
OUNTE WIRING 

‘Adequate Wiring is too techni 
cal a subject for the general public.” 

“The public won't spend money 
for wiring.” 

“The electrical contractor always 
sells the job down.” 

‘The building contractor would 
her chisel a little from electrical 
installations to keep competitive o1 
to make a higher profit.” 

“The industry sales people do not 
understand wiring.” 

‘Adequate Wiring is hardly dra 
id ] 


math a... ts iopeless to trv to 


promote it.” 


a remedy to this situation—a remedy 





By N. J. MacDonald 


Chairman, Executive Committee 
National Adequate Wiring Bureau* 





you see 28,000,000 existing houses 

and about 1,000,000 new ones go 
ing up this year—and another mil 
lion next year—and the year after 
that—and the year atter that. Just 
this weekend, the Census Bureau 
forecast that the population of the 


ae | United States would grow to 152, 


000,000 people by 1955. 


— 


Can you see all those people 


they have be housed—Amerieans 


























won t tents—can you sce 


A ean to this electrical 
industry gif fialf of those houses used 
] ‘xtra outlets? Oh, I know 
igte that intellectually, 
We even said to your 


This) quivering and  quacking — sor 


about things to come ts all tommy sel and half a million 
rot--| know it and you do, too. 


We don't have to be a hero 1n the 


ive outlets—humm 
o and a half million 
strife—but, we don't have to be 


dumb driven cattle, either—there is Rituals who can see 


Sct idea—but, can 
simple to propose and easy to fol 
] +] 


low—to apply the remedy takes just sevel 


plates of those 
lf million out 


two abilities. let Your desk in a 


One,—You have to see pictures can vou see 


Two,—You have to promote your Mpy the outlet 
self >. 


the conné@il the conduit 






Without vision, the people perish wire—heaviet Amany times 


and just as surely without vision at endless 






d interspersed 
so does the salesman perish rade—about ever nillion o1 


Odds you stick if Men’ ra - 


now the picture of what the Ade tion equipment to carry the increased 





-— 
Can you conjure up before you@m 


quate Wiring Program means—can  load—and coming up behind—all 


IN A BUYER'S MARKET 





the appliances and electric items that 


go to make a higher standard of 


living can you see that parade 


of course, you can—but can you see 


it vividly enough to inake someone 


else see it 
IXveryone of vou has a girl work 


ing for you—maybe she wraps some 


maybe she pounds a type 


thing 


writer—maybe she tends a press 


or mavbe she’s just decorativ 


can you make her see your parade 


(or, your company or association 
has a truck driver—can you fill up 
his truck for him again and again 


with the products to be used in in 


stalling the seventy-two and a halt 


mullion outlets—wait a minute—it’s 


not that easv—think a minute—that 


eirl and that man—when they really 


that 


| they see that 


see something —when 
parade that is still clanking 
the, 


ACTOSS 


don't see it witl 


heads they see it throug! 


desk 


thei poe ketbooks 
rhe 


anteed 1ob, and extra do 


o -] ] 
truck drivel 


wite and kids—-the girl—the de 


orative mnmakes earrings out ot 


one 


1 


e locknuts and spins nylons from 


the extra wire 

Can you see the vision so clearly 
that vou can convey it to others 
can you bring it right down to the 


working place of everyone in your 


othce. In the plants of your associ 


can you tramelate the Adequate 
Wiring Prog air © 
as th@t—caf® you translate 
seventy-two and a half million 
lets into the les of your 


vou can then, promote yourself 


ales 
nothing so 
abstract 
out 
personnel 


l’romote yourself to sales manavet 
sales manager to a big force 
bigger than you've ever dreamed of 
having. Let me explain a bit—thirty 
vears ag@ I was a sal@sman for our 
company covering New York State 
li my palmiest days, Tnever could 
more than five calls a day, 
worked twenty-five calls a 
| knew that if Thad to depend 
upon my personal calls to put my 
line acy@ss—lI’d starve to death. 
lhefe were about 150 wholesale: 
saleymnen EMploved in the MBtate, | 
beligwed To could help ther 0 mak 
a le —if | could interest then 
in Sélfing my-hine for me—Sorkpre 
moted myself to 
that 150 


ber’s salesmen in how to peddle my 


average 
and = | 


W eek 


1 
Sais 


Inanager ol 
I took to traming the job 
goods—each was making his twenty 
tive calls per week—they sold for me 


they multiplied my efforts by 150 


FOR 








receives certifi- 


OWNER of the 500th adequately wired home in St. Petersburg, Fla., 


cate and assurance that he will enjoy benefits of modern electrical living. 


| Don't think we regard oul distrib 


so mstead of being a voice erying O 
in the wilderness—I was 150 voices utors as philanthropists with a be 
naking the Empire State ring nign eve cocked in our directior 
You know a man cannot accom they are working for themselves pri 
plish very much by himself—whether = marily—only their best interests are 


In amassing a fortune—seizing our best interests. Did I say we had 
power or promulgating 1deas—Leo seventy salesmen in the field—actu 


nardo Da Vinei—not the Wright ally our sales force is well over tive 

Bros._-should have been the inven thousand—making over a hundred 

tor of the airplane —he conceived it thousand calls a week on our hun 
his sketches show he understood = dreds of thousands of users 


the principles clearly——only — one Hlow does this relate to the Ade 
thing deterred him —he lacked the quate Wiring Program —well—hers 
technically trame wn who could) we are—about 150 of us—the men 
develop the gasoline and the internal and women most vitally interested im 


combustion engine for him—and he the National \dequate Wiring Pro 
. 1 4 1 1 j ] +] ‘ + r ¢-,1] + 
cied betore he had time to solve ec vram no, not most vitally mterest 
1] | | | | | 
problem himself. ed—that was a mistake—here we 
Right now our company Nas son are the men and women best in 
seventy salesmen on the payroll tormed about the National Ade 
good as thev are ved starve to (quate Wire Progra 
aes , ' , ' 
death on the business that they pel When we leave this meeting, we 
Hy could bring 3 eS hall ehca ‘ BAe 
sOnany COUuTICG Dring mM wevel Ve SHall scatte ( ( ou Wihds W¢ 
] ] ; + list ] 1] + ] 
ave a mu larger torce than that — shall go ba o our own bailiwicks 
and most of it isn’t on our payroll back among the people who are 
1 1 1 1 ’ : , 
each one of our regular salesmen, most vitally imterested in the Na 
| 1 | 
ist as I did thirtv vears ago—ce tional Adequate Wiring Program 
votes time and ettort to training the Kkach of us is a member of an 
Wholesaler salesmen not the heads electrica league or association Now, 
{f the business, but the wholesale it the next meeting of that organi 
salesmen and the rest of his work zation, there will be the usual group 
‘ ] ae 1 teles 
ing organization—in_— selling out of good men—some utility. men 
products these men use that tran some manufacturers some contrac 
ing in their daily work multiplying = tors—some dealers. 
our salesmen’'s efforts many fold Chere will be a speech—a good 
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WHEN A HOME is in 


the blueprint stage is the time to sell adequate wiring for, 


if it is not done then, the wiring in the home can be truly called “too little, too late.” 


(Tie and er s vou report Ol 
tl Iw conterence ever’ ri vill a] 
lat and \ 1ca sit yout 
chair saying mw lve et those 
people that OU \lac Donal Was 
talking about in ( i e peo 
ple most Vitaliy mterest in the 
\dequate Wiring Progt 

Watch out how you relax—you 
haven't met then (it that lev 

vou Can ClOsSt ul didi 
{Ute MlaKE I IX Lie ( ur new 
ob Vou ) Ss SaiCs wWavel ls 
not with the man in the sw el chan 

it's with the hundreds and hun 
dreds ot salidts ind tile 
folk who earn then r throug! 
and because ot electricit 

Let me put it this way vhat 
recession should strike: what 1f only 
halt ot the number Of Tes lential 
units it has bee estimated will be 
constructed in 1949 actually are put 


up. If hundreds of people em- 
ployed in the electrical industry 
in every community are talking 
about Adequate Wiring — our 
percentage of adequately wired 
homes would rise so fast that it 
would flood the industry with 
business—and I mean the whole 
industry. 


You have, in your communities 
the organization that sales mana 
vers dream about—not only are the 


( xpi 


] 14 ] ] +) 
IV s@ilish and el 


flow many men « 


contractors employ im 


nity—how many people « 


ties employ—the cle 


salers the electrical 


manutacturers 


how many people are on the rostet 
of the electrical unions 

You know and | know that there 
ire literally thousands every tow 
and city and they ire the bones 
and sinews of the Adequate Wiring 
sales organization at your command 

It has always seemed to me it 
too many people have heard about 
\dequate Wiring—afte1 hey bi 
a home they're no less delighted 
with the results, but how much more 
unportant i they had known about 
the benefits of adequate wiring |) 
fore they made their purchase—how 
much more important to us if thes 
were unpressed enough with thi 
\dequate Wiring Progran t 
make adequate wiring a conditiot 
purchase. 


Now, lla few hundred peopl are 


heating the drum for adequate Wit 


yg ml every comununity 
that it wont be 


asix 


purchasers will 


afterwards 








you ll 


first 


nna 


long before prospec 


Not 


not a home is adequately w 
So 


| repeat, the people 
tally interested in the Nati 
quate \Wiring 


who can put the progran 


ie million peopl 


al 


le decorative 


mdustry 


that er 


( 


about thev are vour sale 


Program are the 


il ed 
> most 
onal 


1 
‘) 


1 a 


who worl 


they 


Coni¢ 


\ 
\de 


ones 





i os 


I 


\ 


are 


al 


fore 


they're the ones responsible for vo 


recent promotion. 


Some 


1 
\ 


that truck driver we were talking 


] 


1 


Ol you May Cc Saving 
“Don't give us that stuff. Ma 
Donald—half of them never heard 
of the Adequate Wiring Program 
and wouldn't care about it if they 
had thev ve only Orie interest 
higher wages 
There's where vou'd he wrong. 
for there is a misconception about 


the attitude of the 
He 
nly 


ent survey proves tha 


AVCTAYE 


worker: IS Supposed 


terested o WW more mk 


a Te¢ 


Mrst, comes yob security 
steady e1 rf 1 t 
e¢ conditi irtl \ 
Pherefore, vou ya 
mecelhing ob yout rou] 
necting thereatt IV to] 


\dequate Wirnu Program so viv 
ly that the contracto and thi 
ower man and the manutacturet 
and he leales W I] spread Vout 
vord to their en Vees make the 
ee that thet Ons tive promotion 

the SCC It\ ire mtimately con 
nected with the numbers of outlets 
1 ( CX1 ouse tha built 

Now, | ] iven't su ( ted to vou 
L11\ VOerTy radical o i¢ (1 ab 
cult to do uit, sometimes a re 
minder of simple things that: one can 
oO, tremendously improve 
sSItuation 

V hi vreatest sales force in_ the 
vorld is yours for. the uning 
thousand, thousand people who be 
heve in what thev handle and don’t 
now that thev’re salesmen—vyou 
have thr knowledg vou have the 
materials—I give vou the sales man 


dream—a_ million 


- | 
with a vital stake 1) WI 
sehing 

r] ron 
l ! el } ] Va 
} } 
1049 acl s als 
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\merican 


1 


to ¢ 


mev. Br 
t money 
COnNnCeTH 

1 

SCCOT] 

1 . 
rad VOT 
ives 
t the ne 
and evel 


salesmen 


at the v're 


hk ee a 


WITH THE 


adequate and inadequate wiring. 








\ 
( 


AID of a shadow box, eve chart, light meter, wiring circuits, and appliances, Mr. Christine demonstrated 


oosting “Adequate Wiring” Now 


Builds Bridges to Future Sales 





N BEGINNING this PpOW-Wow 


we ask you to visualize 


a typical family we ll call 
them the Joneses and any resem 
blance to actual characters 1s purely 
intentional. A good many 
Mr. Jones had his house wired be 


years ago 


wanted electric lights 
just lights 


cause he 
that’s all 

\n electrician took 2:14 wire b 
vinning in the basement and tollow 
ing right angle construction patterns 
horizontal and vertical, connected 
some electric lights to the gas tix 
tures and installed some [edison base 
toon 


sockets in the 


rob 1s done. M1 
] 


(screw type) 
Presto! The 


can have davlig 


Jone s 
He turns 
' Won 
derful! Mr. ldison’s miracle ts part 
of Mr 


about 


tat night 
a switch and there is light 
Jones’ home. lhe Vear 1s 


1902. St. Louis is getting 


bait 


World's 


\ number otf small power 


ready tor the yreatesl 
in history. 
companies have just gotten together 
to form the Union Electric Company. 


World War | 


Well, time goes by. 


comes and goes, and Mrs. Jones 
buys an electric iron and an electric 
percolatot Now then, let's page 
through a few more calendars. Ju 
nlor Jones gets an electric train, 


Sally, an electric hair curler, Mr 


Jones, a work bench and some powet 


tools and Mama, an electric washing 
machine, 
Comes 1929, the stock market 


eoes down, but the market for elec 


tricity keeps going up, radios im 
every home, an electric refrigerator, 
an electrically operated heating plant 
by the time World War IL comes 


] ¢] 4 ] ” . . 
along, theres an electric record 


| e ‘ 
plaver tort 


e grandchildren to dance 


to when they come over, a roaster to 
make things easier for Grandma, but 
nothing to make things easier for 
Kilowatt. 
Believe it o1 


not, new houses are 


being built today and their wiring 
systems aren't a great deal better 
than the one Grandpa Jones had 
installed near the beginning of this 


century. But let us take a look at 


the actual increase in the load on 
that lhe 


residential, kilowatt-hour consump 


wiring. average, annual, 
tion for the nation in 1915 had been 
200. In 1947 it 


times the 


built up to was 
1438—tive and 
load of 1915 


Most of you came here in modern 


one-half 


Please note the trend. 


automobiles Or on up-to-date public 
conveyances, over well-paved streets. 
You could look 


the outward signs of twentieth-cen 


around you at all 
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A PRESENTATION of Cincinnati's 
1000th certificate for adequate wiring. 


By C. H. Christine* 


Secretary -Manager 


St. Louis Electrical Board of Trade 











tury living, vet most of the houses 


vou passed—new and old alike—are 
in at least one respect not much dif 
ferent from the houses your parents 


drove by behind old Dobbin. They 
are regular museum pieces in the 
inatter of wiring. We may have 


roasters and toasters, refrigerators 
and certified lamps, but without ade 
quate power, properly distributed, 
tlrevy wont give us the right sort of 
periormanice 


We all take 


for granted and so through the years 


ee | 


progress pretty much 
weve come to take the tremendous 
strides in electrical Ii , 
It's only 
stop and think that we 
thr 
doing now than he 


Look at the 


ter of course when we 


realize how 


much more willing kilowatt is 


Was a few vears 


back. motors he turns 


washing 


in electric clocks. in ma 


chines, in vacuum cleaners, in atti 
fans, in heating plants—in every 


Yet, 


in how many cases is he being asked 


nook and corner of the house. 


to do these jobs without being prop- 
erly fed, without receiving the en 
ergy he needs. 


The natural result is a far-from 
peak performance lights don't 
burn as brightly as they should, 


toasters don't operate efficiently, so 


our breakfast toast is too dry and 
we blame our wives or the appliance 
dealer who sold us the toaster. Of 


course, it’s all right if you lke dry 
toast, but if vou paid twenty dollars 
for a device that would give you 
toast with a golden-brown surface 
and a fresh inside, and you're still 
getting the crunchy dried out stuft 
that the old ninety-eight cent toaster 
eave vou, well you're going to be 
dissatisfied. 

Many of the models in 
appliances require more current than 


newer 


the older models did. But they op- 
erate so much faster if they get 
that current that savings in time and 
effort and much better results are 
ee Sty: : 
achieved without any over-all in- 
crease in cost of operation, How 


vy dont the current 
for which they are designed, they do 
not operate efficiently and they can 
not do the 
to do. 
With 
watt light may give you the equiva 
lent of 7O watts of light. A refriget 


ever, if they get 


job they are supposed 


insufficient voltage a 100 


ator takes longer to make those ice 
cubes you're in a hurry for, a roastet 
will take much longer than the re 


cipe calls for, hence the roast will 


} 


De underdone or too dry. motors 


will use more current than they 


should and develop excessive ten 


peratures resulting in shorter lives 
Yes, wiring affects our daily lives 


1 


and tasks in many wavs, so it be 


hooves us to consider it carefully 
in planning our new home or in r¢ 
modeling our present homes 

Now let’s think about energizing 
that We 


want it to be not a 


want it to be 


new home of tomorrow. 
beautiful, but 
sleeping beauty, we 
electrically alert, so that our hard 
working low cost servant, electricity, 
can give us maximum performance 

We're scientific here 
and with a few experiments try to 


show 


vyoing to go 


~ 


you what happens to electrical 


performance in most homes. In thi 
first place, there are definite losses 
in electric current as it is carried 











along electric wires. These losses 
increase with a reduction in the size 
of the wires, with an increase in the 
the 


Possibly, a 


with an increase in 
length of the 


homely comparison will help us un 


loads and 


wires. 


derstand this phenomenon. 


Suppose we drive a load of hay 


along a narrow lane lined on both 
sides by tall hedgerows. The nat 
rower the lane, the more hay vou 
lose, the larger the load, the more 


hay vou lose, the longer the lane the 


more» hay you lose. While elec 
tricity “aint hav.” the same thing 
happens to it——-the smaller the wire, 
the more vou lose, the larger. the 


| 
the | meget 


] 


1Ose 


load, the more you lose, 
the circuit, the more 
Perhaps a few simple demonstra 


you 


tions will prove convincing 


Here we have a receptacle, which 


is connected to the house wiring 


system with a voltmeter above indi 
cating the voltage at this point. Over 
here we have a box so designed that 


we may plug in on two sides with a 
voltmeter installed to the 
voltage at that point 

This is a 35 foot length of 


indicate 


+ 14 


wire 


the size that grandtather used 
for nearly all house wiring and it 
is still used for lighting and gen 
eral purpose Circuits. [et us con 


nect this piece of wire to these two 
outlets Since there Is no load On) 


this wire, there 1s no loss and both 


voltmeters indicate the same. volt 
age. Let us plug in this 660 wat: 
coffeemaker heating element Phe 
voltmeter now indicates a= detinite 





C. H. Christine 


IN A BUYER'S MARKET 




















venience itlets to serve your pres 
ent and probably future needs, con 
WE CONGRATULATE Mr. Christine on having put together one of the most is eal Mes selediams tiny tn eateinies 
dramatic and highly effective demonstrations that has ever been presented in 7 Ss P +] a me i - 
behalf of adequate or certified wiring cil Slee tin a 2! = 
It is our hope that study of Mr. Christine's message here printed and of his - aM ys circuits OF Wi there ar 
unique means of visualization of the most important points will inspire forward- three distinct tvpes 
looking electrical men or electrical groups to organize ways and means for pre- Phere ire ti eneral purpose 
senting the ‘case for adequate wiring in many other communities by the same or circuits WV r SCT VE 1g] ting outlets 
equally effective methods. and onvenmnence outle ts in son 
Our thanks to Mr. Christine and to the National Adequate Wiring Bureau for oms. then circuits of slightly larger 
permission to publish these excerpts from Mr. Christine's address and photographs e to serve the eaviet lity ay 
of demonstrating equipment pnliances us ly found in the kit 
The EDITOR : lini, ain tainted’ 
( Ch, ain roon tie aunadary ars 
next individual circuits 
\lat tf the re important 
eces of electrical home equipment 
9 re ( . lriste ¢ el loss 11 ett s ud « su pie separate ‘| 
‘ fhe el { int ( 1 lances individual circuits in order tha 
oaster whic e d at 1320 watt \\ lation 1ca their hea demand will not inte 
L hie Oo te ite a | ossih] 1 ( rope! esults ere witl e operation oO ithe 
f enor olts t e considere Ol e electt service you pay equipment, or to insure continuity 
Seri | 0 that the larg Klectric lamps will not give of operation of vita equipment 
thre , the ore ui lose VV the light thi Oly \ L against interruption caused by a 
eve ( (| wirin le S101 . ih le { net Oo the d OT a It 1] SON other DIEC of equi} 
it voltage droy 2 percent wit! t ( ed te d will i 
hie Is¢ Vil ule | \ ny \n Cal ( LLi¢ 1s ee] e 4 Cults 
Let re ce 14 wire wit Ct t ele E 4 g { ( ESS1VeE 
( e lenvt +12? wire ine ( \ take KK ( ( ss 5 ne st ted Vit 
Wt | nil ( dittere tre €1 ( eat ( \ \ thie ( Oo 1ECE r if ; sua 
( VV « ( number t never reach t C heb perature requires hecessal ( sta ( Ore 
larger the wire Oo s 212 wire lor satislact ggaesepiera tio sul ist it nels central lo 
larger thar he 214 (14 st} Let us cof@mider yee one more ex cations | s¢ 1 1 ire COl 
ent | \ < 1 " 1 uniple \ appre late and enjoy nected to the se ( entrance wit 
( Vii ] it ‘ Lhe i. So \ uU mvest SAUU ( lary Wires a opvi ls Liv 
the wire. the ( Y ne of thé moder marvels of radi service ent ce ist e large 
No et us Use 150 foot let record player combinations \ oh te ry sufficient. el ical 
of 2214 wire. Ane ure vo percent loss in-¥oltage and your energy to serve the heaviest ele 
that circuit 15Q fe n lieny strument loses 19 percent t what cal th \ thie ( 5, Of 
not uncomn WW) 1 lential wit 1 paid for. Sut here Is an evel Ol) ( ‘ ] ( ( ected to 
Now with the roaster still plugg: re ufpleasant thoaght. You hav 
1 W'¢ 1 \ ( Ost ¢ c Ce ights dim when a reirivgecratl \ e Gorn ( vy eC l¢ 
olts considered a tor, furnace blower, or soni ome ce ents be é 
vould count as ¢ ve waste er attematie device begins op le t e ad 
vy bank accor his t ating. That imdieates serious voltag: thi services. There 
the longer t e more Huctuationgss due to am improper! Is consider ind ecot 
ose, .\ roast d not we lesigned and inadequate.wiring sys ! ynake sure t the distrib 
stactorily on at recut. WI tem. Molks, the expression or shad tion panels cont e terminals 
vou may not have a circuit in you ing satreduc. VOur favorit it t ecds n 
( e quite that eiherent, unt l Luge when | e aul atié dewice s 1) ick fe ( elt I Vy new 
our home w ult recently at IGM tak tlt€ Baton is ecent 
the wirn esigned by a ct ( somethin ived by ithe years \ | again 
ent engine 1! ses are ro the COMpoOset ( Ol ductor. T tiie Live v 5 a thi 
ibly CXCECSS ( l ful iS it sO) fru thi ( SS1O1 ] is bee tre ( | n uture 
to hear it CO ed | som the dit electri oun 
But hold vervi | 5 at 1s esul n ( Viring lt r ( 1 It e it ecessary 
ll lelectru lamps ind all lects . t l Lie ( \ ey sSVysten Lo ( tile Ist ullol nels 
ppliances are esigned to operat evel ( Cyl ( ‘ c < ‘ ‘ ‘ 
it a spec ( iv It Ss il t ( ( ( 
CTIS ot elect! } S and electi | st. ¢ ¢ ( t \V\e ( ee 7 I r r 
ipphances that 1 r loss 1 1x C1 t lights wit ( sorts vles to t sIness 
hOrMAaANC. il ra eCihncweney s not | ( \ ( t1 . vy ~ re wvies thal 
direct ratio to e loss lect opel cated it > t ( erage ve uildet 
current uit Ss TO ly three tiny . ort: \ I t ( TrIn’s 
that amount In other words the to 1 this ¢ Vhat 
percent volt ‘ ‘ ns a ( ¢ ? t, ec 1 " ‘ a F 
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you avoid sadly frustrated electrical 
servants with abnormal inferiority 
complexes, how can you make sure 
that your 
alert ? 
Fortunately, we, 


home will be electrically 
in this area, en 
joy exceptionally dependable electric 
utility service from the standpoint 
of both continuity and voltage reg- 


How you use that 


ulation. service 
in your home is for you to determine. 
The wiring in the house you buy or 
build is, in the final analysis, your 
responsibility. 

For a number of years the electri- 
cal industry, nationally, conducted 
research and studies to determine 
just what was required in a muni 
. ldequacy in a 


mum standard of 


1 | 
residential wiring installation. Then 


came the task of making this intor 


mation available to the home buildet 
and the home owner 


Phe National \dequate 


Bureau, 


Wiring 


1 


with local Bureaus licensed 


communities, has been es- 
tablished by the 


for this purpose It 


in local 
electrical industry 
is beginning 
to be recognized by architects, engi 


neers, contractors, loan companies, 


builders, buyers and sellers as an 
important entity in the home con- 
struction field, which is as it should 
be. 


Phe Adequate Wiring Bureau can 
the j 

knowing that the wiring concealed in 
the 


help vou achieve satisfaction of 


walls of your new home 1s a 





hidden and not a concealed 


liability. 


asset 


The Bureau will certify as Ade 
guate residential wiring installations 
which meet the industry's minimum 
standards provided either one of 
several procedures is followed: 

To be sure your new home will 
\de- 


take either one of 


qualify for a Certificate of 


quacy, you may 
three actions! 
A. You may specify that the elec- 
trical contractor shall furnish a Cer- 
tificate of Adequacy from the Ade 
quate Wiring Bureau covering the 
wiring installation in your house, or 
B. You may submit your plans 
\dequate 
Wiring Bureau in advance to be sure 
that the the 
industry's minimum standards, or 


and wiring lavout to thi 


wiring layout meets 

C. You may submit vour plans to 
the Adequate Wiring 
vance and the 


Jureau in ad 
Bureau will design a 
wiring layout for your house 
ither you, your architect, or your 
contractor 1s to advise the Bureau 
the 
before it 


“roughed-in”™ 
lath 


The Bureau will 


when Wiring 1s 


and is covered with 
or other covering, 
inspect the wiring installation to see 
that it has been made in accordance 
with the approved wiring plan. 

The Bureau will again inspect the 
wiring installation when the house 
is completed. 

If the wiring installation is found 
accordance with the 


to be in ap 


THE SYMBOL that signifies this home is Adequately Wired is prominently displayed 
on the lawn of a Clayton, Missouri home. 








proved plan, the Bureau will attach 
a serially numbered Certified em 
blem to the service entrance panel 
door. This is an enlargement of the 
emblem. Key to Modern Living! 
There is no charge for any of the 
services rendered by the Adequate 
Wiring Bureau nor do you obligate 
yourself in any way. The electrical 
industry has adopted this program 
in an effort to assure the home own 
er of more satisfactory and econom1 
cal service on the part of all elec 
tric lamps and appliances in the 


home. 
The Adequate Wiring Bureau of 
the St. Louis Electrical Board of 


the National 
Certification 


licensed by 
the 
Plan in this territory 


Trade is 
Bureau to operate 
Phe circular 
symbol, Adequate Wiring Certified, 
is registered in the United States 
Patent Office. 

We must limit this service to new 


Lhe 


service to 


residential structures cost of 


rendering such existing 


buildings would be prohibitive li 
check of an existing 


you desire a 


wiring installation, it is suggested 
that you call a competent electrical 
\nd bear 


from 


contractor, in mind that 


it usually costs two to five 


times as much to make additions as 
it would to include them in the orig 
\nd with thermal 


walls, it 


inal installation 
the 
practically impossible to extend wit 


insulation mn becomes 
ing through the walls. 

And _ please do 
standards witl, municipal codes. Mu 
codes As 


adjunct 


not confuse ou 


micipal codes are satety 


such, they are a desirable 


to municipal enforcement of mini 


mum standards of safety in con 


struction. But they are not partic 


ularly concerned with adequacy, 


convenience, economy or efficiency 


It was for the purpose of helping 
vou. secure consideration of these 
factors that the Adequate Wiring 


Bureau was established by the ele 
trical industry 
You will be 


favor 


conferring a valuable 


friends and 


who may he 


upon acquain 


tances considering the 
purchase or construction of a new 


home by taking thi 


s message to 


them. 


*Iexcerpts from an address delwered by 
National Electri 
{ssociation, Chicago, 


Wr. Christine before the 
1] Manufacturers 


Varch 16, 1949 
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Proving Sight-Time-Money 


By Dan Dunne* 


Hie first thing a good many ot 


us in the lighting business must 


y 
> 


realize is that the days of 


“Soft” selling are over. It still 1s nice 
to dream about the contractor com 
ing in with a nice fat set of blue 
prints asking that you please give 
him a few minutes of your time, 
figure out his needs and then say, 
“T'll take anything you have in stock 
that will come close to doing the 
job,” but it no longer happens. Yes, 
those davs are gone forever 
Customers are getting more 
choosy now. They know, in most 
instances, that fixtures are in free 
supply and when they want a fixture 
for a specific task, if they can’t get 
it from you they can get it from 
vour competitor, right down the 
street. Matter of fact, some cus 
tomers are getting so uppity they 
actually have to be “sold.” Of 
course, this situation doesn't only 
exist in the lighting business—it 
exists today in practically every line 
of business, and there are many of 
us who think that is all to the good 
Irom here on out the fellow who 
moves his merchandise will have 
to know something about 1t—he will 
have to know all the good things 
about what he 1s selling, not just in 
terms of mechanical or design fea 


1 


tures, but he will have to get back 


FOR 





SCHOOL 


to that old school of selling that 
dwells on “consumer. benefits.” 
By “consumer benefits’ we mean 


the salesman must not just think in 


terms of the product itself, but 


rather what the consumer or cus 
tomer will get when he buys the 
product. When a salesman sells in 
terms of consumer benefits he is 
down to the “grass roots” of pet 
sonal salesmanship. When Elmer 
\\ heeler said, “Don’t sell the steak 

sell the sizzle,’ he was wrapping 
up the idea we are talking about 
in a nutshell 

let's take vou, for example 


when you buy a motor car today, 


BETTER 


SHOWROOM 





1 
| 
i 


ves and you can get ‘em ri 


y 
~ ~ 


it now, 
do you think in terms of buying 
2500 pounds of assorted steel, iron, 
chromium, upholstery, rubber, glass, 
etc. Not by a long shot. You think in 
terms of where that car will take 
you—how soon it will get you there 

how nice it will be for you to have 
it on that fishing trip this summer, 
or how quick it will get you to your 
favorite resort spot. Yes, nine times 
out of ten when you lay down the 
money for that new car you think 1 


terms of “consumer benefits” or to 
put it another way, “user benefits,” 


in your case, 


SELLING 


Savings 




















STORE 
































Sells Lighting in a Buyer’s Market 


ber, the only reason you called on 
this fellow was to nail down an 
order for some of your lighting 
equipment. 

let's try a different approach and 
this time think 1n terms of “consumer 
benefits.” As vou walk through the 
store on the way to the president's 
office, try to visualize all the bene 
fits that night accrue to this store 
if modern, planned lighting were 
installed. 

Think of how a good lighting in 
stallation gives the store a modern, 
up-to-date appearance, the kind of a 
place where women go to shop be 
cause it’s easy to select merchandise 
Phink of how spot lights located 


strategically over certaim — selling 





areas could help to increase sales by 


FACTORY attracting customers’ attention to 


these high lighted spots, 


when you got out to sell a really first and you figure vou are the fellow Vhink of how a well lighted store 
class lighting installation you as the who is going to bring the lighting helps to boost the morale of the 
salesman should also think in terms in the store up-to-date store sales clerks, because it makes 
of “consumer benefits.” After all, (ine way to approach this pros their job easier, they can sell more 
if “consumer benefits’ made you pect might be to sail right in and quickly, with fewer chances for ré 
pony out money for a new car there — start talking to him about the new — turned goods because of poor selec 
IS no earthly reason why thes Huorescent lamps. Give him the com tion under too low levels of illumi 
shouldn't serve as the same moti plete story on hot cathode, cold cat! natwon Think of how you could 
vating force in getting the lighting ode, instant-start, remote control, suggest valance and cove lighting 
fixture purchaser to sign vour ordet spot lamps. slimline, five shades of | With colored fluorescent lamps_ to 
let's assume for the moment that white, etc., ete. Yes, this might be the attract attention, to make merchan 
you are making a “cold” call on the way to make the approach but un dise stand out, ves to make it more 
president of your local department less you are very different from the salable 
store. The lighting he installed back average fellow you would make a If you walk into the president 
in 1925 was very good for its day, lot of conversation and wind up witl office with these “consumer bene 


but a lot of things have happened a hearty handshake, and no ordet 


fits’ clearly established in your mind 





in the field of lighting since then, = [hat’s too bad, too, because remem if vou make these benefits the 
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strong irt of your sales argument 
lor relighting in the prospects store 
O vont have oO mucl trouble 
nailing down the ordet 

Sure vou can talk about all the 


electrical and mechanical features to 


the maintenance man 


YOMmY 


to install the equipment. He will 
want to know all about these things 
and you will have to be prepared t 
answer his questions to the best of 
vour ability 

But to the president, to the man 


who initiates the order, the man who 


mayor de you must 


pre] 
sell in terms of “consumer benefits 
let's take the « a “cold” call 


on a local industrial plant still oper 


with drop. cords 


Here agalll allin 


and selling im 


makes the 


SIONS, 


and should be vared to talk and 


ase Ol 


} 
ating and bar« 


lamps g on plant 


management terms Of 


anew type reflector, or a new kind 
of fluorescent lamp, or a new kind 
of spot lamp won't get you the 
order 

\s vou walk through the plant to 


t} 


the manager's office. think ot how 
a good lighting installation would 
probably increase production, which 
is another wav of saving that good 


lighting would decre 


ase costs 


Visualize how a modern lighting 


svstem in this factorv would. rats 


ovee morale, n tor 


wore chee 


kine MIE 


eCllly 


comfortable, ves, rtul 


. OVt om liar >? rl} 
WorKers t course, a pre WOTK 


ers with a high level of morale will 


in most out more and a 


cases turn 


better quality of work than men 


] 


who are running around in the dark. 


Think of how a well-planned light 
ing system would reduce rejects 


again another way of increasing 


production 


If the factory is poorly lighted you 


can be sure it has more than its 


normal share of accidents, more ac 


r time lost 


cidents, working 
Good light- 


more 
higher insurance rates. 
will result in fewer 


no 
Ing 


duction, and, of course, eventfally 


lower insurance rates 
With a little mental effort you can 
work out a list of “consumer bene- 


fits’ for nearly every kind of 


ihdoor 
ould 
lanned lightingiisys- 
lighting svstemg sports 
lighting systems, street lighting sige. 
tems, scl lighting svstems—q 
tremendous number of 4a 
sumer benefits” that vou shoud pre- 
sent to the hehting prospegt when 
driving toward the goal ojjiiigrder 
for lighting equipment. Some 
Phe old story about 
who always showed up ait-th house 
is céMtainly 98 


who 


or outdoor establishment that 
have a good, ] 


tem ( )thice 


1 
nw) 


] 
nave a 





without his tools 


worse than the salesman trvs 


to 
out the 


salesman 


presentation with 
As a vood 


not expected to 


make a 


sales aids 


proper 
Vou are 
run around with a= stillson wrencl 
In your pocket, but you should have 
the 


vou sell, wall he 


literature that will help 
i. 


ip close 


kind of 


the sale. 


accidents, 
less working time lost, higher pro= _ 


« 





\ salesman with a good sales 
story and no literature to back it 
up might be compared to a fisher- 
man who throws out a line with no 
bait. The the line 
out all right but there is no good 
reason at the end of the line for the 
fish to grab the hook. Don’t be like 


carry 


fisherman gets 


the “baitless’’ fisherman 
plenty of good sales literature with 
you. 

The manufacturer of good light- 
ing equipment is always glad to sup- 
ply to wholesaler salesmen catalog 
ot 
tions and many other sales helps to 


bulletins, photographs installa- 


aid in the sale of his merchandise. 
In addition the wholesaler salesman 
who takes the trouble to photograpl 


and carry around pictures of good 


planned lighting installations that he 


has sold or is personally familiar 


with has a valuable sales tool for 


closing an order. 
The most important selling tools 


that can be furnished only by the 
management of a wholesale house 


is an up-to-date lighting showroom 
the 
not only demonstrate the 


Here again showroom should 


qualities 


of good lighting equipment but 
should enumerate on the wall the 


“consumer benefits” to be obtained 
1 


from a carefully designed planne 







iting installation 

showroom should have facili 
ties for demonstrating incandescent, 
fluorescent, spot lighting, suspended, 
surface mounted and 
turés, A wall panel showing the evo 
lution of light sources from the oil 
lamp to present highly efficient light 
solieces would be in order. 

Tj summing it up, 
firstiMet’s face the fact that the days 
of $0%) selling are over We, the 
Men iuteathe industry who must do 
the selling job, should bx 
for Hard-hitting selling 
howto sell 
Hghting, if we li 
necessary tools in the 
sales afsy Photographs, samples, 1 
we have? the necessarv. knowledge 


that we can gai) from good manu 


facturers Maas we will be pre 
pared to* sii c hehting sales stor, 
that 


protessional salesmanshiy 


recessed fix 


we would say 


prepared 
lf we know 
“consumer benefits” of 
the 


torm Ol 


ive 


sood 
a oii 


will meet the demands of truly 
. and bring 


proportionate reward in orders for 
hehtin 


~ 


g equipment. 
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DISPLAY TRAILER is a valuable selling tool for the wholesaler salesman covering an extensive territory 


Versatile Display-Room Trailer 
Speeds Selling in a Buver’s Market 


By R. M. Johannesen 


President 
Johannesen Electric Co., Inc 





EEING 1s eheving” and operation by thi Johanneset hele Li le Mes I { rst ( 
ee ; ‘ 
what Ss more if results 11 tric tO Ine ot Carreensboro, Nf thie est sale eC} | 1 er 
buvine \ccording to R. M. Johannese ur experience to date with the unit 
1} Ot positive 1 S XL es elit if ( ( 1 «| 1 r \¢ ati ( ( “10 11It 
, : , 11 
and its effectiveness meme the neer in adapting this ( nt sale Cal 
] : , Pi ; ; ‘ 7 ee aa —_ ] S : . 
cash register gong © cre ny names oOol| to his electrical whotesalme ) ri 1) s It es. an area « ri 
on the dotted line 1s shed b tion; “O raler full of sai ing a radius of 200 miles from. the 
1 , ' ' ; , , 
tt 1 ( it mt eS st . e wort more that Cl t (sreensboro, the company 
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MATERIAL. 





felt that one quick and certain way of many persons whom otherwise it where near vour customer's business 
of getting the full story of its ele might be exceedingly difficult to establishment. As a result, there is 
trical supplies, equipment and ap interview successfully. a considerable loss of time in get 
pliances to its customers and pros How to do it was not quite as ting located and a further loss in 
pects was to actually take a sizable simple a matter as the making of | getting the prospect to the display. 
stock of samples right into the field the decision itselt 3. For electrical current most 
Phe decision to do this by means What the company wanted was trailers are equipped with a long 
of a display trailer was based on a small, compact trailer unit that extension cord, making it necessary 
several considerations would) permit) maximum = display — to find a suitable outlet and creating 
1. Such a trailer would enable th with ease of handling a hazard to persons who might trip 
company to display a complete line he disadvantages of most of the over the cord 
to customers and prospects elimi larger trailer displavs imspected by $. The interior design is usually 
nating the need of waiting for the the company tended to materially not readily rearranged so that it ts 
customer or prospect to travel in to reduce their usefulness. These dis ditheult to quickly change displays 
the company headquarters ulvantages are as follows: In displaying small appliances and 
2. It would help to get undivided 1. A\ large trailer is ditheult for sinular items, most large trailers use 
ittention during a presentation the average salesman to handle, and = permanently installed shelves, and 
without the distractions of phon it usually requires a special drivet frequently the appliances must be 
alls or other interruptions and car, which adds to the traveling packed away while the trailer is in 
4. A connection to an electrical expenses considerably transit this causes much extra 
utlet woul ( t actual den 2. It is frequent] ird to fit vork and takes up valuable time 
strations and action displavs parking space for a large trailer, that could be used to better advan 
t+. It would attract the attention particularly if vou want to get some tage 
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MARU \\\\S 


LIGHTING 


5. The initial cost of most trailers, 


as well as the Ingh operating ex- 


penses, makes the investment in this 


equipment prohibitive for the aver 
age wholesaler. This is particularly 
true if the trailer 1s designed for 


use in only one department 
Establishes Own Specifications 


built equip- 
ment that would meet requirements, 


Finding no factory 


the company designed its own, and 
a local firm that specializes in con 
structing truck bodies built it. 

he company supervised the wir 
ing and the installation of the gen 
erator set and also located and 
bought many of the parts used, such 
LS00\W 


gasoline generator, 12. volt 


as the underslung axle, 
115V 
airplane battery, wiring strip, lght- 


ing strip, and the standards with 


brackets that are used in mounting 


thie display boards and shelves. 
Phe trailer has electric brakes 
and three of the company cars are 
equipped to pull it. The combina 
tion is small enough so that the 
salesmen can handle it without too 
much difficulty. The car and trailer 
easily fit into any two-car parking 
space, and when necessary the trailet 
can be quickly detached from the 
car and rolled into a one-car space. 
lo always have current available 
¢, ventilating fan, and 
outlets, a L500W-115V gasoline gen 
erator was installed \ start-stoy 


for lighting 


push button switch controls it, and 
it has been possible to cushion and 
insulate it very well so that vibra 
tion and noise are at a minimum. 
except for the bottom compart 
ments, where hterature, display ma 
terial, and tools are stored, there 
are no shelves permanently fastened 





to the trailer. \Mietal standards 
spaced 12” apart are used. To these 
can be attached display boards, 


about 30” square, or shelves of va 


r 


rious sizes ranging from 8” to 16 


deep 


These shelves are mounted 


on brackets that are fastened to the 


1 
} 
I 


standards by special nuts 

\nd last, but by no means least, 
this has all been done at a cost of 
less than $3,000. That 


cludes all accessories such as the 


hgure in 


generator, lighting fixtures, Coca 
Cola case, ventilating fan and a com 
plete set of display boards and 
shelves. 

hus far the trailer has been used 
to display Christmas lighting spe 
cialties, small appliances and clocks, 
and electrical 


supply items. Thi 


results have been very encouraging, 


both from the standpoint of sales 


and tavorable customer reaction. 


IN A BUYER'S MARKET 
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Why | always use 


CERTIFIED BALLASTS 


in fixtures | make! 


@ Asa fixture manufacturer, I must have assurance that my complete fixture 
will be dependable and trouble-free in operation. I can’t afford to offer 
a fixture that doesn’t protect wholesalers and contractors and assure 
greatest satisfaction to the user. 
My reputation . .. my business future depend on the performance of the 
fixtures I make. That's why I always use Certified Ballasts. 
Certified Ballasts assure— 
® Full lamp life ® Quiet operation 
® Rated light output ® Reliable performance 






Certified Ballasts are made to rigid specifications—then tested 





and checked by impartial Electrical Testing Laboratories, Inc. 


) That’s why I have confidence in Certified Ballasts. You will, too. 


ERTIFIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 


2116 KEITH BLDG., CLEVELAND 15, OHIO 
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That Vast Rural Market 
Needs Fast Local Selling 


PART V is 








By D. C. Frederick 


Salesmen can make no better investment for future sales than to 


train their dealers to know what the farmers need, how it 


should be used, what it means in terms of saving time and money 


HWAT electrical merchandise loud cry that distribution is the work, but it must be don 











farmers will buy, fron 


whom, whether their repea 


1 
t 


business goes to the same dealer or 


g 
the same brand, and whether the 
advertising they give by word o 


mouth is favorable or unfavorable 


depends upon several factors, of 


| 
the 


which the most important is 


way the merchandise is sold to them 
\V holesalers often 


have heard 





TWO of the most important electrical appliances to be installed 
on the farm are water heater and water pump. REA photo. 


f 


a 


bottleneck in farm electrification and 

while some of them would resent 
that 
true. 


allegation—it is nevertheless 


Obviously wholesalers must stand 


or tall on what their dealers do 


Therefore, the wholesalers must see 


to it that the dealers do what is 
right. Training dealers in cultivat- 
ing that vast rural market means 
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The first and most important fae 
tor in selling the farmer is to know 
both the goods and the farmer’s need 
for them. That sounds pretty sim 
ple and elementary, but an astound 
dealers and whole 
that 


This article deals with selected items 


' | 
mg number of 


salers overlook fundamental 


from the list which so many farm 


ers have made up for purchase afte1 





A SMALL ELECTRIC MOTOR is a low-cost hired man: any 


farmer can rig it to operate a variety of equipment. GE photo. 
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they have electricity available. It is 
easy to ascertain similar details con- 
cerning the items omitted. 

The discussion below falls into a 
pattern, as readers will quickly see. 
Che thread of continuity is that the 
farm is both a place to live and a 
place to make a living. 
chase the farm family makes is in 
fluenced greatly by its effect on the 
Most 
productive 


Every pur 


farm-as-factory. electrical 


goods have features 


which will bring in revenue to pay 


for the comfort they bring. Farmers 


by and large are going to insist 
that electricity must pay its own 
way. 


Electric Range 


Anyone who has eaten farm meals 
knows that the kitchen range con 
stitutes an important part of the 
farm production equipment. Cut 
ting wood is a chore, and so 1s car- 
rying out ashes. Kerosene and bot- 
tled gas are considered better than 
stoves, but 


wood or coal burning 


electricity meets the specifications 
best. Remember, there are no gas 
mains down country roads 


Since most farmhouses dont have 


farmers want some- 
kitchen. 
think combination 
ranges are the answer; others advo- 


central heating, 
thing to heat the Some 


manufacturers 


cate keeping the old range or adding 
Whatever 
the answer the individual dealer has, 


a small separate heater. 


he should be ready to give it. 

arm women do a great deal of 
baking. They want ovens which are 
generous in size, easy to control and 
thoroughly dependable. 

Canning forms the principal in 
door sport in farm kitchens, from 
June until the fields have yielded 
their fullness in the fall. That means 
( Ad- 


vent of farm freezers may cut down 


big kettles and long cooking. 


dealers 
prepared to discuss this 


canning to some extent; 
should be 
question, ) 

\utomatic control of the oven and 
of one or more top units is especially 
advantageous in rural kitchens. The 
average farm wife has children to 
look after, the chickens to take care 
of, usually, and the garden too, to 
say nothing of that little chore of 
whole gang three times 


~ s 


feeding the 


per day. Setting a range timer will 





THE CONVENIENCE of small electrical household appliances on the farm 
is becoming rapidly proved as more and more farms are connected to the 


power lines. 
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Landers, Frary and Clark photo. 
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permit her to devote much more 
time to such production tasks. 


Refrigerator 


On the farm, a refrigerator is part 
of the income-producing equipment. 
Eggs, poultry, cream and other farm 
produce, especially the side-line pro- 
duction from which the farm woman 
gets her pin-money—these are ac- 
cumulated in the refrigerator until 
they reach marketable quantities. 

Kven for domestic use, farm re 
frigerators ought to be somewhat 
larger than for city families of simi- 
lar size. Farmers shop in town less 
frequently, and they buy in larger 
quantities. 

The ability of the refrigerator to 
make ice cream counts much more 
heavily with farm purchasers than 
in town. Country areas don't have 
corner drug stores, and any cold 
dessert is still a rare luxury. 

Karmers will want some frozen 
storage provision in their domestic 
refrigerator, the amount depending 
largely upon whether the farmer has 
a separate farm freezer or walk-in 


CO ler. 
Freezer 


Farmers are greatly interested in 
farm freezers. Many may not yet be 
ready to buy, but they are watching 
closely to see how the very few 


farms which already have freezer 


storage facilities like them. Because 
them very 
wholesalers may expect a large and 


those few like much, 
continuing volume of freezer busi- 
from rural 
clientele. 


ness dealers serving 
Most farmers either have a locker 
in town or will get one as soon as 
one is available. Some indiciations 
are already appearing, however, that 
such “locker plants” will add proc- 
essing as their supplementary ser 
vice as time goes on, Slaughtering, 
butchering, blanching, 
operations take 
special skills and can best be done on 
a mass-production basis. Farmers 
will undoubtedly find use for a locker 
or sO in a town plant, if only to 
accommodate the food they would 
like to retail to the townspeople. 
Nobody what the 
farmer will want in the way of a 
cabinet Most researchers 
go on the assumption that the cabi- 
net should be big enough to hold a 


deboning, 


packaging—these 


knows just 


freezer, 


cut-up pork carcass, or a side of 
beef, in addition to a good supply 
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TYPICAL ELECTRIC EQUIPMENT AND AVERAGE KWH CONSUMPTION 


ON THE FARM 
Barn Ventilator 


Bottle Washer 

Brooder 

Churn 

Clipper (for horse or cow) 
Concrete Mixer 

Corn Husker-Shreddet 
Cream Separator 

Dairy Water Heater 


Ensilage Cutter 

Electric Fence 

Fly Screen or Trap 

Grain Elevator 

Grain Grinder 

Grain, Seed Cleaner and 
Grader 

Green Feed Cutter and Root 
Shredder 

Hay Baler 

Hay Hoist 

Hotbed 

Incubator 


Irrigation (surface) 


Milking Machine (portable) 
Milking Machine (pipe line) 
Milk Cooler 


Paint Sprayer 
Poultry House Lighting 
Poultry Water Warmer 


Sheep Shearer 


KWH CONSUMPTION 

2% per cow per month (vari 
able) 

14 per 1,000 bottles 

ly to 3 per chick raised 

142 per 100 Ibs. of butter 

1/10 per hour 

14 per cubic yd. of concrete 

30 per 100 bu. of corn husked 

14 per 1,000 Ibs. of milk 

1 per 5 gallons of hot wate 
(145° F.) 

] per ton 

7 per month 

5 per month 

t per 1,000 bu. 

Vy per 100 lbs. 


1 per 100 bu. 


2 per ton 

214 per ton 

1 per ton 

1 per sq. yd. per day 

l per 25 eggs set 

3 to raise an acre-foot of wa- 
ter 1 foot 

1's per cow per month 

214 per cow per month 

30 per 10 gals. milk daily, per 
month 

11, per 1,000 sq. feet 

6 per 100 birds per mo. 

] per day 

2 to shear 100 sheep 





Straw Cutter 

Threshing Machine 

Pool Grinder 

Ultraviolet Lights for Poultry 
Utility Motor, Small 14 hp. 
Utility Motor, 3 and 5 hp. 


Water Pump (deep well) 
Water Pump (shallow well) 
Wood Saw 


IN THE HOME 
Clock 


Coffee Percolator 
Curling Iron 

Dish Washer 

I an ( house hold) 
Fan (kite hen) 
Freezer 

Heater (glowing or radiant) 
Heating Pad 
House Heating (oil burner) 
Iron (hand) 
Ironing Machine 
Lighting 

Radio 

Range 
Refrigerator 
Sewing Machine 
Toaster 

Vacuum Cleaner 
Waffle Iron 
Washing Machine 
Water Heater 


2 per ton 

1 per 8 bu. of grain 

1s per hour of use 

10 per LOO hens per mo. 

14 per hour of use 

1 per horsepower per hour of 
use 

L’. ner 1,000 gallons 

| per 1,000 gallons 


Ys per cord ot wood 


KWH CONSUMPTION 


2 per month 

5 per month 
1. per month 
22 pet month 
2 per month 

% per month 
125 per month 
| per hour of use 
1s per hour of use 
25 per month 

> per month 

10 per month 
20 per month 

8 per month 
120 per month 
35 per month 
's per month 

> per month 

2 per month 

2 per month 

) per month 


240 per month 














THE ABOVE TABULATION, recently released by the Westinghouse Electric Corporation and credited to REA, shows typical 
farm equipment and how much current each consumes. 


of small fruits and vegetables. 

Whatever size proves best, con- 
venience of access will be an impor- 
tant point. 

Current interruptions should be 
no bar to sales of refrigeration 
equipment. In the first place, any 
well-constructed freezer full of food 
will maintain a freezing temperature 
for a day or so without the com 
pressor operating ; summer outages 
rarely last more than a few hours. 
Outages in winter, which in isolated 
cases may be of longer duration, are 
caused by ice; the temperature out 
side is usually low enough to dispel 
any fears. The whole subject of 
current interruptions has been over- 
emphasized. Rural systems are ap- 
proaching urban systems in service 
continuity. 


Water Heaters 


Farms, especially dairy farms, 
are likely to want two types of water 


heaters. They will want one in the 
house, to go with the shiny new 
bathroom and kitchen sink, and an- 
other out in the milk house to help 
with cleaning up dairy utensils 
Some farmers say their dairy water 
heaters are the most important elec 
trical appliances they have. 

larmers are much less concerned 
with fancy appearance than are city 
people, although chrome trim catches 
their eye. .\ domestic water heater 
may have to stand in the kitchen, so 
it should be neat. 


Portable Small Motor 


A quarter-horsepower electric mo- 
tor on the farm represents power in 
its most versatile form. Any farmer 
can easily rig it up to operate a 
large number of his machines which 
a churn, 
for example, or a grindstone or a 


now take back and arms 


corn sheller or a sausage grinder or 


A small elec- 


an ice-cream freezer. 
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tric motor is a low-cost hired man. 

Some device must be used to re 
duce the speed of such a motor so it 
will operate the driven machine at 
the proper speed. Almost any State 
College, County Agent, power com 
pany rural manager, or REA coop 
erative office will have printed direc 
tions for making proper pulley and 
jack-shaft combinations 

\ good portable motor, harnessed 
efficiently to a number of farm and 
household tasks, builds good-will for 
electricity in general and for the sup 
plier of the motor in particular. Its 
missionary value should not be over 


lo« iked. 


Feed Grinder 


Farmers have thought of feed 
grinders in terms of heavy machines 
to be driven from the tractor’s take- 
off pulley. It has to grind fast, be- 
cause the tractor couldn't be taken 


out of field work for very long. Big 
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AMONG THE MANY FARM USES 
of electric motors is in milk pasteuriza- 


REA photo 


tion, 


WITH NO DRUG STORES around the 
corner, farm people appreciate refriger- 
ated home made ice cream. REA photos. 





IN SELECTION OF FREEZERS, farm- 
ers look for convenience of access and a 
cabinet size to meet present and future 
needs. 


130 








farmers had such grinders, and small 
farmers took their grain to a custom 
mull Or bought 


prey] ared feed. 
Now a few farmers, taking advan 


tage of the automat features of 


electric power, are rigging up gra\ 


itv-fed bins which permit grinding 


without attention, ‘The grinding can 


be done much more slowly. conse 
juent requiring far less power. 
\ll the farmer has to do is load into 
the bins as much grain as he wants 


ground, then he can go on out to the 
ields. When the last of the 
runs down into the 


erain 
grinder, the 
motor will stop. 


arms which used to grind with 


15 or 20 horsepower engines are 
finding tl at a 5 o1 7 hp electric 
notor will do the job as well. But 
the real savings omes when the 
farmer finds that a 1-hp electric 


1] ] 


eiven enough time, will alse 


do the rob 


lhe teed requirements of the In 
| considered, 


dividual farm must be 


Ol course, and the erinde r and bins 
designed as a unit. Selling the farmer 
a grinder either too small or too big, 


y 
~ 


ir one mMproy erly rigged up, will do 


a 
nobody any goo 


Water Pump 


On almost any farm a water pump 
is the most productive way of put 
llousehold 


insignificant 


ting electricity to work, 
comfort is a relatively 
by-product 


Carrying water for livestock and 


~ 


poultry takes time and muscle. A 
' , 


YO M1-S1IZECC 


oiler farm, for example, 
can keep two men working 10 hours 
a day doing nothing but pumping 
must be 


electric 


anc carrying water, if it 
done by hand. An pump 
and a few rods of pipe eliminate 


le necessity for hiring extra men. 
Cattle, swine, and poultry all do 
] ; P ] : ‘ 

etter and provide more revenue 
when they get lots of water. A little 


judiciously ap 


sprinkler irrigation, 
has saved 
market 
patch. And nothing hel 


1 


house as much 


' 
garden 


ps with clean 


as wate! froma hos 
\lost 


mucl 


farmers don't realize 
water tl 
if they had it handier than the pump 


should 


sit down with the farmer to 


and-tote method lhe dealet 
plan 
| 


just what size pump he will nee« 


Small Household Appliances 


Marvland once 


\ farm woman in 
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named her kitchen mixer as the most 
productive 


She used 


appliance on the place. 


it to whip up a batch of 
which she sold 


| 
cakes twice a week, 


in a farmer’s market in a suburb of 
Washington. Fiftv cakes a week was 


not unusual. To understand why this 


farm woman hked her electric beater 


so well, ao wholesaler’s salesman 


cake batter by hand 


ought to beat 
Just once. 
Klectric hotplates and roasters 
often go into kitchen a vear or so 
ahead of an. electric range, for 
missionar- 


like to heat 


which thev are effective 


ies. Farm women don’t 
up the whole kitchen in August any 


more than they have to, and the 


smaller cooking devices help a great 
deal \fter the 


hotplate and 


range comes, the 


roaster stay as aunxil 


especially for harvest meals 
and holidavs and at canning time. 


1aries, 


foasters and percolators have 


about the same popularity on farms 
as in city homes, although they are 
purchased more for utility than for 


flossiness \nd the first appliance 
in most farm homes after electricity 


comes is a hand iron. 


Washing Machines 


l'arm washings are big and heavy 


~ 


overalls, work shirts, jackets and 


vet hard use and have to 
be durable to take the 
that 


an apartment-size washet 


tl - like 
punishment 
farm, 


comes their way. On a 


just won't 

(Once in a while washers get put 
to odd uses on farms. Shelling peas 
with the wringer is getting to be 
quite commonplace ; once in a while 
somebody churns with a washer agi- 
tator. The 


hardly recommend t 


manufacturers would 


] 


hese oddities as 


sales arguments, but they do serve 


to attract attention. 
haven't gone in 


Farm ftamulies 


much for automatic washers in the 


past. Perhaps that is because the 
farm woman plans to spend all day 
Monday doing the laundry anyway, 
but a more likely reason is that most 
farms don't have running hot water 
as vet. 


Electric controls for ranges have 


. —_ i tan a 
proved popular with farm people 
once they understand how much 


time they free for other purposes ; 
perhaps automatic washers will also 
hecome popular for the same reason. 
he higher price will always be a 
deterrent ; offsets in the way of sav- 


ings in time for productive tasks 
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____ TYPICAL RATE SCHEDULE 





























| Avercge Fs t Next N 
kwh -fs Nex xt Ov 
USE | per | 40 kwh 40 kwh 120 kwh 200 kwh 
month ; $3.25 | at Scents _|_at3cents | at 2 cents 
- ee Kwh 1 Cost Kwh | Cost _ Kwh Cost Kwh | Cost 

Lights 20 20 | 
Iron = 5s 5 | 
Radio To Bs 8 
Washing m achine x | 3 | hk | 
Water system | 10 4 6 | $0.30 | 
re - -~-—— a | 

| 40 $3.25 | 
Poultry lighting—100 hens ; 5 | Si 25 | 
Refrigeratcr — ___ 38 29 1.45 6! $0.18 

| aol s200/ | 
Range ae | 114 3.42] 6 $0.12 

- | ' 120 | $3.60 | 
Dairy refrigerator, 30 gallons milk 90 | | | 90 1.80 

daily . 
; z _ 96 $1.92 

go a ee $10.77 


AVERAGE COST PER KILOWATT-HOUR (KWH), 3.64 CENTS 


REA at one time distributed a card labelled “prove it for yourself’ which 
showed the farmer how he could compute the cost of current to operate 
almost any combination of appliances. 


can be cited to overcome it. 
ot 
equipment rank high on the list of 
income-producers. 


Some the smaller pieces of 


Inasmuch 


as 


most farmers expect their electricity 


to pay its own way, including paying 
for the so-called “luxury” items, the 
smaller items deserve attention. 


The poultry water-warmer, for 


example, means more eggs and 


heavier birds, all it does 1s keep ice 
Stock-tank 


from forming. waterers 


have the same function. Soldering 


irons, forge blowers, emery wheels, 
small drills and paint sprayers keep 
the farm machinery in shape and 
eliminate many an expensive delay 
and trip to town for repairs. Germ 
killing lamps add to 


the 


poultry profits 


in few cases thev | been 


lave 
tried so tar. Such an insignificant 
item as a lamp with a reflector can 


] 


: | 1 ° 
be used as the heart of a brooder 


to save three extra from each 


two litters: 


pigs 
hung from a pole in 


the vable of a build 


or, 


the barnyard o1 


1 
} 
I 


ing, it can add hours to the farmer’s 


day when he 

\n electric 
can save hundreds of dollars of ex 
to a 


working most needs 


the time. fence control 
pense and add_ considerably 


farm's productive capacity. 
Cost of Operation 

Your dealer can’t sell a farmer a 
pig ina poke. A to 
know what he is getting into when 


farmer wants 


ever he buys anything. It behooves 
every dealer to know how much it 
will cost the farmer not only to buy 
the electrical goods offered but to 
operate them. 


lhe answer can’t be given in gen 
eral, but in almost every case the 
dealer can give an answer in any 


particular case which will be accu 
we io 
rate within very narrow limits. 


Most rural power rates are on a 


sliding scale If a farmer having 
only lights and a radio adds a range, 
his bill might go up $4 to $5 a 
month. But if the farmer already 
has a refrigerator, a water pump, a 
milk cooler, and a few other appli 
ances, a range will add only halt 
as much. In the early days of its 
activities, RIA distributed a card 
(shown on this page) labeled “prove 
it for yourself” which showed the 
farmer how he could compute how 
much the current would cost to oper 
ate almost any combination of ap 
pliances The rates are still about 
average for rural areas, althougl 


the bottom bracket how usually costs 
somewhat less than 2c. 


lo compute operating costs on in 


dividual farms, it 1s necessary to 

know how much current the various 

appliances consume, and the load 
ee 


they will be expected to carry on 
\ tabulation ré 


by the Westing] 


the specific farm. 


cently released 


PHNOUSC 
Electric Corp., credited to REA 
(shown on a previous page) carried 
average ngeures 


Adequate Wiring 


lhe best with the 


best equipment will come to naught 


salesmanship 
if the farmstead wiring won't stand 


adding another appliance Inade 


quate wiring causes more dissatis 


faction with equipment than almost 
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any other cause. It also causes many 


unnecessary se rvice calls. Dealers 
ought to be instructed to inquire 
into this factor and to help the 


farmer plan whatever changes may 


be necessary 


The following are the principal 
faults which show up time after 
time, most of them the result of 


uuproper planning when the wiring 
was Installed: 

1. Wire too to the 
load. Two remedies can be applied, 
both drastic ; replace the wire, or re 
Nothing smaller than 


sinall carry 


dluce the load 
No. 12 wire should be recommended 
for farm wiring installation. 


2. Not enough circuits. 


Phe only 
for this condition is to put in 
the 


the 


cure 


more circuits. Unless wiring 


was carefully planned in first 


place, this generally means another 


entrance panel, and quite a lot of 


rewiring in hard-to-reach places. 


3. Convenence outlets usually 
aren't where thev are needed. The 
only cure is to put in new ones 
Care must be exercised to avoid 


placing a retrigerator, a washing 


machine and an ironer or any othe 
combination of large-use appliances 
all on the same. circuit Phe in 
evitable result is a blown fuse or a 
ruptured circuit breaket 

leven though these conditions are 


expensive to 
that 


risking 


remedy, it 1s preferable 
thev be corrected be 
the 


Inajor appliance 


to mstst 


fore installation of ‘a 


lf the farmer consents to make 
ar 


wiring alterations to permut the in 
stallation, the dealer should urge 
changes not Just to accommodate 


present new equipment but to make 


provision for additional expansion 
later It doesn't cost much more to 
do the Job right, once the electri 
ans have to come out to the farm 


anVWay 


Ihe Wholesalers’ Responsibility 


In too many cases in the past 
rural dealers have been order-takers 
Now that the rural market has be 
come great enough to warrant sepa 
rate attention, active sales cultiva 
thon is necessary Phe dealers have 
no stimulus to change except that 
which they get through their trade 


channels. S11 the wholesale Is 


the next mW line above thi dealer, 
its up to him to see that the dealer 
has enough training in the innova 


tions the demands so that 


] 


Situation 


ie will be able to do his job well. 
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Whether you make, sell, specify or buy 
fluorescent lighting equipment, The Fleur- 
O-Lier Index System will make your job 
easier. For the Index System provides a 
simple, usable method for rating and classi- 
fying fluorescent fixtures on the basis of 
their illuminating performance. 


How the specifier benefits... 


The Fleur-O-Lier Index System supplies a 
concise, exact formula for expressing 
desired illuminating characteristics. The 
specifier can dictate desired light distribu- 
tion, degrees of shielding, brightness and 
method of mounting. His specification is 


*To get complete information on 
this easy way to specify and buy 
fixtures, write for free booklet, 
“ The Vleur-O-Lier IndexSystem”’. 





FLEUR-O-LIER 


Wanufacturers 


2116 Keith Building °* 


Cleveland 15, Ohio 


Fleur-O-Lier is not the name of an individual manufacturer, but of a group of 
fixtures made by leading manufacturers. Participation in the Fleur-O-Lier program 





simple and precise. It’s easy to write—and 
easy for the purchaser to follow. 


How the buyer benefits... 


Fleur-O-Lier fixtures are carefully examined 
by Electrical Testing Laboratories, Inc., and 
assigned a rating under the Index System. 
All the buyer need do is select fixtures that 
meet the specifier’s Index System number. 
Then with the photometric test data and 
the coefficients of utilization provided with 
all Fleur-O-Lier fixtures, he has complete 
information to make an intelligent pur- 
chase of fixtures that meet the specifications 
and perform efficiently. 


This label is attached to every FLEUR-O-LIER luminaire. It certifies 
that a similar fixture has been examined by Electrical Testing Labora- 
tories, Inc., and found to conform to specifications. This label is your 
assurance of excellence in mechanical and electrical construction and 


'\ in performance. It means that Certified Ballasts and Starters are used 
: \ and that the requirements of the National Electrical Code have been met. 


CERTIFIED 
CERP in accordance 
Uy 
'y with Test 


Requirements of 
Specifications of 
Fleur-O-Lier Manufacturers 


ELECTRICAL TESTING 
LABORATORIES, INC 
NEW YORK. N.Y 








is open to any manufacturer who complies with Fleur-O-Lier requirements. 
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As ALL history is the story of the individuals who lived it, so the 
history of the electrical industry is the story of men who conquered its 
problems—of those, who as manufacturers, developed its products, and 
of others, who as wholesalers, took them to market. It is their vision, 
virility and untiring effort that built its remarkable record of stability, 
ever broadening influence and unbelievable growth. 


Some of today's electrical concerns were engaged in manufacturing or 
wholesaling of other products long before the electrical industry was 
born; others entered the field while the industry was still in its swaddling 
clothes, and grew with it; others came into being with the invention of 
specific new electrical products, new applications, new expansions, and 
have kept abreast of its advances ever since. 


This Annual Anniversaries Review is published as an expression of our 
appreciation for the cooperation which electrical manufacturers and 
wholesalers have extended to this publication in the past. Our hearty 
congratulations and sincere good wishes for continuing success go to 
those concerns that celebrate in 1949 an anniversary of twenty or more 
years, divisible by five. 

The EDITOR 
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THE GEO. WORTHINGTON CO. 
CLEVELAND, OHIO 


Established 1829 
* 1829 George Worthington had just come to 
( 


leveland, then a city of 1100, after clerking fet 
four vears in a hardware store in Utica. New York 
Construction work on the Ohio and Erie Canals was 
just starting and Worthington foresaw that the growth 
of the Cleveland area was inevitable. Wath $500.00 
borrowed from his brother he went to New York 
City, bought an assortment of pickaxes, shovels and 
spades and returned to Cleveland where he doubled 
his investment 
\fter a second trip to New York he opened up his 


first store, tl 


e forerunner of a business that today 
covers seven states, with 38 city salesmen and 90 
country salesmen. 

In addition to a full line of electrical supplies, 
appliances and lighting, plumbing and hardware items 
are handled 

\. G. Rorabeck is president; John Bohning, vice 
president and general manager; I. F. Oberdeck, and 
\. C. Maecker, vice presidents and N. I. Luekens, 


secretary and treasurer. 


Manufacturers 





THE MILLER COMPANY 
MERIDEN, CONNECTICUT 


Established 1844 
DWARD MILLER was 17 years old when lh 


opened his little shop in Meriden, Conn., in 


1844 to manufacture candlesticks, springs, and screws 
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il OVeL 


Because he was a minor, his father joined him and 
they formed a partnership, Joel Miller & Son. 

In 1844 lighting was provided mainly by candles, 
and candlesticks were in wide demand. Edward 
Miller made them and sold them and as whale oil 
was also used for lighting, he designed and produced 
whale-oil burners and lamps. When kerosene was 
distilled from bituminous coal, he turned his attention 
to the design and marketing of a kerosene burning 
lamp. 

In 1856 the large wooden building which was 


1 
| 
i 


erected on the site of the present huge Miller plant, 


was destroyed by fire. Temporary quarters were 
secured and business went on as usual. In the mean- 
hop was he ing built 


time a new works 


Combination Gas and Electric Fixture 


New methods of refining petroleum were devised 
and better kerosene was the result. This meant that 
new burners were required. In 1884 Miller produced 
the “Rochester lamp” and later the “Miller lamp.” 
(on the heels of kerosene came the “‘fish-tail” gas flame 
of the crinoline days—the steadier light of the Wels- 


1 


bach mantle--Edison’s carbon filament incandescent 
lamp. Miller was one of the first to produce a gas 
nd electric fixture 

When the intense helt produced hy an electric arc 
striking mercury vapor was revealed at the turn of the 
century, the Miller Company manufactured standard 
equipment for the use of mercury vapor light. 


Fluorescent’s First Appearance 


When the news of the revolutionary fluorescent 


flashed to the world in 1938, the company 


eht was 
In keeping with its pioneering tradition was ready 
with carefully planned and tested equipment for its 
use. In 1939 the company produced the continuous 
reway fluorescent hehting system for plant opera 
tion, 

edward Miller filled the office of president of the 
Miller Company until 1909. In that year his son, 
edward Miller, Jr., succeeded him. Burton G. Tre- 


maine, Ir., the present president took office in 1923. 
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Manufacturers 75 Years 


F. D. KEES MFG. CO. 
BEATRICE, NEBRASKA 


Established 1874 


Hi FF. D. Kees Hardware Co. was founded in 

1874 by the late Frederick Daniel Kees. The 
company grew from a small gun shop into a hardware 
store and then into the modern manufacturer it is 
today. When Mr. Kees died in 1927 he left the 
company to his two sons, John and Dan, On April 
1. 1947 Frank Stangler and George Schaefer of 
Chicago acquired ownership and management of the 
company. 





BRAID ELECTRIC CO. 
NASHVILLE, TENN. 


Established 1879 


T was before Thomas A. Edison had invented his 

incandescent bulb that J. W. Braid established a 
small factory in Nashville for manufacturing special 
electrical devices for electric bells and electrical equip 
ment for doctors. 

Interesting to note is the parallel growth of the 
company and the growth of the electrical industry 
and to this company goes the honor of having installed 
the first generator in Nashville for the operation of 
incandescent lamps. 

rom that time on the company rapidly expanded 
and it was in 1920 that Braid Electric turned its 
attention to the wholesaling of electrical equipment, 
supplies and appliances in middle Tennessee, southern 
Kentucky and northern Alabama. 

Braid Electric Co., is the fourth oldest electrical 
firm in the nation and the oldest in the South. 
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W. W. Gambill, father of Ben S. Gambuill present 
head of the company, joined the company in 1890, 
and it was incorporated in 1898. Other officers of the 
company are Harry R. Griffith, vice president; A. C 
Howard, secretary: and W. E. B. Harris, assistant 
secretary 


GEO. A. CLARK & SON, INC. 
MINNEAPOLIS, MINN. 


Established 1879 


HE origin of this company dates back to 1879 

when George A, Clark formed a company for the 
purpose of selling implements, vehicles, pumps and 
supplies at wholesale. It was the first house of this 
kind to be established in the Northwest and was then 
known as David Bradley & Co. 

In 1908 Geo. A. Clark and his son, G. Roy Clark 
became sole owners of the business and in the follow 


ing year incorporated under the firm name as it stands 


Electrical supplies and appliances were subsequently 
added to the line of goods already carried and the 
territory covered was extended to include Minnesota, 
North Dakota, South Dakota, northern Towa, eastern 
Montana and the western part of Wisconsin. 

The company now serves its customers from three 
large warehouses 11) Minneapolis ks. Roy Clark 1S 
president; H. K. Nilssen, vice president; W. E 
Mudge, treasurer; John S. Carney, secretary; with 
John D. Smith and Al E. Larsen as directors. 


Manufacturers 70 Years 





CLEMSON BROS., INC. 
MIDDLETOWN, N. Y. 


Established 1879 

G ORG] N. CLEMSON started in business 
VW seventy vears ago manutacturing metal cutting 

saw blades and by 1890 the business was well on the 
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road to success. In that year the company erected a 


substantial brick factory adjoining the old plant and 
this same building now houses the offices of the 
company, adjacent to the modern factory buildings 
which contain the manufacturing departments 

In 1909 Mr. Clemson’s son, Richard, entered tli 
business and Upon his father’s death in 1030. became 


the active head of the Company 


Clemson Bros. has enjoved continuous ownershy 


Management since its meception IX 1). Clemson 1s 
chairman of board; William [. Cross, president; 
kK. W. Canfield. senior vice president: and T. D 


Vander Voort, vice president and treasure 


DURANT MFG. CO. 
MILWAUKEE, WISCONSIN 


Established 1879 
| \CK in the 1870's there was only one way 


count. by hand! An enterprising young man 


emploved by the Milwaukee Rolling Mills. W N 


Durant. decided t vas a waste otf time to count bags 
of flour by hand and he soon developed a counting 
device vitl al Hat lon vy Case ind a trip lever It 
1S79 he et up a ll shop in a stable lis bac 
vard and hired one emplovee, then another, until 
he had four men helping him build “’Valhes.” 


In 1905 the business was sold to the present man 
avement and the little plant moved to larget quarters 


\\ ith t! Is OVE heg in) the cle velopment oOfmany other 


types of counting mac mes 


loday the company manufactures stroke and revolu 
tion counters, lineal m« isuring units, wire measuring 
THA hines, bottle .can and case counters, et 

Otticers of the company include: William K. Winl 
resident and chief engineer, M. M 
Hennessy: secretary and sales manager, RR B 
Winkler: and treasurer and general manager. W. \\ 


Winkler. 


ler, president VICE 





C. M. McCLUNG & CO., INC. 
KNOXVILLE, TENN. 


Established 1884 
|" C. M. McClung & Co., Inc., was an individual 


rather than an electrical wholesaling firm, 1t would 
be eligible for social security benefits for 1949 marks 


its OSth vear in business. This is a long time by human 


standards, but business age is a deceptive thing 


growing and developing throug] 


the vears as (| \l VieClung & Co is done 


firm can just keep 


Podav C. M. MeC lung & Co. operates out of 250,000 
square feet of floor space and covers a vast territory 


which includes eastern Tennessee, southeastern Ken 


tucky, northern Georgia, northern Alabama, south- 
western Virginia, and western North Carolina. 

Founded in 1884 at Knoxville, Tenn., by C. M. Me- 
Clung, C. J. MeClung and Bruce Keener, Sr., this 
firm has carried the following lines: electrical, in 
ustrial, plumbing, and heating supphes; hardware ; 
sporting goods ; toys; and auto supplies. 

Che present officers of C. M. McClung & Co. are as 
follows: W.C. Ross, chairman of the board; Bruce 
Keener, Ir., president; Hl. M. Davis, vice president ; 
loe A. Chilton, vice president ; George A. Mary, vice 
president; I. E. Barkley, secretary and treasurer ; 
B. E. Walker, assistant treasurer; R. N. Byrd, as- 
sistant secretary ; C, A. Burks, assistant secretary. 





Wholesalers 60 Years 


DOUBLEDAY-HILL ELECTRIC CO. 
PITTSBURGH, PA. 


Established 1889 


S INTY vears ago the Doubleday-Hill Electric Co. 
h was formed as a partnership by C. Phillips Hill, 
G. Brown Hill and H. M. Doubleday, to take over 
he then infant electrical business of Electrical Supply 
“& Construction Co... a predecessor concern established 
a few years prior 

On March 17. 1906 the business was granted a 
corporate charter by the Commonwealth of Penn 
svivania, the corporation being formed “for tl 


le pur- 
pose of manufacturing, selling and dealing in ma- 
hinery and appliances for the generation, transmission 
ind utilization of electricity.” 

Branches were established during the early years 
in Washington, D. C, and Charlotte, N. C. and the 
company distributed materials throughout the south- 
eastern part of the United States. 

\s the electrical industry developed, need was seen 
for concentrating activities and the two branches 
WeTEe disposed of. 

on January 1, 1948 the entire common stock was 
purchased by George W. Provost, who had had wide 
experience through many years in the electrical field, 
having established many years before the Union Elec- 
tric Co. of Pittsburgh, a successful wholesaler of 
electrical supplies, now a unit of a national chain. 

Mr. Provost, a nationally known figure in the elec- 
trical wholesaling trade has continued to actively direct 
the operations of his company. 

On July 1, 1948, George W. Provost, Jr., was 
persuaded to sever his connections as assistant vice 
president of the Central Hanover Bank and Trust Co. 
of New York Citv, to become associated with the 
Doubleday-Hill Electric Co. as vice president. His 
progress in this field is evidenced by the fact that the 
hoard of directors recently elected him executive vice 
president 

The over-all aim of the company on this, its 60th 
anniversary, is continued progress in better sales and 
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service, and constantly improved methods of operation. 
A plant modernization program is now underway 
involving among other things, acoustical treatment 
of office ceilings and improved lighting. 
Geo. W. Provost, 
president ; Geo. W. Provost, Jr., executive vice presi 
dent; H. H. Tully, vice president; B. A. Stump, vice 
president, secretary and treasurer; W. B. Megoran, 
asst. secretary and asst. treasurer. 


Present officers of the company : 


J. GEO. FISCHER & SONS, INC. 
SAGINAW, MICH. 


Established 1889 
A COMPANY that started out 60 years ago as a 


general repair shop and later became an auto 
mobile agency is today a large electrical wholesaling 
firm. J. Geo. Fischer founded the company as a repait 
shop in 1889. One year later he formed a partnership 
with Jacob Fischer to engage in manufacturing bi 
cycles. In the early part of 1900 the firm had becom« 
a machine shop and automobile agency. J. Geo 
Fischer built the first gasoline automobile in Saginaw 
about 1901. 

The company continued as a bicycle and motorcycle 
business until 1921 when a new partnership was 
formed with the owners’ sons. 

From that date until 1935 the company specialized 
in retailing appliances and automatic heating equip 
ment. In 1935 the company was incorporated and 
entered the wholesale appliance and commercial re 
frigeration business. In 1938 the appliance department 
was dropped and an electrical supply department 
added. 

Its officers today are: George H. Fischer, president : 
Ray Fischer, vice president ; Roswell Burrows, secre 
tary-treasurer. 


J. J. KOEPSELL COMPANY 
SHEBOYGAN, WISC. 


Established 1889 
— J. J. Koepsell Company was founded in 1889 
as 


a marine supply and hardware business and 
active management of the concern is now carried on 
by the second and third generation of the founder's 
family. 

During the early days, sizable quantities of marine 
supplies and ship chandlery were supplied to the 
large fleet of sailing vessels that made Sheboygan their 
home port. 

The company still continues active in the marine 
supply field and during the late war supplied immense 
quantities of marine equipment and supplies to ship 
vards throughout the United States that were engaged 
in the landing craft program. Much of this equip 
ment was especially designed by the company for the 

by 


landing craft program. The company was cited 
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the Navy for an outstanding performance during the 
war. 

During the years after its founding the company 
also became active in the industrial supply field and 
about 1917 discontinued the hardware business and 
engaged in the wholesaling of plumbing and heating 
supplies. 

In 1925 electrical wholesaling was added to the 


become a major 


company's activities and has since 
division of the business 

Three years ago the company moved into its new 
wholesale plant with a floor area in excess of 100,000 
sq. ft. 


LOVE ELECTRIC CO. 
TACOMA, WASHINGTON 


Established 1889 
N the same vear that the state of Washington 
entered the Union, ¢ 


establishment in Tacoma for the express purpose of 


S. Bowie opened up a small 
electric wiring. At that time work was limited mostly 
to lamp sockets and door bells, but with more and 
cheaper current the lines were extended until it was 
decided to drop contracting and concentrate on the 
wholesaling of electrical goods only. 

William |. Love, president, joined the firm in 1890 
and has served continuously for 59 years. Other 
officers are Fred C. Phillips, vice president and sales 
manager and J. B. Love, secretary, treasurer and pur 
chasing agent The territory covered includes the 
entire state of Washington. 





Manufacturers 55 Years 


AMERICAN ELECTRICAL HEATER CO. 
DETROIT, MICHIGAN 


Established 1894 


F H. DATE, John Hettron and B. H. Seranton 
® formed the American Electrical Heater Co 
in 1894 to manufacture electrical soldering irons. Two 
vears later they added to their line of soldering irons, 
the electric tailor and the flat iron 

\round 1900 the United Electric Heating Corp. of 
Detroit, headed by the Kuhn brothers, Robert and 
Frank, began manufacturing soldering irons and flat 
irons. Four years later this company merged with the 
\merican Electrical Heater Co. and Frank and Robert 


Kuhn became officers of the company. 

Today the company continues to manufacture its 
line of American Beauty electric heating devices. 
Frank Kuhn is now president and E. W. Doherty 


is vice president in charge of sales. 
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THE M. B. AUSTIN CO. 
NORTHBROOK, ILLINOIS 


Established 1894 


HEN M. B. Austin, Sr., fiftv-five vears ago, 

rented office space on the seventeenth floor and 
warehouse space on the nineteenth floor of the 
Monadnock Block, this was the beginning of th 
M. B. Austin Co. After a succession of moves from 
one place to another for larger quarters, the company 
i 1941 constructed a factory for the production of 
outlet and switch boxes at Northbrook, Tlinois, and 
now the company has consolidated all of the offices 


+] 


and factory and warehouse operations, including ( 


sales department, at Northbrook 

lhe M. B. Austin Co. manufactures its own switel 
and outlet boxes, bar hangers, conduit fittings and 
many other related items and has recently begun 
manufacturing certain types of equipment for rural 
electrification in the controlling and operating of yard 
lights and other machinery on the farm 

President and chairman of the board is M. B 
\ustin, Jr.; treasurer and vice president in charge of 
sales is W. W. Kingsbury 


S. H. COUCH COMPANY, INC. 
NORTH QUINCY, MASS. 


Established 1894 


> ABLISHED hiftv-five years ago in a. small 
A H. 


loft space in the city of Boston, the S. Couch 
Company ts now incorporated and occupies a modern 
factory building in North Quiney, Mass. The com 
pany pioneered in the apartment house telephone and 
mailbox field and is still one of the leaders in this type 
ot equipment. The present line includes hospital 
signaling equipment, fire alarm systems, insulated 
staples and various signaling devices. 

Present officers are: Chairman of the board, Samuel 
H. Couch, founder; president, B. F. Jaques: vice 
president, William Couch, founder; and treasurer, 
D. F. Cameron 


OLIVER IRON & STEEL CORP. 
PITTSBURGH, PA. 


Established 1894 


LTHOUGH the Oliver Tron and Steel Corp 


was established in 1863 by Henry W. Oliver, 
William Lewis, and John Phillips for the purpose ot 
manufacturing hardware and fasteners, it was not 
until] 1894 that the company, at the request of the 


electric utilities who were just beginning to feel the 
need of special hardware for their lines, began manu 
facturing pole line hardware 

Constant improvement in plant facilities has con 
tinued over the years, so that the modern Oliver Iron 
and Steel Corp. plant employs the most up-to-date 


methods of manufacture 
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PORCELAIN PRODUCTS, INC. 
FINDLAY, OHIO 


Established 1894 


HE history of the company dates back to 1894 
B when George Brunt and George O. Anderson 
first started in business in the East Liverpool district 
of Ohio to manufacture porcelain knobs, tubes and 
cleats. Through the years the company has continually 
nade improvements in its products, in its plant and in 
its production techniques and today maintains the 


policy of operating on a strictly 100 per cent jobber 


distribution 
President and treasurer of the company 1s John 


Vice president is J E. Muirhead. 
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J. R. BRADLEY CO. 
RENO, NEVADA 


Established 1899 


ETAIL grocery and hardware were originally 

engaged in by J. R. Bradley, J. H. Clemmons and 
George F. Turritin when this company was founded in 
1899. 

\s the territory developed, electrical supplies, 
plumbing and heating equipment and heavy and light 
hardware were added to the company’s activities and 
sales efforts were extended to cover all of Nevada, 
except Las Vegas, and northern California, east of the 
Sierra Nevada mountains. 

In 1948 the company completed construction of 
two warehouses, each with 4,800 square feet of inside 
floor space. The company also leases two other ware- 
houses so that total storage area of 16,000 square feet 
is today held by the company with all four of the 
warehouses located on railroad spur tracks. 

The sales force has been increased and currently 
there are five men travelling for the company. Two 
new delivery trucks have been purchased and plans 
call for an expenditure of $30,000 in improvements. 

The present officers of the company are Richard 
Kirman, president; Hoyt G. Martin, vice president ; 
William F. Taber, secretary; Wallace E. Taber, trea- 
surer; George A. Browne, assistant secretary; with 
Walter QO. Cunningham as manager of the electrical 
jepartment., 


THE ELDER-CONROY HARDWARE CO., INC. 
CLARKSVILLE, TENN. 


Established 1899 
HE Elder-Conroy Hardware Co., Inc. which cele 
brates its fiftieth anniversary this year was actually 
the outgrowth of the Elder Hardware Co. founded 
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in 1865 by Joshua Elder—eighty-four years ago. 

After the death of Joshua Elder, his sons, M. W. 
Elder, J. E. Elder and John Elder, operated the busi- 
ness for several years under the name The Elder 
srothers. Later J. E. Elder went into business for 
himself and a few years later John Elder sold his 
interest in the firm. 

In June, 1899, a new business was incorporated as 
The Elder-Conroy Hardware Co. by M. W. Elder, 
John J. Conroy, James Hanratty, C. A. Welch and 
John McDonnell. 

The company wholesales hardware, furniture, elec 
trical supplies and paint in southwestern Kentucky 
and northwestern Tennessee. 

Its officers today are: John J. Conroy, president ; 
Ik. B. Dickson, vice president; Paul P. Conroy, secre 
tary; Ira Welker, treasurer; A. P, Wootton, asst. 
secretary and treasurer, 


PERRY-MANN ELECTRIC COMPANY, INC. 
COLUMBIA, S. C. 


Established 1899 


eS emploved as a mail clerk in Columbia, 
S. C., William M 


Perry discovered that few 
homes had door bells. He began retracing his route 
during the evenings selling door bells to the home 
owners. Later he rented a small building near the 
post office and began carrying a small stock of elec 
trical goods. This led to the establishment of the 
W. M. Perry Electric 0. 7 1899, 

In 1905 the business was incorporated with W. M. 
Perry as president and M. I. Mann as secretary- 
treasurer. They operated as electrical contractor and 
dealer until 1915. At that time the contracting business 
was discontinued and the firm devoted its efforts to 
wholesaling electrical supplies exclusively. 

In 1920 W. M. Perry bought out the interest of 
M. L. Mann. 

Mr. Perry was president of the company from the 
day it was founded until his death, October 26, 1948. 
In 1932 the company began distributing major ap 
pliances and today is an independent distributor for 
General [electric products in South Carolina. 

On February 7, 1949, the company moved into 
new quarters, having purchased two buildings, where 
li has new and modern offices and warehouse facilities 

The company today operates a branch in Charleston, 
S. C. and has a building leased in Greenville. S. C 
to open a branch there on May 1. 

W. L. Perry, son of the founder, is now president 
4 the company. Other officers are: Vice presidents 
R. FE. Browne, D. A. Amme, Charles Webb: Secre 
tary J. K. Nelson and Treasurer H. G. Brady 


WETHERBEE-SNYDER ELECTRIC CO. 
OKLAHOMA CITY, OKLAHOMA 


Established 1899 


i vear marks the golden anniversary of the 
Wetherbee | 


Snvder tele ‘tric “ee which in its earl, 


davs installed gas and electrical wiring in Oklahoma 
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City. Founded by F. S. Arnoldand W. H. Wetherbee, 
the company was subsequently sold to Guy Wetherbee 
who devoted his attention to electrical wiring only 
In 1926 the contracting business was discontinued, 
and the company entered the wholesaling business. 
At the death of Mr. Wetherbee in 1936, George Peer 
became president of the company and in 1946 it 


was sold to C. W. Snyder, the present owner. 

lhe territory covered today is the entire state of 
Oklahoma and parts of the bordering states. C. D 
Snyder is president, assisted by his two sons, Don 
Snyder and Cloyd Snyder, both vice presidents. 


Manufacturers 50 Years 





SANGAMO ELECTRIC COMPANY 
SPRINGFIELD, ILLINOIS 


Established 1899 


N 1899 fifty vears ago— the Sangamo Electric Co 

Was incorporated and made its first 540 electric 
meters—just 17 years after Thomas -\. Idison’s first 
electric utility central station became a reality 

In the beginning the company built a.c. meters only 
and by 1905 work was started on d.c. watthour meters, 
and later d.c. amperehour meters were added to the 
fold. In the middle twenties the company molded its 
first mica capacitors used in radio and transmitting sets 
and by 1929 had started the manufacture of electrically 
wound and electrically operated time switches. In 
1932 the company produced a motor-operated type 
of switch, 

During World War II Sangamo converted to the 
production of electronic equipment which has con 
tinued to be a major line even after reconversion to the 
normal manufacture of pre-war products 


SPEER CARBON COMPANY 
SAINT MARYS, PA. 


Established 1899 
N' WV in its 50th year, this company was incor 
porated May 29, 1899 for the purpose of manu 
facturing electric machinery and supplies of carbon at 
St. Marys, Pa 
The original founders included John S. Speer, 
Andrew Kaul, Sr., Louis Streuber and Burr Cart 
wright. One descendant of this group, Andrew Kaul 
IIT, is now president of the company 
In the 


chiefly motor and generator brushes and dry cell 


beginning Speer Carbon manufactured 


battery carbon. The organization has kept pace with 


the ever-growing electrical industry and now produces 


a wide variety of carbon and graphite products. 


139 





THE TRUMBULL ELECTRIC MFG. CO. 
PLAINVILLE, CONNECTICUT 


Established 1899 


> October 15, 1899 John and Henry Trumbull, 
frank \Wheelet 


. later joined by Stanley Gwillim, 
love dl mtoa little wooden building located on the site 
of one corner of the present factory with two or three 
iclpers to manutacture quarter-turn porcelain rosettes 


l‘or forty years these same men carried the responsi 





bilities of the executive management of the company 
and it was not until November 9, 1944 that they re- 
tired. At this time E. T. Carlson was elected president 
and H. A. Papenfoth, secretary and treasurer. W. J. 
Fleming was elected vice president in charge of en- 
gineering on Dec. 8, 1947. 

(me of the most recent developments in the Trumbull 
organization was the acquisition in 1948 of two new 
branch plants located in Houston, Texas, and Maspeth, 
Long Island. Both of these plants are essentially 
assembly operations for switchboards and panelboards 
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CARNAHAN AND DALZELL, INC. 
NEW YORK CITY, NEW YORK 


Established 1904 
5 pen Borough of Manhattan in New York City ts 
the area intensively cultivated by this organization 
established by R. OO. Carnahan and R. N. Dalzell in 
1904. 
Present members of the tirm are R. | \ndrews, 
\Miues, (9. MeHugh and V. Viola, Ih 
c, 


pecial fluorescent lighting and television departments 


| Closson, ¢ 


, ; 
ve been recently added. 


F. B. CONNELLY COMPANY 
SEATTLE, WASH. 


Established 1904 
W HOLESALING hardware items and farm im 
wa } 
le 


plements the hief business of the | B 


(Connel] o. when it was organized 45 years ago 
lhe firm was then located in Billings, Montana and 
served the states of Montana and Wyoming 

In later vears the company was moved to Seattle, 
Washington and started wholesaling electrical appli- 
ances and housewares 


he main house in Seattle along with a new branch 
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in Portland, opened in 1948, now serves Washington, 
regon and Alaska. 

Kenneth A. Connelly, son of the founder, is now 
president of the company. 


CORINTH MACHINERY CO. 
CORINTH, MISS. 


Established 1904 
ht IRTY-FIVE years ago a group of men started 


a company to manufacture saw mill equipment and 
steam engines. Today, that company, Corinth Ma 
chinery Co., wholesales electrical supplies and_ still 
manufactures saw mill equipment. The firm was 
started by Jas. Ek. Creary, Dr. Paul T. Jones, John H 
Jones, Paul T. Jones, Jr., and W. Thos. Young. 

Present day officers include: Paul T. Jones, IJr., 
president; Jameson C. Jones, vice president and gen 
eral manager, A. Fentress Ray, sales manager and 


Kk. Ik. Anderson, production manager 


HENZEL-POWERS, INC. 
ALBANY, NEW YORK 


Established 1904 


RIGINAL place of business for this company was 

in Hartford, Conn., where it was established 
under the name of The Electric Supply and Equipment 
Co., in 1904 


The company expanded rapidly and in 1916 a branch 
pan} I pid 
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was opened in Albany. It was a coincidence that on 
September 18th of that year G. W. Henzel was hired 
as a clerk in the Albany branch while on exactly the 
same day k. G. Powers was hired in a similar capacity 
in the Hartford branch 

In 1929 Messrs. Henzel and Powers took over 
active control of the company and disposed of the 
other branch operations so that they could concentrate 
their efforts in the Albany area. A full line of electrical 
equipment and supplies, lighting and appliances is 
distributed in eastern New York, western Mas 
sachusetts and Vermont. 

Gregory W. Henzel is president and Robert G 
Powers is vice president and treasurer. 


JASPERSEN SUPPLY CO. 
ST. MARYS, OHIO 


Established 1904 


L-THOUGH incorporated in 1904, the Jaspersen 

Supply Co., of St. Marys, Ohio, actually had 
earlier beginnings. Founded as a retail mill supply 
business in 1885 by Chris. Buehler, the firm was pur- 
‘hased in 1898 by Wm. Jaspersen. 

In 1942, the Jaspersen Supply Co. changed hands 
again. At that time it was sold to Steele’s Auto 
motive Parts, Inc., of Lima, Ohio, and is now one 
of the four divisions of that firm, although it operates 
as a separate company under the managership of 
C. W. Schmehl. 

During its 45 years as an incorporated firm, the 
Jaspersen Supply Co. has handled mill, factory, auto- 
motive, and electrical supplies. At first its electrical 
wholesaling business was localized in St. Marys; today 
the salesmen of the company operate in a 35-mile 
radius in the northern section of western Ohio. 

The officers of the firm are as follows: C. D. Steele, 
president; V. Bowyer, vice president ; C. W. Schmehl, 
2nd vice president and manager; and Russell Neely, 
ecretary. 


THE F. D. LAWRENCE ELECTRIC CO. 
CINCINNATI, OHIO 


Established 1904 


OR forty-five years the F. D. Lawrence Co. has 

concentrated its operations on the distribution of 
electrical supplies only 

Originally known as the Hall Electric Supply Co., 


] 
t} 


le successive title was the Lawrence Hall Electric 
Co. and subsequently on July 25, 1904 it became 
the F. D. Lawrence Electric Co. 

lwo objectives maintained over the years—out 
standing service to customers and satisfied company 
personnel—have made possible the success of the 
company which it has achieved today. 

Of the present 70 employees, 17 have been with 
the company over 25 years and the present five officers 
have a total of 190 years of service. These officers 
ire: E. R. Knauft, president; E. T. Glaser, executive 
vice president; T. G. Nolloth, vice president; R. G 
Balser, treasurer and R. G. Jordan, secretary. 
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LOGAN HARDWARE & SUPPLY CO. 
LOGAN, W. VA. 


Established 1904 
N 1904, the Logan Hardware C¢ 


then called—was founded at Logan, W. Va., by 
|. W. Ruff, C. McD. England and W. F. Bevill. 


as the firm was 


Apparently to more truly represent the nature of 
its business, the concern’s name was subsequently 
changed to the Logan Hardware & Supply Co. Dut 
ing its 45-year history, this tirm has distributed elec 
trical, hardware, industrial, plumbing and_ heating 
supplies in a territory which first encompassed only 
Logan County, but which has since been expanded to 
include all of southern West Virginia, eastern Ken- 
tucky and southeastern Ohio. In addition to its main 
house in Logan, the company has a branch at Hunt- 
ington, W. Va 

Improvements and renovations on an extensive scale 
have been carried out by the Logan Hardware & Sup 
ply Co. These include: The increasing of the sales 
force in each department; the setting up of an appli- 
ance division, the Allegheny Home Appliance Co., and 
a sales promotion department; and the installing of a 
teletvpe service between Logan and Huntington offices. 
In addition, the firm has acquired a new stock con- 


1¢@ 
trol system and an addressograph, and has remodeled 
LL 


its offices in ogan—with new lighting equipment 
maintaining 90 footcandles of light there 

The present officers and owners of the Logan Hard 
ware & Supply Co. are as follows: I. A. England, 
Mcl). England, Jr., vice president and 
treasurer; W. McD. Buck, secretary. 


president; C 


W. T. McCULLOUGH ELECTRIC CO. 
PITTSBURGH, PENNSYLVANIA 


Established 1904 
YSPTABLISHED in 1904 by W. TT. McCullough 


4 this organization has been. strictly devoted to 
he wholesaling of electrical supplies 

It has recently completed a large expansion pro 
gram and acquired and remodeled the building ad 
jacent to its original headquarters. Pittsburgh and an 
area within a radius of approximately 100 miles. is 
presently covered by this organization 

C. Hax McCullough is president and sales managet 


1 


and W.T. MeCullough, Jr. 1s secretary and treasuret 
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DOSSERT MFG. CORP. 
BROOKLYN, N. Y. 


Established 1904 


HE Dossert Mfg. Corp. had its beginning in 1904 
with the development of electrical solderless con 
nectors. The company was organized by Harry B 
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Logan as Dossert & Co. and operated under this name 
until 1944 when the interests of Mr. Logan were sold 
to Charles A. Martin. Under Mr. Martin’s direction 


the company was reorganized and all phases of its 


manufacture were brought directly under the com 
wany s control. 

loday, the company is engaged in the design, de 
velopment, and manufacture of all types of electrical 


comectors., 


McGILL MFG. CO., INC. 
VALPARAISO, INDIANA 


Established 1904 
\V ANUFACTURING. facilities for electrical spe 


cialties were added to the old Crescent Company 
of Chicago when it was brought to Valparaiso, Indiana, 
in 1904 as the MeGill Mig. Co 
Among the company’s earlier products, now obsolete 
with changes in lighting trends, were the cord spools, 
drop cord length adjusters, socket handles, insulated 
staples, and the baby gasoline torches for electricians 
Today the company manufacturers pull sockets, 
bracket sockets, fixture and conduit box switches, wire 
lamp guards, wall guards, lamp coloring, ete 
Mr. J. Hi. MeGill, founder of the company, died 
last year at the age of 78 while actively serving as 


chairman of the board. His son Charles S. MeGill ts 


now president and general manage 








HARRY COOPER SUPPLY CO. 
SPRINGFIELD, MISSOURI 


Established 1909 


T () CELEBRATE its fortieth vear in business 


the Harry Cooper Supply Co. will shortly move 
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THE LIGHTOLIER CO. 
JERSEY CITY, NEW JERSEY 


Established 1904 
} IREY-FINVE vears ago Bernhard Blitzer, Charles 
\. Gottesman and M. 1D. Blitzer formed the Light 
olier Company in New York City. Today M. D 
Blitzer and Charles .\. Gottesman are still with the 
company as president and treasurer, respectively. | 
IH]. Blitzer, son of Bernhard Blitzer, is vice president 
and [Edward Blitzer, son of M. D. Blitzer, is sales 
Manager, 

In keeping with the demands of the lighting indus- 
try, the Lightolier Company has been constantly de 
veloping and improving its line of lighting fixtures 
and lamps. 


WILMINGTON FIBRE SPECIALTY CO. 
WILMINGTON, DELAWARE 


Established 1904 


1 ome Wilmington Fibre Specialty Co. was founded 
2 in 1904 by John W. Morris with the idea of 
supplying, particularly to the electrical industry, fab 
ricated fibre parts to individual specifications. 

The company has pioneered in fibre fabrication and 
has developed many new uses for vulcanized fibre 

It is still under the same management but is now 
headed by John W 
l'. C. Gerhauser is vice president, H. W. 


1 


Morris, Jr., son of the founder, 
MeNincl 


Is secretary, and Mary L. K. Armstrong is treasures 


YEAR ANNIVERSARIES 


of Manufacturers and Wholesalers 


in the Electrical Field 


into new and larger headquarters in order to meet the 
accelerated demands of their business. 

Mr. Cooper entered the plumbing and heating con 
tracting business in 1886. In 1909 this was changed 
to a straight wholesale plumbing and heating supply 
Later, the company was incorporated under the pres 
ent name and in 1934 electrical supplies and appliances 
were added to the lines already distributed in an area 
covering a 150-mile radius of Springfield. 

Present officers of the company are Jack Cooper, 
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president and treasurer: H. R. Carson, vice president, 
and C. C. Mack, secretary 


INDEPENDENT ELECTRIC CO. 
MUSKEGON, MICH. 


Established 1909 
E LECTRICAL contracting was the main business 
of the I 


of ndependent Electric Co. when it was 
founded by Carl P. Damm in 1909, although it did 
do a little wholesaling as a sideline. At that time the 
company served just two counties in Michigan. 

Now, forty years later, the company is engaged in 
wholesaling electrical supplies exclusively and serves 
20 Michigan counties. 

Frank E. Wilson, president of the company, an- 
nounced that the firm soon will move to new quarters 
and has already installed new and improved book- 
keeping methods and machinery. 

Joseph A. Taylor is vice president and treasurer. 


L. R. KLOSE COMPANY 
KALAMAZOO, MICHIGAN 
Established 1909 
PERATING as a motor repair shop, electrical 
contractor and retail store, the L. R. Klose Com- 
pany after seven years turned to electrical wholesaling 
and abandoned its ot! 
of the motor repair shop which it still operates. 

It currently services the city of Kalamazoo and 
100 mile radius and is anticipating the erection of a 
new building of approximately 25,000 square feet. 

Officers are Lucille S. Klose, president ; E. F. Rhod, 
vice president; J. Ht. McGlinsey, vice president, and 


ler activities with the exception 


IL. R. Klose II, secretary and treasurer. 


LEO J. MEYBERG COMPANY, INC. 
SAN FRANCISCO, CALIF. 


Established 1909 
F' IRTY years ago Leo J. Meyberg organized a 


company that today considers itself the oldest lamp 
egency in the country for the Westinghouse Electric 
Corp. 

In 1916 Mr. Meyberg expanded his company by 
taking over an electrical appliance and radio (then 
known as wireless) business that had been started by 
George Haller and Elmer Cunningham, later promi 
nent in the electrical world for his radio tube manu 
facturing. 

When Leo J. Meyberg died in 1929 he was suc- 
ceeded by the present president of the company, A. H. 
Meyer. 

Before the second world war the company was a 
prominent independent distributor of appliances in the 
state of California. During the war, when appliances 
were off the market, the company shifted to selling 
electrical supplies. In order to accomplish this change, 
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the entire staff was drilled in selling supplies at a 
special course of training at Heald Engineering 
School. 

The firm had taken over a local supply house in 
both Los Angeles and San Francisco and did very 
well in supplying both radio equipment and electrical 
goods to the armed forces and war industries. 

\t the close of the war, as appliances became 
available again, the supply end of the business was 
sold and the Leo J. Meyberg Co. returned to specializ- 
ing in appliances and radio supplies. 

The company has always covered the state of 
California as its territory with western Nevada served 
from its two houses in los Angeles and San Fran 
cisco. It has outgrown its present building, recently 
rebuilt completely after a disastrous fire, and 1s now 
planning to erect a new building of its own, which will 
be a model in equipment handling and service facili- 
ties. 

Its officers today are: A. H. Meyer, president; L. E. 
Starkweather, vice president; Manfred Meyberg, 
vice president ; Stanley M. Johnson, treasurer; A. B. 


Pontius, secretary. 


TINLING & POWELL 
SPOKANE, WASH. 


Established 1909 


SPOKANE was still a frontier town when the 
\J Mosso Berry Co. was founded by Hugh L. 
linling, T. P. Mosso and F. L. Berry back in 1909. 
\t that time the area was really the “Wild West” 
and the business volume in the electrical industry 
Was quite small. The company grew larger as the 
area developed and gradually became a_ wholesale 
supply house for electrical equipment as well as ma 
chinery sales and service. 

Hl. I. Tinling, the founder of the business, came 
from Barbados, West Indies and moved to Hamilton, 
Ontario when a boy. He came to the Washington 
territory as a young man and took part in the gold 
rush in Alaska and Yukon. He returned to Seattle 
a few years later and subsequently moved to Spokane 
where he became one of the partners in the Mosso 
Berry Co. 

The original founder of the business died in 1928 
and the management was taken over by his son, Hugh 
B. Tinhng who continues as general manager and a 
partner of the concern along with F. R. Tinling. 


THE UNIVERSAL SUPPLY CO. 
NEWARK, OHIO 


Established 1909 
HIE saving “life begins at 40" may apply to human 
beings, but as far as business organizations are 
concerned, this old saw doesn't hold water. Par- 
ticularly is this so in the case of The Universal Supply 
Co., which has been very much alive since 1909 
when it was founded in Newark, Ohio by Fred C 
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Evans, I. M. Phillips, R. Clay Van Voorhis, J. Fulton 
Van Voorhis, and Chas. V. Foster. 
First named The k 


title was changed to The Universal Supply Co. 1n 


vans Supply Co., this firm's 
1915. During its 40 years in business, it has been 
engaged in the wholesaling of plumbing, heating and 
industrial as well as electrical supplies. In the be 
ginning, the company covered only Newark, Ohio; 
today it covers all of central Ohio 

Present ofhcers of The Universal Supply Co. are 
|} Fulton Van Voorhis, president and treasurer ; and 
Howell Hughes, vice president and secretary. Robert 
Kk. Van Voorhis, son of |. Fulton Van Voorhis, is 
active in the management \lso associated with the 
firm is Samuel I. Van Voorhis, the son of R. Clay 
Van Voorhis, former vice president and treasurer. 


VIRGINIAN ELECTRIC, INC. 
CHARLESTON, W. VA. 


Established 1909 
Be \RTERED by the state of West Virginia in 


1909, Virginian Electric, Inc., then known as the 
Virginian [¢lectric & Machine Works, 


gaged in manufacturing electrical machinery as well 


Ss 


Was first en 


Phe manufacturing business gradually declined and 
tor many years the principal business was the opera 
tion of an electrical repair shop serving mines and 
industrial plants 

About 1914 the company began to handle a numbet 
of mine supply items as a jobber. Stimulated by 
World War I business, the wholesaling operation 
grew to equal in volume the repair shop business 

In 1922 the company was officially designated a 
General Electric Distributor Jobber and changed its 
name to Virginian Electric, In 

The electrical repair shop was discontinued in 
Feb. 1941, and since that date the company has et 
gaged exclusively in wholesaling electrical sup 
and mine equipment. 

The company’s first president was Edwin M. Keat 
ley who founded the company along with James F 
Schwalm, A. V. Fitzwater, W. C 
George E. Carver 


Summers and 


Officers of the company today include: E. D 
Knight, president; R. FE. Plott, vice president; A. D 
(rummett, secretary-treasurer; W. H. Knight, asst 
secretary; O. F. Sleeth, asst. treasurer; H. M. Ricl 
ards, supply sales manager; M.S. St. John, appliance 


sales manager; John I. Watt, service manager. 
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DONGAN ELECTRIC MFG. CO. 
DETROIT, MICH. 


Established 1909 


. 5 sf HI RLING and Lyk | Hicks started 
in business 


forty years ago manufacturing volt 


meters and ammeters. Later the company produced 
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low voltage transformers and today Dongan Electric 
manufactures radio transformers, neon sign, power 
circuit and control transformers. 

Present officers include: Lyle ]. Hicks, president ; 
KK. I. Clisby, vice president; and A. D. Walter, 


reasurer 


+ 


C. M. HALL LAMP COMPANY 
DETROIT, MICHIGAN 


Established 1909 


HIS year 1949 marks the fortieth anniversary of 

the C. M. Hall Lamp Company 
automotive lighting equipment and infra-red radiant 
heating equipment. 

| F. Hartz, John l_eggett, Joseph Bover, C. M 
Hall and Wm. F. Anklam founded the company at 
1035 East Hancock Ave., Detroit, Michigan. 

\. B. Hartz. son of one of the founders, 1S today 
chairman of the board; Roy W. Johnson is president ; 
George A, Maher is vice president; and Charles W 
\nklam, son of one of the founders, is assistant to the 


president 


manufacturers of 


MINERALLAC ELECTRIC CO. 
CHICAGO, ILLINOIS 


Established 1909 


Hi Minerallac Electric Co. was founded by 

Messrs. L. A. Ferguson, J. H. Goehst, Pete 
Junkersfeld and D. B. Bronson at 1006 Van Buren 
St., Chicago in 1909. Today the company is located 
at 25 North Peoria St., Chicago where it manufactures 
hangers, clips, straps, insulating and cable-pulling com 
pounds, and “volt-telling”’ statiscopes. 

President and treasurer of the company is A. M. 
Ferguson, a descendant of the founder, Louis A. 
Ferguson. B. J. Connelly is vice president, secretary 
and manager. 


RELIANCE AUTOMATIC LIGHTING CO. 
RACINE, WIS. 


Established 1909 


— AMIN F. FILEGEL. started in business in 
1909 at Warren, Ol { 


10, to manufacture an eight 
lay, spring-driven time switch. Today Reliance Auto 
matic has expanded to include synchronous, motor 
driven types of time switches, interval timers, impulse 
timers and other special timing devices. 

Benjamin F. Flegel remained president of the com 
pany until his death in 1946 
now heads the company. 


His son, Dean F. Flegel, 
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S & M LAMP CO. 
LOS ANGELES, CALIF. 


Established 1909 


VER sixty years ago James R. Shirreffs, Sr., the 


founder of this company, finished his apprentice- 
ship as a metal worker, according to his references 
from William Walker & Son, Aberdeen, Scotland. 
‘rom Scotland Jim Shirreffs came to Canada in 1888. 
Irom Canada he moved to the United States—Chicago, 
then Amesbury, Mass. and finally he landed in [os 
Angeles Calif., in 1909, where he joined J. W. McFar 
land, another Scotchman, operating under the name 
of “S & M Lamp and Radiator Co.” 

In 1911 Mr. Shirreffs, Sr. designed and built one 
of the first spot-lites to be sold and used on motor 
cars. Today the S & M Lamp Co. manufactures 
motor car and motor truck lighting equipment, safety 
equipment and industrial and recreational lighting 
equipment. 

In 1923 Jim Shirreffs, Sr. died and his two sons, 
Jim Shirreffs, Jr. and William Shirreffs, carried on the 
business. Jim Shirreffs became sole owner of the 
company when he purchased his brother’s share of 
the stock in the corporation on June 30, 1948. Pres- 
ent officers of the company are: Jim Shirreffs, presi 
dent; William Shalda, vice president; and Jim Shir 
reffs, Jr. (IIL), 2nd vice president. 


WEBSTER ELECTRIC COMPANY 
RACINE, WISCONSIN 


Established 1909 


Hk company was organized in 1909) by the 

founder, T. K. Webster, at Chicago, Illinois for the 
purpose of manufacturing magnetos for mternal com 
hbustion engines 

In 1913 Webster took a 5 year lease on some space 
in the old Satley building at 16th and Junction and 
went into full scale production on the tri-pelar mag 
neto. By World War |, Webster [lectric had out 
grown its quarters and ground was broken for a new 
plant at the present site—DeKoven and Clark 

By 1920 other manufacturers had developed and 
perfected the high tension ignition system which all 
but put Webster Electric out of business. The com 
pany at this time turned to the manufacture of radio 
parts and between 1920 and 1923 Webster Electric 
turned out hundreds of the earlier tvpes of radio sets 
lhe manufacture of intercommunication systems did 
not start until 1937 and the company has been pro 
ducing this type of equipment ever since 

S. A. Loeb, president, started with the company 
forty years ago as an engineer right out of college 


P. Ga. Crewe, vice president and treasurer, has been 


with the company thirty-four years 
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CRANNELL, NUGENT & KRANZER, INC. 
NEW YORK, N. Y. 


Established 1914 


| pesonsnnehie stan its 35th anniversary this year, 
Crannell, Nugent & Kranzer, Inc., was started 
in 1914 at a time when 300,000 freight cars were 
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Iving idle and business quite generally below normal. 
lhe new firm found a ready welcome by most man 
ufacturers and since then has enjoyed a_ healthy 
steady growth. 
loday the company boasts a staff that includes a 
number of old timers, each of whom has a quartet 
of a century of experience in the electrical wholesaling 
field. 
William J. Kranzer, president of the company, was 
les manager for Stanley & Patterson until 1911. 
Prior to forming their wholesale firm, Mr. Kranzer 
and another founder, Mr. Crannell were associated 


sa 
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with a company called the Royal-Eastern Company. 
Kk. J. Young, vice president, and William Cresswell, 
vice president, have been in the electrical wholesaling 
mdustry for over a third of a century lames | 
Reaney and Jim Jockers have also been with the firm 


lor many veat 


B. DAVIS CO. 
MOUNT VERNON, NEW YORK 


Established 1914 
~ PARTED as a retail electrical store by Benjamin 
iS Davis, this company soon swung into the distribu 
tion of a full line of electrical supplies as Mr. Davis 
realized the increasing demand in this area 

Poday the busine is operated as a partnershy 
with a son, Llarold BB. Davis, assisting his father. Sales 
efforts are concentrated in Westchester County, uppet 
Bronx, Fairfield County and Putnam County 


11 
oubled an 


Warehouse space has been « 
equipment mstalled in the oftice 


G & G ELECTRIC SUPPLY CO., INC. 
NEW YORK CITY, NEW YORK 


Established 1914 


Cc OVERING the metropolitan area of New York 
A City has proved a full-time job for the G & G 


Klectric Company « 


, 
ring its oO: 


years ot ON ration 


vy Gabriel Sotfer and Morris 


Originally established | 
Zippert the company today is operated by Jacob Sotfer 


and Harry Barnett. It specializes in electrical sup 


plies, residential at industrial lighting and motor 
controls, 
MADISON ELECTRIC CO. 
DETROIT, MICH. 
Established 1914 
oo twelve vears’ experience 1 t] lectri 
wholesaling field under his belt as an emplovee 

of the Frank ( eal Co. of Detroit, Morris H 
Blumberg in 1914 opened his own business 
x I~ x ) T “4 rt 

lt those early lavs ci¢ \ s were i ¢ 
by street car with horse vey. Mrs. Blum 
berg WwW rked i r W ¢ ls i | s VAC 
nd ottice assistat the firn H ert \\ 
romed the company as CKECCTH ( i ve 
lle remained with the « s eal 
\ugust, 194] 
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Morris H. Blumberg until 1916 when the name of the 
company was changed to Morris H. Blumberg Electric 
Co. At that time his brother, Max Blumberg, came 


into the business with him 

In 1918 the company was incorporated with Morris 
Blumberg as president and treasurer and Max Blum 
berg as vice president and H. L.. White as secretary. 


Reduced Its Coverage 


Qn April 15, 1931, the company moved to 282 
lcast Milwaukee Ave. and changed its name to Madi- 
son Electric Co. In the early days of the business, the 
salesmen covered the whole State of Michigan in the 
\long in the middle 20's individual 
jobbing organizations began to spring up through 
out the State and the company gradually drew in its 


lower peninsular. 


activities to be closer to Detroit. 

In February, 1929, Sam Cohen, a salesman with the 
company, became interested in establishing a separate 
organization in the jobbing business and the Standard 
electric Co, was formed, with Morris Blumberg as 
president, Max Blumberg as vice president and Sam 
Cohen as general manager, treasurer and secretary 
lhe general operation was to the effect that the Stan- 
dard Eleetric Co. would take charge of business up 
state and the Madison Electric Co. would confine its 
operations to metropolitan Detroit. 

\rthur El. Jones, who had joined the organization 
sa salesman in 1932, was made general sales manager 


1935 and has continued in that capacity since 
Branches Started 


One of the important parts of the business was 
serving contractors in that area and it was felt that, as 
Detroit grew, the contractors would be better served 
closer to their point of work through branch offices. 
\bout 1936 the company established a West Branch. 
In 1937 an East Branch was added, and in early 1938 

Southwest Branch opened. This type of operation 
vorked out satisfactorily, but the coming of World 
War II presented problems in personnel and in the 
company’s ability to obtain satisfactory supplies for all 
branches. Early in 1942 the company began discontinu 
its branches and a year .ater had closed all of them 
Che company was very active during the war in the 
supply end of the business. In 1946 the company 
noved into a building it had purchased and remodeled 


ig 
6000 Woodward \ve 


REINERT ELECTRIC CO. 
ALLENTOWN, PA. 


Established 1914 


\ W. REINERT, an electrical engineer for the 
fe Westinghouse Electric Mfg. Co. was installing 


er mine out West when he was 
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returning West he organized an electrical business to 
do house wiring jobs and sell lighting fixtures. 

\s time went on Mr. Reinert discovered that he 
carried a larger and more complete stock than did lis 
suppliers. Thus he decided to become a wholesale 
supply house and job materials to other contractors 

In 1917 the company moved to its present location 
and in 1926 when a tire destroyed a hotel next to it, 
the company built its present building. 

Upon the death of the founder, his widow, Mrs. 
\. W. Reinert became the owner. C, LE. Moyer its 


Manager, 


TAFEL ELECTRIC AND SUPPLY CO. 
LOUISVILLE, KENTUCKY 


Established 1914 


Wi IRLD-WIDE distribution of goods was expe 
dited tremendously with the opening of the 
Panama Canal in 1914. In the same year, the local 
distribution of electrical supplies in Louisville, Ky 
was speeded up with the founding there of the Tafel 
Electric Co., now the Vafel Electric and Supply Co. 

Started by H. C. Tafel, Paul Tafel, W. A. Link 
and E. C, Monheimer, this electrical wholesaling firm 
covered only Louisville during its early years in bust 
ness. This territory was expanded over the following 
35-year period to include all of Kentucky, Tennessee 
and southern Indiana. Serving this area are the com- 
pany’s main house in Louisville, and branches at 
Lexington, Ky., and Nashville, Tenn 

The owners and officers of the Tafel Electric and 
Supply Co., which employs about 100 persons, are 
Paul Tafel, Paul Vafel, Jr., Miss A. H. Harrison, and 
Mrs. Paul Tafel. 

With emphasis on electrical apparatus and supplies, 
the Tafel Electric and Supply Co. claims a “first.” 
\ccording to Paul Tafel, Jr., his firm is the “‘oldest 
independent jobber in the United States” for the 
Westinghouse Electric Corp. 


WEST PHILADELPHIA ELECTRIC SUPPLY CO. 
PHILADELPHIA, PENNSYLVANIA 


Established 1914 


N 1914 Nathan Newman began the manufacture of 

lamps and domes for gas lighting fixtures and also 
opened a retail store known as the West Philadelphia 
Gaas and Electric Co. 

With the development of the West Philadelphia 
area Mr. Newman turned to the electrical contracting 
business which he operated very successfully by work 
ing in the residential market. By this time the ele 
trical industry was booming and Mr. Newman decided 
that his efforts would be much better expended in a 
wholesaling operation and so he established the West 
Philadelphia Electric Supply Co. 


From a one-man organization tl 


he company has 
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grown to a present personnel of 28 with two large 
warehouses and covers Pennsylvania, Delaware, 
Maryland and New Jersey. Nathan Newman is presi 
dent; Sol Newman, vice president, and Harold New 


man, secretary and treasurer. 


Manufacturers 35 Years 





THE ART METAL COMPANY 
CLEVELAND. OHIO 


Established 1914 
PRY Art Metal Company, as presently incorporated, 
is the successor to the Art Metal Mfg. Co., founded 


in Cleveland, Ohio in 1914. 


manufactured by this company were various types of 


The original products 


ceiling and pendant hangers for enclosing glassware. 

The present company was formed in 1923 under the 
direction of George E. Glatthar who is president of 
the company today lwo of the earlier types of 
fixtures manufactured at this time were the “Super 
lite’—an early version of the direct and indirect 
lighting principle, and the “Tluminet,” an early ver 
sion of the adapter unit for home lighting applications 

In addition to the company’s regular line of fluores 
cent and incandescent types of fixtures for commercial 
and residential lighting, the company also manufac 
tures a line of ultraviolet equipment under the trade 
name, “Disinfectaire.” 


BUSSMANN MFG. CO. 
ST. LOUIS, MO. 


Established 1914 


HIS year, 1949, the Bussmann Mfg. Co., a divi 

sion of the MeGraw Electric Co., celebrates its 
thirty-fifth anniversary 

\s pioneers in the development of fuses, Bussmann 
packaged fuses 5-in-a-carton to eliminate shipping 
them in bulk—50 to a box, had directions printed on 
each carton of fuses to aid the buyer on how to use 


1 


them, and manutactured plug fuses with large cleat 


| 


windows to make it easy to see when the fuse 1s 


blown. Although these are but a few of the many 
unprovements developed by Bussmann, it shows the 
rapid progress the company has made with its many 
products. Today the company manufactures supet 
lag renewable fuses, fusetrons, one-time fuses, fustats, 
plug fuses, open fuses, and glass tube fuses 

Harry and A. B. Bussmann, founders of the com 
pany, are also the present officers of the Bussmann 
Mig. Co. as well as vice presidents of the McGraw 
Electric Co. 
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CABELL ELECTRIC COMPANY 
JACKSON, MISS. 


Established 1919 


RGANIZED as a wholesale electrical supply 


* house in 1919 under the name of Cabell-Irby Co., 


the Cabell [Electric Co. was the outgrowth of a retail 
electrical appliance store that also did electrical wiring 
contracting jobs. The company was organized as a 
corporation with TV. B. Cabell and Stuart C. Irby as 
the principal stockholders. Mr. Cabell was president 
and Mr. Irby, vice president 

In 1924 Mr. Irby sold his stock in the corporation 
and resigned as vice president. Shortly thereafter the 
company was renamed Cabell Eleetric Company. Un 
til about 1928 it operated solely as an electrical supply 
house, selling all types of house wiring, industrial and 
construction electrical materials \t that time the 
company was appomted a Philco distributor. In 1929 
it became a distributor for Bendix and in 1946 started 
handling the Armstrong line of linoleum, accessories 
and tile 

Recently the company added an addition to its 


warehouse which now provides about 42,000 square 


feet of space. The firm has also built an elaborate 
display room and a new city sales counter 

In 1935 T. B. Cabell passed away and his widow 
was. elected president of the corporation \ctive 
management of the concern today is carried on by the 
founder's sons. J. B. Cabell is executive vice president 
and general manager. |. F. Cabell is vice president 

(ther otficers include: W. M. Berry, treasurer and 
Mrs. O. M. Jones, secretary 


CITY ELECTRIC CO., INC. 
SYRACUSE, N. Y. 


Established 1919 

~ TARTING out as electrical contractors 30 years 
ago, Jacob S. Isaacs and Samuel Weinstein today 

are the chief executives of the City Electric Co., a 
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wholesaling firm serving central New York state. 

The company purchased its present building in 1944 
and has leased an additional 20,000 square feet of 
warehouse space during the last two years. 

\t present, City Electric Co. is directing much 
effort to expanding its major appliance division which 
was organized in 1944. 

Officers at City Electric Co. are: Jacob S. Isaacs, 
president and treasurer ; Samuel Weinstein, vice presi- 
dent and secretary; Leonard S. Isaacs, asst. treasurer. 


COLEMAN ELECTRIC CO., INC. 
ALLENTOWN, PENNSYLVANIA 


Established 1919 
R KGHT after the close of World War I Noah 


Coleman returned to Allentown and opened the 
electrical wholesaling business which he operates to 
day with the assistance of his son and daughter. 

tforts of the company have been confined within 
a radius of 25 miles from Allentown and most of the 
business is done with electrical contractors. The com 
pany has long specialized in lighting fixtures and wir 
ing supplies and includes an outstanding fixture 
display room in its headquarters. 


CRESCENT ELECTRIC SUPPLY CO. 
DUBUQUE, IOWA 


Established 1919 
ECAUSE he had a difficult time getting some 
simple merchandise for a local manufacturer 


during the first world war, Titus B. Schmid, then 


associated with the contracting firm of Schmid-Lowe 
electric Co., decided to open an electrical distributing 
frm in Dubuque, Iowa. The Crescent Electric Sup 
ply Co. opened its doors April 135, 1919 with a total 
force of four people, Mr. Schmid, Tom Kelley. a 
stenographer and a warehouseman. 

“At that time,” Mr. Schmid relates, “the general 
prediction was that such an institution could not sur- 
vive, for the town was too small, and very little of our 
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kind of merchandise was used in the surrounding rural 
area. At that time there were very large electrical 
supply houses operating out of Chicago and traveling 
as far west as Montana, and they scoffed at my 
attempt to compete from such a small town as 
Dubuque. 


“However, the use of electricity grew, and we grew 
with it. In 1923 we opened a house in Madison, 
Wise. and the following year we opened in Davenport, 
lowa. 

“In 1925 the General Electric Co recognized our 
growth and we became a General Electric independent 
distributor. 

surlington, Iowa, was our next stop in 1927 and 

in 1930 we took over the Valley Electric Co. of 
Quincy changing the name to our own. 

“In 1935 we again reduced the Dubuque area by 


opening a house in Waterloo and in 1937 added a 
house in Mason City. In 1940 we were able to induce 
General Electric Supply Corp. to sell us its location 


mm Sioux City, and in 1941 we entered Sioux Falls.” 


Decorah, Iowa was the most recent branch house 
opened by Crescent Electric Supply Co. 
Present officers of the company are: Titus B 


Schmid, president; W. R. Muehl, vice president 


\. Schmid, treasurer; | 


a 
(). Warren, general sales 
lhomas B. Schmid, sales 
manager, apphances; H. J. Harrel, sales manager, 
construction materials; Carl Christenson, sales 


manager and secretary: 


man 
ager, lighting and lighting products 


EFENGEE ELECTRICAL SUPPLY CO., INC. 
CHICAGO, ILL. 


Established 1919 
HIRT] Y Vears ot wil 


\ vholesaling electrical supplies 
in Chicago and the surrounding territory—that’s 
the record of the Efengee Electrical Supply Co., Inc 
The firm was founded in 1919 by Joseph Fink, 
Sidney Saldinger and Charles Gollay, 

Mr. Fink, now president of the company, recently 
announced that the company intends to purchase land 
and erect its own building with approximately 60,000 
square feet of floor space, within a few vears. 

Other officers today are: Saul |. Weinress, vice 
president and Morris Fink, secretary 


ELECTRIC MAINT. & ENG. WORKS, INC. 
WOONSOCKET, R. I. 


Established 1919 


hs INCENTRATING its sales efforts within a 15 
A mile radius of Woonsocket, R. [.. the Electric 
Maintenance & Engineering Works, Inc., enters 


g its 
30th vear with a greatly expanded wholesale depart 
ment 

\lbert J. Dauray, founder of the company is its 


John Villard, 
vice president; O. Beaudet, second vice president ; 
Ralph Beaudet, secretary 


president today. Other officers are: 
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ENGLEWOOD ELECTRICAL SUPPLY CO. 
CHICAGO, ILLINOIS 


Established 1919 
_ H_LEWOOD Electrical Supply Co. was founded 
4 


in 1919 when Arthur N. Anixter and the late 
\dolph Albiez purchased an electrical contracting 
business in Chicago 

Phe company which began as a small neighborhood 
wholesaler operating in a garage with a half-dozen 
employees, has since expanded to the point where it 
now occupies SOOO square feet of floor area in Chi 
ago and employs over 150 persons 

Branches are currently operated in Rockford, with 
28 employees and 30,000 square feet of floor space 
where the company occupied a new building in 1946, 
and in South Bend. 

Since the war, Englewood has accelerated its expan 
sion program, completing in 1947 a large fluorescent 
fixture warehouse adjacent to its Chicago headquat 
ters and adding in 1948 a second story addition to tts 
main warehouse facilities 

Phe latest expansion for Englewood Tlectrical Sup 
ply is its new Planned Lighting showroon Mhis 
was installed at a cost of S50.000 and for the purpose 
of enabling the electrical contractor, dealer and archi 
tect to observe, under ideal conditions, the most ettec 
tive utilization of modern Planned Lighting 

The company has increased its coverage from. the 
south side of Chicago to all of the metropolitan Cli 
cago area, northern” Illinois, southern Wisconsin, 
northern Indiana, and southern Michigan 

rhe present officers are Cieorge \lbiez, pre sident ; 
Arthur N. Anixter. treasurer: Ravmond ©’Leary, vice 
president; Henry Stanke, vice president; ldward 
\nixter, secretarv; and Harry Nichols, purchasing 


agent 


FLACK-PENNELL COMPANY 
SAGINAW, MICH. 


Established 1919 
\ is Flack-Pennell Co. was founded in 1919 by 
FE. B. Flack and C. A. Pennell to engage in whole 
saling mill and electrical supplies 
The company has always served the central Michi 
ean territory. Its officers today are: FEF. B. Flack, 
president; M. A. Russell, vice president and M. Solo 


ski, secretary-treasurer 


FRANKLIN ELECTRIC COMPANY 
ATLANTIC CITY, NEW JERSEY 


Established 1919 


ERVING this resort city of world-wide renown tor 
WY thirtv vears. Franklin Electric has grown from a 
one-man operation in a 20’ x 40’ store to an organiza 
tion of ten people and a building of 10,000 square feet 
\lso enlarged is the territory it covers which now in 
cludes all of southern New Jersey 

Elmer R. Lowenstein is president; Mrs. J. Davis, 
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treasurer, and Carl Reiter is secretary of the company 

Extensive alterations have been made in the ware 
house and offices and a new delivery truck has been 
placed in operation 


GREENVILLE TEXTILE SUPPLY CO. 
GREENVILLE, SOUTH CAROLINA 


Established 1919 


HIS organization was started in Greenville in 1919 

and one year later bought the mill supply business 
of Odell Hardware Co., Greensboro. North Carolina. 
and this was incorporated into the Odell Mill Supply 
Co. The two companies were merged and are now 
owned by the Mcleod Companies, In 

lerritory covered currently includes North Caro 
lina, South Carolina, Georgia, Alabama and part of 
Virginia. 

Expansion of the business has brought about many 
changes and under consideration at the present time is 
a new building and new warehouse equipment. Four 


new trucks have been recently added 


GROSSMAN ELECTRIC SUPPLY COMPANY 
WILMINGTON, DELAWARE 


Established 1919 


PON being discharged from the Army at the end 
of the first world war, Louis J]. Grossman of 
Philadelphia decided to establish a business in th 
industrial center of Wilmington, Delaware 
With very limited resources but plenty of courag: 
he established the Grossman Electric Co. in that city 
in 1919. 
When established the firm operated as an electrical 
contracting company but a year later it took on 
wholesaling operations and through the years has be, 


. - aa ] q . ° } bd 
come an exclusively wholesaling business 


INTERSTATE ELECTRIC CO. 
SHREVEPORT, LOUISIANA 


Established 1919 


E ALCTRICAL supplies, automotive equipment and 
accessories were the stock in trade of the Inte 
state Electric Company when it opened its doors for 
business late in 1919. At that time eight people were 
employed with one salesman on the road. 

In 1935 the company was purchased by the Querbes 
family with R. A. Querbes as president and Andrew 
Ouerbes, vice president. 

h the devel 


opment of the area served necessitated moving to 


Steady growth of the company along wit 


larger quarters and in 1937 new headquarters were 
obtained. In addition to the main warehouse in Shreve 
port two additional warehouses are now maintained 
in the city. Divisions have been established in Texat 


kana and at Fort Smith, Arkansas, to better serve the 
territory and a total of 125 persons are now employed 


Lighting fixtures, radios and traffic appliances have 
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heen added to the lines handled. (ther officers are 
C. C. Colquette, secretary and treasurer and R. M. 


Jemison, sales manager. 


LAPPIN ELECTRIC COMPANY 
MILWAUKEE, WISCONSIN 


Established 1919 
> 1919 it is reported that women were still bash 
ful 


about purchasing cosmetics from male sales 

clerks but David C. Lappin was not concerned about 
this because his new business was wholesaling elec 

Phroug e vears, Nii Iappin, president of the 

| long with Sam Robbins, vice president, 

worked hard to build a company that would some day 
offer great Opportunities to their growing families. 

ts three 


Today, Lappin Electric Co. is proud of 


1 
s | 
j 
I 


father and son combinations active in the business 
7 


Gerald D. Lappin, the founder’s son, is treasurer and 
veneral manager. Gerald Robbins, office manager and 
Robert Robbins, salesman, are the sons of the com 
pany’s vice president. [Edward T. Janecek, apphance 
sales manager, is the father of Vincent Janecek, a 
salesman for Lappin Electric Co 

Other members of the staff include: Sam Habush, 
manager of the lighting fixture dept. ; Fred Eisen, 
purchasing agent; Alois Casper, advertising manager 
(;. Hohmeyer, manager of the appliance, radio and 


general service department 


MIDWEST ELECTRIC CO. 
MINNEAPOLIS, MINNESOTA 


Established 1919 
had \BLISHED in 1919 by W. C. E. Carlson and 
4 Vern Kufus, this company distributes electrical 
supplies, lighting fixtures and appliances in Minne 
sota, North Dakota, South Dakota and western Wis 
consin. 
Headquarters are in a new building which was oc 
cupied in June, 1947. W. C. E. Carlson still serves 
s president and David A. Mandel, treasurer 


THE MONUMENTAL ELECTRICAL SUPPLY CO. 
BALTIMORE, MARYLAND 


Established 1919 
ALTIMORE, chief city of Maryland and a rank 
ing foreign trade port, is served by the Monu 
mental Electrical Supply Co. which also includes Dela 
ware and the eastern shore of Maryland in its cover- 
age, 

Facilities of the company have been extended to two 
buildings due to the increased volume of business and 
increasing effort is being concentrated on the electrical 
supply line handled by the company 

Mrs. Laurence E. McCalley is president ; H. O. Mc 
Calley, treasurer, and R. I.. McCalley, secretary and 
general manager. 
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O. K. ELECTRIC SUPPLY COMPANY, INC. 
PERTH AMBOY. N. J. 


Established 1919 


PECIALIZING in supplying electrical equipment 

and engineering advice to the many industrial con 
cerns in its area was the aim of the O. K. Electric Co 
30 vears ago and remains its purpose today. 

Started by two men, William FE. Olsen and Sol 
Kaufman, the company is today more or less a “*fam- 
ily’ affair. Sol Kaufman is president and treasurer 
leo Kaufman is vice president and Harry Kaufman 
is secretary. Also with the firm are Abe Kaufman, 
lester Kaufman and Il.lovd S. Winik, sales manager 

Purchased during the depression, the firm’s quar 
ters, a 50x100 foot two-story brick building, are today 
a landmark in the city of Perth Amboy. 


PARR ELECTRIC CO., INC. 
NEWARK, NEW JERSEY 


Established 1919 


ESIGNING as general sales manager of the Hart 

& Hegeman Mfg. Co., C. McKew Parr in 1919 
organized the Parr Electric Co. and established an 
office and warehouse at 77 Warren St., New York, to 
engage in the electrical jobbing business 

In selecting New York as the place in which to estab 
lish his business, Mr. Parr was influenced by the great 
number of industrial plants, ship building vards, and 
other large users of electrical supplies in and about the 
city. The firm has always specialized in industrials 
and built up such a large business in its early years 
that branches were opened in Newark and Brooklyn 

Later the company decided that its particular type 
of operation could best be carried on from a single 
house. 

The company started an export subsidiary and acted 
as export managers for twenty-four independent elec 
trical manufacturers and sold in all parts of the world 
It withdrew from the export field as a result of the 
late war. 

It also opened a separate department as the Parr 
Marine Supply Service and did a large marine busi- 
ness until the war forced it to retire from this opera 
tion. 

\ few years ago the Parr Electric Co. decided that 
the law of diminishing returns applies to the electrical 
supply business when it is expanded bevond a certain 
point, and therefore, it has intentionally reduced the 
scope of its operations and has restricted its volume in 
recent years. 

The company always did considerable advertising 
and published a fine house organ until forced to dis 
continue it by the paper shortage. 

C. McKew Parr, founder of the company, was asso 
ciated with the Baltimore Electric Light & Power Co., 
the Electrical Material Co. of Baltimore, Cataract 
Electric Supply Co. of Buffalo and the Hart & Hege 
man Mfg. Co., before starting his own business. 
(,eorge M. Parr, 


president, and Charles McKew Parr. secretary. 


Officers at Parr Electric Co. are: 
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PHILADELPHIA WHOLESALE DISTRIBUTORS 
PHILADELPHIA, PENNSYLVANIA 


Established 1919 


HIE motor car industry was just starting to surge 

upward when this company was formed by D. D. 
Weiss to distribute automotive accessories and equip 
ment in the Philadelphia area. 

Electrical appliances and tovs were added to the 
lines already handled and a branch was opened in 
\llentown in 1932. In 1948 the company moved into 
its new building which has 52,000 square feet of floor 
space. Here are centralized all operations of the com 
pany and in addition it contains an air-conditioned 
auditorium for dealer meetings. 

Thirty-two salesmen represent the company in the 
territory currently. D. D. Weiss, the founder, is prest 
dent; J. D. Weiss, vice president, and W. D. Harris, 
treasurer. 


THE H. POLL ELECTRIC CO. 
TOLEDO, OHIO 


Established 1919 


N ONE respect, the year 1919 was a sinister one, 

for it saw the organizing in Russia of the Com 
munist International or Comintern. But in another 
respect, 1919 was bright for it witnessed the adding 
of new vigour to the American free enterprise system: 
It was the year that The H. Poll Electric Co. was 
founded in Toledo, Ohio by Henry Poll, A. M. Henry, 
C. Steele, and H. Long 

At first. this electrical wholesaling firm covered the 
city of Toledo and surrounding territory. Today, 
The H. Poll Electric Co. operates in Toledo, north 
western Ohio and southern Michigan. In_ recent 
vears, the company has carried out an improvement 
program which included: The acquisition of a new 
building; the setting up of a lighting department ; and 
the purchasing of new warehouse and lighting equip 
ment, office machines, and a delivery truck 

One of the founders of the firm, Henry Poll, is 
today its president and treasurer. A. L. 
vice president, and R. M. Poll, secretary. 


Henry is 


J. P. SIMONS & CO. 
CHICAGO, ILL. 


Established 1919 

} MR 30 vears—from its inception to its present 
mature age—]. P. Simons & Co. has been engaged 

Founded in 

1919 by J. P. Simons, its present owner, this firm has 


in the distribution of electrical supplies 


consistently geared its operations to the industrial re 
quirements of the highlv-industrialized Chicago area 

The companys engineering sales and information 
service has been broadened by Walter F. Simons, Pur 
due University engineering graduate, who recently 
joined the firm. Modernized office and equipment, and 
enlarged space in present building represent two of 
|. P. Simons & Co.’s recent improvements 
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SOUTH BEND ELECTRIC CO., INC. 
SOUTH BEND, IND. 


Established 1919 
vs Web \RTERED to operate as an electrical whole 


A saler and never deviated from this line’ 1s the 


wav Walliam M. Lininger describes 
rects, the Soutl Bend Lleetrie Co fF . Which has 
arrived at its 30th vear in busine 

lounded by. thr ate lranl Shumaker in) Sout! 
Rend, Ind., the South Bend Electric Co rw employs 
52 persons and reportedly does an annual business 1n 
excess of $3,000,000 lodav it operates in a 60-mile 
radius of South Bend: in the beginning, it covered only 
the cities of South Bend and Mishawaka 

lo show for the approximately $60,000 spent on re 


1 ‘ 


cent improvements, this full-line electrical wholesaling 


firm has a new office and warehouse, with new light 
ing throughout: a new service center across the street 
from) its 1 LOTTE ind four new delive t KS 

Lhe othes of the Sout Bend Electric | ire as 
follows Mr. Laininger, president; | | Kilander, 


ident: M. J. Dring, vice president: and J, R 


treasure 


SOUTHERN SUPPLY COMPANY 
JACKSON, TENN. 


Established 1919 


ACKSON, the county seat for Madison County, 
» Tennessee, has changed considerably since that 


dav 30 vears ago when it welcomed to its business dis 


trict a new firm named the Southern Supply Co. The 
company which started out distributing industrial sup 


plies has grown along with the city and today whole 


, . | 3 Pe ~wWHI 
sales electrical goods, plumbing and heating supplies as 


well as industrial equipment Mack Morris, ¢ \I 


Morris, C. D. Lacy and D. A. MeCutcheon were the 
founders of the business Mack Morris and ID. A 
McCutcheon are still active in the company as presi 


dent and vice president-general manager. respectivels 


(. R. Womack is secretary-treasuret 


loday the Southern Supply Co. has a new offices 


, ; ; 
nulding and showrooms and has installed new. sto« 


] 
Control procedure S 


Planned for the near future is a 
specialty department 


1 


Southern Sup] lv Co. has been serving its four stat 


territory including western Tennessee, western Ken 


P 1 ‘ ‘ i 1 . 
ucky, northwest Alabama and northern Mississippi 


steadily throughout its 30 vears 


STANDARD ELECTRIC SUPPLY CO. 
MILWAUKEE, WISCONSIN 


Established 1919 


k* IRMERTLY known as the Standard Light Co., this 


organization originally specialized in the manufa 


ture and sale of residential lighting fixtures up to 


I 
| »¢ 1 ] ] ‘ ‘ 
LYZ3 Karly in that vear the company curtailed thi 
manutacture of fixtures and expanded into the field « 
, . 


electrical construction and became distributors for ele 


trical supply lines 
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In 1926 the manufacture of fixtures was practically 
liscontinued and the entire operation of the business 
vas transferred to the distribution of electrical sup- 
plies. construction materials and lighting fixtures. To 
this was subsequently added a complete line of trafhe 
ppliances 

lhe company presently occupies a building of 30,000 
square feet and tentative plans are under way for ex- 
pansion through the construction of an addition of 
approximately 20,000 square feet. The territory cov- 
ered currently includes the state of Wisconsin and the 
Michigan peninsula. 

Present officers are Morris Stern, David Siegel, 
Russell Beckerman and Leonard H. Siegel. 


TRI STATE ELECTRIC COMPANY 
SIOUX FALLS, S.D. 


Established 1919 


HIRTY years of wholesaling electrical supplies 
and appliances in a territory that includes all of 
South Dakota, six counties in northwestern Iowa and 
six counties in southwestern Minnesota is the record 
being celebrated by Tri State Electric Company this 
vear. 
Started by (;. H. Denton, N. ¢ 


S. Graham, the firm has taken in its stride such 


Draper and Allan 


things as grasshoppers, droughts, dust storms and 
other periods of hard times, and still goes along as 
strong as evel 

Tri State Electric Company’s officers today include : 
\Han S. Graham, president; Gifford Benson, vice 
e sales: Mrs. M. E 


\chatz, asst 


president and manager of appliat 
Markham, secretary-treasurer; R. | 
reas.; Irene H. Sabers, asst. secretary; James H 


Gibbs, director and manager of sales of wiring sup 


UNITED ELECTRIC SUPPLY CO. 
SALT LAKE CITY, UTAH 


Established 1919 

Pp* MHITBITION which some termed “The Noble 
I xperiment”—was adopted as the 18th Amend 

ment to the Constitution in 1919. This experiment 

was to fail. But another effort which had its be 

1 


i¢ 


einnings in 1919 struck roots and grew over t 
following 30-vear period. That was the United Ele 


tric Supply Co. of Salt Lake City, Utah 

Founded by Samuel Beck and Samuel Rosenfield, 
this electrical wholesaling firm first covered Salt Lake 
Citv and vicinity only 


since been expanded to include all of Utah, southern 


lhe territory coverage has 
and eastern Idaho, western Wyoming and eastern 
Nevada 

Since the war, the United Electric Supply Co., now 
perated by partners Charles Critchley and Stanley 
Y. Lakin, has concentrated on lighting and—to further 
this effort—has recently added a specialty lighting 


lepartment. Wiring supplies and electrical equipment 


ELECTRICAL WHOLESALING—April, 1949 














of all types are carried: but the firm has not re manutacture until today transformers in sizes up to 
) 


entered the major appliance field post-war. 10.000 KVA and voltage ratings up to 72 KV are 
Included among the United Electric Supply Co.'s included 

recent improvements was the purchasing of new ma Present officers are: W. VF. Parker, president ; 

terials handling equipment, including a hydraulic ele Ithel Parker, vice president; and Marabelle Sutton, 

vator, and the installing of continuous row fluorescent secretary and treasuret 


fixtures in the othce 


UNION INSULATING CO., INC. 
PARKERSBURG, W. VA. 


Manufacturers 30 Years Established 1919 
Hie founder of the Union Insulating Company, 


1e )- ). rk _ "15 0 . oft + > ear D10 eTSs 

THE STANDARD TRANSFORMER co. : the =_ | H | arKer, Wa ne I the Cal ly } a 
WARREN, OHIO of the electrical industry, I le was one of the nt st 
eae to be honored by the National Electrical Manufac 
Established 1919 : * ; 


turers Assn. in recognition of 50 vears of asscctation 

HE Standard Transformer Company was incor with the industry 

porated under the laws of the State of Ohio in J. H. Parker and his son, W. M. Parker, who ts 
July 1919; its executive offices and works being located now president of the company, formed the Union In 
in Warren. The company was originally started for sulating Co. in 1919. A third member of the family, 
the purpose of building transformers for signal, igni W. M. Parker, Jr.. treasurer, joined his father and 
tion, radio and sign service erandfather in 1940 

In July 1928 the Packard Electric Co. discontinued In its early vears the company manufactured elec 
the manufacture of transformers. At this time W. F. trical devices molded from mica shellac composition 
Parker, then manager of this division of Packard \s Bakelite became more widely accepted, it has almost 
Iklectric, joined the Standard Transformer Co. and replaced the older compound as an insulator in the 
expanded its line of manufacture to include all of the company's products 
various types of transformers previously made by Poday the company manutactures plastic weathet 
Packard. proot sockets, pintype sockets, and plastic outlet boxes 

Standard Transformer has enlarged its scope of and covers 


— YEAR ANNIVERSARIES 


of Manufacturers and Wholesalers 
in the Electrical Field 








] 


, Migs i in addition, a | sized branch in Jersey City, New 





! may , i Jersey, to better service its many customers in this 
‘ ¥ CLS area. Founders of the company were Walter Giuerber, 
Iemile ( uny and Joseph \. Cella who today serve re 
CUNY AND GUERBER, INC. spectively as president, vice president and secretary 
NEW YORK CITY, NEW YORK setataniii 
Established 1924 lerritory covered by the company includes the 
S' AR TING out in 1924 with one place of business Metropolitan New York City area and Jersey City and 
in New York City this organization now operates, its immediate vicinity 
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ELECTRICAL SUPPLY CORP. 
DALLAS, TEXAS 


Established 1924 


— jn [| SAM’S) Budget Program Sets At 
example For Busin att , | 
lin 1924 


as a newspaper head 
e in 1924, the vear in whicl The Beckett Electri 

CoO now named the Electr i Supply Corp Was 

founded by Thomas G. Beckett in Dallas, Texas. Go 


1 


ernment fiseal policies apparently changed during th 


enstung vears, but this electrical wholesaling firn 
managed to survive all the hazards and this veat 
celebrating its 25 ul ( 

Phe capital ton olf the Beckett Itlectric Co. wa 


acquired in 1943 by Gillen ( 
president, who was the Southwest district manage 
for the General Electric Supply Corp. Since that tim« 
the business has been ex] 
of some 300 electrical manufacturers—-with 
operati o tl roughout the entire Nort] lexas area 

In \ugust LO48, the firn changed its name from The 


Beckett lleetry Co to thre lclectrical Supply ( ort 


ELLIOTT-SCHMIDT ELECTRIC SUPPLY CO. 
DENVER, COLO. 


Established 1924 
THEN Kyron B. Schmidt and Roy W.. Elliott 


‘stablished the Elhott-S iit Electric Supy 
Co. in 1924 at Denver, Colo., the crossword puzzk 
craze had just begun. From the beginning, the public 
found these word games perplexing, but no guess 
work was needed for the initial electrical wholesaling 
operations of this firn Both founders were experi 
enced at the business: Mr. Schmidt as a wiring su 
plies man and Mr. Elliott as a lighting fixture man 
In 1944 three men associated with the compan 


the interests of Mr. Schmidt, Mr. Elhott 


hought out 
| 


owned and managed the [lliott-Schmidt Electric Suy 


ply Co. Thev are: \W. L.. Doss, president: Warren | 
\letzger. Vice president: and IR | Calloway. SEC TE 
tary and treasurer, who has been with tl 


1932 


THE GREENFIELD ELECTRIC CO., INC. 
BALTIMORE, MARYLAND 


Established 1924 
HIS ear the Greenfield ectric Company cele 
- | 
where the company was established in 1924 
The area it serves has been extended and today 
covers the Port of Baltimore and a 150-m1 
Carrving a full-line of electrical supplies and equi 
ment the company 1s headed by S. Greenfield who als« 
acts as treasurer and mat ager witli H. } 


vice president and secretary 
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having died in 1938. Since that time these men have 


rates its silver anniversary at the same location 


KINGSPORT ELECTRIC CO., INC. 
KINGSPORT, TENNESSEE 


Established 1924 


\ OTOR rewinding occupied the efforts of the 
4 Dp ( 


Kingsport lectric Co.. when it was opened in 


1924 by S. K. Lindsay and Rogan Showalter. Soon 


2 ¢ 1 | 
after. however, the company turned to the wholesal 


ing of electrical supplies in the city of Kingsport witl 


particular attention on industrial electrical supplies so 
hat now the entire sales volume is made up of indus 
trial and contractor business 

J. Bb. Carson is president; C. P. Edwards, Jr., vice 


president, and A. ID Brockman, secretary and 


WHOLESALE RADIO & ELECTRIC SUPPLY CO. 
SAN FRANCISCO, CALIF. 


Established 1924 
1 we ENTY-FIVE years of steady progress and ex 
PalislOon Is being celebrated by the W holesale Radio 


& [lectric Supply Co. this year 


| \aron J. Rapoport, 
resident and general manager started the company in 


1924 in a small space that he rented. At first, M1 


’ ; ] - ; 
Rapoport was the entire organization and sold radi 
itte CS and irts 
, 1 
iF 193 Sales Mat Ur” 11 \ | Cle h One | the 
1 , 
m and started opening up the outside territory. hh 
1932 [Lon S Rief OW ele Is1On specta st tor the co 
] 11\ Ta lie e firms rst city saiesman 
] ¢ +] +] +] ] lt } 
It was about this time it the company added table 
ances and Wi C evices ts lr L¢ compre 
eCNSIVEe STOCKS ot Teen \ 1 electrical equ nent 


25 Years 


Manufacturers 





BURNDY ENGINEERING CO., INC. 
NEW YORK, N. Y. 


Established 1924 


D URING the expansion period of the electric power 
industry in the early 1920's, it became evident t 


Bern Dibner that mechanical connectors for electrical 
circuits were required on the ever-increasing size « 
electrical conductors. In 1924 Mr. Dibner joins 
Philip Fried and Marvin [Lee and formed the Burndy 
engineering Co., Ine 

The company started manufacturing electrical cot 
nectors in New York City, its present location, and 
now operates four plants—- three in the United States 
and one in Canada 

With the exception of Mr. Fried, the founders art 
resently active with the company. Mr. Dibner becant 
pres! lent ol thre orporation vhen Nii Fried died "y 


1947 and is president todav. Marvin [Lee 1s executiv 


vice president | | | \\ hitesell 1s vice president 


if sales. 


ELECTRICAL WHOLESALING 





April, 1949 








—<— 








19 











LIBERTY BELL MFG. CO. 
MINERVA, OHIO 


Established 1924 


N THE silver anniversary of the Liberty Bell 
Mie. Co. 


company twenty-five vears ago are operating it today. 


the same officers who organized the 


Starting with a production of 400 door bells per day, 


the company increased this amount in 1928 to 3,000 





t ANNIV! 





1 
} 


door bells per day. At this time bell transformers and 
signalling bells were added and in 1934 Liberty Bell 


ottered its first door bell chime. Since that time the 


company has manufactured all types of chimes and 
signalling devices and has maintained the policy of 
selling its products to wholesalers only. 

he officers include C. KE. Heffelman, president 


and general manager; FF. Rk. Reisen, vice president ; 








RIES 
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AMERICAN ELECTRIC SUPPLY CO. 
BOSTON, MASS. 


Established 1929 
— ABLISHED twenty vears ago by D. A. Didof 


sky, William, Edward and L. H. Schlosberg, the 

story of the American Electric Supply Co., has been 
one of constant growth and development. 

Starting in 1929 the company occupied 2,500 square 


feet of space 1n the outskirts of Boston where it carried 


] 


the usual line of electrical supplies and equipment. 


With the adoption of the policy to specialize in a com 
plete line of large sizes and voltages of all types of 
cables the company subsequently moved into larger 
quarters in the city and today occupies 40,000 square 
feet on two floors 

William Schlosberg 1S president : LH 


treasurer and MM. | 


Schlosberg, 
Schlosberg, clerk of the company 
t the present time \rea covered comprises New 


Kk ngland, Atlantic Coast and Central States 


ATLANTIC ELECTRICAL SUPPLY CO. 
RICHMOND, VIRGINIA 


Established 1929 
PENING in September 
stock market crash that 
ot the thirties, the Atlantic Electrical Supply Co., was 
uot deterred from forging ahead to its present posi- 


1929, a month before the 


heralded the depression 
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1 = 
wholesaling in 


lirst headquarters of the company were in a small 


1 


residence-like building with a 20-foot frontage, but 


with aggressive selling and in spite of hard times, 


resident I, R. Levet. Vice 


and Secretar 


President Max Lehman 


Treasurer J]. E. Lehman. were forced 
5 | 


] E 1 
htOOk TOr lars 


rer quarters one year later. 
hey moved into a small section of the present site 
of the business and with expansion of the company 


than 18,000 


took over the entire building with be 
square feet of floor area 
Efforts have been entirely confined to the wholesal- 
ing of electrical supplies with the accent on lighting 
and the company today boasts an outstanding show- 
lhe company 


North Caro 


room for hehting fixtures of all tvpes 


~ io 


covers Virginia and the eastern part of 
lina 


ELECTRIC SUPPLY COMPANY 
ASHEVILLE, N. C. 


Established 1929 


bios Piedmont section of North and South Caro- 
# linas in the shadow of the Blue Ridge mountains 
a | 


iat’s where the Electric Supply Co. has served its 


customers well since 1929 


\lthough his or 


anniversary, owner 


ganization is celebrating its 20th 
William Farr is celebrating his 
- electrical wholesaling field. Mr. 
(;eneral Electric 


fortv-first vear in the ele 
l'arr was honored last vear by the 
Lamp Dept. for his 40th vear as a distributor of its 
lamps 





JEWEL ELECTRIC SUPPLY CO. 
JERSEY CITY, NEW JERSEY 


tstablished 1929 


}" YUN DED in 1929 by Julius Goldman to wholesale 
lete 7 


a comp line of wiring devices, lighting fixtures 
apphances, ete., in Jersey City, this organization has 
grown and expanded the area it serves to the entire 


southern territory 


\n additional store al a Warehouse space | ave been 


recently added \ly (soldman 


uC! and Rose (soldman is secretat 


KOEHLER ELECTRICAL SUPPLY CO., INC. 
NEW YORK CITY, NEW YORK 


Established 1929 


dentable LAN, New York State and New Jer 


ire the scene of operations for the Koehle: 


| 


1 


I‘lectrical Supply ¢ 
lohn | Koehlet Is resident. treasurer and pul 
chasing agent: If, M. Koehler. vice president: S. Katz 


secretary : and Samuel Katz, general manage 


THE LOEB ELECTRIC CO. 
COLUMBUS, OHIO 


Established 1929 


_— vear 1929 was a terrible vear to start a new 
business but fortunately Arthur F. Loeb. Sr.. had 
the courage, vision and most important, experience to 
start his wholesaling tirm and promote its healt] 


growth throughout those lean vears that follow: 
The new eoncern actually succeeded 

that Mr. Loeb had started in 1914 
Under the direction of the founder’s son. Arthur 

I. Loeb, Jr., the company, today, serves 33 counties 


in central Ohio and has plans for expanding its covet 


~ 


1 


ave to new areas Loeb electric oO 2 so has a new 
hghting display room in its plan book for the neat 


future 


LOVETT & THARPE HARDWARE CO. 
DUBLIN, GA. 


Established 1929 


HOUGH many an established firm was starting t 


skid toward bankruptcy in 1929, the Lovett & 
Tharpe Hardware Co., which was founded in that 


vear, must have been a “blue chip” from the beginning 


} t l 


because it survived the depression and has now reached 
its second decade in business 
Started by Hl. ( Vharpe and W. EH. Lovett 


I 
Dublin, Ga., this firm has handled hardware. plumbin 


null and building supplies as well as electrical supplies 


and appliances. Today the concern operates throughout 


Georgia ; at first it covered only eight counties 
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Phe Lovett & Tharpe Hardware Co. operates its 
own delivery service in a radius of 150 miles, and 
to further 


facilitate this service. ()ther recent improvements 


recently acquired a 25-ton capacity trailer 
include the acquisition of several warehouses and new 
office lighting equipment and business machines. 

W. H. Lovett is president and A. G. Murray ts 
vice president The general manager and treasure 


is H. C, Tharpe 





el 


SERVICE ELECTRIC SUPPLY CO., INC. 
FITCHBURG, MASSACHUSETTS 


Established 1929 


HE history of Service Electric has been one ot 
progress and growth since its founding in 1929 b 
(seorge R. Bussiere and I. B Bussiere 


1 
+} 


It was only ten vears later that Is company, ser\ 


inv central and northern Massachusetts, Vermont an 
New Hampshire, erected its own building near_ the 


P 1,} ++ 
center of Fitchburg with ay 


proximately 40,000 square 





feet of floor area 


fo the many lines now carried has been added 
new appliance and radio division for which the con 
panv has purchased a separate warehouse \lso t 


company has set up a complete new direct mail de 


partment to maintain a more frequent contact with its 
many customers, including all the mechanical equip 
ment to do the necessary work involved in this opera 
tion 

George R. Bussiere is president; I. B. Bussiere 


reasurer: and Irvin E. Erb, clerk 


UNIVERSAL ELECTRIC CO., INC. 
MUNCIE, INDIANA 


Established 1929 


HOt (;H1 comparatively Voung as al electri 


wholesaling firm, the 20-vear-old Universal FEle« 
ric Co., Inc. has the wisdom born of long experience 


vhen it comes to ways of speeding ts distributior 


efforts Sample: Phat company recently installed 


teletype service between its four houses 

founded at Muncie, Ind. in 1929 by Clitf Buen 
nagel, Luke Bracken and louts Ehrlich, the Universal 
Electric Co. was first engaged in the electric motor 


repair business. In 1935 the firm was incorporated 


1 1 1 1 
ind a vear later it began to handle electrical suppiies 


| Xpalision has kevnoted the erowt!l of the | niversal 


l-lectri (0 \ chrono] 1O>h oft that Srim's 


eXpansiol 


vould read as follows 


\larion, Ind., 1945 added 


1 , ; : 
( | 
| \A() opened a repair shop it 


electrical supplies 


1942—opened a repair shop in Anderson, Ind 
1946 added electrical supplies 1947 opened al 
electrical supply store at Richmond, Ind 

Poday he Universal Electric Co.’ 17 ¢ love 
are headed by Chiff Buennagel, president and _ tre: 
surer: E. J]. Moomaw, vice president; and Robert 


Bull ck, secretarv 
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By Alfred Byers, 


National Electrical Wholesalers 


ews Notes from N.EW.A. 


Secretary 


{ssociation 





AREA MEETING IN TAMPA 

The N.E.W.A 
Florida area held a very interesting 
at the 
last month. It 
1048-49 winter 


meetings 


members in. the 


lampa Terrace early 
last in the 


meeting 
Was the 


season series Of area 





Managing Director Pyle and vout 


reporter were present representing 


the I:xecutive Staff from headquat 


members attended from 


ters) and 


roughout the 


arious locations — tl 


\Mlembers were intormed about thi 
ictivities of a number ot 


ciation s committees which had held 
eetines so far this vear and the dis 
USSION Pel od was a very act e one 
\t the close ot the meetu thre men) 

| ; ; 
ers ¢ presse hewselves * Wine 
een) well repaid for the tin spent 


ind the distances traveled to be pres 
ent and to have had the opportunity 


to discuss the mayor activities of the 


\ssociation so thoroughly as they 
| 


lirectly atfect the 


qastripution of 


1 1 
ectrica SUpPplTes tlie appliances 


PLANNING COMMITTEE MEETING 


earlier this month, the first meet 


ng ol the Plan ne Committee was 
eld sinee the Commniitte ( lracte 
nd Indus Relat ‘ com 
ned wit itasa Sub-' tle 
fhis meetin nile thre hair 
aliship of ble ert VN es. 4 xplore (| 
considerable length the 


re, 1 

vith the Planning Committe 
1 1 4] 1. 
Che proposals of e new Plan 


ning Committee will be a presenta- 


major importance at the an 


nual convention at Cincimnati next 


month 





\t this meeting of the Committee 
its participation in the Convention 


program was completed and arrange 


ments made for the effective em 
phasis of the suggested program for 
the benefit of the entire membership 
Upon presentation to the Conven 
tion, the proposals of the Planning 
Committee will undoubtedly be re 
ognized by the membership as a con 
tribution can 
deal to the 


advancement. of 


which mean a very 


] 


oreat maintenance and 


the services of the 


wholesaler and distributor in the 


electrical industry 


WE HEAR AGAIN FROM HARRY RILEY 
OF SHEFFIELD, ENGLAND 

Our mail last month contained a 
pleasant surprise in the form of a 
letter from Harry John 
Riley & Son, Ltd., Sheffield, [eng 


land. recall 


Riley of 


from re 


ports in these columns last year, that 


Readers will 
Mr. Riley, while president of the 
Ilectrical Wholesalers Federation of 
England, made a rather extensive 
tour in our country last summer. 
Phe 4 this most 
communication from M1 


which was 1n his minmutable and very 


pul pose 


recent 


Riley, 


diverting style, was to send us a copy 
of the report, just published, coves 
u \merican visit 

Mr. 


work of a 


reflects thi 
W hile 


traveling on this trip he saw many 


Riley’s report 


Mastel 


Tre porte 


1 as bie d ' : 
wholesalers’ establishments and in 


terviewed many industry leaders 
His report of those visits and con 
versations would indicate that at the 


| isit Mr. 


end of certainly 
knew a great deal about the electrical 


his Riley 
wholesaling and apphance distribut 
ing business 1n our country 
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his report, Mr 
Riley’s opinion of the methods and 


According to 
abilities of electrical wholesalers in 
\merica is a good one, By compart 
son with the industry's counterpart 


in. England, N.E.W.A. the 


electrical wholesaling industry gen 


and 


erally in the United States are per 
forming very creditably 

\ssociation headquarters was par 
ticularly gratified to comply with 
Mr. Riley's request for a copy of the 
now famous “Manual” published by 
NLELW.LALSs Warehousing Commit 


tee, from which Mr. Riley indicated 


} 


he beheved consid rable help could 


he derived 


CONVENTION PREPARATIONS 

By this time, of course, the Forty 
first Annual Convention of N.b 
WA , to be held at the Netherland 
laza, Ohio, May 2-6, 
1949, is practically at Phe 
program has been completed and the 


Cincinnati, 
hand. 
hotel reservations for members and 
euests are running extremely high, 
as has been expected. 

\Mlembers of the \ssociation are 
showing considerable interest in the 
to be held on May A 


()n those dates the chart 


ae 
Panel sessions 
3,5 and 6 


men of the various committees of 


the \ssociation will serve as Panel 


members and a number of interest 


ing subjects will be included in then 


statements to the (Convention. 
(Changes in the conditions of the in 
dustry during the last several 


months, coupled with the importance 


Ol these subjects in vIeW of these 
changed conditions, are fully ex- 
pected to provoke active and con 


structive general Convention discus 
sion. 


lhe expectation is that the large 
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CAPPED ELBOW 


TYPE 19-50 


GEDNEY 
FITTINGS... FIT 
~~ 
IN MORE WAYS 
THAN ONE 


GEDNEY ELECTRIC co. 


GENERAL OFFICES: RKO BLDG., RADIO CITY, NEW YORK 20, N. Y, 
©) FOUNDRY, FACTORY AND SHIPPING POINT: TERRYVILLE, CONN. 


e Made of TOUGH 


ENTRANCE CAPS 


Type 17-50 








ENDURING 


MALLEABLE IRON 








A COMPLETE LINE OF FITTINGS FOR RIGID CONDUIT, 


EMT ARMORED CABLE AND NON-METALLIC CABLE 
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attendance at each of these Par 


sessions will promote the quality 
discussion and enable everyone pt 
ent to benefit from the fund of 


formation which the discussions \\ 


HOW YOU CAN SELL 
MORE TIME SWITCHES 

\ number of practical suggesti 
are offered to N.E.W-.A. memb« 
in the Supply Sales Booster on “A 
tomatic Time Switch Control,” pt 
lished last month. Once more 
ales Booster supplies. N.fe.\W 
members and then salesmen w 
valuable ideas for selling a very 
portant item of the industry. 

[his particular issue was prepat 
i Cooperation with the Time Swit 
Section of the National electri 
Manufacturers .\ssociation. In { 
e suggestion to publish it or 
nated in that NEMA) Section 
cause of the outstanding aid whi 
in their opimion, was given to who! 
salers’ salesmen in_ the selling 
motor control equipment throu 
means of the Booster on that su 
ject published in January of | 
veal So iunpressed is the 71 
Switch Section of NEMA with t 
value of this latest Sales Boost 
that they have placed a very subst: 
tial order for extra copies for the 


own distribution 





My 
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‘ 
( i as 
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t 
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SECRETARY of the Central Wiscon- 
sin Adequate Wiring Bureau, M. R. 
Norton, staged a presentation showing 
old-fashioned wiring and its effect on 
lighting and appliance operation. 


icity department; R. P. [lill, sales 
motion manager of the \rkansas 
Power & Light Co.; | | Wee supe! 


intendent of residential sales for the Wis 
nsin | lectric Power Co ind R \ 
Wilson, manager of commercial service 


Kentucky Utilities Co., In 


Employee Educational Program Urged 
R. E. Carland, sales promotion mana 
ger of the United States Rubber Co.'s 
re and cable department and chairman 
fa N.E.M.A. adequate wiring subcom 
mittee, described the National Electrical 
Manufacturers Association’ new em 
yee educational program on adequate 
wiring, recently launched by member com 


panies. He urged league and utility rep 


resentatives to organize similar programs 
their own organizations 
Certification Was Our Answer” was 
title of the address made by R. H 
ld, business manager for the Florida 


ver Corp He described the organiza- 
and launching of an adequate wiring 
ertification program which, in two years 
time, has made rapid gains. Started 
territory which had never befor 


ted certified wiring, this program has 


i 
n responsible for the wiring of 500 
mes to national standards, plus 1,000 


re which just missed certifications by 


utlet or twe All 1,500 homes, he 
essed, Col tained all electri kiteher S 
many more circuits and outlets than 
have been installed in the ibsenc: 
certification progran 
ollowing Mr. Giedd’s presentation, the 
Terees eard a panel discussion on the 
neg : cH |e ees | ici¢ i 1 
promoti Methods « i i 
ed the tram | ne | id 
Ss to se Wiring mode Za 1 Manwe 
t ind ¢ cost estimat e tral 
of residential sales personnel located 
ra 3,600 square mile area, by means of 
rrespondence courss ind the-job 
ining of adequate wiring bureau per 
nel to sell the certification idea to 
lders, electrical contractors and others 
‘articipants in this panel discussion in 


led Moderator J. R. Waters, residen- 


promotion manager tor the Monon- 












have a cigar partner - 


AND MEET 
THE NEW “JUNIOR” 
OF OUR FAMILY: 





u niitey, 


He’s a chip off the old block, all right...the same “radiant glow” appearance 
and fine precision-planned lighting performance that’s already made the 
original Guthlite* so successful. In fact, “JR.” is the livin’ image of his daddy 


except that he sports a “junior” price tag and has no “Jacknife” Hinge. 


Instead, you merely release two little hooks on either side and the louver 


assembly swings down for easy relamping and cleaning. 


Guthlite* JR. comes in both 2-40W and 2-85W sizes. For complete details, 
request our new Pocket Catalog 46A-G, Where you need a proved performer 


at a popular price, you can really cash in on this husky, handsome youngster 


... take it from 





*® 720 
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YOUR TEAMMATE 


IN precivion plowed LIGHTING 


IGHTING 


THE EDWIN F. GUTH COMPANY / ST.LOUIS 3, MISSOURI 
pA aders iu Lig tira hrece 1Qo2 
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ELECTRICAL CONNECTORS 





Hose ate the pois 
THAT HAVE MADE IT te ELECTRICAL CONNECTOR 


¢ Moisture-proof, e Easy Assembly and 
Pressure-tight Disassembly 

¢ Radio Quiet e Fewer Parts than any 

¢ Single-piece Inserts other Connector 

¢ Vibration-proof e Contacts filled with high- 

¢ Light Weight grade solder to insure 

e High Arc Resistance top performance. 


Plus This me Wait Gdvanane — 
PRACTICALLY NO VOLTAGE DROP! 


Contacts that carry maximum currents with a mini- 
mum voltage drop are only part of the many new 
advantages you get with Bendix-Scintilla* Electrical 
Connectors. The use of “Scinflex” dielectric material, 
an exclusive new Bendix-Scintilla development of 
outstanding stability, increases resistance to flash- 
over and creepage. In temperature extremes, from 

67° F. to +300° F., performance is remarkable. 
Dielectric strength is never 
less than 300 volts per mil. 
Bendix-Scintilla Connect- 
ors have fewer parts than 
any other connector on the 
market—and that means 
lower maintenance costs 


and better performance. 
*TRADE MARK 













Write to our Sales Department 
for more detailed information. 


| i 4,1)? 


SCINTILLA 
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gahela Power Co.: P. V. Brown, reside: 


le 


tial service manager for the Union 
tric Co.: S. J. Roberts, lighting supe: 
visor for the St. Joseph Light and Powe 
(o.; and Herbert Snead, supervisor 
1e Dayton Power and Light Co.’s ad 
juate wiring department and executi 
secretary of the Dayton Adequate Wiri: 
Bureau 

The conference concluded with an op 


1 
i 


forum discussion under the guidance 


J. J. Dore, managing director of t 
Nebraska-lowa Electrical Council, th 
Popics discussed included problems ce 


ected with the application of certificati 
standards; selling the speculative build 
onsumer and electi ical contractor ; wor 
ing with FHA and savings and loan cot 
panies; providing layout service = ar 


hnancing idequate wiring promotor 


Graybar Reorganizes Sales 
Dept., Elects ‘Ditton 
NEW YORK—A. H. Nicoll, president 
Graybar Electric Company, recently at 
nounced the election of Willard Henge 


district manager at Cleveland, and Harol 





Litchfield, general supply sales manage: 
as directors of the company. At the sami 
time Mr. Nicoll announced a reorganiza 
tion of the sales department of the con 
pany 


George F. Hessler, vice president 


iraybar, now heads up all sales activiti 








Hess'e 
reporting to Mr Hessler will be ( 
| v 
Powell, vice president, who is in chars 
appliance and communication lines, at 


H. PF. Litchfield, general supply sal 
manager, who heads up all supply lin 
Mr Litchfield, newly elected direct 


has completed thirty-four years of se 


ce with the company Hle has been 
credit work, a branch manager, and 
1939 was brought into the execut 


ottices to handle national accounts as ge! 
eral commercial sales manager. In 194 
he was made assistant general sales mat 
ager and, effective at the same time 
his election as director, becomes genet! 
supply sales manage 

Mr. Litchfield has been active in indu 
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H. P. Litchfield 


try organizations, having served on Cham 


ver of Commerce committees as founder 
ind president of the New Jersey Council 
Leagues, president of the 
Newark Rotary Club, the Essex Electric 
Newark Athletic Club 


He is now chairman of the apparatus and 


League and the 


control committee of the National Ele 
trical W holesalers Association 
Mr. Henges joined the company in 1913 


as a receiving clerk. Later he became ar 





Willard Henges 


issistant price clerk and was appointed 


to several office and sales jobs before 
ecoming assistant manager at St. Louis 

1936. In 1942 he became district man 
ier at St. Louis and was transferred to 
Cleveland in 1944 

Mr. Henges has been vet active in 
organizations work and is a vice presi! 
lent of the Electrical League of Cleve 
land, president of the 
League and a member of. thi 
Country Club and the Masonic Lodge and 


the Al Koran Shrine 


Cleveland 


Pittsburgh Distributor 
Appoints A. Krochmal 


PITTSBU RGH—The Anchor = Dis- 
ributing Co., wholesale appliance dis 
ributing firm of this city, has appointed = | 
\aron Krochmal as sales promotion and | 
idvertising manager, it was learned re 
ently. Formerly associated with a Pitts 


urgh advertising agency, Mr. Krochmal 


ucceeds Ned Weisser in is hew post | 
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ANCHORING 
DEVICES 


FOR THE ELECTRICAL TRADE 


NOW ... after long preparation and 
planning . . . we offer you ARRO 
products, Manufacturing facilities have 








reat 


Since its founding in 1930, ARRO has 
won recognition as one of the nation’s 
major manufacturers of expansion 
bolts and other anchoring devices, been expanded , . . additional items 
serving the hardware, mill supply and have been taken into the ARRO line 
plumbing supply trades, For years, our to serve electrical contractors and 
distribution 


goal has been to increase our service maintenance men 


to the electrical field. 


FOR ALL KINDS OF MASONRY - - 
The réuchoring Devices You Want ..... 


channels are being enlarged. 








Machine Screw Expansion Anchors in Iwo-Wing Spring Type Toggle Bolts in Serew 


sizes from 6/32 screws to %” bolts sizes '4" to bs” inclusive. 


inclusive. 


....and the “Jools You Need to Use “Them 
‘cmemmen TAA ETAT OAM = en 


A full line of Arro Star Drills in 
ia diameter; 














Arro-Spin Drills — Genuine Carboloy cemented 
carbide tips — for electric rotary drills. Round sizes from ',4 to &” 
and fluted shanks; broad range of sizes. lengths to 24”. 


SOLD THROUGH JOBBERS ONLY 
(a firm jobber policy) 


ARRO EXPANSION BOLT COMPANY 
MARION, OHIO 
ARRO Products 


‘ SU TENO EA tags 
cugeugnguge Me 
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| CORRECTION 
OOP’S, PARDON US—We wer we 
excited about the Rochester Planned 
| () | p Lighting story that appeared in the Marcl 
issue of ELectRICAL WHOLESALING that 
we failed to notice two of our captions 


somehow or other had become transposed 


With sincere apologies to the gentlemet 


— 
? WASTES SELLING involved and to our readers, we reprint 
helow the photographs and captions as 
they should have appeared 


47 SELLS OW SIGHT BECAOSE. 


@ ATTRACTIVE, DECORATIVE — a solid 
brass knocker on the outside, a com- 
pact, unobtrusive door chime on the 
inside. 






” mic : MEI nnioius wre . 
, ' — give 
clear resonant notes that can be 
heard distinctly. 





Left to Right—L. TWICHELL, chair- 
7 AS Y ) INSTA man, Rochester, 1.E.S. Chapter; K. 


— no wiring, no : , . 4 
transformer. Anyone can install it WELCH, Grand Rapids Store Equip. 
Co., speaker; and R. SIEDLE, program 


with merely a drill and a_ screw , : 
dvtues chairman at February Meeting. 





Ww uM T f 4 . 
ee . AINTENANCE — simple me- 
chanics, durably made. 





ae PER-PRUUF — cannot be removed 
or tampered with from the outside. 
Built for a lifetime of service. 





0/ — EC OW VY, i | | 970 ATTENDED recent Elec, Assoc. 


lighting meeting. Left to right: A. 
ROGERS, G. E. Co.; R. A. WHIT- 


only $§-50 Sod - _AgE bee FORD; N. KRECKMAN, Assoc. 




















re AN) | Seacae Pres.; R. JORDAN, G. E. Co, 
a — i a . 
si | 
jittinsacot i | 
AuthOtone chimes are new mechanical || | 

door chimes appreciated by every home builder th | St. Louis Wholesalers 
and developer. Available in knocker and push but- i | Present Wiring Program 
ton models for mounting on doors or door frames. | | ST LOUIS—Six hundred men an 
Specified and installed in many of the country’s |") | women jammed into one of the assembl 
leading housing developments. | neccd = Pronangsyionewsayiatoer 
For easier profits, add the fast-selling AuthOtone | oe i i rae so ocean ange 
Door Chimes to your line, Literatur: ilable ao aes od ak ia 
Sell AuthOtone chimes to your local home build- | The program was spo sored by tl 


1 1 coaalite 1 : anni 
ers, contractors and dealers. | stoctrical supply whonesarers: Sy By 
} in an effort to give a practical demo! 
- y stration of electri al inte rdepet dence, at 
to attempt to mobilize the sales potentia 
represented by all their emp‘oyees 
| 


pron ting certihed wiring 


I). J. Cossaart, district manager of t! 





| General Electrical Supply Corp and pres! 
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dent of the St. Louis Electrical Board of 
Trade, was chairman of the meeting. 


Lester E. Barrett, president of the Bar 


rett Electrical Supply Co., introduced the 








program and urged the employees of all Ca n 
ut st Louis electrical supply wholesale \ ' j 0 oO U 
7 firms to back up the certified wiring idea. bel re 5 
a The feature demonstration and lecture, ee ep 


tary-manager of the St. Louis Board of 
Trade. With the aid of a shadow box, | RDE 
eve chart, hght meter, wiring circuits and i AN Oo 

appliances, Mr. Christine demonstrated as GET 


he lectured on the results of a lequate and yY 
inadequate wiring. EV 


\t the conclusion of the lecture Mr. 


entitled “I Can't Afford It—Can You?”, Le U r 
was presented by C. H. Christine, secre- | | 0 


Cossaart conducted a.drawing for 30 at- | _. 

1 x. . . ’ _ 
tendance prizes, including a television set, 
18-quart roaster, automatic toaster, coffee ie 


maker and electric clocl } 


t - 
é' , V3 
Six ot the prizes were purchased trom 
a fund raised by the wholesalers and the 
1 


1 1 } 
others contributed by indy qdual whole 


! i . Flashlights and Batteries 
| Are Order-Book ‘Openers’ 














Tn. °Be.? ‘ . | ‘ ° °.. wir : 
“ Utilities Solving Power Arm your salesmen with this fast-selling, high 
Problems, E.E.I. States quality line of Burgess Flashlights and Batteries 
“we 4 ¥ nN < . . . 
ere ... watch their overall sales volume sky-rocket! 
| NEW YORK—The electric power | See for yourself how important these two 
om ies of h ™n «| es atl Ss j , i i 
companies of the United States are suc- | Burgess products really are for getting the 
cessfully coping with their generating | . - . ¢ 
2 erating | crucial first items on a dealer order! Burgess all- 
Capacity problems, | rnest R Acker, | i | l 
president of the Ed EI nae metal, smartly styled flashlights are popularly 
resident Of the Idison ectric Institute, . Ri ’ = : 
innounced recently. dec] eet inatal priced to give you a wide selling range... 
‘ ouncer ecently, declaring that insta of . : , 

é r selle y ales-stimulating 
lations of new generating Capacity are ready sellers with bright, sale . & 
being maintained at such a high level | display cards. 
that the power suppliers are intensifying As a tie-in for your flashlight sales, Burgess 
their long-range sales efforts to make batteries, packed in eye-catching displays like 
sure that the new capacity will be suffi the one shown, give dealers another opportunity 

Py . ‘ : cCOMmesc =. le e _ ° . 
— utilized as it becomes available. at fast-selling, traffic-building sales. 
id ani ° 1 
. As specific evidence, Mr. Acker noted , i 
1. that Ph ee ‘ i a Be sure you’re ready for the summer vacation 
; hat the stry s reserve margin of gen : —" : : 
T- erating capacity during the December season. Order Burgess Flashlights and Batteries 
ating Capx 2 ne ecember, 
¢ 9 rrr mee ; . ~ . 
OME. cadk peciod uvetaned 6 ececeni. cn | now! Write today for bright Burgess catalog 
the basis of total installed capacity, as sheets for your salesmen, 
against the 1947 reserve of 5 percent. 
This indicated that the corner has been 
— ° 4 . 
turned, Mr. Acker said, since last year’s No. 2 
record-breaking installation of 4,253,000 — 

; . ? = attery 
kilowatts will be topped by more than 50 | 
percent during 1949 by a scheduled in | 

m stallation of 6,700,000 kilowatts: and the 
rate of increase in demand has come down 
al from the abnormally high rates in 1946 | 
1] - 
1 and 1947, } Assortment 
het \ margin of reserve capacity of 10 
nt pe reent is envisioned hy the end f 1949 - BATTERY COMPANY 
(101 and the desirable normal margin of 12 to | FREEPORT ILL 
+] : aan ' ’ e 
I guhaeana. wie estimated . eee sysem — ee ee ee ee ee ee ee ee ee es ee 
engineers under prese nt-day pooling opel | BURGESS BATTERY COMPANY, Freeport, Illinois _ 
t ations. should b hieved in mat rt Gentlemen: Send us these flashlight battery sales builders so that we | 
“— . = : e acmieved if bes any parts are ready for the outdoor season just ahead : 
ot the country by the end of next year | Colorful flashlight battery window streamers. i 
TOT or early the following vear, Mr. Acker Flashlight Battery order cards to mail to our dealers. 
al declared Envelope enclosures on flashlight batteries. i 
nti Catalog Sheets for our salesmen. i 
; Capacity Increased in Early 1949 Name 4 
| Address _ 

New production facilities installed by City Zone State = i 

7 electric power companies will total 995.- | ee ey | 
res 368 kilowatts for the first three months 
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2769 vobbers 


BOUGHT MORE THAN A 


QUARTER MILLION 


Leaders in the Cummins 
VALUE Line 











Lummns 


PORTABLE TOOLS 


Cummins has what you've 
always wanted and never 
dreamed you'd find—a 
combination of TOP quality, 
great VALUE...at a FAR 
BETTER price...aggressively 
advertised...and soundly 
guaranteed. Right now— 
Get Goin’ With Cummins, 


the Coming Line! 


CUMMINS PORTABLE TOOLS 
4740 No. Ravenswood Ave. 
Chicago 40, Illinois 


..and more new Cummins Porteble 
Tools are Going Into Production 


Now fo Increase Your Profits 


EVERY CUMMINS AD SAYS 
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1949. M1 \cker re 
. \ 1 WPF 
281,736 kilowatts. Mare 
rted vill total 421,0 





vealed \dditions 
20; in February, 
installations re- 


12 kilowatts 


Large enerating added by the 
] ! inaged ele companies 
Ja i lude i 100,000 kw. installa 
Pa (sas & | ectri Co. n 
La a 00 00D k addition in Mich 
" Con nel Power Co.: 40.000 
OW New York by the Rochester Gas 
& Electric Co., and 22,000 kw. in New 
\ | x kland Light & Power 
{ 
| 60,000 kw. installations were com 
Kebruary, one by the Ohio Pul 
Service ¢ ind the ther by the 
Philadelphia Electric ¢ The Mononga 
ela Power Co. in West Virginia = in 
led 50,000 kw. during the month 
Scheduled for March were installations 
0,00 Cac the following 
mpa \labama Power Co., Daytor 
Power ( of Ohio, and Consolidated 
kd ( N Ys | Indian 
| r & Light | i cheduled 
idd 40) CN kw 11 I) diana 


Power Installations to Accelerate 


\ L949 me s mt its late! 


month 





SELLS ON SIGHT! 


MINI-VOLT is a “must” for Elec- 
tricians, Contractors, Refrigeration 
and Air Conditioning, Oil Burner, 
Motor and Maintenance men. 


MINI-VOLT is an honest to good- 
ness voltmeter capable of measur- 
ing the 115 volt line within 3 or 4 
volts. Covers 65 to 660 volts ac. 
Also used for dc. Rugged; heavily 
insulated test prods and leads; CSA 
approved. List price $2.75. 


Nationally advertised—Free display 
and promotional material. 


Cash in on the fastest selling test 
voltmeter. 


Write for wholesalers prices today. 








INDUSTRIAL DEVICES INC., 





EDGEWATER 8 N.J. 
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In anticipation of the tol Decem 


her peak period | s Cas 

1948 when le trl ( nN] Cs 11 stalled 
1,556,841 kilowatts of i t ing the 
last quarter, over times the 414,815 
kilowatts the wistalle lt ¢ tiie rst 


quartel 


FOR MEN WHO WANT 


Increases 1! Penerat t vill 
continue at a 12 ( bat yhen 


1 , ated 
electri compamles plat t st 4/1) 


OOO kilowatts: and a 
pected in 1951 with 5,200,000) kilowatt 
Mr. Acker \t the er ve-Ver 
period, 1947-1951 incl th ness 
managed electric con 
ive added 20,300.00 ; e Ever since the first communication and 
neneenties —— ; , 
a" es te \ \ power lines were strung, Klein Pliers have 
\cker a Ince’ been the favorite tools of electrical workers. 


Today, Klein Pliers are made with the 
same exacting care that has won these tools 
Telechron, Inc., Launches 
Clock **Trade-In” Drive 


ASHLAND, MASS 


their reputation for high quality. 


Klein Pliers are still preferred by skilled 








workers in every field as they have been 


=)? 


“since 185 














No. 201. Original pattern 
husky Klein Side Cutting Plier 
Square nose. Made in four 


sizes—6, 7, %, and 9 inches 





No. 242. Klein Oblique Cut- 
ting Plier (heavy-duty pattern). 






A very useful tool that cuts 


close. Length, 6 inches. 


r- No. 203. Klein Long Nose 
4 Plier. Long reach of j S$ per- 
. RECENT Graybar Electric Co ap- No. 201 NE. The famous 9g jaws per 


‘ 
Y trict manager, Mr. Martin succeeds ' 
\ 

W. H. MacCrellish, who is retirine vibe K le fs Pocket Tool Guide 

° y shouime the em line and con 

st after having completed 41 years of tainine useful tool information, 





pointments include the naming of E. 1 
Vartin (left) as New England district 
manager and J. Reine (right) as mana- 
ger of the firm’s Portland, Ore. branch 
Formerly assistant New Eneland dis- 


service with Graybar. In his new ca- 
pacity, Mr. Martin will supervise the 
activities of branches at Boston, Wor- 
cester, and Springfield, Mass.; Provi- 
dence, R.1.; Port'and, Me.; and Man- 
chester, N. H. The new Graybar Port- 
land manager, Mr. Reine, formerly 





“streamlined” Klein Side Cut- 
ting Plier. Made in four sizes 
—6, 7, 8, and 9 inches 





WEES 


will be mailed on request. 


Established 1857 


mits getting into difficult places. 


Made in 6 and 7-inch sizes. 










3200 BELMONT ae CHICAGO 


managed the company’s Tacoma branch 
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C Midwest Electric Meeting 
G Draws 135 Wholesalers 


MINNEAPOLIS—The 1949 electrical 


put the Screws on 02 

~ vom" industry convention held here recently, in 
~ which all branches of the industry in the 
Ll upper Midwest cooperated, set new re- 
“ cords in registration and meeting attend- 
A ance, it was learned. The total convention 
registration was 1,192, of which 135 were 


ectrical wholesalers and distributors 


Speakers at the four-day conference 
covered a variety of industrv subjects 
from both a sales and technical viewpoint 

1 ¢ \l Cutler of the General Electric 


Lamp Department, speaking on the topic, 


Light—The Best Buy in Sight,” ex- 
plained possible applications for slimline 
| lamps. An adequate wiring demonstration 


entitled “I Can't Afford It—Can You?” 
| was staged py Carl H. Christine, man 


agel Oot the st | OUIS Electrical Board 


\lbert P. McNamee, special represen- 
tative of \WeCall’s Magazine, told manu 
| facturers, distributors and dealers that 


| they would have to get off their heels and 





on their toes 1f they expected to main 


high-level demand for appliances 





Other speakers at the onvention in 





0 he GAOL NPR ‘ 


El taki ea 


} tai 
a | How television works was explained by 
| Stanley Vall of the Northwestern Bell 
| Telephone Co 
| 
+ = = pesttger % 





ind See oe gate » 





cut original costs! Frankel Clip Taps cost you less...'/; to Y/) less than “bug” 







type connectors in equivalent sizes! 


ELECTRICAL 


SPECIALTIES ld V 


FOR HEAVY ————— 
INDUSTRIAL SERVICE 


FROM STOCK 





reduce installation costs! Compact Frankel Clip Taps are speedier to install 
.. . only one small ordinary wrench is needed to tighten the standard hex head 


bolts instead of the oversize wrenches required to tighten the large nuts of 





split-bolt connectors. Faster, easier taping because of rounded edges and 


recessed bolts. 





get these extra advantages! Frankel Clip Tops are the perfect connector 
for heavy duty service. Completely encircles and firmly forces conductors into 
high pressure contact. Lock washers keep it tight, 
always! No removable parts... no hardware to 
fall off in installation. Five sizes take all con- 
ductors from 2/0 to 1000 Mcm main with any 







size branch. Made of electrical bronze With non- 


ents : 3-Conductor Single 

: oldering Angle Conductor 
erm, _ tettosive Everdur bolts for extra strength. ine Pottend a 
/ gene \ 


Write for a complete selection of 


}) Approved by Underwriters’ 
RUSGREEN bulletins 


+ Laboratories in all five sizes 


te 





Write today for descriptive sheet CT and price list. 


ENDULATORS (POTHEADS) ALL SIZES * ALL 


SOLD THROUGH LEADING WHOLESALERS ONLY I SHAPES * ALL VOLTAGES * ALL TYPES 
, ty’. ¢ BUS SUPPORTS © SPLICING KITS AND 


MATERIALS © INSULATING COMPOUNDS 
x «RR 








RUSGREEN MFG. CO. 


42 YEARS OF KNOW-HOW IN SOLDERLESS CONNECTORS 14260 Birwood Avenue © Detroit, Mich. 


April, 1949 
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luded » J Rosch, of the Anaconda 
Wire & Cable Co.; Fischer Black, editor 
ot Electrical World; Miss Myrtle Fahs 


hender, director of home lighting for the 
Lamp Division of the Westinghouse 
Electric Corp.; W. T. Stuart, editor of 
::lectrical Construction and Maintenance: 
H. H. Watson, chief commercial engineet 
of the General Electric Co.’s constructio1 
materials department, and L. R. Emmert, 
manager of the rural electrification de 
partment, Westinghouse Electric Corp. 
Reported to be the “most convivial get 


together” at the 1949 electrical industry 


mvention was the “hospitality hour” 
which preceded the hanquet and Vas 
sponsored — by the following electrical 


wholesalers and distributors: Chas. A 
\nderson & Co., Blaine Elect Ce: 
(oast-to-Coast Stores, Crescent Electric 
Supply Co., Dakota Electric Supply ¢ 

Forster Distributing Co., Frigidaire Sales 


Corp., General Electric Supply Corp., 


Gravbar Electric Co., Hall Hardware 
Co., F. C. Hayer Co., H. A. Holden Co 
William P. Johnson Co., Kelly-How 


Thomson Co., Lax Electric C 

\lso Marshall] Wells ( : Midwest 
Klectri CoO Motor Powe Equipment 
Co., Nash-Kelvinator Corp Northern | 
Electric Co., Northland Electri Supply 
Co.. Price Electri Co.. Reinhard Broth 
rs Co., W. A. Roosevelt Co., The Roy- 
raft Co., Southern Minnesota 
(o., Sterling Electric Co., Terminal Elec 
tric Corp., Tri-State Electric Co., West 


nghouse Electric Supply C 







ILLINOIS 
GUY STRAIN 
INSULATORS | 


STANDARD TUBES a 
Glozed, unglozed, split, foor, split For best results use Guy Strain 


Arrow-Hart & Hegeman 
In New Detroit Location 


Phe Arrow-Hart & Hegeman Electric 
recently announced the moving « 


Detroit office from 155 W. Congress St., 


a 
Ls 





Detroit 26, Mich.. to a new and larger ae a 
: 2 . ved, crossover | d b ii ° 
thee and warehouse at 3126 Cass Ave., split, and crossover. Uniform inside Insu ators made y inols. 
Detroit 1, Mich. ond outside diameters. Sizes 1/2 = These insulators are manufac- 
The new warehouse will pr de hetter to 48" long, 5/16 to 3°° diameter were 5 
acilities for the distribution of the com ee tured under rigid production 
pany’s motor control and enclosed switch oy. 'g control standards, from the 
ng equipment, according to \. E. Lubeck, 2 > 
itr ae net aaa = iS ee careful selection of materials, 
Biull Dog F through all steps leading to a 
‘ xwoss { —«t©P_ quality finished product. 
\ Fe __—cryig, Knobs thet don't Uniform firing at constant 
Allen Is Sales Manager al chip when in- 


r temperatures eliminates in- 
’ > ’ { stalled. Cement coated, 
For Markstone Mfg. Co. . 
CHICAGO—Rohbert C. Allen has joined 
Markstone Manufacturing Co., fluo 


escent fixture manutacturing firm of this 


extra length nail—genu- 


CLEATS see ectner washer. ternal stress. Available from 
Standord cleats of code stondord. Wide — large stocks of standard sizes 


oll sizes and types. variety of sizes. 


is genera sa.@S Manavetl it Was 


armed recently. He will he i ful SARA 
irned rece \ 8 | Dem tu are 
t Markstone’s nation-wi dealer organ y ‘ \ : A - 


ee ieee 


ee Ls 





i ( ( ( 1 , 
inte ee es a ELECTRIC PORCELAIN CO. 
rt ow-Corning Corp., Mi len 
ie ahd aa MACOMB, ILLINOIS 
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atrobe 


FULLMAN 


PRODUCTS 





4 FLOOR BOXES f WIRING SPECIALTIES J 
| 


Easy toinstall... 


The simple, compact make-up of “Latrobe” Floor Boxes and Wiring 


Specialties permits them to be installed in record time. 


The savings in time, labor and actual dollars thus gained is further 


improved by their smooth, dependable service after installation. 





No. 252-RK “Latrobe” 
Two Gang Box 


Adjustable with No 
One Cover Plate has ' 
2” Flush Brass Plug 





section 
other has 


208 Receptacle in one 
Flush Brass Plug 


No. 470 “Latrobe” 
Pipe or Conduit Hanger 


of highest grade malleable iron and cadmium 


Made 
plated, the No. 470 is unexcelled for hanging '>” 
44” and {” pipe or conduit to steel beams up to *,” 
thick Larger hangers for larger pipe | 





No. 280 Nozzle with 
No. 200 Cover Plate 


10 Amp. 250 Volt 
mounted on '».” 
if desired 


No. 110 “Latrobe” 
Watertight Box 


Simple and compact in design the No. 110 Non-Ad 
justable Watertight Floor Box is quick to install and 
gives trouble-free 208 Receptacle Cover 
Plate 3'>” diam 


Receptacle in Brass Housing 
brass pipe extension 3” long—longer 


service 





Sold Only Through 
Wholesalers 














a 


No. 284 Nozzle with 
No. 200 Cover Plate 


Neat compact-fitting and extremely durable this show windows and other installations free from mois- 
Duplex Receptacle Nozzle does fine job with either ture or mechanical injury Only 2'2” diam. and 
: or +4” brass pipe extension 2” high 


Tom Thumb 
Utility Outlet 


Excellent for use in wood floors, mantels, baseboards 


FULLMAN: MANUFACTURING CO. [| 
LATROBE . . . PENNSYLVANIA 
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Court Rules No Wholesale 
To Retail-Wholesale Type 
Businesses 


Wholesalers in. all 


should keep an eye on the case of Stand 


lines of business 


ard Oil Co. of Indiana vs.’ Federal Trade 
Commission 

The final court decision in this case is 
likely to change radically a manufacturer- 
supplier’s ideas on how far he can go 


legally—in cutting prices. Up to now the 


manufacturer had the idea that he can't 


he called for 


price discrimination if he 

can show he had to cut a price to meet 

a competitive price. But this case may 
prove otherwise 

More speci cally, the Standard Oi) 

case may provide a new legal rule on 


prices a manufacturer can give to a whole 


saler—especially if the manufacturer also 


sells direct to retailers or consumers 


Recently the Seventh Court of 


Appeals in ( 


Circuit 
hicago handed down a dec1- 
sion against Standard Oil, supporting the 
kederal Trade Commission 


] 


The court’s decision told Standard Oil 


and, in effect, other manufacturers: 

You can’t justify a price discrimination 
just by p g that gave the lower 
] 2-7 a W esaler oOo meet the lower 

1c i mpetit ot 1f the lower 
— 





to Discard 
FASHIONED WAYS 


Jacks . . props .. shores. . 
horses . . why fool with these 
obsolete methods of handling 
reels? DO IT THE MODERN, 
EFFICIENT WAY! Reel or 
unreel wire, cable, rope with 


’( ROLL-A-REEL 






—— 






Simple, strong, eas- 


ily handled stand 

for your reels to 

“, save time and labor. 
OS » Adjustable slots for 
Say Ss variety of reel sizes, 


~ —— 
Style A: 2,000 Ibs. cap. 37.50 


Style B: 4,000 Ibs. cap. 75.00 
f.o.b. Cincinnati 


WRITE FOR DETAILS TODAY 


ROLL-A-REEL 


327 |WEST FOURTH STREET 








CINCINNATI 2, OHIO 
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rice enables the wholesaler to sell to his 
etailer-customers at a lower price than 
you. give your own retailer-customers 
when you sell to them direct 
This decision will probably be appealed 
the Supreme Court. If it is—and if 


1 7 
ne iowe! 


e Supreme Court upholds t 
uurt decision—it will crystallize price 
olicies in similar situations in many in- 
istries. 

FTC has stated publicly that it con 
ders the Standard Oil case an extremely 
are one rare in that the defense of 


leeting competition may not be sufficient 


clear the company of any price dis- 
rimination charge. The following ques- 
ion was put to the Commission by Sena- 


1 Johnson (Dem., Colo.) in connection 
vith the basing point controversy : 

“Does the Clayton Act permit sellers 

meet competition in good faith?” 

The Commission replied 

“In the ordinary case, the answer is 
yes, since ordinarily competition is not 
injured by this type of (price) discrimi- 
nation. As to the rare instance in which 
an injury to competition appears, the in 
terpretation of the statute 1s squarely 
before the courts in the Standard Oil 
aS. .. ‘“ 

On the other hand, the law that’s be- 
ing interpreted in the Standard Oil case 
applies across the board to all business, 
despite the belief—which may prove to be 
correct—that it would affect only a few. 

The decision, if uphe Id, could have these 
two results: 

(1) Force a manufacturer to stop sell- 
ing to any wholesaler who also sells at 
retail, or make him charge his retailer 
price to any wholesaler who also sells at 
retail. 

(2) Force a manufacturer to be extra 
vary of any deal with a retail chain that 
calls for a price that can’t be justified on 


“ug ‘ 
the basis of the cost savings involved in 


a big sale. Such a justificati m has been 
almost impossible to prove in actual prac 
tice 

Here is the situation which brought 
FTC down on Standard Oil’s neck for 
price discrimination: 

The company sold its gasoline off its 
own tank wagons to its own retail sta 
tions, and also to independent gasoline 
retailers. Besides these customers, Stan- 
dard Oil sold to four SO called whole 
salers. Actually, three of them also sold 
at retail; one of them was a chain of 
stations that did no wholesaling 

Standard Oil’s price to these “whole- 
salers” was its tank car price—which was 
1% cents per gallon lower than the tank 
wagon price the company charged its 
regular retailer customers 

FTC charged Standard Oil with price 
discrimination that injured competition, 


and ordered the company to stop discrimi 
nating in the price of gasoline it sold t 
customers 1n competition with each other. 


Standard answered by trying to show 
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Double purpose fan. Secured with chain 
in window for night cooling. Pivots on stand 
to serve as circulating fan. New "Q" wheel 
for extremely high efficiency and quiet 
operation. Ready for volume sales 








A beautiful, new, portable fan—and it's 
budget priced! Lightweight—easily rolled 
to window or storage closet. Adjustable 
height. Two speed. Remarkably quiet. 
Huge capacity. Nationally advertised 


eet certenatimententiictemetimemcttteacee ieee cee A 


ILG ELECTRIC VENTILATING CO., 2822 No. Crawford Avenue, 
Chicago 41, Illinois. Offices in more than 40 Principal Cities—consult 
classified directory. 


() Hurry! Send data and price on new Windofans! 


Firm Name 











Nothing like 





eeeeeeeeeeeeeeeeeeeeeeeeeee eeeeeevoeeve eee? 





a breeze! 


AN, 


Pe aad 


Suef 


Oscillating 
Air Circulator 


s] 7450 List, incl. tax 

(Counter or wall 

model, $107.00) 

The finest circulator of all; adjustable 

for either 45° or 90° oscillation, or 

stationary use. If oscillation is obstruct- 

ed, the exclusive Surf safety release 

keeps fan from tipping over. Ultra-quiet 

24-inch blades. 3 speeds. NEMArated, 
7000 c.f.m. Underwriters’ approved. 











Suef : \ 


10-inch Fan 
51]95 List, incl. tox 


A real beauty; more compact, more 








versatile than any 10-inch fan on the -. ‘ 

market. Moves 500 c.f.m. with quiet, g ° 

vibrationless operation. Adjustable ~— 2 is 

through full 360° vertical arc for ail- — 

direction efficiency, without draft 

NEMA rated. Underwriters’ approved. Get all the facts on 
these powerful profit 






makers. See your 
distributor or write: 








4304 North Knox Avenue «+ Chicago 41, Ill. 
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that its sales in the Detroit area were not 
in interstate commerce. The court 
] 


- ] 
kt OCKeCA 


this down by deciding that its 
Detroit business was merely part of a 
ontinuous flow of commerce from the 
company’s refinery at Whiting, Ind. 

Standard Oil also pointed out that it 
gave this lower price to meet a lower 
price of one of its competitors, and 
claimed this was a complete defense, pro 
vided in the Robinson-Patman Act. 

So the court went a step further to 
decide whether the lower price—even 
though given to meet competition—did 
have the effect ot substantially lessening 
competition. The court decided with FTC 
that the injury to competition at the re- 
tail level was proven, and that Standard 


Oil's showing 


f meeting the lower price 
of a competitor is therefore not a suffi- 
cient defense. 

What is Standard Oil to do? The court 
suggested two courses 

(1) The company could stop selling to 
these whole salers ata price different than 
it charges retailers. 


) 


(2) The company, using its right to 
choose its own customers, could refuse 
to sell to wholesalers who sell to retailers 


+ 


ita price below the price it gives its own 
retailers 
FTC's order might have made Stand- 


ard Oil guilty of a violation, 1f a whole- 








LINKS LOCKED INTO CIRCUIT 


NON-HEATING 
CONTACTS 
Keep Motors Humming 


WRITE FOR CIRCULAR 


WARE FUSE CORPORATION 


4420 W. Lake St. Chicago 24, Ill. 




















April, 1949 

















er re-sold Standard Oil’s gasoline to 


a retailer at a price lower than the com- e 
pany charged its own retailer customers. - fe) | an rease- roo 
The court modified this part of the | 


ler so that the company would be 


lating it only if the company knowing- | D | . Li n 
chooses a customer who is price cut- | e uUxXe ervice Ig 
+ y ~ 


g or intends to price cut 


Philosophically the case raises an inter- 


ing point. In general, FTC has been 





yainst any law that legalizes retail price | 


intenance But in the Standard Oil No. 5025 


it has successfully defended in the 


Service Light 


irts its order which in effect com : 
Convenience Outlet 

nds a manutacturer to torce Nis cus la 

ers to maintain their prices | + silane 


Gerlach Promoted At C | s 
G.E. Supply, Toledo | nie 








TOLEDO. OHIO_W. George Ger. | Convenience Outlet Built 25’ Vinyl Thermo- 
a hacen pail tk aaah él into Moulded Bakelite Handle plastic Cord and Plug 
ancn Mee nanager at e General | 
lectric Supply Corp. branch in this city, | Now you can have an Underwriters’ Approved portable 
vas learned recent] e G. E. | Service Light with a convenience outlet built in the handle. 
Supply here last vear as manager of | The Bakelite handle is non-conductive, heat and impact re- 
ly sales, Mr. Ger l as a | sisting. The complete assembly is designed to resist oils, 
| 
| 


s th eral greases, acids, flame, moisture and abrasion. Each unit is 
tric Co. from 1931 to 1948 equipped with 25’ or 50°* of tough and pliable Vinyl Thermo- 
plastic cord and plug for long life. The rugged steel wire 
cage is plated for extra wear and designed with exclusive 
No-Rol feature. The 5025 De-luxe Service Light is entirely 
new in portable lighting and gives exceptional service on 
many uses, especially in garages, maintenance departments 
and machine shops. Write for data today! 

*50° cord is No. 5050. 





TWO OTHER PORTABLE SERVICE LIGHTS 


Based on 44 years of experience and 
popular demand two additional models of 
McGill Lamp Guards have been added to 
the line of complete assembly service 
lights. The Vinyl Thermoplastic cord and 
plug is tough and pliable and resists oils, 





greases and other hard usage. All models No. 7025SR 
have strong, zinc plated steel No-Rol 
cages. They are finished with or without ( ‘ 
reflectors and LEVOLIER switches. No. y 





7025 is equipped with moulded rubber nee Ni 
handle, No. 8025 with polished hard wood \S > 
handle. Either may be supplied with 25’ i. 
or 50° cord. (50’ cord is No. 7050 and : . } 
8050.) a 

No. 8025SR 





“AVAILABLE FROM YOUR ELECTRICAL WHOLESALER” 


C\ 


FRATERNIZING at the dinner meet- 
ing of the Idaho Electrical Contractors 
Issociation at Nampa, Idaho, were 
top photo) left to right: Art Darby, 








manager of the Boise branch of the C 

Westinghouse Electric Supply Co.; e 

Ralph Gale, commercial manager of For Catalog No. 43 cricaieaiaai 

the Idaho Power Co.; and Rudy Bel- | write to McGill Mfg. i electrical 
knap, manager of the Boise branch of | Co., Inc., 350 N. Camp- i 
General Electric Supply ( orp Below, bell St., Valparaiso, specialties 
Contractor Lisle Keith, left, and Emil | Indiana. 








Berg, sales manager of the Ifton-Lemp 
wholesaling house, Boise, continue 
their chat after the meeting. 
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COLD CATHODE FIXTURES 


THESE FEATURES MAKE IT EASY 
FOR YOU TO SELL AND SERVICE 
““HAIRPINLINE”’ FIXTURES 

2 N y RS A ROVE 


* 
> N TAR RS Té THER WiTH 
S 


Important to you and to your custom- 

WW if to ers, “HAIRPINLINE" Cold Cathode 

day. fixtures were engineered and designed 

especially for Classroom Lighting and 

for Wholesalor today, although still an infant, there 

are more than 2000 classrooms 

Data and. throughout the country lighted this 
modern way 


Catalog shows complete lines—Slimline and Cold Cath- 


ode “Hairpinline” and Straight Lamp Fixtures. 


We always suggest to users that they contact their local distributor for price information. 


Db, . tC Ss . . Y 


Designers and Manufacturers of Slimline and Cold Cathode Lighting Fixtures 


2347 E. NINE MILE ROAD + + + HAZEL PARK, MICHIGAN 
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Canadian Trade Fair To 


Be Held May 30-June 10 


TORONTO, CANADA The 194 
Canadian International Trade Fair w 
be held from May 30 to June 10 at 
Exhibition Grounds in this city Fir 
held last vear, reportedly with notewort! 
success, this tair 1s spons red by the ( 
nadian Government and, as an integr 
part of the long-range planning of tl 
nation’s Department of Trade and Con 
merce, is instituted for the developme: 
of Canada’s export and import trade 

Designed as an international “samp 
room” where the world’s manufacture: 
can show their goods, the fair is not i 
tended to be a public spectacle, but ratl 
a “world marketplace on a grand scal 
for businessmen. Another purpose of t 


fair is “to put the ingenuity and initiati 


| private busi essmen trom every COUT 
try to work in breaking down the barrier 
which presently impede — internationa 
trade.” 

Exhibits from many countries at t 


1949 Canadian International Trade Fa 
vill include some 21 product classitic 
tions Prod ictS in the electrical classi 

ton to } 


; ' 
ve displayed are as follows 


lectrical apparatus and equipment, lig! 


ng tixtures, motors, cables, conduits ar 


ttings, appliances, et 















This NEW Vulcan 
Electric Immersion 
Heater 
















provides quick and economical 
electric heat for any hot water 
boiler. 


Thermostat control. 
Easily installed. 
Threaded to fit standard type 
domestic hot water boilers. 
Does not disturb existing piping 
in present hot water systems. 


Efficiency proved by field tests 
of over a year. 


By the makers of Vulcan Electric 
Soldering Tools, Glue Pots, 
Solder Pots, Branding Irons, etc. 





VULCAN ELECTRIC CO. 


Danvers 9, Mass. 
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In Rochester... 
Planned Lighting 
Pays PLUS Profits 
Thre Team-Selling = 


A CASE sStTUOY & 





COVER CREDIT—Through an over- 
sight the credit line for the air view 
of Rochester, New York, appearing on 
the March cover of ELECTRICAI 
WHOLESALING was omitted. This 
thotograph was taken by the Fairchild 
lerial Surveys, Inc. 








Ohio Wholesaler Appoints 
Two And Plans Expansion 
COLUMBUS, OHIO—At a recent 
ard of directors meeting of The M« 
Cleery-Carpenter Electric Co., electrical 
) vholesaling firm of this city, Ira Monroc 
appointed vice president and general 
nanager, and Harry lell was named 
treasurer 
Mr. Monroe, who joined McCleery 
irpenter a short time ago, will supervise 
iles and service. He was formerly asso 


iated with the Lightolier Co., serving as 


— 


strict sales manager for Ohio and sur- 
rounding states. Mr. Fell has been with 
he McClee ry-Carpentet Electric Co, for 
eleven years. His new duties will include 
handling of credits 
Plans were als formulated at the 
eeting for the further expansion of the 
mpany. The acquisition of larger quar 
ters to permit the warehousing and 
rvicing of complete electrical stocks 
d the addition of new major appliance 
nes were discussed as the rst steps in 
Is eXpansion program 


° . ° 
Lighting Fixture Firm 
Acquired By Levenstein 
NEW YORK Announcement was 
ide recently by the Ender Manufactu 
gy Corp. of this city that its entire inter- 
ts have been acquired by Jules Leven- 
It was learned that Mr. Levenstein, 
many years a part owner of the firm, 
ill continue Ender’s policy of manufac 
ring commercial and industrial lumi- 
ures with national distribution through 


trical wholesalers 
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New POSITIVE LOCK 
Construction of 












The brass lugs inside the caps used on 
Monarch Fuses (see illustration at right 
above) fit into equally spaced slots in 
the brass casing inserts. This new and 
improved Monarch construction assures 
true alignment of the copper holding 
terminals . . . and establishes a positive 
lock on both ends of the fuse. 


MONARCH’S Compressed Tension Lock 
Washer construction (illustrated at left) compen- 
‘ sates for contraction and expansion of the fibre bar 
| by exerting constant tension on the bar . . . and 
assures no loose parts. The washer also separates 
the fibre bar from the copper terminals . . . a spacer 
to provide better cooling. 






Monarch Fuses are fully ap- 
proved and are available through 
recognized wholesalers. 


| Secyfy Manarch Fuses 


prt a 





{ 
TS 1 
POF 


= MONARCH FUSE Co., | 
\ 


PEE ssa £. FIRST ST., JAMESTOWN, 
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Beautiful in design — for eye appeal ...unmatched in performance — 
for buy appeal, the new International Model circulating fan is ready 
NOW to help you set new fan sales records. Point-by-point these pace- 
setting International features make it your greatest fan value for 1949! 


Offer better fan values—right down the line 
—with the complete International line. 





Model G. Model U. Model H. 
20", 24” and 30” Shown without curtain. Two-speed, shown with 16”, 20", 24” 
cabinet fons. 20”, 24” and 30” curtain. 12”, 16” 20” and 30” 


NO HUM! NO VIBRATION! 
SUPER-SILENT! It floats in International's exclusive spring-suspension. 
DUAL PURPOSE! It's a window and a floor circulating fan. 
HANDSOME! Packed with appeal to sell on sight. Z 
EFFICIENT! High NEMA air movement rating. icy 
GUARANTEED | YEAR! Assures customer satisfaction. Wy 




















Write or wire for literature and prices 
— IMMEDIATE DELIVERIES — 


International O\L BURNER CO. 


Manufacturers of Ventilating and Heating Equipment 


1503 SPRING AVE. @© ST. LOUIS 10, MO. 


| RECENTLY elected a vice president 
| of The Miller Company, of Meriden, 
| Conn., was Albert T. Bergeron, who 
has been with that firm for 24 years. 
Mr. Bergeron will continue in his 
former capacity of directing the sales 
and overall operation of The Miller 
| Company's illuminating division. 





Staff Changes Announced 
| By Westinghouse Supply 


The Westinghouse Electric Supply 








Corp. recently announced the appoint 
ment of five men to new positions 1n its 
branches throughout the country 

Arthur J. Reynolds has been appointed 
Salt Lake City branch sales promotio1 
manager. Before joining Wesco in 1947 


as an appliance salesman Mr. Reynolds 








MANY TYPES AND SIZES 


Write for 54-page 
illustrated Catalog 


COPPER TUBE 
| L 5 (() & PRODUCTS, Inc 
> \ — . CINCINNATI, OHIO 
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JBE 


Inc 


949 


worked nineteen years in the electrical | 
industry. He served with the Utah Power 
& Light Co. from 1928 to 1946, when he 


was appointed manager of the Intermoun 





tain Electrical Association, a capacity to 
which he devoted full time until he joined 
Wesco Salt Lake City a year later. 
Joseph T. Tasch has assumed the duties 
of Northwestern district lamp manager 








for the company with headquarters at 
Chicago, Ill. He was formerly metropoli- 
tan Chicago lamp sales supervisor 

Prior to joining the supply company it 
1946 Mr. Tasch was = assistant 
manager tor the Westinghouse Lamp D1- 


Vision in Chicago. 


othce 


Atti 
as service manager in 1939. He returned 


‘a a 
to Richmond as stores and purchasing F eW San amo imei 
supervisor in 1942 and two vears later ee, 


Was appointed branch stores manager. 


E. C. Eck was named Roanoke branch 
manager succeeding R. V. Nash, who re 
signed. Prior to assuming this position 
Mr. Eck was stores manager of the 
Wesco Richmond branch 

A native of Richmond, Mr. Eck has 
been with the Supply Co. sixteen years. 
He joined Wesco Richmond in 1933 as 


a clerk and was transferred to Roanoke 


ghey 


John C. Roesel was appointed South- ; j i 
eastern district apparatus and supply Sangamo Quality Interval Type Timers provide an auto- 
sales promotion manager, with headquat matic OFF operation following an elapsed ON interval 


ters at Atlanta. He succeeded M. E. , : 
which is manually preset for each operation. The unusally 


quiet, low-speed hysteresis-type motor operates only after 


the manual setting has been made. The operating range 
includes any period from 15 minutes to 12 hours. While 
designed primarily for ideal attic fan control, these timers 


are suitable for many other applications. 
a bas ts Sangamo Type T Timers are extremely attractive in 
appearance, may be either wall or switch box mounted, 
Recognized and are fully guaranteed and priced right! 
for Quali fuk 
ality The new Sangamo Timer is also avail- i 
and. MW) Opes , h one able in a plug-in type (Type TJ), rated iy 
lity at 10 amperes or % hp., for portable 
S TA N D A n D appliance installations. « %) 


INSTANT - START y 


SLIMLINE a 


NEW! Both types are available now. Bulletin 1070C gives 
. full information—write for your copy. 


—" 
we 


1 AND 2 LAMP 


25 WATT BALLASTS 
SAGA mo ST 
UNIVERSAL 


MANUFACTURING CORP. | 
Westwoop new eee, ELECTRIC COMPANY [AH .. 





SPRINGFIELD, ILLINOIS 
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WHEELER 


BALLASTS FOR SLIMLINE 


We believe a fluorescent ballast should — besides operating a 
lamp — give the user the assurance that he is incorporating into 
his product the best ballast obtainable. He should feel that he’s 
getting quality materials assembled by experts and tested to rigid 


specifications before they go into his fixtures. 


Wheeler ballasts for slimline lamps meet the most exacting 
requirements. They're designed to give added lamp life, with 
a minimum of operating heat and noise. They're rated conserva- 
tively, built to uniform standards of dimension and carry the 
Wheeler guarantee without reservation. All Wheeler ballasts 
for slimline fluorescent lamps are approved by Underwriters’ 


Laboratories, Inc. 


AVAILABLE NOW: 
Wheeler two-lamp ballasts to operate the 9618 
slimline lamp at 200 and 300 milliamperes. 


AVAILABLE SOON: 
Wheeler ballasts to operate one and two slimline 
lamps for the other sizes and ratings. 


Place your orders now. A Wheeler Ballast is good “insurance” 


for your slimline fluorescent application. 


THE WHEELER INSULATED WIRE CO. inc. 


DIVISION OF THE SPERRY CORPORATION 


1404 EAST AURORA STREET 
Te WATERBURY 91, CONNECTICUT 









rv \ MAGNET WIRE - COILS - COMMUNICATIONS EQUIPMENT 


ELECTRICAL WHOLESALING 





Crago, who was transferred to the sales 
department as assistant to H. E. Durham, 
Atlanta metropolitan apparatus and sup 
ply sales manager 

\ native of Augusta, Ga., Mr. Roesel 
served in the U. S. Navy and worked as 
an engineer for the Reynolds Metals Co 
prior to joining Wesco as a sales trainee 
in 1948 

Joseph (5 Mckinley was appomted 
northern California district farm sales 
supervisor with headquarters at Sar 
Francisco 

Prior to this appointment Mr. Mcki 
ley was for several vears with the Coast 
Counties Gas & Electric Co. During 
W orld War II he served as a field direc 
tor for the American Red Cross at Fair 


banks. Alaska. and on \ttu Island 


Heater And Two Fan 
Groups Elect Officers 


IETROTI Lhe National Assoc iation 
of Fan Manutacturers, the Propeller Fan 


Manufacturers’ Association and the In 
dustrial Unit Heater \ssociation—all 
with headquarters in this city—recently 
elected officers for 1949 at their respe 
tive conventions 
lot Springs, Va Vas tl ite of the 
vo-day 32nd annual meetit the Na 
wT il \ Sociati | i Ma ( rers 
Ct Ss ek ed t t rgva i nt 
thre ng vear are 1] K-dga 


Fk. Wendt, president; R. A. Wasson, vice 
president, and L. O. Monroe, secretary 
treasurer. Mr. Wendt is president of the 
Buffalo Forge Co. of Buffalo, N. Y., and 
Mr. Wasson is vice president and general 
manager of the Clar 
mazoo, Mich. 


The Propeller Fan Manufacturers’ As 


age Fan Co. of Kala 


sociation held its two-day tenth annual 
meeting at Atlanta, Ga., and elected the 
following officers for 1949: W. H. Holt 
president; Lyman C. Reed, vice president, 
and L. O. Monroe, secretary-treasuret 
Mr. Holt is manager of the fan merchan 
dise and standard apparatus department 

the Buffalo Forge Co Mi Reed is 


SCRU-(TS 


U. S. Patent No. 1,933,555 


SOLDERLESS 
WIRE CONNECTORS 
FAST! EFFICIENT! ECONOMICAL ! 


STRIP ENDS! 


~~_—— 
a 
SCREW IT! 


THAT'S ALL WITH SCRU-ITS! 


SOLAR ELECTRIC CORPORATION 


WARREN, PA. 
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re president of Reed Unit-Fans, Inc., of 
1. New Orleans, La. 

: The 23rd annual meeting of the Indus 
trial Unit Heater Association took place 
in Chicago recently, at which the follow 


is ing officers were elected: H. S. Wheller, 
. president; L. D. Mandell, vice president, 
" and L. O. Monroe, secretary-treasurer. 
Mr. Wheller is president of the L. J. 
d Wing Manufacturing Co. of New York. 
Mr. Mandell is vice president of the C. A, 
' Dunham Co. of Chicago 


Appleton Breaks The Ice: 


t ‘ 
: Outlet Boxes And Covers 
To Come Galvanized Only Ar ) es TN 
CHICAGO — The Appleton Electric “a uy ioe. = * CEE vA XXX V., 
Co, “in response to requests made by | JRROOXOY GM WV i ("4 a 
wholesalers over a period of vears,” \ ee 1 Hh i | hal 
— eerie its decision _ i i ‘ 1% ’ VI ‘ } XN mee 
ardize on galvanizing as tire Is! tor 1ts ; “a F id) } Ab 
outie OXES nd covers : , A) 4 AAAY ( goed a 6 YY 
on aoe spi | earn) | x) we | ve ‘Sloan 
1 The company’s announcement — stated OOOO 


4 


n that this move will relieve’ electrical a a ( | 44 Wy ‘ MN 


Y) we 





wholesalers “of considerable expense by ea iY WY RYN) Yi 
| eliminating the necessity of stocking and j with Ni “ 
\ handling identical stocks of both enameled | YX \ 

and galvanized outlet boxes and covers.” > YY 


However, Appleton will temporarily con 
e tinue to supply switch boxes with two 
finishes, both galvanized and enameled, it 


was learned. 








Western Insulated Wire 

Holds Sales Conference | REVERSIBLE ALL-PURPOSE FANS 
= 

eC CORONADO, CALIF The Western 

I Insulated Wire Co., of Los Angeles, re 

cently held its annual sales conference Here they are—two volume and profit leaders—Peerless quality 
and meeting at the Del Coronado Hotel | fans with dozens of commercial and domestic applications—all- 
oe Cay. Se aeeS were compen season, ready-to-plug-in appliances that need no servicing or 
representatives trom throughout the ee : . 

installation. 


country 


tia ae TWO SIZES—TWO MODELS 


the conference were detailed reports from 





various tield men, and technical and engi Peerless WF-30 all-purpose, all- Peerless WF-24 is the same gen- 

neering reports from factory executives metal fanand cabinetis 30"square eral type as the WF-30 except 

Futere plans and sales expectations wer and only = 2” deep. Tremendous _ that cabinet is 24” square and the 

t forecast and several new products intro air Capacity of 4220 CFM high fan 4-blade. Air capacity is 3500 

; duced by the company were discussed speed exhaust and 2500 CFM low CFM high speed exhaust and 
speed exhaust. Six blades. 1800 CFM low speed. 













WF-30 fans are powered with 1/6 h. p. 
motors; WF-24 with 1/8 h.p. motors. 
Motors are reversible . . . thermally pro- 
tected—can’t burn out. 


HEINEMANN 


| CUTOUT MATERIALS 


Plug Fuse and 
Cartridge Fuse Cutouts 


, “es 
4 
{ J 
a 
| 
. 





FOR 


Restaurants 
Apartments 
Taverns 
Offices 
Stores 
Homes 


Now's the time to get set for real volume on 
these fans. Write for details today. 


“ THE PEERLESS ELECTRIC COMPANY 
Plug and Cartridge Member Propeller Fan Manufacturers Association 


Fuse Entrance Switches ESTABLISHED 1893 ¢ WARREN, OHIO 
Battery Switches PEERLESS HAS EXCELLENT TERRITORIES OPEN FOR DISTRIBUTORS AND AGENTS 


Meter Test Blocks | a 
HEINEMANN ELECTRIC CO.) Doli 5 
152 Plum Street 


Trenton New Jersey | Cen nel a. * FANS * BLOWERS 
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TELEPHONE INSULATORS 
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KNOBS, TUBES, CLEATS, FENCE INSULATORS 
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OUTLET BOXES, SURFOLETS 


Porcelain Products, luc. 


FINDLAY, OHIO 
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RECENTLY appointed central sales 
manager for Monowatt, Inc., a G.E. 

affiliate, was Arthur Rundle. With of- 
fices in the Union Commerce Bldg., 
Cleveland, Ohio, Mr. Rundle will be 
in charge of all Monowatt sales activi- 
ties in the east central states. 





W. H. Bieringer Named 
Chairman DP Commission 


Walter H. Bieringer, vice president o 
Plymouth Rubber Company, Inc., 
inton, Mass., has been appointed by 


;wvernor Paul H. Dever to the chair 








anship of the Displaced Persons Com 
Massachusetts, to 


Hodgkinson, vice 


missior ot succeed 


Harold D 


president 


ind general manager of Filene’s, Boston 
Mr. Bieringer served on the Commis 
1 Tor e\ ral yea ce chairma! 








PEDESTAL 
FANS 
ee SHUTTERS 
FANS BLOWERS 
RANCH TYPE FANS ATTIC FANS 





LOWEST PRICES SINCE ’39 
IN OUR °49 ECONOMY LINE | 


DON’T ORDER UNTIL YOU ) 
SEE OUR CATALOG 
WRITE FOR YOUR COPY TODAY 


CIRCULATORS & DEVICES MFG. CORP 


22 Rose Street « NewYork 7, N.Y 











RS 
RS 
NS 


mi co 








with Mr. Hodgkinson. Well known for 


his outstanding contributions to numerous 
civic and charitable organizations, many 
4 which he has headed, Mr. Bierinves 
has been awarded several distinguished 
citations in recognition of hi ears of 
unseltish devotio1 to these manv causes 


He is now president of the Urban League 


oft Greater Boston and is a member of the 


Harvard class ot ’22 


R. J. Franzen Appointed 
Graybar Manager At 
Tacoma 


According to an announcement by J. P 


Lawton, Graybar Northwestern district 
manager, R. J. Franzen has been made 
manager of the Graybar Tacoma, Wash 
branch 

Mr. Franzen joined Graybar in 1935 
as a warehouseman 11 the Spokane 
branch. He later became stock mainte 
nance clerk and operating clerk and 1 
1940 was appointe 1 assistant to the lines 


manager at Seattle 

Prior to his career with Graybar, Mr 
Franzen was employed by the Washington 
Water Power Co. in Spokane as an in- 


ventory clerk and was also employed by 


the General Electric Co. at Schenectady, 


N. Y., as a test engineer 











SELL.... 
Hi-Scale 


BAKELITE SOLDERLESS 


Wire Connectors 


with Complete Confidence and 
Increase Your Profits. 


Five Sizes for combinations 
from two No. 18 to 
three No. 10 


Immediate 
delivery. 


Local warehouse 
stocks for fast 
delivery to 
wholesalers. 





Compare Quality . . 


Compare Profits 





WRITE FOR PRICE LIST, CATALOG 
SHEET AND COMPLETE DETAILS. 


Hi-Scale Products Corp. 
217 Centre St., New York 13, N.Y. 

















UAD 
fifteen 


1500 watt 
side with a 


rustproof. 
interchangeable, on all 
three types of socket- 
fittings, which include 
type “H” for attaching 
to horizontal pipe — 
type “V” for suspend- 
ing reflectors on verti- 
cal pipe and type “B” 
for mounting direct to 
outlet box. 


QUADRA 


3238. PEORIA 
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ranging from six inch round for 40 watt 
lamps to eighteen inch rectangular for 


permanent porcelain enamel—green out- 


ing surface. Fittings are thoroughly 








sign lighting types include 
different sizes and shapes 


lamps. All are finished in 


lustrous white inside reflect- 





Reflectors are removable and 





For that extra efficient 
sign lighting job sell 
Quad Sign Reflectors — 
Round Angle, Spade and 
Rectangular types. Each 
is easy to wire and to at- 
tach reflector. 














NGLE MFG. CO. 


$e, CHICAGO7, ILL. 











U.S. Rubber Names Ten 


BIG NEW LIGHTING MARKET | B= ses taner 


NEW YORK —Ten district sales man 
agers were recently appointed by electri 
cal wire and cable department of the 


United States Rubber Co. to superviss 
sales of electrical wire and cable in major 


cities throughout the country. 
: 


The appointments give U. S. Rubber’s 


electrical wire and able —— an 











ndependent nation-wide sales organiza 
tiol equipped for the fastest ali 
service to electrical wire consumers, said 
(. W. Higbee, manager of the depart 
ment 

The new sales managers and their re 


spective territories are as follows ( W 











Short, Boston; J. D. Drohan, New York 

H. J. Cluver, Philadelphia and Baltimore ; 

|} ©. C. Hronek, Atlanta, Birmingham and 

New Orleans; E. W Renfree, Detroit, 

| Cleveland and Pittsburgh; G. E. Hubrig, 

Chicago, Milwaukee and Minneapolis: 

L. KE. Dickinson, St. Louts, Cincinnati and 
| Indianapolis 

| \lso appointed were \. B. Gangwer, 

| Kansas City, Tulsa, Omaha and Denver: 

FOR THE HAN DY | R. S. Keith, Dallas and Houston; and 

L. M. Guibara, Los Angeles, San Fran 





Steberlite Flood- 


cisco, Portland, Seattle and Salt Lake 
STEBERLITE ss: 
In addition, 1 United : Publ 
lamp Holder $ 300 


for 150-W PAR 38 Service stations are just one of the many 
and R-40 lamps 4 7 . y x 
can be installed on prospects for economical new Steberlite spot 
conduit fittings, 6 x p 
wall brackets or and floodlighting complete units. Other big 
pole siip itter. ° 
markets are playgrounds, camps, parking 
lots, business areas, motor courts, gardens, 


sport and amusement centers. 


Easy to Install— Weatherproof Only TRADE-WIND 


Steberlites are complete units and do not MAKES THE 
require other special small parts. They save CLIPPER 
labor and wiring costs, and can be mounted CEILING VENTILATOR 
singly, in pairs, or clusters of 3, 4, and 5. 
Very compact, sturdily constructed and com- 
pletely wired, they are ready for quick 


assembly and installation, indoors or out. 


Few Parts to Stock 








Steberlites can also be used for directing 


special attention to displays, buildings, 
P tee. 6 


entrances and statues. A few basic units take 


Mounts in ceiling directly above stove — in- 





care of most needs; and a small inventory eee 
does a big profit job. Steberlites are sold 2. Only aninconspicuous "dripless” ceiling grille 
By use of Adapter Box No. $ 301, : a is visible, yet unit easily installed 
clusters up to 5 Steberlites can through leading W holesalers. 3. Powerful squirrel-cage blower (not a fan!) 
a» aanny ae, as 14" unit creates fast-moving stream of air to do job 
ond this in turn fitted to or efficiently. 





2” pipe or for direct connection 4. Because of patented construction which iso- 


te condvit. lates motor from greasy cir stream, unit 
guaranteed 5 years. 


Write for 5. Available everywhere. Stocked by deolers 
coast to coast. 














interesting 
new Write for our Electrical Distribution plan. 
Ce a ee oe ee ek 
LI G KK Tl N G U N iTS r Trade-Wind Motorfans, Inc 1 
| 5721 S. Main St., Los Angeles 37, Calif. 
| 
STEBER MANUFACTURING CO. | Nome | 
Dept. 70, 2700 Roosevelt Road, Broadview (May wood P. O.), Illinois | address | 
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Co. announced that it has moved its Chi- 
cago branch offices from 440 W. Wash 
ington St. to the Merchandise Mart 
building. The move was prompted by the 
need for larger quarters and involves a 
staff of some 300 persons, including sales 


force and personnel. 


Branch Office Changes 
Made By Cutler-Hammer 


Three changes involving sales coverage 


tae 
in various districts have been announced | 


recently by Cutler-Hammer, Inc., manu- 
facturer of electric control apparatus. 

The company announced that its Co 
lumbus, Ohio, office, now located at 2700 
East Main St., will operate as a branch 
of the Cincinnati district office under the 
direction of R. D. Yoder. 

Also the company announced that its 
Youngstown office, at 25 East Boardman 
St., would operate as a branch of the 
New York district office 

In a move to facilitate handling in- 
creased sales activities in the New Jersey 
area, the company announced the opening 
of a Newark branch office located at 155 
Washington St 

Headed by W. M. Reese, the new office 


will operate under the supervision of the 


company’s New York district office 
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== hose 
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KRUEGER & HUDEPOHL 


236 VINE ST. »* CINCINNATI 2, OHIO 





| 
| 


FLEXIBLE 


TOUGH 





DURABLE 


1001 EAST 62nd STREET ° 
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you can count on 


with 
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With national advertising step- 
ping up the demand, more and 
more wire users are asking for 
and buying BRONCO 60 Cords 
and Cables. This means that 
BRONCO is the popular line to 
carry and the profitable line to 
sell. 


Greater flexibility and the tough 
wear resistant Neoprene Jacket 
gives BRONCO all the superior 
features that users want and 
makes it fast selling. 


Satisfied, repeat customers mean 
more profits when you sell 
BRONCO 60. 


Write or wire today 
for the complete 
BRONCO catalog. 


Warehouse Stocks in principal cities. 





LOS ANGELES 1, CALIF. 





Minimum 

requirements 
are not 

enough... 







IT TAKES EXTRA FEATURES 
TO SELL THE BUYER’S MARKET 


Today's buyer is not satisfied with products that just meet 
minimum requirements. He's looking for better protective 
devices with money-saving extra features. In short, he wants 
a better buy. Pierce is the best buy in fuses. Only Pierce 
fuses offer these three protection extras. 


Lo 


~ 


2 
» 


é 


\ 
\ 


* 
e 


For Forty Y ears, Specialists in the Design and Manufacture of Fuses 


PROTECTION AGAINST BLOW FROM 
HARMLESS SURGES 


Pierce “Balanced Lag” link sustains harmless jolts and 
surges in the working overload range which often blow 
ordinary fuses. Yet it blows instantly on dangerous 
short or ground, By sustaining all safe loads, blowing 
only when danger threatens, “Balanced Lag’ eliminates 
costly, unnecessary power interruptions. 


PROTECTION AGAINST CASE FAILURE 


The strong tubular bridge construction and simplicity of 
design in Pierce fuses ensure maximum case life and clip 
contact, and prevent the misalignment common to ordi- 
nary fuses. 


PROTECTION AGAINST AFTERBLOW 


Pierce fuses are screen-ventilated and operate from 10 to 
50 per cent cooler, preventing unnecessary blow trom 
stored or secondary heat held in ordinary fuses 


PIERCE 


RENEWABLE FUSES, INC. 


1949 Fan Specifications 


Phe fan listing of the Ilg Electric Ven 


tilating Company was inadvertently 
omitted from the February issue of ELEC 
PRICAL WHOLESALING which fea 
tured the “1949 Fan and _ Ventilating 
equipment Specifications Section.” 
Phe listing for this company is_ pre 
sented herewith 
KE \\ Attic Ventilating; EX 

exhaust; WK Kitchen; WY\ Window, 
Ventilating 

Size of No. of No. of List 
Cat. No. Type Blades Blades Speeds Price 
8080 K 8" 3 | $ 38 
8082 K 8" 3 | 38 
8100 K 10" 3 I 49 
8091 K 10" 3 | 69 
8140 K 12" 6 | 66 
8040 K 8" 3 | 24 
8104 K 10" 3 | 32 
8142 K 12" 6 | 46 
7050 WV 18" 3 2 94 
7160 WV 18" 3 2 88 
6100 WV 18" 3 2 146 
6103 AV 24" 3 2 159 
6106 AV 30" 3 2 197 
48090 EX 10" 3 | 40 
48102 EX 12" 3 | 63 
48106 EX 16" 3 | 105 
48108 EX 18" 3 i 149 
48110 EX i 3 1 182 
48112 EX 24" 3 | 242 
48114 EX 30" 3 | 364 


READY FOR MORE SALES... 
MORE SATISFIED USERS 





NALCO ‘xo LAMPS 


Day after day, dependable Nalco 
Infra-Red Lamps are adding to their list 
of satisfied users through consistent, 
efficient service. Time tested and job 
tried, they're especially designed for 
industrial use with long-lasting carbon 
filament and sealed, reinforced base. 
For more industrial business, feature 
the favorite — 


Nalco Infra-Red Dritherm Lamps. 















Nalco Infra-Red 
Lamps are avail- 
able in a vari- 
ety of styles, 
either inside sil- 
vered (self-re 
flecting), or 
clear glass type 
(for use with 
reflectors) 





Nationally Advertised 


NORTH AMERICAN 
cAL CT? LS 











145 Pacific Avenue * Buffalo7, N. Y. 
| 1034 Tyler St. St. Louis 6, Mo. 
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OBITUARIES 
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ALAN G. ARISON 


Alan G. Arison, sales engineer in 
Michigan and Indiana for Hubbard & 
Co., died February 2, 1949 

Mr. Arison was associated with Hub 
bard & Co. for the past twelve years 
Ife began his career with the company 
in its Chicago factory and was appointed 
to his position as field representative in 


1945 


ERIC BURKMAN 


Eric Burkman, secretary of the United 
States Rubber Co., died February 26 of a 


coronary thrombosis while on vacation in 
St. Thomas, Virgin Islands. He was 56 


years old. His wife was with him at his 
death 

Mr. Burkman was born in Elizabeth, 
N Sas May 3, 1892, son of Charles Eri 
ind Anna Bollwage Burkman. He began 


his business career in 1906 in the general 
stores department of the Central Railroad 
of New Jersey while still an undergrad 
uate in the Elizabeth High Sch 

In 1912 he entered the office f the 


director of purchases of the Union Paciti 
Southern Pacific System in New York 
ne year later he was transterred to the 
iccounting department and later in_ the 
ear was assigned to the oftice { Charles 





ALL-WEATHER 
FLUORESCENTS 


Good in Zero Weather 


New method of outdoor light- 
ng radiates light in all 
directions. These dramatic 
streamlined lights completely 
dominate any surroundings. 
Visible a mile away. Attract 
business like nothing else can. 
Wherever introduced, other 
ghting modernization pro- 
yrams follow. 

Post-Lites come in a com- 
plete line for all types of 
utdoor lighting. Well engi- 
neered, properly built by a  lound Post-Lit 
38-year-old company. Priced |, ean pea 
for popular sale. Mail coupon! 
for Catalog, prices, discounts. | 


~. H. LONG CO., 61 W. Hubbard St Chicago 10 
Please mail Catalog and Prices 


Name 


\ddress 





Why limit the usability of an 
electrical outlet by installing 
one old-fashioned device to a 
gang? With the flexibility of 
the P&S-Despard Line, literally 
thousands of practical com- 
binations can be installed in 
single switch boxes —two or 
three switches — switch and 
outlet (or outlets) — pilots, night 
lights. Make every electrical 
outlet do double or triple duty 
— create a wiring job that is 
practical for the customer — 


profitable for you. 


Send for complete information. 


TO 
P&S 


WITH EVERY SwitcH 





WIRE THE 


DESPARD 
WAY 


PASS & SEYMOUR, INC., SYRACUSE 9, NEW YORK 
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AN IDEAL 
COMPANION 
ITEM FOR 
CABLE SALES 


(TRADE MARK) 


sey 


WIRE PULLING 
COMPOUND 


(Underwriters Listed) 


Your customers will order 
Y-ER-EAS again and again! it 
saves up to 20° on wire pulling 


jobs, dries to a light powder and 
will not harm conduit, hands or 
clothing an ideal lubricant 
for LEAD, RUBBER and SYN 
THETIC COVERED CABLE 


0 P. O. BOX 2772 
* CLEVELAND 11, OHIO 


Y-ER-EAS is used in these 
industries: Construction, 
Utilities, Industrial, Steel, 
Mining and Railroad. Write 
for prices now! 
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B. Seger, then vice president and comp- 


troller of the railroad. 


PLASTIC When Mr. Seger was elected president 
of the United States Rubber Co. in 1919 
Mr. Burkman accompanied him and was 
* a 3 CLAMPS appointed secretary of the operating 
a3 
We 





council. Three years later he was made 
assistant to the president. He continued 
in that capacity until 1929, when F. B 
Davis, Jr., was elected president. Mr. 
Burkman then became secretary of the 
corporation, He was also secretary of 
the board of directors, the « xecutive com- 
mittee and the finance committee. He was 
a director of Latex Fibre Industries, Inc., 
of Beaver Falls, N. Y., and the Frank 
W. Gorse Co. Inc., divisions of U. S 
Rubber 

Mir. Burkman is survived by his wife, 
the former Ethel Mae Berry; a sister, 
Mrs. ( Allen Anderson of Havre de 
Grace, Md., and three children, Mrs. Vic- 
tor E. Refalvy of Radburn, N. J., Mrs 
William F. Burke, Jr., of Red Bank, 
N. J., and Charles H. Burkman, a stu 
dent at Princeton University 





Safer, Enduring Support! PLUS... 
. . . exclusive advantages: no shorts! no corro- THIS AND THAT 
sion! no tearing! Structurally stable C.P.C. 742 
Clamps — new permanent support for wiring, 
tubing. WPB approved for lead-ins. Write, wire 





or phone for samples, prices and Circular 329. 


Meetings 
Complete stock SARAN TUBING and Fittings '2"' to 34" Edison Electric Institute \nnual Sales 
SARAN PIPE '2” to 4’—SARAN PIPE FITTINGS '" to 2” Conference, Edgewater Beach Hotel, Chi- 
| cago, Ill \pril 5-7; Engineering Com 


COMMERCIAL PLASTICS CO. 


MERCHANDISE MART ® CHICAGO 54 

















Perfect-Line Door Switch 
2 a 
For June Control... | 
IT’S AUTOMATICALLY RELIANCE : 
@ An automatic time switch that “has 
everything should be simple, compact, 
economical and, above all. dependable! 

Reliance Time Switches have been giving 11/16" x 1%" x 
trouble-free service for more than 38 years . U-L approve 
: AC 

. that’s why our customers say they rely 
on the Reliance line. The heavy duty Cat. No. DN 4 DF 4] 
“Badger” and the “Model W” are designed Description i a ME” wh 
to meet pra tically every time switch re- looris open door is oper 
quirement. Reliance Synchronous Time | Std. Pkg. 
Switches are available in 30 or 50 Amps | Carton 
. standard or 2-circuit ... plain or as | Wt. Std. Pkg. lbs. 25 lbs 
tronomi war indoor Or outdoor cases, For 
complete information. write RELI ANCE Write for Catalog A49. 
AUTOMATIC LIGHTING CO., 1911 Mead 
St.. Racine, Wisconsin. CA PERFECT-LINE 
MFG. CORP. 
=~, Hicksville, L. 1. 
RELIANCE TIME SWITCHES re 
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p- 
nt May 2-4; Annual Meeting, Traymore 
19 lotel, Atlantic City, May 31-June 2 
as National Electrical Wholesalers Asso : r 
re iation—41st Annual Convention, Nether : oa 
4 ¢ 1 ° , 
wer ind Plaza Hotel, Cincinnati, Ohio, May : MOUNT OUTLET AND 
B. 6. ; aa 
“ ( hamber of Commerce—3/t \nnua : - JUNCTION BOXES, NN 
1€ leeting, Washington, D. C., May 2-5 : ; 
of 4 
oi National Fire Protection Association 
as 3rd Annual Meeting, Fairmount Hotel 
c.. San Francisco, Calit., May 16-19 
1k Missouri Valley Electric Associatior 
S 
a \nnual Meeting, Hotel President, Kansas 
Fe. City, Mo., May 17. 
T, Store Modernization Show Grand 
de Central Palace, New York, June 19-24 
P Canadian Electrical Association—An 
k nual Meeting, Banff Springs Hotel, Banff, Flat Surfaces and Tapped 
Ibert: Canad i 28 3U o aas H 
u erta, Canada, Jur Holes minimize labor 
It is now possible to suspend cables, 
VA raceways, pipes, boxes and equipment 
4 from steel I beams without drilling or 
Y special tools. Write or wire today for 
Y bulletin number THR 105. 
P Easier and Quicker to Install 
1949 OFFICERS JA P Vibration Proof 
: '“ALODOLLLS P Heavy Duty 
NEW ORLEANS Phe Electrical As [ WP oes P Grips Entire Beam Flange 
sociation of New Orleans C. C. Walther, eg > Re-usable 
: perEen > 5 Types 
prestden Harry B | ackeyv, @recut 
es 
: ice president; W. E. Clement, directo) 
= bic H. M 
publicit “ugernse owen TECK 
n- a mek tO Vee See SIMPLET ELECTRIC COMPANY 
Babin, representing wholesalers, utilities 
nd manufacturers; Frank H. Blue, Sr., 3600 West Potomac Avenue, Chicago 51, Illinois 
11 Park Place, New York 7, New York 
— “if 
i ATS EE ED ED I 1 
EW Uraltme ciuirs| | 24 
NEW {MTT ciirs|\ | 
, | INCH 
: The Only Complete Line | 
A Clip for Every Purpose 7 Y 
a nce | 1 = =WITH MOTOR 
Crocodile Clip 
ts with | 
7 Insulator | 
| $ 95 
; Copper | 
K Alligator OD 28x28 
Clips | 
< | 
WEE-PEE-WEE 
—<S-_" eee ee : I 1 $19.95 entitl 
Nis coupor ind dSIY.Y)S entities you to 
| i 24” belt drive exhaust fan ce mplete 
| with 110 volt, 60 cycle motor Regular 
x | $59.00 list. Order must be received 
4 : before May 2, 1949 Shipment made l 
as rotation only. Wholesale price usually 
| $29.50 (also this price without coupon.) 
l 
| “Tot t tooo --- -- 
| NAME EW 
| ADDRESS | 
= | THE SNAPPER—For Deep-Sea’ Tests l TYPE OF DEALER | 
Mueller clips are offered in @ great va- | SHIP BY FREIGHT TRUCK EXPRESS PP 
riety of types and sizes—insulated and | 
stinishitied SHIP C.O.D. []CHECK ENCLOSED. []SEND OPEN ACCOUNT. [|MY D & B RATING IS | 
E2 OR BETTER 
| 
SEND FOR SAMPLES & CATALOG 602 | | 
CLIP SPECIALISTS SINCE 1908 AN | 
’ < S : 
y Tuk , Vi 7 - MANUFACTURING CO.. INC | 
— | 1609 E. 3ist St., Cleveland 14, Ohio | WEST BERLIN. NEW JERSEY | 
949 
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PRICE REDUCED/ na Game Maen, a 
NOW you can use PITTSBURGH Phe _ Electric 
SALI VERTICAL SUPPORTS Sr a eee 


1 ProUup | inage,r 


G1 burgh stores tor Sears Loel 
on Crew ot pre 
ame 


/ LIKE THE WAY IT GRIPS | THE HEAVIER Tt 
THE PULL, THE TIGHTER /T HOLDS THE CABLES \s 
\ 





LIC k AS \ 















CAMDEN,N. J.— Thomas D 


sa anager, Kitchen Div. of Peirs 








eering, accout 


DENVER Che eng 


adequate wiring and the sales a 





@ Tapered Sali wedges hug each cable... grip it 
firmly all around. They're tough and dense—won't 
warp or break. (Photo shows one wedge removed). 
No other Vertical Support holds as well, or takes so 
little room. For any number of cables. Prompt ship- 
ments. Send card for full details and NEW LOW 
PRICES. Adalet, 14300 Lorain Ave., Cleveland 11, O. 














Huorescent 
BALLASTS 


---4 TO 40 WATTS... 


STANDARD LINE & 
PLUG-IN TYPES 


firtolio, 


proudly presents the new 900 Series — 
a profit-making addition to the best-selling 
Artolier Line. The graceful solid aluminum 


Lamp Post complements the beauty of all our 
Post Lanterns. Tested and proven, our authentic 
designs and expert workmanship assure customer 
enthusiasm. And learn why dealers sing our 
praises — see our new catalog! Dozens of 
sales leaders make it-your guide to big profits! 


} 








No. 201 (right) 
ALUMINUM ADJUSTABLE 


No. 903 (top right) 
NEW POST LANTERN 





. => SQ- ee. 8 & 6 42 #2 @ 868 & 8 64 6 8.2 2 2 2 ee 2S a2 es & 2 2: 22 2 













Width 13” Height 21’ LAMP POST Diameter 4” 
4 Collar 3%, (3”, 31%” or 31/2” at top) 
: Glass Globe 7” x 9 Height 8° “PLUG-IN” TYPE ILLUSTRATED ABOVE 
. COMPETITIVE PRICES 
i For quality and beauty — install ARTOLIER PROMPT DELIVERIES 
° For customer satisfaction—suggest ARTOLIER UL APPROVED 
. For quick turnover —stock ARTOLIER Quiet... Quality...long Life... 
: For origiral equipment or replacements 
. use and recommend SYKES ballasts. 
. Write for prices and catalog sheets. 
. Your copy of our 1949 
; No. 532 catalog is ready t | Ss Y “A t s 
’ Diameter 6/4" g is ready to mail. 
2 Height 161/2” For bigger profits tomorrow — write us today! ELECTRIC MANUFACTURING CO. 
° me = Extension 7” 
: ARTOLIER CORP. i001 new aser soma rae uno 
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irrangements. This committee assures | WE'VE SCOOPED THEM AGAIN! 
the members of the League that the | 
eeting in Cheyenne will be worth | the new 
hile and will include entertainment in 
e customary “Western Style.” 
e 
- 
=] usc y- 
MILWAUKEE—\embers and guests 7s 
t ot the Electrical League of Milwaukee : 
cently held their Annual Dinner THE FINEST 
Dance in the Crystal Ballroom of the ADJUSTABLE SPOTLIGHT 
Hotel Schroeder 
} at the Lowest price on the market today! 
| / 
OMAHA— A group from Nebraska and ee HERE'S WHY YOU BUY MORE FOR YOUR 
' honest a eee 3 ( MONEY WHEN YOU ORDER ADJUST-O-SPOT: 
stern Lowa attended a recent meeting Rectis 
“ ¥ , - on — ; ; 
Modern Lighting” at Nela Park, 3? RAME 4 ® Brushed Satin Chrome finish (available in 
Cleveland, Ohio. The meeting was 5 colors). " 
. : : , 
senoeed by the Mebraske-lowsa Ble ° Rotates 360° in any direction—tilts to 27 
es ; on vertical. 
rical Council of Omaha i ® Completely wired and with plaster frame. 
conctacen {7 ® Exclusive self-locking device. 
ee a ®@ Small and compact. 
ROCK ISLAND—The [Electrical Ih commaeas 1°". ® Simple to install—saves time. 
stitute of the Tri-Cities held its Annual movado © Can be used = either R40 segs “=m 
‘ ' * isti + 
Holiday Stag Party this year at the nA0 may a ost * —— eat resisting glass color filter 
: : ws val ° 
Veterans of Foreign Wars Club, Davy ® Wired and labeled by IBEW-AFL. 
enport, lowa Phere was entertain Sold Only Through ® Underwriters Laboratories Approved 
' me -efresh ts ane attendance ° ° ° 
m, . ca en “i , , os ELECTRICAL WHOLESALERS Write for complete details and prices. 
; prizes which were provided fot Dy the 
local manufacturers, distributors and 
NIOLO 1) shop members \1 one 
tor repair shop met mone | |LEITECRAFT MANUFACTURING CO. 
those ompanies who contributed WET ¢ 
st : pe il ; EI 136 Rome St. Nawark &, A.J. MA-rket 2 6063 
His laimer;rs, mnera ICCITic. may 
ar, Cutler-Hammer, Crescent Electri * > oneepen * >. 3 ) 
Waianae Bitensin. Caine Uh. asi Creators of DSi stinclive ALighting l+oducts 














8336 WEST THIRD STREET, LOS ANGELES 36, CALIFORNIA 


| “WE NEVER DIE—EVERLASTING IS OUR WORD FOR IT’ 


After many years of service, simply remove motor, call any motor dealer in the 48 states and say 

(‘Kindly send us a standard replacement motor for our fan''). Simple as all that. Or you can 

wire us and receive a replacement within 48 hours. (Need you ask for more.) All our fans are 

equipped with standard motors and will interchange with any of the 20 leading electric motor 
manufacturers in the country 


VENTILATING EQUIPMENT 










MINERALLAC 2-HOLE 


PIPE STRAPS 


For Heavier Loads! 











a 


Direct Motor Driven Round Direct Motor Driven Square 
Desi Frame, Exhaust Fans Mfd. in Frame Exhaust Fans Mfd. in 
signed foruse onloads sienna team ta" th a0 sizes from 12” to 30 


too heavy for one-hole 
Jiffy clips. Made of all 
new zinc plated tempered 
steel to give strength and 
rigidity enough to support 
heavier pipes, cables, 
conduits, etc. Available 
in sizes to fit pipes and 
conduits from %-in. to 
l-in. Can also be had 
in Everdur, copper, brass 
or aluminum. 








Send for literature and prices 

: HANGERS, CLIPS, 
Specify MINERALLAC srrars, susnines 
MINERALLAC ELECTRIC COMPANY 
23 N. Peoria St., Chicago 7, Illinois 


ir FAN & BLOWER MFG. CO. 
4 i ad £ R A L L A ¢ Air Circulating Fans. Mfd. in CITY 


sizes from 16” to 30” Also in Wall 
| 
& 


Belt Driven Industrial Exhaust Automatic Shutters Mid in 
Fans and Attic Fans. Mfd. in sizes from 8” to 48” 
sizes from 24” to 48 


SEND FOR COMPLETE CATALOGUE 








Mount and Low Pedestal Type. 143-145 MULBERRY ST. NEWARK, N. J. 

















9 April, 1949—ELECTRICAL WHOLESALING 187 





sé BD) 
ON” © recutarty 
® AUTOMATICALLY 
4é 779 
OF , @ ELECTRICALLY 


WITH A FAMOUS Le TIME SWITCH 


PLAIN OR ASTRONOMICAL 


Tork Clock Time Switches are world re- KS Vg 









curacy. They require no regular atten- 
tion, and are available in many electrical 





capacities for both indoor and outdoor 
use. 


There’s a TORK CLOCK for every need. 
Economically priced from | 
Send for free literature. $9. 50 


NEW! fissunes ASTRONOMIC “FOLLOW the SUN” 


| TORK 30 HOUR SPRING RESERVE. 





CLOCK CO., Inc. 


1 GROVE ST., MOUNT VERNON, N. Y. 


























! 
| 
| 
| 
| 
| 
| 
| 
\ | 
—" J | 
PROTECTIVE COVERING _o- | 
KEEPS ( a | 
Jhe Good Look “= in 
in chrome plated BRASS and STEEL Wall and é | 7 
Switch Plates— 
All chrome plated plates are protex covered for com- Our Quality Plates =| 
have no Equal | 

plete protection until installation. 
All single gang and two-gang plates are packed in individual envelopes 7 
with necessary amount of plated screws in glassine bag. 
Manufacturing Wall and Switch Plates is our main | 
i. | &#£ Stee ae tee eee” SP Orniome. | 
| Wall and Switch Plate line | 
For Repeat Business | 
‘ use Honer Plates... | 
e 
e HONER | 
Md br MFG. CO. | 
a - 412 S. GREEN sT. | 
| Chicago 7, Ill. | 
— Rae nn 
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WASHINGTON, D.C.—The first 
ries of the Electric Institute’s “Succes 
ful Selling” courses has proved 


successful from. the standpoint ot 


tendance and enthusiasm that the 
stitute has planned to repeat the s 
program for those salesmen who yw 
unable to attend the first session. 

In the 1040 Sales Training Co 
outside speakers were brought it 
supplement the instructions give 
members of the electrical indu 
Whitne) 1). Watkins, a sales trait 
director at Straver’s College. wit / 


vears ot selling behind him. persor 
takes part in the courses in his o 
capacity as sales trainine directo: 


the Electri Institute 


meeting and a tal inspection tri 


1 1 








the Cleveland Section of the II 
nating Engineering Society was he 
Youngst | iv, April 8 | 

ectior e Your own S 
\ Dube { . 2 he | 

| lace , »-() PLM Pint 

e] { \ town Country ( 
ind the speakers e evening i 
‘ ] = 1 I i executive ( 
eral Fire ( ' Bob Or 
Ne iit | ( 





W. J. BUSSER, Jr., President, Busser Supe 
Company, Lewisburg, Pennsylvania, is anothe 
aggressive wholesaler whose experience in se] 
ing and stocking Herman Nelson Propelle’| 
Fans has proved profitable. Other leadinc 
wholesalers throughout the nation are ais 
making money on Herman Nelson Propelle 
Fans because these quality 
comfort and health products 
are especially designed to } 
meet the needs of the four | 
billion dollar industrial, com- | 
mercial and institutional mar- 
kets. If you are interested in 
the profitable Herman Nelson ae 
Franchise. write now! Propeller Far 








THE HERMAN NELSON CORPORATIO! 
MOLINE, ILLINOIS 





fpril, 1919 
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MORE FACTS 


Don’t say ‘PLIERS’, 


ON PRODUCTS Wf say CHANNELLOCK! 





Adequate Wiring—An &-page booklet 
(B-4294), entitled “Modern Electrifica 
tion Helps Sell New Homes,” describes 
with diagrams the wiring harness ne¢ 
essary to achieve modern home electri 
fication and presents in detail minimun 
wiring requirements and a suegested 





} wiring = specification Westinghouse 
7 | Klec Corp., P. O. Box S68, Pittsburgh 
0, Pa 





nen tion"? ELECTRICAL WHOLESALING | 


Bactericidal and Fluorescent Fixtures 
[wo data sheets, released by Mono 
eram Lighting Units, Inc., 14 Prospect 
PL. Ie (Jranve, N J., describe the con 
“ Wherever there’s a panvs standard, wall. I suspension 
bathroom, there’s a one- tv px bactericidal units, and. the open 















a = . Cle i closer ( ( sti { ores 

a * room heating problem : a asin 1 industrial fluo 

c. = ; Os ; cen ehting fi es 

4 2 — a for ee 

a = a ermador Electric oes li ‘th clusi 

= =) Heater America’s Same area tay thle renamed ypc ogy -c~ Ng 
) finest! features. Greater Strength — Longer 

( 4 ; o Wearing — Closely Spaced Adjust- 

1 Battery Connectors Bulletin GB-648 ments — Self Cleaning — Visible Ad- 





| TH a RMADO R published by Cannon Elec Develop justments — No Wear on Joint Bolt. 


ment Co., 3209 Humboldt St., Los A 
‘SER’ veles 31, illustrates the company's line a, 


of battery connectors used on aireratt 
ELECTRIC HEATER batteries, oilfield pumping engines, a 


] ] trial tiy 9197 
veneral wmdustriat starti ce Wwient 


” 





Provides “head-to-heels” 


radiant heat instantly, ~ a ate ea 
wien ee"? ELECTRICAL WHOLESALING 
safely, economically. 


Lh LL EEELEEPEPEE EPR REDE BE bp pila lejatsie 





peers 








Easy installation, lifetime Built-In Electric Ranges——lorm BIk 

stainless steel safety grille. - 484 see only le s( ribs s ind ustrate s Use Channellock 
thi 1) 0 1 anu: ll a r\ ° 

— = 48°. Available in 120 a, uiit-1n — nanutacture | for your repair needs— 

x 45°. Available in 12 Phermador Elec’l Mtg. Co.. Ine., 5119 Senteten. sl bi vr » 

Reick Co MR We Ba la elec rical,p umbing, ignition, attery, 

or 230 volts models. ee aon SH-3 Conkine , automotive, and aviation work. 
(CsScripes Ne X, OOK NY Oop a 


Only these pliers incorporate the 


LIST $28® - $9g% new addition to the company’s line of exclusive Channellock tongue and 


wiit-1n clectric rane 


PRICE groove joint. 


















When writing T\ 
r, as WITH Mantion » ELECTRICAL WHOLESALING H\ a | 
HE ONLY HEATE E TOP! apn standard pattern 
THE at TH Cold Cathode Lighting —Cold cathocd Fe pliers, too, with 
SWITCH lamps and tixtures are illustrated in a a y Channellock | 
}-page folder published by the Colonial quality construc- 
Klec. Products, Inc., East Paterson 4 tion... including 
THERMADOR New Jersey diagonal cutters, 
RB” needle-nose 
Supp pliers, linemen’'s 
anothe ELECTRIC HEATER and pectin 
a's Idea e bath o pliers, battery an 
opelle te caine ed E L E C T R I C a slip- 
leadinc} — space is a factor, the joint pliers. 
re 8 “RB” has stainless Choose the pliers 
opel steel safety grille, CORD REEL that fit your 
double heating ele- needs . . . Choose 
ment. 117” x 19”. Channellock. 
120 volt models HEAVY-DUTY 25-45 FT 
from 1000 to 1500 ’ ’ A AR T q 
CORDS FOR WALL OR CH MPION DE/ARMENT TOOL Co 








_ 4805460 


CEILING MOUNTING Send for Free Catalog, A-i! 
Only 


Champion DeArment makes 


LIST PRICE 
UNDERWRITERS’ APPROVED 


"Seven Leagues Ahead” 





‘ 


Manufacturers of 


n Nelse 
ler Far 





y THERMADOR / Electrical Specialties 
Bi Vv 


PALJEME ELECTRICAL MFG CO. LOS ANGELES 22. CALIF THE ERICSON MFG. CO. 
INOS CLEVELAND 3, OHIO 
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NG Sfettime 
TOPS a 


VALUE 
LABOR-SAVING 
FEATURES 
+400 
| @ T-rated-Plus... 
© Sm-o-o-th, Positive Action 
@ No Arcing — No Pitting — 
No Failures 
© Compact—But Strong and 
Mighty 
@ Saves 10% Wiring Time 


| +300 

| © T-Slot Plus... 

| @ Uniform, Preset Pull 

® Solid, Eye-Appealing, 
Strong 

® Huge Screws—Backed Out 
—Ready 

® Saves 10% Wiring Time 


Meet and surpass REA & 
Federal Specifications 


@ WRITE FOR CATALOGUE 
AND LITERATURE! 


| OVER 100 NEW DEVICES 


| SLATER 


| ELECTRIC & MFG. CO., Inc. 
WOODSIDE, L. I., N. Y. 
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models of the 
fans manutac- 
lectric Mfg. Ce 
38, 11 


a 
Ine lude d 


Electric Fans—Three 
*‘Handvbreeze . electric 
tured by the Chicago F 
; St] hicago 
page foldet 
illustrations of the 

7 Hat dvbree vA , counter dis 
nd wind 


re 


ow banner. 
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Fluorescent Fixtures—|l’endant, 
tinuous run, recessed troffer, 
and closed type fluors fixtur 
illustr ited 11 il 18 pare 
leased b the fluores 
Hillside, 





con- 
and open 
scent es are 
catalog re 
O-Lite Co., N 
New Jersey 


Broad St 





containing a0 


163 


Capacitors 

es covers 
(alpl ibetical and 
index of C-D 
mMnftormation, 


' + ] 
acitor listings, 


CTOSS 
ements technical 
mikes 
South 


and service 


KF lec ( 


orp., 
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| i 
BLOC 











MANUF ACTURER’S 
REPRESENTATIVES 
WANTED 


For insulated wire line in follow- 
ing territories: Montana, South 
Dakota, Nebraska, Kansas, lowa, 
Missouri, Oklahoma, Texas. Must 
be well established among whole- 
saler accounts. 


RW8461 ELECTRICAL WHOLESALING 
330 West 42nd St. New York 18, N. Y. 

















ATTENTION 
MANUFACTURERS 


Two representatives of one of the world's 
largest electrical manufacturers who have 
represented their company in the State of 
Virginia for 20 and 25 years respectively 
are planning early retirement. They are de- 
sirous of securing on a commission basis 
several top flight electrical (or related) 
lines embracing the construction material 
and supply fields which they can place or 
develop present distribution with the out- 
standing electrical, mill supply, and hard- 
ware distributors in Virginia, in addition to 
ndustrials including railroads 
and shipbuilding industries. 
cations will be held in strict confidence. 


RA 8550, Electrical Wholesaling, 
330 West 42nd St., New York 18, N. Y. 


the largest 
All communi- 
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a Strength Bronze 


Sherman Connectors are made from 
silicon bronze averaging more than 
90,000 Ib. tensile strength per square 
Threads on the body are not 
pressed or stamped, but are die cut 
and checked with precision gauges to 
mate perfectly with the tapped threads 


inch. 


in the nut. 


All connectors have full hex heads and 
nuts are extra thick. The solid, rein- 
forced spacers provide maximum bear- 

the wire and nut. Extra | 


easy assembly. 


Write today for Trade Bulletin 22 
giving full data! 


ing surtace on 
long pilot, for 


H. B. SHERMAN Mfg. Co. 
Battle Creek, Michigan 


ELECTRICAL 
FITTINGS 
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NO-KINK FISH TAPE 


Pushes and pulls around four 90° bends in aluminum 
conduit and six in steel with ease. Rust proof aircraft | 
control type cable, coil spring covered, will not | 
kink, break or gouge. Slips past boxes and conduit | 
ends no curling—requires fewer boxes and fittings. 
Lengths 35—50—100 feet. 


Jiffy 80x SUPPORTS 


| 
| 
| 





CLAMP IN 
Three Prong L- 
shaped Holder. 
Eliminates _ nails 
and screws. Bend- 
ing one prong 
clamps holder in 
place in any type 
of wall. Real 
time and_ labor 
saver. 


Jiffy 











ADJUSTABLE 
HOLE 


Cuts clean round 
holes quickly, easily, 
and accurately 
through steel plates, 
boxes, iron, fibre 
and other materials. 
Ratchet wrench and 
spring pressure make 
it easy to operate in 
corners and cramped 
positions. Also avail- 
able for use with 
drill press 

















Jiffy Snap-In BLANKS 


Jiffy Knockout 
safe, cost less, and are easy 
to install 
they snap into 
tools are necessary 
duit sizes—'/,"' to 2". 


7. |. Jif 


SOLDER DIPPER 





place. No 
6 con- 




















A practical tool for electri- 

cians. Lasts a lifetime. It 

\ | doesn't spill or waste solder, 
— \_} sor burn the insulation. 
SEE US IN BOOTH 56 AT 


THE N.E.W.A. CONVENTION 


Dept. 36, 1144 W. Washington Blvd. 
Chicago 7, Illinois 
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Seals are 


| 
| 


Only one piece, | 


| 





Fluorescent Fixtures 





Illustr 
specifications of the various 
Hluorescent fixtures made by the 
Corp., 1948-2002 


Mo , ale 


ations and 

types ot 
Feld 
Louis 3 
catalog 


Papin St., St 


contained ina 


24 pare 
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Bulletin No. 30 i 
Trico Fuse Mfg. 
Milwaukee 12, 
It describes the company’s “vari- 


1 


wick, and waste 


Lubricating Device 
made available by the 
Co., 2948 N. 5th St., 
Wis 
feed” oiler 1or solid, 
packed bearings 
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Planned Lighting—The Pittsburgh R 
flector ( o., Oliver Bldg - Pittsburgh, 
Pa., has issued an attractive 12-page 
bulletin illustrating “Planned Lighting 
for Modern Stores.” Che bulletin con 
application photographs illustrat 
ing Pittsburgh Reflector’s fluorescent 
and incandescent equipment as installed 
in various retail stores throughout the 
country 


tains 
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Switchgear Equipment Diagrams—The 
four types ot diagrams one-line dia- 
grams, elementary diagrams, connec 
tion diagrams and interconnection dia 
grams—that are supplied with G. | 
ee sear equipment are defined and 
explained in the revised bulletin, GET- 
1293A, recently published by the 
eral Electric ... 


Gen 


Schenectady, N \ 
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mention 





ELECTRICAL WHOLESALING 


sheets il 
(bulletin 
(bulletin 
switches manufactured by 
gamo Elec. Co., Springfield, 
atalog No. 825 contains eight 
descriptive material on the 
company’s electrolytic capacitors 


Data 


Timers and Capacitors 
lustrate and describe type 7 


1070), and 
1053) time 
the San 
Ill. ¢ 


pages Ot 


types S and SR 
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mention 








SPECIALISTS ag, 


in ‘9 


FLUX 


for 


SODERING 
BRAZING 








WELDING 


* 


L. B. ALLEN CO., Inc. 


6701 BRYN MAWR AVE. 
CHICAGO 31, ILL. 


WHOLESALING 


TN Tey. 
PORCELAIN 


INSULATORS 





Start the 


job RIGHT 
and KEEP IT 
RIGHT! 


~~ UNIVERSAL 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 
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NEW 1600-warrt 


RADIANT-FAN 


WALL HEATER 
Only $16 ceran 


ROOM-WIDE HEAT PENETRATION 
At the low retail price of $16.00, 
unheard of in fan-driven wall 
heaters, the new 1600-watt Titan 
Radiant-Fan model combines 
polished chrome reflected heat 
with forced circulation for quick, 
room-wide penetration. 100% of 
the heat is driven out of the case 
by fan blown air, allowing no heat 
loss into the wall. 


COMPACT, SAFE (U.L.), ATTRACTIVE 
Designed for easy installation be- 
tween standard studding in both 
new and old homes, the Titan is 
a fast moving item for the elec- 
trical trade. Its white baked en- 
amel body and heavily chromed 
grill make an attractive, safe 
(U.L.) addition to any bathroom, 
nursery, laundry or recreation 
room. 


TITAN MFG. CO., 


INC. 


290 TERRACE BUFFALO 2,N.Y 
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We Were Able to 


Increase the Load on 





a Bus Duct Without 
Changing Fuse Holders .. 


; sle swing-out 
- duct system has fusit le 
oe 1 of 60 ampere fuses. 
lugs with q maximum capacity “ see 
ee -essary to add more & 
Ply ve a3 ae 160 ampere ordinary 
, causec ‘ ir 
- ye heavier Oar aoe Bar 
ments ® blow on motor starting, orn cao 
~ to DION re ot 
te lu iL-element fuses with tne ; " odio 
inne ; it a needless blows am pe age 
a st ’ ; thout any change 1 
il ipment to operate Wl y 
all eq ‘s 


size of fuse holders. 


: j ks 
Ferguson | lectric 4 onstruction 
"ere . 
Buffalo, New Y ork : od 
Oe Wachtel, V ice President 


Simply by Installing 


Fysetronetuses 


wiTH THEIR 


10-Point Protection 


1 Protect against short-circults. 


— 
y C aused by h irmiic 
2 Protect against needless blows 


overloads. . 7 en 
1 - wainst needless blows rf vused ' »y ea i 

“ Nees ‘c resistance results in cooler OF 
heating esse 


phos nd ono, ee ’ jue to pool contact. 
ting « 
ge from heathhk 
ag inst dam ige 


tor pane ls and switches 


-rloading. 
5 | tors against burnout from Ovs 
Yotect Mot ag 
6 Protect motors 


A 4 e THO Ss 
ch on to la 

) 5 t inn it | ror 

7 Lrive 1X | LI T t rot t t 


without extra cost. 


single phasing. 
wainst burnout due to sinc } 


| ‘ 2We 
t l 1c ind inex 
n of small motors simple 
8 M ike protection 
yser *\ permit 
Pea t waste of space ind money | 
Yotect against \ 
. t propel size switches and pane 
use O 


4 Dd, STO ets i soicno 5 walhs 
10 \ 1 i 
| rorect col tran t met t 


burnouts. } - 
Stop Wasting Time and Money 


SES 
ON Dual-Element FU 
rn Give ALL-PURPOSE PROTECTION 


TRUSTWORTHY NAMES IN 
ELECTRICAL PROTECTION 


BUSSM ANN MFG. CO. 

} tr Co 

1) \ tT 4 t } { \sraw i 
Lniversity at Jefferson 


St. Louis 7, Mo. 


Sold Through Wholesalers 


Here's an idea 
that can help you 
build good will 


with your customers 


The problem of adding more load onto pres- 
ent circuits is a common one in all types of 
plants, institutions and commercial buildings. 


Heretofore, it often meant that larger switches 
or panelboards had to be installed. Ordinary 
fuses just did not have the time-lag to handle the 
starting currents due to the heavier load. 


But in many cases where additional load must 
be added to a circuit, FUSETRON dual-element 


fuses offer a quick and inexpensive solution. 
The specific instance alongside shows how. 


By calling this use of FUSETRON dual- 
element fuses to the attention of all your fuse 
customers and prospects you can often do them 
a real service and build for yourself a reputation 
of being helpful and what better way ts 
there to build goodwill — and sales? 








